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KASCOLITE 


PATENTED AND TRADE-MARK REGISTERED 
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Unretouched photo of Banking Room of the Dallas Trust & Savings Bank, taken by the light of BRASCOLITES only, and 
clearly indicates the even illumination—absence of shadows and otherwise ideal results obtained by the use of BRASCOLITES. 


RASCOLITE efficiency is attained by the combination of the two principles of light-transmission— 

diffusion and reflection. The fixture consists of an opaque flat reflector with a depolished white 
enamel surface, under which a bowl of white glass, of the correct density to give proper diffusion, is - 

suspended. The lamp is placed in the bowl in such a manner that a portion of the light is transmitted 
thru the glass bowl, being thoroughly diffused byit. The. 

interior surface of the bowl reflects a portion of the light 

in such a manner that it comes in contact with the de- 

polished reflector above, which in turn diffusely reflects it 


to the working plane, together with that portion of the light 
of the lamp which is transmitted directly to the reflector. 


SEVEN FEATURES 
THAT MAKE 


BRASCOLITE 


THE IDEAL LIGHT 
FOR EVERY PURPOSE 


1—Brascolite new Standard Supporting Tripod No. 48. 


2—Brascolite Porcelain Socket—Medium base, No. 51. 
Mogul base, No. 101. 

3—Brascolite Pull Switch No. 78—The only 660-watt 
switch made for lighting fixtures. 

4—Brascolite Flat Reflecting Plane. 


5—Brascolite Adjustable Spindles—Short hook, No. 45. 
Long hook, No. 46. 


6—Brascolite Ventilating System through hole in bottom 
of bowl. 


7—Brascolite Scientifically Configurated White Glass 
Bowl. 


- BRANCH OFFICES: 

' LUMINOUS UN IT COMPANY San Francisco Minneapolis New York New Orleans Philadelphia 

Br. ee = E Atlanta Boston Cincinnati Chicago Denver 
Division of St. Louis Brass Mfg. Co. Detroit Pittsburgh Kansas City 


Canadian Distributors 
ST. LOUIS, U.S. A. Northern Elec. Co., Ltd., Montreal 


Readers will confer a favor by menticning THE BANKERS MONTHLY when writing to our advertisers. 
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Is this the case with 


YOUR Bank? 


By HARVEY A. BLODGETT , 

JAMES H. COLLINS in a recent article in the Saturday 

Evening Post says that in a certain eastern savings bank having 

193,000 depositors there was less than one deposit per year for 

each depositor; and that every deposit and withdrawal cost the 
bank $1.60. = 


He also quoted statistics showing that in a great industrial 
state 2,591,000 depositors visited the savings banks, on the aver- 
age, 1.7 times a year, each, to deposit or withdraw, and that 
each transaction cost the bank more than a dollar. 

He made the startling statement that the wage earner is 
accustomed to accumulate his money at home and visit the bank 
once or twice a year. And the figures seem to prove it. This 
will be a disappointment to those who believe the wage earner 
is a consistent pay day depositor. 

If this condition is general, and there is every reason to 
believe it is, does it not account in large measure for the vast 
amount of hoarded money we hear so much about? 


How is it with your bank? If you have kept no record of 
the number of savings transactions, count your deposit slips and 
withdrawal slips. 

How many times a year do your depositors make deposits, on 
the average? How much does each transaction cost you? 

And, while you are consulting these vital statistics of your 
bank, ascertain, also, how many new accounts your bank opens 
each year in proportion to close-outs. 


* * * * * 


Obviously, if your depositors average the number of deposits 
per year quoted above, or even twice that; and if you can edu- 
cate-and inspire a large body of them to make frequent deposits, 
your deposits will greatly increase with little increase in overhead. 

And by simply increasing the average balances of your 
depositors you will make your savings department more profitable. 


The process will automatically reduce withdrawals and mini- 
mize the mortality of accounts. 


* * * * * 


The Harvey Blodgett Company is making a splendid record 
in increasing the efficiency of savings depositors—and of savings 
departments as well. It likes to co-operate with banks that are 
willing to set high goals of achievement. It recommends that 
banks set as a mark a definite increase in a certain time—say 
to double savings deposits in from three to five years. 

The operation of our plans is not an expense. It is an invest- 
ment which returns the outlay, with profit, as our records prove. 

We will be glad to advise with any bank, anywhere, regarding 
our proved plans. ‘‘Double your savings; it CAN be done.” 


READ Mr. Blodgett’s 
Book ‘“‘Double Your Sav- 
irfgs; it CAN be done.”’ 
It is the most dynamic, 
the most constructive 
work on savings develop- 
ment ever published. It 
has caused nation-wide 
discussion of this vital 
subject. Banks which 
adopt the plans outlined 
in this book will: 


1. Increase the number 
of deposits per depositor. 


2. Decrease the number 
of withdrawals per de- 
Positor. 


3. Decrease the cost per 
transaction. 


4. Minimize the mor- 
tality of savings accounts. 


5. Increase consistently 
the average balance per, 


depositor. 


6. Increase the number 
of savings depositors. 


7. Increase the profit of 
the savings department. 


Order the book today 
on approval; 98 pages, stiff 
boards, price ONE DOL- 
LAR, post paid. 


Harvey Blodgett Company 


BUSINESS BUILDING FOR BANKS 


Executive and Sales Offices: 
UNIVERSITY and WHEELER AVENUES 
St. Paul, Minnesota 


DOUBLE 
Your Savings 


District Offices: CHICAGO NEW YORK BOSTON LOS ANGELES 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





AMERICAN EXPRESS SYSTEM 
FOREIGN OFFICES 


GREAT 
BRITAIN 


London 
Liverpool 
Southampton 
Edinburgh 
Glasgow 
FRANCE 
Paris 
Bordeaux 
Havre 
Nice 
Marseilles 
EGYPT 
Cairo 
ITALY 
Rome 
Naples 
Genoa 
BELGIUM 


Antwerp 
Brussels 
Ostend 


HOLLAND 
Rotterdam 

SPAIN 
Barcelona 


SCANDINAVIA 


Copenhagen 
Christiania 
Stockholm 


SWITZERLAND 
Lucerne 
Zurich 
Basle 


GERMANY 
Berlin 
Bremen 
Hamburg 
Coblenz 


SOUTH 

AMERICA 
Buenos Aires 
Montevideo 
Valparaiso 


THE ORIENT 
Yokohama 
Kobe 
Hong Kong 
Shanghai 
Tientsin 
Manila, P. I. 


CANADA 


Montreal 
Toronto 
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A Bank’s correct understanding of foreign 
trade conditions and its ability to take 
charge of the details of foreign financing is 
an important factor in World Trade. 


It is not alone thru the greatest banks and 
banking institutions that this specialized 
service to American manufacturers and 
merchants is available. 


It has long been a privilege of the American 
Express Companyto serve the best trade of America 
thru its local Banks. This service is varied, yet 
unified, definite, complete, accurate, wide in its 
compass and firmly financed. It includes purchase 
and sale of Foreign Exchange, Remittance of funds 
by mail or cable, Commercial Letters of Credit, 
Travelers Cheques, and Letters of Credit, Foreign 
Accounts and Collections, Credit and Trade Re- 
ports, the Buying of Foreign Commodities, Selling 
American Commodities, International Govern- 
ment Securities, International Shipping Facilities 
and all other necessary attributes to foreign 
commerce. 


This. service has been made possible by the 
character and extent of our world-wide organiza- 
tion—our great branch offices in the important 
seaports and inland cities of the world and our 
competent correspondents everywhere. 


In other words, this service is a Bank’s experienced 
and reliable world correspondent—covering every 
detail of foreign commerce thru a single arrange- 
ment. It is a strong and profitable link between 
any Bank and its customers who have thoughts 
of Foreign Trade. 


We shall be glad to give you fullest particulars. 
Address any of our offices, or:— 


AMERICAN EXPRESS COMPANY 
65 BROADWAY, NEW YORK 


29 Luckie Street, Atlanta, Ga. 
Ninth & Locust Street, St. Louis, Mo. 32 North Dearborn Street, Chicago, Ill. 
231 St. James Street, Montreal, Canada 


Market Street at Second, San Francisco, Cal. 


INTERNATIONAL BANKING~—SHIPPING—TRAVEL and FOREIGN TRADE 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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The High Grade Business Paper 
DVANCE BOND is made by the L. L. 


Brown Paper Company who have been: 
making quality papers at Adams, Mass., for 
about three quarters of a century. 


In Advance Bond, the L. L. Brown Paper Com- 
pany are offering a high quality bond at a medium 
price—a paper that crackles a cheery “‘Good 
Morning’’ as it is unfolded in the morning mail. 


If you lke good business stationery—if you 
demand dignity in correspondence paper—if 
you insist upon quality—you will appreciate 


Advance Bond. 


Write us for sample book—and note the color, 
test the strength, and listen to the crackle 
of this new sheet. It speaks for itself. 


L. L. BROWN PAPER CO. 
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EQUIP YOURSELF 
FOR EACH DAY’S BUSINESS 


with authentic, up-to-the-minute information on 


Bond Analyses 


Concurrent with the issues 


Foreign Exchange Rates 


Securities Markets 
All Exchanges 


Complete Financial, Commercial and Industrial News 
from all important cities by wire 


Complete Live Stock, Grain, Cotton, Produce and General 
Commercial Markets and News affecting 
the values of securities and loans 


All Important World News condensed 
for the busy reader 


This comprehensive, every-business-day service 
of the 


Chicago Journal of Commerce 


and Daily Financial Times 


Provides both Protection and Opportunity. One 
copy may make or save you many times 
a year’s subscription, $12.00 


Chicago Journal of Commerce 


108 South La Salle Street 
Chicago, IIl. 


“The Bankers Daily Compendium of Financial Information’’ 


Readera wil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Have You 
Ordered Your Copy? 


RAND McNALLY, 
BANKERS Hf 
DIRECTORY4 


Official Numbering Agent for American Bankers Association 


READY FOR DELIVERY 
SEPTEMBER Ist 


IF YOUR ORDER IS NOT IN 
BETTER MAIL IT TODAY 


onfer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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National Bank of Commerce 
in New York 


EsTABLISHED 1839 


STATEMENT OF CONDITION 


JUNE 30, 1921 


RESOURCES LIABILITIES 

Loans and Discounts . - « « $291,204,674.06 Capital Paid Up 
U.S. Certificates of Indebtedness . |; 22,332,017.60 Surplus 
Other Bonds and Securities. : 9,474,272.44 OR at ee 9 494.815.97 
U.S. Government Securities Borrowed js 2,500,000.00 — Profits 5 sande 
Stock of Federal Reserve Bank . . ; 1,500,000.00 <a ad a a 386,379, 208.6 
Banking House 4,000,000.00 U.S. Government Securities Borrowed . . 2,500,000.00 
Cash, Exchanges and Due from Federal Reserved for Interest and Taxes Accrued . $,879,634.36 

Reserve Bank 119,915,666.38 Dividend Payable July 1.1921... . 750,000.00 


Jue anks @ Bankers ... . 5,956,932.27 t : s 
a and Bankers B43) oat. 41 Unearned Discount 2,093,033.56 


Customers’ Liability under Letters cf Letters of Credit and Acceptances. . . .  30,789,105.47 
Credit and Acceptances 29,858,333.80 CURRE ISDS 6 8c kw eH ee 1,700,000.00 


$487 585,797.96 $487 585,797.96 


CHICAGO 


| pv eLor’p through the growth and experience 
of more than half a century 


The First National 
Bank of Chicago 


James B. Forgan, Chairman of the Board Frank O. Wetmore, President 


AND THE 


First Trust and Savings Bank 


James B. Forgan, Chairman of the Board Melvin A. Traylor, President 


offer a complete financial service, organized and maintained at a marked degree 
of efficiency. Calls and correspondence are invited relative to the application 
of this service to local, national and to international requirements. 


Combined resources over $300,000,000 


Readers wiil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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V(psesersenes] i 
The Power Behind the Bank 


Manufacturers and Distributors who form 
part of the First National Bank’s 
Strong Directorate of Forty-four 


rT Tt. cS 


These manufacturers of railway equipment, clay products, and iron 
and steel specialties have found St. Louis a logical meeting place for 
their supply of raw materials and the demand for their products. 


Many years ago, these men saw the advantages which low freight 
rates, short hauls, and quick collections would give their business. 


Perec err eT tec ere cert ce ct citaecar st 


These far-sighted and successful men co-operate with the officers of © 
the First National Bank in St. Louis to work out methods of bank 


procedure best fitted to advance the interests of the many patrons of 
this institution. 


Capital and Surplus $15,000,000.00 
Largest National Bank West of the Mississippi 


Attn 


1 7 


ft 
vans 


Readers wil confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Seven Departments— 


All National 


1. Commercial 

2. Savings 

3. Banks and Bankers 
4. Trust 

5. Bond 


6. Foreign 
7. Safe Deposits 


This institution with its seven 
departments is a striking illus- 
tration of the broad scope 
which the service of a strictly 
National Bank may now 
assume under existing laws. 
And each of our departments 
is actively functioning. 





HU 


il! 


What may we do _ (for you? 


THE NATIONAL BANK OF COMMERCE 
IN SAINT LOUIS 


Capital, Surplus and Profits more than $15,000,000.00 








Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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That small borrower— 


often needs financial assistance that the 
average commercial bank cannot extend. 


How often, Mr. Banker, are you obliged 
reluctantly to turn down the little fellow, 
—the worthy supplicant for funds? 


Maybe you would like to help him but 
he is not a bankable risk. 


Let us explain the Hawkins plan to 
you and show you how it is assisting the 
commercial banker in the solution of a 
very vital problem at this time. 


| 
= 
: 
3 
= 
= 
= 
=| 
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Welfare Loan Societies and Companies 
in Operation at the Present Time 


INDIANA OHIO 


Welfare Loan Society of Anderson The Welfare Loan Company of Cincinnati 
Welfare Loan Society of Elkhart The Welfare Loan Company of Columbus 
Welfare Loan Society of Fort Wayne The Welfare Loan Company of Dayton 
Welfare Loan Society of Indianapolis The Welfare Loan Company of Hamilton 
Welfare Loan Society of Kokomo 

Welfare Loan Society of Lafayette ILLINOIS 

Welfare Loan Society of Logansport Welfare Loan Society of Centralia 
Welfare Loan Society of Marion 

Welfare Loan Society of Michigan City FLORIDA 

Welfare Loan Society of Muncie Welfare I Soci Miami 

Welfare Loan Society of Richmond elare Loan Society of Miami 

Welfare Loan Society of South Bend 

Welfare Loan rte of Terre Haute PENNSYLVANIA 

Welfare Loan Society of Vincennes Welfare Loan Society of Lancaster 


(Complete Information on Request) 


HAWKINS MORTGAGE CO. 


PORTLAND INDIANA 
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From One Banker to Another— 


‘We can heartily endorse the methods and the firm 
of Hoggson Brothers and are sure that should 
you employ them you will be greatly pleased 
from every standpoint with the results obtained.” 


N 1919 the Merrimack River Savings 
Bank bought a new site and employed 
atic us to do the planning and building of 
eet mameae their banking quarters. The completed 
iy Hegeion Brothers ai 
building was turned over to the bank in the 
scheduled time, ready for occupancy. ‘The 
final cost to the bank was the same cost 
which had been determined and guaran- 
teed in advance of actual work. 


Entrance 


The above quotation from the bank’s 
letter written in reply to the query of an- 
other bank indicates the impression which 
the firm of Hoggson Brothers made upon 
this New England Institution. 


HOGGSON BROTHERS—NEW YORK-CHICAGO 
Bank Builders 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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HOW ABOUT YOUR DEDUCTIONS 
ON FEDERAL TAXES? 


Why persondl taxes assessed against stockholders : 
and paid by the bank should be allowed as a deduc- 
tion on the bank’s return—Other questions of vital 
importance in the framing of new revenue laws 


By THEODORE S. CADY 


Fidelity National Bank & Trust Co., Kansas City, Missouri 


AN anyone advance a good reason, 

based on fairness and equity, why 
state, county and municipal taxes paid 
by banks, which are assessed against 
their stockholders, should not be allowed 
as a deduction on the federal income tax 
return filed by the bank? 

My contention is that these “personal” 
taxes paid by banks are just as much 
of an overhead expense as real estate 
taxes, or as salaries, or interest paid on 
borrowed money or deposits. 

Section 5219 of the National Bank 
Act prohibits the different States from 
levying taxes against national chartered 
banks, except on real estate owned. The 
National Bank Act became effective 
shortly after the close of the Civil War 
and compelled banks taking out a na- 
tional charter to purchase Government 
bonds, which were floated to pay the 


war debt. Congress intended to give - 
special advantages to national banks 


over State chartered banking institutions 
and so exempted their personal property 
from local taxation. However, this act 
does give permission to the different 
State legislatures to levy personal taxes 
against the stockholders of nationzl 
banks, and this being a fact, the several 
States have enacted laws levying per- 
sonal property taxes against stockhold- 
ers of banking institutions, based on the 
value of their stock ownership in such 
banking institutions. But it is redieu- 
lous to assume that Congress intended, 
in the event the banks pay taxes which 
are assessed. against their stockholders, 
that such payments were to be ignored 
in arriving at net taxable income. 

Except for the theory of law that 
these taxes paid are not levied against 
the paying bank, I think no one would 
contend that these personal taxes are 
hot just as surely an ordinary and nec- 
essary expense for a bank as for a 


manufacturing or mercantile corpora- 
tion. The fact that all of the assets of 
a manufacturing or mercantile corpora- 
tion are supposed to be included in their 
local assessment, while all of the assets 
owned by the bank are not, is imma- 
terial. Certainly, no State could levy 





Ts. particular importance of 

our present Federal tax 

- problems, especially those in 
relation to tax on bank stock, 
renders the accompanying 
article of unusual interest to 
bankers in every section of the 
country. Important phases of 
the revenue act and suggested 
remedies are set forth in a clear 
and concise manner. 


“The new revenue act,’ says 
the author, “will undoubtedly 
be in existence many years to 
come, and will probably be 
amended fewer times than 
have the previous acts. It is 
imperative that it be enacted 
on a basis of fairness and equity 
to all taxpayers. The scheme 


of income taxation should be 
based on ability to pay rather 
than to assess an equal amount 
against all individuals.” 





a tax against asséts of a bank which 
represents deposits. Deposits held by 
banks are the property of the depositors 
and to a certain extent, the assets in 
which those deposits are invested, are 
the property of the depositors. 

I appreciate fully that Article 566 of 
Treasury Department Regulations 45 
provides that stockholders may .use as 
a deduction on their income tax returns 
their proportionate part of the personal 
taxes paid by banks, with the added 


requirement that the same amount shall 
be included as income received. But 
this provision does not remedy the very 
serious difficulty with which we are con- 
fronted. No individual stockholder can 
be benefited to an extent of more than 
4 per cent or 8 per cent normal Federal 
tax by using as a deduction his part of - 
the personal taxes paid by the bank. 
This, regardless of the amount of net 
income received by the individual stock- 
holder. 


The State of New York levies per- 
sonal property taxes directly against 
trust companies, which are chartered by 
that State. This gives these trust com- 
panies an unfair advantage over national 
banks and state banks in New. York. 


_ Other States have attempted to pass 


similar laws, applying to banking in- 
stitutions chartered by their own State 
and it is questionable whether such laws 
would be constitutional’ in some of the 


States. Undoubtedly, the best solution 
of the matter would be to have the 


federal income tax law provide for the 
deduction of personal taxes on the bank’s 
return. It is certain that the deduction 
must be provided by the law itself if it 
is to be allowed. The United States 
Supreme Court has rendered a decision 
on a case, brought by the National Bank 
of Commerce of St. Louis, Missouri, 
under the 1909 law, holding that under 
the provisions of that Act, personal taxes 
paid by banks are not proper dedue- 
tions for the bank. 


Subdivision 3 of Section 234 of the 
Revenue Act of 1918, pertaining to de- 
ductions from gross income, reads in 
part as follows: 


“(3) Taxes paid or accrued within 
the taxable year imposed (a) by the 
authority of the United States, except 
income, war profits and excess profits 





14 


taxes; or (b) by the authority of any 
of its possessions***.” 

In my opinion, this part of the Act 
should be amended to read somewhat as 
follows: 


Taxes paid or accrued within the 
taxable year imposed (a) by the au- 
thority of the United States; or (b) 
by the authority of any of its posses- 
sions, including in the ease of banks 
and other corporations state, county 
and municipal taxes paid, which are 
assessed against the stockholders on 
the value of their stock in such banks 
or other corporations. 

Legal authorities say there is no ques- 
tion but that Congress has the right to 
enact such a provision. 

Banks do not desire any “class legisla- 
tion” giving them benefits not enjoved 
by other kinds of business concerns. 
Rather it can be said that the present 
provisions are “class legislation” against 
banks. Neither is this an argument for 
reduction of federal income taxes paid 
by banks, as compared to other corpora- 
tions. It can truthfully be added that ai 
present other corporations have a de- 
cidedly unfair advantage over banks, 
in that they ean use as a deduction their 
personal property taxes. 

The new revenue act will undoubtedly 
be in existence many years to come, and 
will probably be amended fewer times 
than have the previous acts. It is im- 
perative that it be enacted on a basis 
of fairness and equity to all taxpayers. 

Furthermore, there is real menace in 
the contemplated move of many of the 
states towards the enactment of perma- 
nent state income tax laws. Most of the 
different states, which have such laws in 
effect at present, have followed the pro- 
visions of the federal income tax law, 
more or less closely. Generally speaking, 
I think it is the intention of Congress, as 
well as State Legislatures, to levy in- 
come tax on net income received. Net 
income has not been determined when 
personal taxes paid are not taken into 
consideration. Under the present stai- 
ute and regulations the average bank, 
owning its banking house and the 
ground on which it is situated, is per- 
mitted to use as a deduction only about 
one-seventh of the total taxes of all 
kinds that it pays. 

I cannot believe that the disallowance 
of the amounts paid by corporations as 
donations is comparable to personal 
property taxes paid by banks. Banks 
do not need or request any authority 
from Congress to make payment of these 
taxes to the local collectors. Such pay- 
ments have been made for years and the 
banks have all the authority in making 
payments that they need. However, it 
is desired that banks be given permission 
to use these taxes as a deduction on 
their income returns. The only other 
local taxes paid by corporations which 
are not deductible are benefit taxes of a 
kind tending to increase the value of 
the property assessed. Personal prop- 
erty taxes that banks pay do not in- 
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crease the value of the property 
assessed; the payment is an overhead 
expense, pure and simple. 

Banks are subject to strict exami- 
nation by federal and state supervising 
officers. It is the duty of the bank 
examiner to require the bank to elimi- 
nate any uncollectible items of assets. 
Quite frequently examiners will require 
a partial charge-off of bonds or notes. 
In such eases, the bank should be per- 
mitted to claim as a deduction the 
amount required to be charged off. The 
present regulations of the Bureau of 
Internal Revenue tend to put a pre- 
mium on loose banking methods, in that 
they hold that a deduction claimed as a 
loss must be on a closed and completed 
transaction. If a note, or any part of 
it, is unecollectible, it should be elimi- 
nated from the assets. <A partial charge- 
off of this kind is just as surely a “loss 
sustained” as if the entire indebtednes$ 
of the borrower was charged off. 

It will be noted that the above sug- 
gestion of an amendment to Section 234 
of the Revenue Act provides that federal 
income taxes paid shall also be deduct- 
ible. 

Those of us who have had the charge 
of the work of preparing federal income 
tax returns during the strenuous three 
or four years last past, have been struck 
with the necessity of having a special 
form of return on which to make the 
bank’s annual reports of income to the 
Government. The Bureau of Internal 
Revenue is at present divided into dif- 
ferent sections and departments, a cer- 
tain department having charge in the 
audit of income returns of a certain line 
of business. For instance, bank returns 
are audited in one special department. 
It would seem that it would be an ad- 
vantage to the Bureau, as well as to the 
banks, to have a special form prepared 
for banks to use. The only difficulty in 
having this put into effect would be the 
distribution by the collectors. Care 
would need to be exercised so that banks 
would receive the proper forms. This 
is a minor detail that could be worked 
out sucessfully and the advantages, both 
to the Bureau and to the banks, would 
be many fold. : 


Let us now turn to another phase of the 
revenue act. If there ever was a reason 
for the levying of excess profits tax 
against corporations, that reason has 
long since ceased to exist. That part of 
the Revenue Act of 1918, which levies 
an excess profits tax, should be repealed 
entirely. This undoubtedly will be done 
by Congress during the current year and 
will probably be made effective for the 
entire year 1921. This would eliminate 
invested capital schedules, inadmissible 
assets and also consolidated return re- 
quirements. 


Invested capital is an enigma that no 
one, including treasury department offi- 
cials, has ever been able to definitely 
solve, and is not a correct basis for the 
assessment of taxes. Evidence of this 


fact is brought out very clearly whey 
comparison is made between excess prof- 
its taxes paid by two corporations, doing 
a like volume of business, each netting 
an equal amount of income—one of 
which has an invested capital of a nomi- 
nal amount, depending on a bond issue, 
or other borrowed money to furnish the 
required capital to conduct its business, 
and the other corporation having paid 
up capital and surplus in sufficient 
amount to run its business. Also, it js 
apparent that an economic mistake js 
being made when a graduated tax js 
levied against earnings or corporations. 

Under the provisions of the present 
revenue act, it is possible, and such a 
thing has happened in many instances, 
for a corporation to be taxed during the 
years 1918, 1919 and 1920 at 137.74 per 
cent on that part of its net income which 
was subject to 80 per cent war profits 
tax during the year 1918 and which 
was subject to tax in the high brackets 
during the two subsequent years. The 
disallowance as a deduction of federal 
income and excess profits taxes paid 
and the high rates are the causes of this, 
Any law which levies such a tax should 
be repealed. My argument is that the 
excess profits tax should be entirely elim- 
inated and that the income tax law 
should provide that federal taxes paid 
shall be proper deductions in arriving 
at net taxable income. 

To obtain a fair and equitable sub- 
stitute for the excess profits tax will 
require considerable thought and study. 

In my opinion, the new law should 
levy a flat rate or tax of 15 per cent to 
18 per cent on net earnings of corpora- 
tions. Possibly the exemption of $2,000 
should be continued in the new law for 
the protection of corporations with sma! 
earnings. 

There should be levied a normal tax 
of four, six or eight per cent against 
individuals on net income in excess of 
an exemption of $3,000 or $4,000, and 
the present surtax rates in the higher 
brackets should be reduced so that the 
combined maximum rates would not ex- 
ceed 50 per cent tax. 

With the exception of state, county 
and municipal securities, there should 
not be any such thing as tax exempt se- 
curities. Certainly, no new federal is- 
sues of such bonds should be floated and 
it would be desirable to eliminate the 
tax exempt features of some of the 
government issues now outstanding. 


There should be eliminated from the 
new revenue act the small special taxes, 
which are bothersome to the department 
and to the taxpayers and which produce 
very little revenue in excess of the cost 
of collection. 


Liberty bond exemptions should be 
simplified and the present complicated 
method of arriving at the maximwi 
exemptions stricken’ out. 

The Commissioner of Internal Rev- 
enue should be relieved of the onerous 


(Continued on page 42) 
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A FARM MORTGAGE PLAN THAT 
ATTRACTED NEW INVESTORS 


An Illinois bank finds principal and interest notes 
more effective than coupon bonds—How this plan 
developed into a separate securities department 










By ARTHUR COOK 


Cashier, Union State Savings Bank & Trust Co., Kewanee, Illinois 









UR town has a population of about change which has proved decidedly bet- and directors of the bank, and the two 
twenty thousand people and it is ter. Another bank in our community institutions work together closely. 

both a farming community and manufae- had been specializing in this plan and By organizing this separate organiza- 
turing center. A great many farm mort- had attracted many local investors, due tion, which maintains offices in another 
gages are handled through the banks to the fact that it was willing to en- building, we accomplished two things. 
here and of course we endeavor to handle dorse the notes if the investor desired. First, we arranged for notes to be en- 
alarge part of them. Our first efforts Farmers especially appreciated this en- dorsed if necessary and second, we pro- 
to interest investors of all classes were dorsement. This competing bank was _ vided an organization to devote its time 


productive of good results. Realizing a private institution at that time and _ exclusively to the sale of securities. 
that we could buy more farm mortgages 


than we could hold as bank securities, 
it was decided to operate on a commis- 
sion basis, selling as many as we could 
to investors of various kinds. 

In the majority of towns there are a 
few investors who will buy an entire 
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mortgage. As a rule, however, most of Saag tov nie Aeneid 
them have only $500 or $1,000 to invest Areimisete pay te the bens the prrroapoal sum of ‘ 
at one time. So, our first move was to Sollars(s J 
divide the mortgages into units of $500 to bac omega the Vaated Shas fora, ree tute ato the wit of fue 
Be eee “s coven pera rice fren dabe,payoble anneal (pucrenting te the hencrand iffert of 
and $1,000. This was done by having Sapient ee ‘ 
the borrower sign a series of notes which Debt prrrmefual amd nseresty y jap egg tow Secrorneveslemeprun yf Kemer 
were secured either by a mortgage or a y aa is nme 
trust deed. We now use trust deeds (hr wane Von ontpeyablag cage Lagi yathaf angi Mcemnmnee 
entirely because we believe that less swtsnrl 11 thr Iria Tard bienrrsnedfeg haw wher Wiiwn sfaresate toys ther 
“red tape” is involved in ease of neces- aeath all sheared intrest Mreron, the toga boliter hcewel ered swvihowit 


veetrcr if saat tlertornatoner toreme de and foagotle 1 Me polar y fruymerstiferrsaid anything 
Jaren, veo sib Deva ev 10 the contensy notwwiithistesd ng, Meas wets Meecll borat emtovesl wet the 
ng poriventim pecanmum iftermubisrily vif ter defunts in paywwent of 

any nbeveit. Kear ete ascvnd ly a. Forest “seed of even date tere tite on wn tarfirored Farm. 


sary foreclosure. ° 

The notes are made in sets, comprising 
a principal note and five interest notes. 
Practically all of our farm mortgages 
cover five-year periods, and each interest 
note represents the interest for one year. 
The interest is so divided that each note 
calls for the same amount. For example, 
when the note bears six per cent and is 
made for $500, the interest note is for 
$30. In case it is a $1,000 principal 
note, the interest note is for $60. 

We favor notes instead of coupon 
bonds because the notes are more flexible 
and easier to handle. Also, customers 
understand them more readily if they 
have not handled securities before. 
These notes are put up in neat form so 
that they can be kept together, the 
customer tearing off one of the interest 
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notes when it Satna due and present- Here are shown specimens of both the principal and the interest notes described in the 
ing it at our bank where he receives accompanying article. They are used in handling farm mortgages in the community. 

credit promptly whether we have col- es ; : 

lected the interest from the borrower Could endorse the notes while, according The new company met with almost 
or not. to our laws, it would have been unwise immediate success and has been able to 


We find that this method appeals to for us to attempt such a thing. At the handle a large number of farm mort- 
the investors and, because of the prompt- same time, we believed that we could gages. Also, it happened that one of 
ness and convenience, it creates greater meet competition if an endorsement the manufacturing institutions of our 
confidence in our bank. By selling mort- could be placed on the note in some town, whose account was carried in our 








gages in this way, we have been able to ¢ases. bank, desired to issue a million dollars 
obtain many good customers, some of This resulted in the organization of im bonds. The usual custom of this 
whom had never before entrusted their what we call the “Kewanee Securities company had been to market these bonds 
money to a bank of any kind. Company.” It is not owned directly by @Way from home, but with our facilities 


Circumstances, however, led to a_ the bank but is owned by several officers (Continued on page 53) 
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HOW NORTH DAKOTA’S LEAGUE 
vg REACTED ON THE BANKS 


Organizers of Non-Partisan movement were quick 
to take advantage of the situation that brought 
complaints from farmers all over the state 


By W. C. McFADDEN 


Secretary, North Dakota Bankers’ Association 


HE story of the Non-Partisan and sent out to cover the state soliciting it was natural that another group of my 


League and what it has done and members for the League. They met with should 


see wonderful opportuniti« 


undone ean searcely be told in a single wonderful success and made good profits which would result from connection wit) 
magazine article. Indeed, to do the sub- because they were given contracts which the movement and, on account of th 
ject justice might require a serial in provided fora division of the membership prospect of large cash receipts fro 


five or six parts. Still, the 
activities of the League as 
presented here will suffice 
to show the scope of the or- 
eanization’s efforts. 

What started the Non- 
Partisan League? We hear 
this question asked often. 
The origin of the League 
can be traced to the failure 
of the bankers and business 
men of North Dakota state 
to recognize a growing de- 
mand for better and more 
economical methods in mar- 
keting the products of the 
state. 

Farmers were chafing un- 
der partly real and partly 
imaginary gYievances in 
connection with the handling 
of grain at terminal markets, 
and other disputed economic 
questions affecting the pros- 
perity of agriculture. 
Abuses claimed to exist in 
the grading and dockage of 
grain had started a move- 
ment for a state owned term- 
inal elevator and grain hos- 
pital. Opinions differed as 
to whether this elevator and 
grain clearing house wou'd 
be of benefit to the farmers 
ot the state and also whether 
it should be located within 
the state or at a terminal 
city such as Duluth or Su- 
perior, at the head of the 
Great Lakes, or Minneapolis, 
the most important terminal 
market of the northwest. 
The people of the state at 
a regular election voted 
favor of building and oper- 
ating such a state owned el- 
evator, but when the subject 


A LESSON FROM 
NORTH DAKOTA 


HERE is the lesson in what happened in North 
Dakota for American bankers? You cannot, 
perhaps, take upon yourselves the task of 

maintaining Christianity, although many of you would 
be better bankers and better citizens if you devoted 
a little of your time every day to the religion of your 
fathers and mothers. Nor can you be held entirely 
responsible for the threatened collapse of civilization, 
but you can be held personally responsible for the 
fact that a majority of the people in the community in 
which you are located know so little about the vital 
importance of the business of banking as that business 
affects the life and prosperity of the entire community. 
You can and should take your share of the respon- 
sibility in all of the other vital questions of the day, 
but it is up to you to shoulder all of the responsibility 
for the attacks that are constantly and persistently 
made upon banks and bankers by the professional 
agitator. 

A large number of people can see in the banker 
only the man that sits in a comfortable office and 
loans other people's money. They do not see the 
man that stands between the people i in the community, 
who have idle money, and those who need financial 
assistance, and tries to protect them both; they do 
not realize the responsibilities that rest upon this 
man’s shoulders; in other words, they do not know 
what his problems are; they do not see the Board of 
Directors that he has to account to; they do not see 
the stockholders of the bank, who must have a reason- 
able return for money invested. They do not appre- 
ciate the fact that many borrowers are perfectly good 
for any obligation they will make while they live, but 
that in case of sudden or unexpected death, obliga- 
tions of many of such borrowers are worthless. 


A great movement has been started by the American 
Bankers’ Association. It provides for a series of 
lectures, ten in number, on banking and economics, 
to be given by bankers in public schools and other 
educational institutions. Had the importance ss such 
a campaign been realized years ago, and the plan that 
is now being inaugurated by the American Bonne 
Association been put into effect, the people would 
have been less likely to invest in governmental experi- 
ments.—The Author. 


sources these men had 
mind, they were gladly taky 
in by the originators of th: 
movement. 

Plans were formulated fo; 
the organization and open. 
tion of a state owned bank, 
for state owned mills and ¢. 
evators, a state owned Hom 
Building Association, state 
hail insurance, state fire in. 
surance covering _ publi 
property, the bonding of 
public officials, a state work- 
men’s compensation bureai, 
and such projects as the 
Consumer’s Stores Compan;, f 
the organization of farmer 
banks in communities wher 
the established bank or bank- 
ers were not in sympathy 
with the so-called “Farmer 
Program,” a sisal trust ani 
so on. 

Complete control of th 
State Legislature, the Su 
preme Court, and nearly al 
of the state officers was ob- 
tained when election tim 
came around. When th 
Legislature convened, after 
full control of both branche 
had been obtained, laws were 
enacted creating the Bask 
of North Dakota, providing 
for the erection and oper 
tion of a state owned mil 
and elevator, the organiza — 
tion of a state owned Home § 
Building Association, state § 
hail insuranee, fire insurance 
covering public property. 
the bonding of publie off 
cials by the state and 4 
workmen’s compensation 
surance department. 

Laws were also enactel 


eame before the Legislature the whole fee which thousands of farmers willingly providing for the issuance and sale of 
proposition was turned down by methods paid for promises from the organizers two million dollars worth of state bonds, 
which gave the League organizers the of immediate relief from all the griev- the proceeds of the sale of which wer 
opportunity, of which they promptly ances they were complaining of. Meet- to be the capital of the Bank of North 
took advantage, to promise relief from ings were held in school houses. Pienics Dakota; for the issuance and sale of tea 
were held in groves and enthusiasm ran million dollars worth of state bonds, the 


all the farmers’ grievances. 


A small army of organizers was care- riot. 
fully trained and furnished with autos 


With enthusiasm at the boiling point, 


proceeds of the sale of which were 
‘be used to provide funds for makin: 
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farm mortgage loans by the Bank of 
North Dakota; for the issuance and 
sale of five million dollars worth of state 
bonds, the proceeds from the sale of 
which were to be used to build and oper- 
ate a system of state owned mills and 
elevators, and provision was made for 
funds to operate the State Home Build- 
ing Association. 

‘Laws were enacted creating an In- 
dustrial Commission consisting of the 
Governor, the Commissioner of Agri- 
culture and Labor, and the Attorney 
General. With power vested in the 
Governor to veto anything not satisfae- 
tory to him personally, including un- 
restricted control of all public funds of 
the state, for the laws enacted at that 
time provided that all publie funds, 
including the funds 
of all sub-divisions 
of the state, coun- 
ties, townships, 
school districts, mu- 
nicipalities and vil- 
lages, and all of the 
state institutions 
must be deposited in 
the Bank of North 
Dakota and be under, 
as stated before, the 
unrestricted control 
of the Industrial 
Commission. 

When these laws 
took effect, it became 
the duty of the State 
Treasurer and ail 
county treasurers 
and treasurers of 
other sub-divisions oi 
the state and the 
treasurers of all the 
state institutions, 


the state. 
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courts, the salaries of county and other 
officials and, as these payments are re- 
ceived for service rendered, the money 
is in turn re-deposited in the banks of 
the county, so that public funds or a 
large proportion of the same are in 
circulation or on deposit in the banks 
of the county almost permanently. 

You can appreciate just what the 
effect would be of concentrating all of 
these funds in a state owned bank lo- 
cated at the state capital, even although 
the concentration of the funds was for 
but a brief period. 

The Bank of North Dakota law pro- 
vided that public funds could be re- 
deposited by the Bank of North Dakota 
in banks in counties in which the funds 
originated. On the face of it that had 


’ 





NORTH DAKOTA’S BANK LAW 


HE Bank of North Dakota Law contained the following paragraphs 
T of interest to bankers: 

“Whenever any of the public funds hereinbefore designated shall 
be deposited in the Bank of North Dakota, as hereinbefore provided, the 
official having control thereof, and the sureties on the bond of every such 
official, shall be exempt from all liability by reason of loss of any such 
deposited funds while so deposited. 

“The Bank of North Dakota may receive deposits from any source, 
including the United States Government and any foreign or domestic 
individual, corporation, association, municipality, bank, or government. 
Funds may be deposited to the credit of the Bank of North Dakota i in any 
bank or agency approved by the Industrial Commission. 

“All deposits in the Bank of North Dakota are hereby guaranteed by 
Such deposits shall be exempt from state, county and municipal 
taxes of any and all kinds. 


Funds deposited by State banks in the Bank of North Dakota shall 
be deemed ‘available funds’ within the meaning of that term as used in 
Section 5170 of the Compiled Laws of 1913. For banks that make the 
Bank of North Dakota a reserve depositary, it may perform the functions 
and render the services of a clearing house, including all facilities for 
providing domestic and foreign exchange, and may rediscount paper on 
such terms as the Industrial Commission shall provide. 


“All checks and other instruments and items of exchange payable 
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The handling of the public funds in this 
manner upset the entire financial struc- 
ture of the state, and when later on a 
law was passed by the people of the 
state under the Initiative and Refer- 
endum Act, which the League had put 
on the statute books, initiating a law 
which curtailed the amount of funds 
that could be concentrated in the state 
owned bank and making a re-distribution 
of. the funds necessary, a number of 
banks were forced to suspend payment 
on account of heavy withdrawals of funds 
made from them by the Bank of North 
Dakota, in order to meet the demands of 
the treasurers of the sub-divisions of 
the state who, under the provisions of 
the initiated law, preferred to transfer 
funds from the Bank of North Dakota 
to local banks. 

The administration 


: and the Bank of 
North Dakota had 


been unable to dis- 
pose of any of the 
$17,000,000 of state 
bonds which were 
authorized, the pro- 
ceeds of which were 
to finance the state 
owned industries and 
provide funds for 
the Bank of North 
Dakota to make real 
estate mortgage loaas 
with and the officials 
of the Bank of North 
Dakota had _ used 
from $6,000,000 to 
$7,000,000 of public 
funds, raised by tax- 
ation for other spe- 
cific purposes, to 
make mortgage loans - 


such as the state on demand sent by the Bank of North Dakota to any State Bank or bank- and to finance the 
penitentiary, normal ing association in North Dakota, for collection, shall be by such State industrial program 
schoola anriseltere! Bank or banking association remitted for at par to the Bank of North imenmesehel Wr the 
: Hy “5 . F Dakota. Any person or corporation who shall violate any of the provisions gu ct 

college and other in- of this section shall be guilty of a misdemeanor. League, People out- 


stitutions of that 
character to transfer 
‘all of their funds to 
the Bank of North 
Dakota. It is prob- 
ably unnecessary for 
me to outline to practical bankers the eus- 


‘tomary and usual channels which public 


funds take. We pay our taxes to the 
county treasurer and, as is the custom in 
nearly all states, the county treasurer de- 
posits the funds in the banks of the coun- 
ty. At the end of each month the county 
auditor figures out the distribution of the 
funds, that part belonging to the state is 
forwarded to the State Treasurer and 
each township, school district, city and 
village receives its part of the funds eol- 
lected during the month. The treasurers 
of these sub-divisions draw their funds in 
the usual manner and re-deposit them 
with the banks of the county and they are 
paid out to school teachers, to the con- 
tractors for the building of bridges and 
ather j improvements; to the proper offi- 
cials for the cost of maintaining the 





“The Bank of North Dakota may deposit funds in any haul or banking 
association within or without the state upon such terms and conditions 
as the Industrial Commission shall determine.” 


the appearance of a fair proposition and, 
were it not for the fact that in polities 
friends are usually rewarded and actual 
or supposed enemies punished by the 
political party in control, the plan might 
have been equitably worked out. In the 
City of Fargo, for example, at the time 
an investigation of the conditions of the 
Bank of North Dakota was made by the 
Legislature, it was found that one in- 
stitution in the city had on deposit from 
the Bank of North Dakota and in loans 
from that institution approximately 
$440,000, while the total amount on de- 
posit with the eight other banks of the 
city was only approximately $100,000. 
Similar conditions were found elsewhere 
in the state. The bank with the deposit 


of $440,000 was one of the banks that 
failed. 





side of the state who 
had money invested 
in North Dakota in 
loans and on deposit 
in banks had steadily 
withdrawn their 
funds. ‘ 

I referred a moment ago to the fact 
that two million dollars worth of bonds 
were authorized by the Legislature to 
be known as the “Bonds of North Da- 
kota Bank Series,” the proceeds of the 
sale of which were to provide the capital 
of the Bank of North Dakota. Under 
the laws all of the bonds authorized 
could have been legally sold as far below 
par as offers might have been made. The 
Bank of North Dakota law provided that 
in case the two million dollars worth of 
bonds referred to were not sold the 
bonds themselves could be turned over 
to the bank and held by it as its capital 
investment. The laws enacted providing 
for the issuance of bonds at this time, 
contained these words, “Nothing in this 

(Continued on page 44) 








BRINGING THE HOME 


CLOSE TO THE BANK 


Service departments that help to simplify the 
problems of the home are contributing strongly 
towards increased deposits and greater good will 


By LEO DAY WOODWORTH 


Deputy Manager, American Bankers’ Association, New York 


HE function of the home service 

department in any bank should be 
studied and better understood by those 
experts in the technique of home eco- 
nomics who enter that new field. 

In not a few cases this function is 
evidently regarded as merely an attempt 
to advertise the bank or for making it 
appear that the bank is giving some- 
thing for nothing. In other cases we 
may find that assistance in the planning 
and operation of the personal budget 
system is intended to result in the 
strictly selfish object of increasing the 
savings deposits in the bank which offers 
this service. But there are cases in 
which we perceive at least a rudimentary 
understanding of the broad principle 
that the banker has a peculiar obliga- 
tion not only to his depositors but to 
the public to furnish dependable infor- 
mation on questions of finance, both 
public and private. 

The bank, which is the confessional 
where we reveal the causes of successes 
and failures of our business life, should 
use its resulting knowledge. It must 
frankly assume a leadership in the fram- 
ing of both personal and governmental 
business policies. The banker, like any 
other worker who attains professional 
rank, must recognize this duty of pub- 
lie service. 

Banker understanding and consistent 
application of this idea will spread a 
knowledge of the unquestionable fact 
that banks (1) are a necessary cog in 
our American economic machine, (2) 
that they exist for public as well as pri- 
vate service, (3) that they are in fact 
“Peoples’ Banks,” and (4) that they 
will prosper only in proportion to serv- 
ice rendered. 

These statements apply to all savings 
banks of whatever form of organization, 
and particularly to the savings banks 
which are mutually owned by their de- 
positors. 

The home service department, what- 
ever the form of the work and the ob- 
ject of the banker, is in a bookkeeping 
sense related directly to the new-busi- 
ness department. This department is 
interested in stimulating or developing 
old accounts quite as much as in ob- 
taining new clients for the bank. 

The expense in the average institution 
will be charged against the appropria- 
tion for advertising. This will probably 
remain the ruling until the work is 
placed upon a more permanent basis of 


practical results than has yet been ob- 
served. 

We approve of the emphasis placed 
upon the necessity for individual con- 
sideration for the ease of each client 
for what you eall “ease work.” We 
have seen many sample budgets based 
on “average” cases to be distributed to 
unaverage cases. But until the average 
case is found more frequently than now 
is possible the services of experts will 
be necessary. It stands to reason that 
knowledge and not mere formulae must 
determine the most advantageous modi- 
fications in either the apportionment of 
family income or in revising modes of 
living so as obtain the greatest benefit 
from actual income—and by no other 
method can a vast number of American 
families be added to the list of savings 
depositors. * 

But, on the other hand, we observe in 
some cases a tendency to enthuse too 
much over strictly professional accom- 
plishments. We, therefore, suggest a few 
words of caution: 

(a) Business judgment and tact must 
be applied along with professional skill 
as the home service departments are 
under the eyes of practical business men. 

(b) The bank’s desk is not a place 
for elaborate case work such as is pre- 
sumed to have been pursued in the col- 
lege laboratory. 

Attention is called to these points be- 
cause of their importance to the man- 
agers of home service departments and 
also for the success of the cause in 
which we have such a deep and mutual 
interest. 

The manager of a home service de- 
partment, as.in the case of each other 
bank employe, must at all times have 
in mind the present need for’ spreading 
a knowledge of the. real function of 
banking in our economic system. She 
must go further. , 

She must avail of ‘every opportunity 
to spread a knowledge of and also appre- 
ciation for the real principles of our 
economic system which have brought 
larger and more widely distributed hap- 
piness and comfort and opportunity than 
is elsewhere recorded in history. 

If we are to enjoy in the future that 
opportunity for life, liberty and the 
pursuit of happiness to which our Amer- 
ican government was originally dedi- 
cated, the managers of the home service 
departments must appreciate their daily 
privilege of spreading the doctrine of 
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pure Americanism with its exalted indi. 
vidualism rather than a leaning toward 
the socialistic paternalism of Europe and 
the debasing influence of communism. 
These matters are to be emphasized 
even though some persons without prae- 
tical business training may be disposed 


to dub them as reactionary. But those 
workers in home economies who enter 
the bank field will quickly discover that 
they are in the employ of men who are 
broad visioned of necessity and who view 
these matters as of special greatness 
after the strenuous and often bitter ex- 
periences of the past year. 

It has not always been popular to 
preach the sound doctrine that prosper- 
ity can be restored only by production 
and saving rather than by living in a 
fool’s paradise of inflation and paper 
money. We must earn and not print 
money. 

The experts in home economies who 
have devoted their energies so generously 
to the development of the bank work 
during the past few years, are meeting 
the usual fate of pioneers. Discourage- 
ments have been many. The real worth 
of their effort may not yet be clear. 

However, we may be sure that sub- 
stantial progress has been made. More 
bankers are interested and the plans or 
operation are taking more practical 
shape. 

It is probable that some encourage- 
ment may be derived from the well 
known fact that the list of banks which 
distribute budget blanks and books is 
constantly increasing. Whatever tlie 
value of that distribution, the result must 
be to create a larger demand for better 
and more expert service. 


First, personal affairs must be man- 
aged in what we call a business-like way 
for only by that means ean the indi- 
vidual enjoy a maximum of happiness. 

Some of the slogans with which we are 
familiar and which explain the idea are 
“work and save,” “spend less than you 
earn,” “be a thrifty buyer,” and the 
like. Thrift and saving provide the only 
means whereby we can avoid the misery 
of debt, assure preparedness for oppor- 
tunity and provide a competence. for 
emergency or old age. 

Second, the home service department 
ean have an important influence in the 
reform of our public finance. Persons 
who are interested in systematizing busi- 
ness affairs will belong to that too small 
portion of our population which is not 
interested in questions of taxation and 
all that we may include in the general 
term of public thrift. 


In the near future we will have 4 
great awakening as to the increase i 
the cost of living which results not only 
from the present wasteful methods of 
distribution of commodities but also the 
many and disastrous effects of excessive 
governmental tax levies upon the an- 
nual income of the nation. 

Just as improved methods and a lower 


(Continued on page 64) 
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SMASHING THE RING THAT 
CONTROLS FOOD PRICES 


One of the most important problems confront- 
ing America now is to devise improved methods 
of distributing and marketing farm products 


By THOMAS B. McADAMS 


Vice President, Merchants National Bank, Richmond, Va. 


FEW weeks ago one of our South- 

ern fertilizer clients was experi- 
encing difficulty in collecting bills 
receivable deposited with us as security 
for their loan and it was suggested that 
we communicate with the makers of the 
notes with the view of endeavoring to 
hasten the collection of these accounts, 
which represented 1920 purchases. 
Among the replies received was the fol- 
lowing: 

‘In answer to this note will say I 
received your note of April 15, but it 
was not very scarery, so did not pay 
any attention to it. This one is a little 
more scarery, but at first I thought I 
would not pay any attention to it and 
wait the next one. I guess it will be 
pretty scarery, but as you probably 
don’t know the circumstances con- 
nected with that note I thought I would 
tell you, then if you wanted to you 
could send the scarery one. Well, I 
paid $21.48 on that note in January and 
told the agent I bought the guano from 
that that was all I had to put on it 
and that they would have to wait for 
the balance until I could pay it and 
that I couldn’t tell when that would 
be. But they kept writing and insist- 
ing that it must be paid or they were 
going to sue on it. Well, I couldn’t 
pay it and I just told them if they 
could get it before I could to just get 
it. Now I hate to talk to anybody that 
way, but when they talk big I talk big 
too, and now they have got you after 
me to try to scare it out of me. 
Well you can’t for it ain’t there, 
you can’t scare blood out of a turnip, 
and if you think you can just let her 
fly. I see they have not credited my 
note with that $21.48, but I have a re- 
ceipt for it. So that is all I have to 
say. You are a banker, if you will loan 
me the money I will pay that note and 
you may hold that note for security. 
Now what say you?’’ 


While the above cannot be taken as u 
fair indication of the general credit sit- 
uation, and the average debtor is in 
nothing like so hopeless a state of mind 
as Is this friend from South Carolina, 
yet it does, in a measure, represent the 
disappointment of thousands of farm- 
ers scattered throughout the country, 
who, when their products were selling 
for high prices, found it impossible to 
Secure the necessary labor in competi- 
ton with the Railroad Administration 
and other Government activities and 
Who, nevertheless, exerted every energy 
during 1920 to make large crops of 


staple products to supply the world’s 
demand for the necessities of life, only 
to be confronted at the harvest season 
with a demoralized market from which 
there was no escape. 


Perhaps not in half a century has 
America passed through a period of 
such a wide difference in the value of 
agricultural products and the actual cost 
of production, and this enormous loss, 
which had to be assumed by the farmers 
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of the country at a time when many of 
them had yielded to the temptation to 
spend rather than save their war earn- 
ings and in addition ineur indebtedness 
for improvements and machinery, which 
were useful but not really necessary, 
served to undermine the whole commer- 
cial structure of the nation. These losses 
were passed on rapidly from one in- 
dustry to another through depreciation 
in the salability of their products—the 
whole change taking place with such 
suddenness and intensity that the won- 
der is, not so much we have had troubles 
as that we have been able to escape 
commercial disaster. 
* * * * 
—— fertilizer companies, mail order 


houses, general merchants, country 
banks and other industries dealing di- 


rectly with the farmer were the first to 
suffer. Goods which had been secured 
from the manufacturer with great dif- 
ficulty for the fall trade immediately be- 
came unsalable, and corporations, whose 
business had been running from 100 per 
cent to 200 per cent above 1919 up to 
September 1, experienced a sudden drop 
in sales, in many instances to less than 
50 per cent of their business for the year 
previous. The basis of value for fund- 
amental products and manufactured 
merchandise was immediately demor- 
alized and banks found themselves in 1 
position where the old standards used as 
a basis for credit extensions were of 
but little value in dealing with the sit- 


* uation. 


Accounts receivable becoming uncol- 
lectible, the real value of merchandise 
undeterminable, bona fide orders for 
goods being eancelled, and in many in- 
stances goods which had been shipped 
out months: before being returned. with 
no other explanation than that the pur- 
chaser was unable to meet his obliga- 
tions, resulted in those assets which are 
usually classed as quick becoming of 
less importance, as basis for credit, than 
the investments of corporations in build- 
ings and equipment. Fortunately, the 
Federal Reserve System made a money 
panic impossible, but the disturbance of 
our credit system was none the less real. 

* * * * 

1X analyzing the situation which con- 
~ fronts us today and in considering 
some of those renewals which are essen- 
tial to a revitalizing of busines—renewals 
of viewpoint, renewals of confidence, re- 
newals of determination, renewals of 
patriotic loyalty—it seems to me we can 
be cheered and encouraged by the won- 
derful spirit shown by our bankers and 
business men in facing the changed con- 
ditions which suddenly confronted them 
last fall and in successfully coping with 
the unusual difficulties presented. 


The people did not, as a rule, lose 
their heads. They are unwilling to admit 
one blow could knock them out. They 
were willing to back the business good 
will created by American industry duw- 
ing the last hundred years and they real- 
ized the only solution of the situation, 
which would mean financial safety for 
the majority, would be in giving each 
individual corporation ample opportun- 
ity to convert slow assets into such 
forms of credit as would enable then 
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to ultimately liquidate their indebted- 
ness. 

Of course, it is unnecessary to say 
we have not yet seen the end of this 
period of liquidation; in fact, in so far 
as dealing with the farmer is concerned, 
we cannot as bankers make any greater 
mistake than to assume that out of this 
year’s agricultural yield it will be pos- 
sible to liquidate the entire indebted- 
ness created in producing the crops of 
1920 and 1921. There is every reason 
to think, however, that the present crop 
year will show sufficient profit above 
the cost of production to liquidate at 
least a part of the indebtedness carried 
over from last year. 


* * = * 


VEN more important than the im- 

mediate liquidation of this indebt- 
edness is the renewing of the confidence 
of the farmer in his ability to make a 
profit on his year’s work, thus increas- 
ing his buying power, an essential step 
toward a restoration of normal business 
conditions. 

Unfortunately, the farmer at the pres- 
ent time does not appear to be getting 
a fair share of the prices paid by the 
consumer, and this not only reacts in so 
far as it effects the mental attitude and 
prosperity of the farmer, but is one of 
the most effective arguments against 
necessary changes in our seale of wages, 
the adequate readjustment of which is 
essential to a permanent solution of our 
economic problems. 

The war gave the retail merchants, 
especially the small corner groceryman, 
his first taste of abnormal profit, with 
the result that, although the farmer gets 
today in many instances less than half 
so much for his products as he did two 
years ago, the retailer is still to a great 
extent absorbing the same gross profit 
—inereasing materially his percentage 
of earnings—though the tendeney of 
general business is decidedly in the other 
direction. 

The control of the food markets has 
been for the benefit of the middleman 
and at the expense of both the producer 
and the consumer, and one of the most 
important matters confronting the Amer- 
ican people today is the devising of 
some proper method for distributing and 
marketing perishable farm products 
which will result in a fair return to the 
producer for his labor and take away 
from a few men in a community the 
power to control market prices, either 
by mutual agreement as to prices or 
by using artificial means to keep a suf- 
ficient supply off the market in order 
to prevent a reduction in the prices paid 
by the consumer. 

It was openly stated a short time ago 
that lettuce within thirty miles of Chi- 
cago was permitted to spoil in the fields 
because the commission merchants refused 
to buy it, knowing that this additional 
supply would result in breaking the mar- 
ket price. In Richmond about a year 
ago, during a tie-up in railway facilities, 
carloads of spinach were offered to com- 





mission merchants at half the price at 
which it had been selling and they re- 
fused to buy, although the consumer was 
still paying war prices. 


* * *~ ~ 


HE next fundamental factor in our 

journey toward normal business is 
the restoration in the minds of the in- 
dividual business man and banker of 
the ordinary standards of credit. The 
rapid change from a seller’s to a buyer’s 
market and the general feeling which has 
prevailed that goods could be purchased 
safely only for a quick turn-over, together 
with the many large losses which have 
been sustained because of inability to 
sell hypotheeated merchandise for suf- 
ficient sums to liquidate the indebtedness 
thereon, has resulted in our discounting 
to a greater degree than seems necessary 
the real value of these products from a 
credit standpoint. 

Except in those articles where inflated 
labor costs have a direct bearing upon 
their present market price, it would 
seem that the severe declines which have 
taken place in corn, cotton, wheat, lum- 
ber, rubber, copper, tobacco, hides and 
our other raw materials should make 
the average banker feel that loans on 
these commodities at existing prices can 
be made with reasonable safety and that 
such loans today are backed by real val- 
ues in contrast with the undue risks which 
were assumed in similar transactions 
made when these commodities were sell- 
ing at inflated war prices. 

If we are to rebuild the business of 
this country, there must be a starting 
point, and it seems to me in so far as 
this class of commodities is concerned 
that we have about reached the point 
where credit may be extended against 
them without the assumption of undue 
risk. Such stabilization will not only 
help our credit situation but will restore 
confidence in the viewpoint of the aver- 
age buyer, so that he may again begin 
to develop his business along normal 
lines—not buying speculatively, of 
course, but purchasing with the assur- 
ance that goods can ultimately be sold 
at a normal business profit. 


On the other hand, it is essentially nec- 
essary that care should be exercised in 
dealing with those goods, manufactured 
and otherwise, in the present price of 
which the element of labor enters to a 
large extent. 


Just as the farmer, the manufacturer, 
the merchant and the banker have been 
forced to readjust their businesses to 
changed conditions—bearing large losses 
in the readjustment of inventories and 
values and operating at the present 
moment on a smailer niargin of profit- - 
so it is inevitable that the general wage 
seale of this country, inflated perhaps to 
a greater degree during the war than 
any other element entering into our com- 
mercial structure, should be readjusted 
downward to a basis in keeping with 
zeneral conditions. 
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THAT PROPOSED 5 PgR 
CENT REDISCOUNT RATE 


S ENATOR POMERENE of Ohio, jy 

an address before the Ohio Banke 
Association, referred to the proposed fy. § 
per cent rediscount rate as follows: 


















































“Many nostrums have been propos 
to control those who are responsible fy, § 
the sound administration of our finances § 
and to grant supposed relief to their © 
constituencies. It is urged with yer — 
great earnestness that the rediscom; § 
rate should be limited to five per cen & 
It is then explained that the money thys 
obtained can be loaned to the membe © 
banks at six per cent. 










































































“There are ten states in the Union iz 
which the interest rate is twelve pe § 
eent. There are twelve states in tk 
Union in which the interest rate is ta © 
per cent. Some of our friends who ar & 
urging the five per cent rediscount mt f 
come from these states. If they woul > 
east their eyes toward the capitals ¢ 
their own states and urge their legisk. 
tures to reduce the local rates to six ani 
eight per cent, they would in truth k 
granting a real service not only to ther f 
own people but to their own bankers 5 
well. Of course, every one realizes tha f 
if we were to fix the rediscount rate f 
arbitrarily at five per cent, it woul 
have three effects. 




















































































































“First, it would permit unreasonable [ 
inflation and consequent ruin. 














“Secondly, it would withdraw one o | 
the safeguards from our gold reserve. 




















“Thirdly, it would permit the bankes 
in those states to make the different f 
between the five per cent rediscount raft 
and the ten or twelve per cent at whic 
they loaned their money to the sufferinz 
farmers and stock raisers of the country. 
No farmer or business man in norm 
times can afford to pay such exorbitan 
rates. 

“Again, even if the Federal Resert 
banks were to rediscount additional ps 
per on the condition that it would on} 
be loaned by the member bank at 1 pe F 
cent in advance of the discount ralt 
except in rare cases the money would mi F 
be accepted. It stands to reason that } 
a bank loans $500,000 to its clients a 
ten or twelve per cent, it would not loan 
the proceeds of rediscounted paper " § 
six per cent in the same community, 
the same class of people, on the same 
security, at the reduced rate. That is 
plain for argument.” 







































































At the seventeenth annual conventtol 
of the Idaho Bankers Association, the 
following officers were elected: E. i 
Erhardt, president of the Empire 
tional Bank of Lewiston, president; % 
J. Comstock, president of the First Ne 
tional Bank of Rexburg, vice-presidett; 
M. M. Belknap, vice-president of . 
Cottonwood State Bank, treasurer; “ 
W. Robinson, Boise, secretary. 
























"© chants National. 
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HOW HELPING THE HOME BUILDER 
WINS NEW DEPOSITORS 


A plan to finance home building was inaugurated some- 
time ago by an Indiana bank and is proving valuable 
as an aid in getting new accounts—How it operates 


NE of our big problems, just as that 
of the majority of banks, is to find 
» out how many people in our city do 
: not have bank accounts and to persuade 
| them to open accounts with the Mer- 
To accomplish this we 
have tried many plans, but one of the 


| most effective has developed into what 
| we term the Merchants Building and 


Loan Association. 

The plan was inaugurated about 
two years ago when many people de- 
sired to build homes of their own. Mich- 
igan City had a building and loan asso- 
ciation but it had been unable to take 
care of all applicants. So, under these 
conditions, we offered the necessary 
funds for home-building on a plan that 
' would enable them to pay back the 
| money in monthly installments. It was 

simple enough. We merely had to de- 
termine what the monthly payments 
would be, including interest, and then 
make the note in such a way that these 
payments were stipulated. 

There were more people interested in 
home-building than we had estimated. 
The plan met with immediate response 
and the first year’s operation was ex- 
tremely satisfactory. The business in- 
creased so rapidly that it soon became 
necessary to seek other methods for 
keeping the system in operation without 
having it directly connected with the 
bank. The work became too heavy for 
one department and yet it was desired 
to keep it connected with the bank in 

_ sich a way that new customers who were 
| coming in as a result of this opportunity 
| Would be introduced to our other bank- 
: ing facilities. 

_ We finally decided to organize a build- 
ing and loan association on a plan ap- 
proved by the State. We gave it a name 
corresponding to that of the bank—the 
“Merchants Building and Loan Associ- 
ation.” While the official office of the 

» sociation is in another building, ar- 
| Talgements were made with the Mer- 
chants National Bank to receive all pay- 
ments and to keep the books. The bank 
does this without any charge and in this 

Way gets these new home owners inter- 

ested in its other facilities. 

: The association holds its meetings 

mn the office of its attorney, who is also 

attorney for the bank. All business with 
customers is transacted in the bank. On 
the advertising literature and circulars 
is plainly indicated, “Dues payable at 
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the Merchants National Bank.” We play 
upon both the borrowing and the in- 
vestment features, although more em- 
phasis has been placed upon the former 
and more customers have taken advan- 
tage of those particular features. 

The people who buy stock in the 
building and loan association as an in- 
vestment, will probably receive about 6 
per cent interest, which was what our 
first dividends amounted to. While 
this is a greater interest than they 
get on their money in our savings de- 
partment, the bank has not seen any 
bad effects. Those who desire to invest 
regularly and who can be depended upon 
to make regular payments, usually buy 
stock in the association. Those who do 
not feel sure that they will be able to 
make regular monthly payments, place 
their money in the savings department 
of the bank. 

When the building and loan associa- 
tion needs funds for meeting its loans, 
it borrows the money from the bank. 
The officers have standing instructions 
from tke board of directors to borrow 
$3,000. In ease it is necessary to borrow 
more than that, special instructions are 
required from the board. This simplifies 
the matter of loans and makes sure there 
will be no delay in delivering the money 
to those whose applications have been ap- 
proved. However, it has not been neces- 
sary to borrow very much from the bank. 
Usually not more than $1,500 has been 
obtained at one time, and this is usually 
paid back within a short period. The 
money that comes in from the stock- 
holders just about takes care of the 
loans, 


We capitalized for $250,000. This 
was divided into 2,500 shares at $100 
par value, and about 800 of these have 
been sold during the first year of opera- 
tion. We would have sold a great many 
more if we had pushed the plan more en- 
ergetically, but it was dectded to go slow 
at the start until we are sure of our 
ground. Our first year’s experience 
makes us feel certain that we are on 
the right track, and the results have 
been highly satisfactory to the bank. 


Approximately 110 persons, who were 
not customers before, have been brought 
into contact with the bank. Some of 
these are not customers yet, but they are 
making regular monthly visits to the 
bank to pay their dues in the building 


Cashier, Merchants National Bank, Michigan City, Indiana 





and loan association and, sooner or later, 
practically all of them will be bank 
customers. 

One of the directors of the association 
is a foreman in a factory in Michigan 
City. Before he joined the association 
I did not know him. Now he is a regular 
bank visitor. It is necessary for him to 
come in on other matters aside from 
paying his dues on the stock he owns 
and, while he is not yet a depositor, I 
feel sure that he will be. In the mean- 
time his influence is being felt by a great 
many of the employes in his business. 
He was responsible last month for sell- 
ing 150 shares in the association. He is 
working for that and, in doing so, is 
working indirectly for the bank. 

_It is not every bank that can get its 
directors to help build its business. In 
this case it is different. Somehow the 
directors of the association have taken 
unusual interest in seeing it developed, 
and all of them have worked effectively 
to bring in many new customers. 

The clerical work involved in taking 
care of the association has not amounted 
to a great deal, and the bank has been 
glad to do this without cost. Neither 
is there any charge made for office rent. 
The expenses of the association, there- 
fore, are extremely low. The stock-- 
holders receive the benefit of this and it 
is pointed out to them from time to time,, 
with good results in creating good will 
for the bank. 

‘One feature of our association, which 
is not found in the other building and 
loan association, is that a borrower may 
join at any time ‘and receive his money 
as soon as his application is approved. 
Each loan is a proposition in itself, in 
our ease. In the other associations it is 
necessary to wait until a series is started. 


Our loan committee consists of three 
men who carefully investigate the prop- 
erty, estimate its value, and upon the 
advisability of making the loan. Some- 
times it is necessary to turn down appli- 
cations, and again we may cut down on 
the size of the loan. An interesting 
example came up not long ago. A man 
applied for a loan of $3,000 on a certain 
piece of property. We found that he 
had paid only $2,500 for it, but he 
claimed that is was worth a great deal 
more because the values of property 
had advanced. The loan was made, but 
not for $3,000. It was decided that 
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$1,800 was the limit to which he was 
entitled on this particular property. 

The association is controlled by officers 
of the bank—the president of the bank 
being the president of the association, 
and the cashier being secretary and 
treasurer of the association. While there 
is nothing in the constitution and by- 
laws making it necessary to elect bank 
officers to manage the association, it is 
quite likely that this practice will con- 
tinue as long as the bank renders the 
service it does. 

One of the difficulties to overcome is 
the slow payment of dues in a few cases. 
Some members do not seem to appreciate 
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the importance of making payment of 
dues promptly. This may be attributed 
partly to the fact that quite a few sen 
have been out of work in recent months. 
While this difficulty has not become seri- 
ous, it is one of the things which has 
required study. 

Taken as a whole I believe this asso- 
ciation idea has developed one of the 
most satisfactory and helpful plans that 
has been put into operation by our bank. 
I feel certain that the community as a 
whole, appreciates the work done through 
the building and loan association and, 
as our membership increases, the num- 
ber of bank customers will also inerease. 


* * * 


HOW TO REGULATE 
REDISCOUNT RATE 


High Federal Reserve ratio consti- 
tutes no justification at all for re- 
ducing the rates at the present time 


HE basic principle of rediscount 

banking, well established in the 
traditions of the central banks of Ku- 
rope, is that the official rate of redis- 
count shall be above the market rate. 
This is essential if bank funds are not 
to be made superabundant and if general 
market rates are not to be forced so low 
as to be far below the natural rates of 
interest, leading to wasteful employ- 
ment of bank funds on the one hand, 
while interfering with savings by in- 
vestors and businesses on the other 
hand.* 

As applied to England, this means that 
the official bank rate shall be kept above 
the market rate on prime bills of ex- 
change. The Bank of England has not 
varied from this policy on annual aver- 
ages since 1871. If, for a few davs, the 
market rate should rise above bank rate, 
bank rate is promptly advanced to cor- 
rect it. 

In the United States the bill market 
is relatively unimportant. The “market” 
is best represented by rates on cus- 
tomers’ loans made under lines of credit 
by the banks of the great cities to those 
of their customers who have borrowing 
accounts with several banks in several 
cities. The rates on such loans are 
highly competitive. They are rarely 
published, but they are known in the 
banking community and to the Federal 
Reserve authorities. They tend to be 
uniform throughout the great cities of 
the country. 

It is true that in England many of 
the “advances” of the banks are made 
to their customers at rates above the 
official bank rate. The significant point 
is, however, that the Bank of England 
does not rediscount advances to cus- 


*This is the summary of an Economic 
bulletin recently issued by the Chase 
National Bank. 


tomers. It rediscounts only bills. In 
the United States, on the other hand, 
customers’ loans are actually redis- 
counted with the Federal Reserve banks. 
The essential principal involved in 
“keeping above the market” is that it 
shall cost a bank something to redis- 
count. It ought not to be possible for 
banks at the financial centers to borrow 
money from the Federal Reserve Banks 
and re-lend it at a profit. 

There are really several rediscount 
rates at the Federal Reserve banks: a 
rate on loans on Government war paper; 
another rate, which may be different, 
on commercial paper; a third raie, 
which may be still different, on accept- 
ances. The important thing is that each 
of these rates should be above the mar- 
ket rates for each type of loan. 


If we develop a wide discount market 
for acceptances; if bills drawn in dol- 
lars, growing out of actual self-liquidat- 
ing commercial operations, increase in 
number; if foreign banks develop the 
practice of holding such bills as an 
interest-bearing substitute for gold re- 
serves; and if banks generally through- 
out the United States make a practice 
of carrying substantial amounts of such 
bills in their port-folios as an especially 
liquid resource, then the rediscount rate 
on acceptances may become the most 
important rate at the Federal Reserve 
Banks. The rediscount rate on accept- 
ances in such a case may safely go much 
below the rediscount rate for customers’ 
line of credit: paper, in full harmony 
with the principle of keeping above the 
market, since the market itself will 
discriminate in favor of such bills. 


The reserve ratio under present con- 
ditions is no safe guide for rediscount 
policy. Five main factors have been 


















considered by the Bank of England ;; 
fixing its rediscount rate: 






1. Is the reserve ratio high or low? 
2. Are trade and speculation expan 
ing or are trade and speculatiy 
depressed ? 
3. Is gold coming into or going out , 
the country ? 
4. Are the exchanges favorable » 
adverse to England? q 
. What is the market rate? Bay 
rate must not fall below it, and; 
almost always above it. 
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Of these five considerations the doy; 
nant one has always been that of kee. f 
ing above the market. When necessgn 
to conform with this principle, red. 
count rates have been raised in the fa § 
of high reserve ratios and, in harmo § 
with this principle, have been lower: 
in the face of low reserve ratios. 

The high reserve ratio in the Unit: 
State today does not justify loweriy 
rediscount rates: (1) because rediscou: 
rates are already below the market rats 
(barring acceptances) ; and (2) becaus 
the present reserve ratio is abnorm 
and misleading. The reserve ratio i 
not high in the United States becauy 
the liabilities of the Federal Peser: 
banks are low, but rather is high, é& | 
spite abnormally high liabilities of th: 
Federal Reserve Banks, becazze the vr. 
serves are abnormally high. 

























































































This is due partly to the unpres 
dented influx of foreign gold, and parts 
to the policy which the Federal Reser: 
banks have pursued since our entrant } 
into the war of drawing into their vauli | 
the great bulk of the gold and gi 
certificates held by banks and individu 
throughout the country. There is r: 
atively little gold left in circulation 
Under normal conditions, a gold stan 
ard country will have a_ substanti 
amount of gold in hand to hand are 
lation. If, for example, we retume! 
the legal tenders now in the Feder 
Reserve banks, together with a billia 
dollars of their gold (or gold certi 
cates) to general circulation, with a cor 
responding cancellation of Federal Re 
serve bank notes, the reserve ratio woill | 
stand, not at 58.3 per cent, at whieh i} 
stood on June 8, 1921, but rather a} 
43.5 per cent. 


The great excess of gold in our Fei: j 
eral Reserve banks constitutes a re | 
problem. The artificially high reser 
ratio, which may easily go to extrev’ § 
heights with further liquidation, | 
stitutes a shining target for chedp 
money advocates, and constitutes f 
temptation to unsound employment 0 
Federal Reserve funds. We must ret} 
ognize that we hold much of our gold it 
trust against the time when Europe 
need it to restore sound currency 2 
Europe. We must not let it depr2ilt 
upon our hands or tie it up in illiqué 
credits. 

The proposal that the Federal ke 


(Continued on age 43) 
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PROMOTING GOOD WILL AMONG THE 


EMPLOYES AFTER A MERGER 


Two banks in Ohio, recently merged, discovered ill feeling among 
workers in the new institution—How an employes’ contest overcame . 
this tendency and secured 2,152 new accounts totaling $566,490.71 


By GEORGE M. ELLIS 


Advertising Manager, Commerce Guardian Trust & Savings Bank, Toledo 


N January 1, the National Bank of 

Commerce and the Guardian Trust 
and Savings Bank of Toledo effected a 
merger. Each bank continued business 
in its respective quarters, however, and 
it was not until May 2 that the bank 
building of the former institution had 
been enlarged and remodeled so as to 
take care of the physical union of its 
personnel and equipment with that of 
the Guardian bank. 

As the alteration work approached 
completion and the date of the physical 
merger drew near, we began to discuss 
methods for observing the event in an 
appropriate manner. Many ideas were 
considered, some being rejected because 
they were too stereotyped and hackneyed, 
others discarded because they smacked 
too much of the “jazz” element. 

It was during one of these conferences 
that the diseussion drifted to the reac- 
tions of the two corps of employes 
toward the forthcoming merger. It de- 
veloped that a slight undercurrent of 
hostility had been noticed among certain 
groups in each bank toward the idea 
of the coming union, the necessary re- 
alignment of work, the breaking of old 
accustomed ways of doing things, ete., 
which would necessarily be involved. 

This gave us our clue. As E. H. 
Cady, vice-president, pointed out, it was 
far more important that we get our 
people to “play ball on one team” than 
it was to startle the town with a bank- 
ing coup of some sort. 

The employes’ contest idea followed 
naturally. 


About this time it happened that an 
article appeared in THE BANKERS 
Montuty describing a contest completed 
shortly before by the State Bank of 
Chicago. The outline of procedure fol- 
lowed in this contest appealed to our 
officers, and the writer was sent to 
Chicago to interview Gaylord S. Morse, 
of the State Bank, and study the plan 
which he had evolved and carried 
through with excellent results. 


After a day spent with Mr. Morse, 
and the accumulation of a dizzy brainful 
of practical pointers, suggestions, “eam- 
paign hints,” ete., the following outline 
was mapped out and carried through by 
a contest committee of three appointed 
by the bank’s executive committee. 


First, the quiet choosing of four team 
captains by the contest committee, and 


the explanation of the whole plan to 
them at a little private dinner at In- 
verness Golf Club. This dinner party 
resulted in the captains becoming en- 
thusiastically “sold” on the practicabil- 
ity of the contest, and the cash benefits 
to accrue to them and their teams. 


Second, the selection of the personnel 
of the four teams. At this point we 
diverged widely from the method used 
by the State Bank of Chicago, where 
the captains drew their teams by lot, 
picking the names out of a hat. Be- 
cause of the circumstances prevailing 
with us, we preferred not to “trust to 
luck” in this manner. The committee 
“hand picked” the four teams with great 
care—making sure that no group, fac- 
tion or clique from either bank was left 
intact on any one team. It was also 
assumed—and the assumption verified 
by results—that the tellers, as a group, 
would have an advantage over other 
employes whose work did not bring them 
in touch with the public. Accordingly, 
all contact-with-the-public employes 
were divided as equally as_ possible 
among the four teams Two lieutenants, 
one of whom was a girl, were then se- 
lected from each team by the team can- 
tain. : 


Third, the preparation of the neces- 
sary printed matter in the way of a 
folder announcing the contest, listing 
team personnel, outlining the prizes, 
bonuses, contest rules and the point- 
system on which all relative standings 
were to be determined. Other printed 
matter included receipt books, contest 
signature cards, 100 personal calling 
eards for each contestant, record cards 
for the two contest recorders, ete. 


Fourth, one week prior to the date 
of our physical merger, a mass meeting 
and banquet of officers and employes of 
the bank in the main dining room of 
the local chamber of commerce. Plates 
were laid for approximately one hundred 
diners. On each plate was an envelope 
containing the announcement folder and 
other contest material—the first official 
knowledge that the great majority of 
our people had of “what it was ai! 
about.” We were fortunate in being 
able to induce Mr. Gaylord Morse to he 
with us that evening, and the burden of 
explaining and “selling” the contest tv 
the young people was left to him. It is 
sufficient to say that by the time he had 





finished, the four teams were keyed up 
to a state of enthusiasm-plus, and could 
hardly bear the thought of waiting a 
week for the opening gun to be fired. 

Fifth, came the matter of- having a 
large quota clock and “Standing of the 
Teams” thermometer made by a local 
sign and construction man. The clock, 
containing four black team hands and 
one red quota hand, showed the relative 
standings per team per week in relation 
to the week’s quota (one-eleventh of 
2,500 accounts per team). The ther- 
mometer, graduated to 50,000 points, 
had a red ribbon “mereury” for each 
team and showed, as far as points alone 
were concerned, the relative standing of 
the teams. ? 

The opening day, Monday, May 2, 
finally arrived—heralded by the custom- 
ary avalanche of floral pieces from other 
banks and business firms of the city, 
press stories on the remodeled bank, 
jostling crowds of good natured well 
wishers in the lobby eager to be shown 
about the new quarters. This gave offi- 
cers, floor men and tellers an excellent 
opportunity to mention the contest, ex- 
plain the clock and thermometer . (hur- 
riedly hung in a conspicuous place in 
the lobby early that morning) and be- 
speak the co-operation of ‘the regular 
patron or casual visitor in connection 
with the drive for new business. 


When the bank closed its doors that 
afternoon, it was found that 114 new 
accounts had been opened, representing 
$30,991.68 in initial deposits. 

Eleven busy, interesting weeks of 
good natured rivalry, keen competition, 
flashes and then lapses of both team 
and individual speed, followed. Through- 
out this period interest was kept up by 
means of weekly gatherings every Friday 
morning at 8:45 about the clock and 
thermometer, when the formal “setting 
of the hands and adjusting of the mer- 
eury” took place. These gatherings were 
in charge of George L. Mills, assistant 
secretary-treasurer of the bank and 
chairman of the contest committee. In- 
terest also was stimulated by publishing, 
twice weekly, a little mimeographed 
bulletin entitled “The Cee-Gee Circle,” 
started purely as a means of disseminat- 
ing contest news, and now being contin- 
ued as a regular house-organ. 


It was not “easy sailing” throughout 
these eleven weeks, however. We ran 
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into lulls and slumps that came near 
taking all the joy out of the lives of 
the contest committee. But by working 
closely with the captains, and occasion- 
ally suggesting some new avenue of 
attack, co-operating in the release of a 
campaign of “sales letters” to a list of 
prospects furnished by the team mem- 
bers, co-ordinating solicitation activities 
among the downtown office buildings by 
mapping out definite calling schedules 
for each team—by such means as these 
we invariably would get our “contest 
steam roller” under way again. 

At the outset, we set our contest quota 
at 2,500 new accounts. Perhaps we 
should feel chagrined to confess that we 
did not quite make this quota. But we 
are not. The 2,152 accounts that we did 
secure rank so astonishingly high in 
monetary average per account and gen- 
eral quality of business that we have 
not the slightest compunction about 
stating our original goal and the actual 
achievement. These 2,152 accounts 
brought in the almost unbelievable total 
—in view of current business and em- 
ployment conditions— of $566,490.71, or 
an average of $263.23 per account. 
These figures do not include a single 


* * * 
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item of $100,000 which came in as a 
result of an employe’s solicitation, but 
which could not be counted because it 
was discovered that the firm had an old 
balance with us, thereby making it im- 
possible to consider this sum of money 
as a bona fide new account. 

We believe, however, that the results 
in improved morale, contest-created good 
fellowship among the former separated 
corps of workers, and augmented loyalty 
to the bank are worth fully as much, if 
not even more, to us than is the actual 
added volume of new business and the 
possibilities of growth which this new 
business will develop. Through mass 
and team meetings, our eighty-odd em- 
ployes have become better acquainted 
among themselves, and better known by 
and among the officers. They have 
shared the experiences of a common 
achievement with the senior management 
of the bank. Without the sacrifice of 
dignity or efficiency, they have built up 
a common enthusiasm in and for our 
institution, a unified loyalty and single- 
ness of purpose which, we feel assured, 
is making our merged bank an outstand- 
ing institution in this community and 
financial district. 


* * * 


PARTIAL PAYMENT PLAN 
FOR SMALL INVESTORS 


How a Denver bank places high grade bonds 
within easy reach of those with limited means 


By H. F. SIMMONS 


N order to make it possible for the 

small investor to become the owner 
of high-grade securities and to purchase 
them in small denominations within his 
means, a partial payment plan was 
adopted in January, 1920, by the Inter- 
national Trust Company of Denver. 
This plan enables the purchaser to buy 
municipal and corporation bonds and 
short term notes and to make payments 
under conditions that are considered lib- 
eral. It also encourages thrift on the 
part of the purchaser because a definite 
amount of money is saved in a certain 
period of time. People in all walks of 
life who had never bought securities 
before, except possibly Liberty Bonds, 
have become enthusiastic converts to this 
plan. . 

The method under which this partial 
payment plan works is contained in a 
copyrighted booklet that was issued by 
the International Trust entitled, “Buying 
bonds on the partial payment plan.” The 
text is simple and canbeeasily understood 
by the average layman. Its effective- 
ness is shown by the fact that out-of- 
town clients are purchasing bonds through 
this system and making their payments 


by mail. All that is required is to fill 
out a coupon as to what kind of bonds 
they prefer and the denominations, and 
the bank in return sends them a list of 
safe investments. 

The purchaser selects whatever bond 
he desires and then is required to make 
the first payment, which is ten per cent 
of the face value of the bond. At this 
point he is given a card which contains 
the name of the security and the number, 
the par value, price, rate of interest 
and the dates when interest falls due. 
The various payments to be made at 
regular intervals are also recorded. It 
is the same thing as-a regular savings 
pass-book issued by banks when deposits 
are made, only in this instance it is a 
eard instead of a book. The balance 
may be paid at any time within a year, 
but not more than sixty days may elapse 
between any two payments. 

Each payment draws interest from 
the day it is made and at the rate which 
the bond bears, thus starting immedi- 
ately to work for the purchaser and re- 
ducing materially the amount of the 
final payment. When the last payment 


is made the total amount of interest is 





figured up and deducted from the bal- 
ance due. In the case where the pur- 
chaser is unable to continue payments 
or to complete the purchase within g 
year the bank reserves the right to close 
the deal in one of two ways—by return. 
ing to the purchaser without interest 
the total amount of all payments made 
and retaining the security, or by dis- 
posing of the security at the market 
price and debiting or crediting the pur- 
chaser with a profit or loss. 

The plan also comprises the ¢om- 
pounding of interest in a simple way, 
A five or ten year bond with a small 
monthly saving at six per cent, with 
interested re-invested, can accumulate 
into a considerable sum in a short time, 


COMPARING GOLD IMPORTS 
WITH PRE-WAR FIGURES 


OLD imports into the United States 

in the fiscal year just ended aggre- 
gate in round terms $650,000,000 or 
more than in any year except 1917, 
when they aggregated $977,000,000, 
according to a statement by the Na- 
tional City Bank of New York. 

The earliest official record of gold im- 
ports began in 1821, and we have thus 
at the end of the fiscal year 1921, a 
record of the full century’s imports of 
the yellow metal; the amount imported 
from 1914 to the end of the fiscal year 
1914 having been $2,386,000,000, and 
from 1914 to the end of the fiseal year 
1921 $2,630,000,000, making the grand 
total imported during the century 
$5,016,000,000, of which 52 per cent en- 
tered since the beginning of the war. 

Of course, not all of the 2,630,000,000 
of gold imported since the beginning of 
the war has remained with us, for the 
gold exports in the same period (1914- 
1921) aggregated $1,435,000,000, leav- 
ing the net imports (in excess of ex- 
ports) for the entire period 1914-1921 
$1,190,000,000, while the $530,000,00 
turned out by our mines during thet 
period brings the total additions to our 
gold stock since 1914, by importation 
and domestic production, up to $1,725,- 
000,000, of which, nearly $300,000,000 
has been used for industrial and scientific 
purposes, leaving the net additions, 
1914, to our gold available for currency 
purposes about $1,350,000,000. It is 
not surprising then that the circulation 
statement of the Treasury Department 
shows the total stock of gold in the 
United States on June 1, 1921, at 
$3,175,000,000 against $1,892,000,000 at 
the beginning of the war. 

The share of the United States in the 
existing gold “monetary stock” of the 
world has advanced from about 22 per 
cent prior to the war to approximately 
37 per cent at the present time, though 
this figure as to present conditions cat 
only be a rough approximation owing 
to the difficulties of obtaining late fig- 
ures for certain countries, under existing 
conditions. 








BAN! 


re 
ti 
te 
P 
U 





BANKERS MONTHLY for AUGUST, 1921 


FINDING A WAY TO GET TIMBER 
GROWING ON IDLE LANDS 


Bankers should be interested in our timber 
resources as a factor vital to the continuance 
and expansion of many individual industries 


ERMANENT, abundant, and widely 

distributed supplies of timber are 
vital to the economic welfare of the 
United States; and they are equally 
vital to the continuance and expansion 
of many individual industries.. Bankers 
already have a large direct and imme- 
diate interest in timber. Outstanding 
timber bonds and other securities rest- 
ing on present timber values represent 
investments running into several hun- 
dred million dollars. From a banking 
standpoint, liquidation of these secur- 
ities without opportunity for re-invest- 
ment in the same field will mean a 
serious curtailment of the demand for 
capital. In some sections it will mean 
a wholesale migration of capital as pres- 
ent stands are cut out. This is merely 
tosay that unless our forests are made to 
perpetuate themselves and produce sus- 
tained yields, the economic structure 
which they support is unstable and the 
enterprises dependent on them will be 
transitory. 

The lumber industry is one of our 
greatest industries. The census of 
1910 gave it third place among manu- 
factures in the value of its annual prod- 
uct, and first in the employment of 
labor. The manufacturing and selling 
branches of the industry together have 
an investment put by the Forest Service 
in 1917 at perhaps $2,381,000,000. Lum- 
ber, however, is not a finished product. 
This is true whether it goes into build- 
ings, or is remanufactured into such 
forms as furniture, agriculture imple- 
ments, vehicles, and a myriad of other 
products, or is used in forms auxiliary 
to transportation or mining. From 22 
to 25 billion board feet of lumber are 
onsumed annually in the secondary 
wood-using industries, which in 1919 
had an invested capital of more than 
$1,600,000,000; while the railroads of 
the United States purchased even in 
1918, a year of severe retrenchment on 
their part, 14 per cent of the country’s 
lumber eut—not to mention their pur- 
chases of hewn ties, which in the same 
year totaled about 50,000,000 and are 
normally about 88,000,000, nor of tele- 
graph poles, fence posts, ete. 

Agriculture is another industry which 
Tequires large quantities of lumber and 
timber. Again, wood is a raw ma- 
terial for 90 per cent of our output of 
Paper; and the paper industry of the 
United States has an invested eapital of 


By WILLIAM B. GREELEY 
Chief, U. S. Forest Service 


$900,000,000 or more. Nor is paper it- 
self usually a final product, but stock 
for conversion into a higher form or 
material for use in other businesses. 
The forests of the country are therefore 
indispensable to our business life; to 
stability of present investments, and to 
future prosperity; to nation-wide re- 
munerative employment both of labor 
and of capital. 

The country needs not only permanent 
and ample supplies of lumber, but also 
supplies available at reasonably low 
cost in the regions of maximum indus- 
trial activity. It is a misfortune for the 
East that it has become so largely de- 
pendent on the forests of distant regions, 


with resultant unnecessary and burden- 
some freight charges to pay. Lumber is 
the most universal structural material 
in the United States. Its cost affects 
the upkeep of farms, housing conditions 
generally, and costs of plant construc- 
tion in almost all enterprises. Local 
supplieS support, so long as they con- 
tinue, vigdrous rural industries, and 
maintain the rural population; their 
exhaustion, in regions where much of 
the land is not adapted to farming, 
spells impoverishment and decadence. 
In New Hampshire, where 78 per cent of 
the land is not fit for cultivation, 34 
per cent of the land once cultivated no 
longer grows agricultural crops. Forest 


Douglas Fir and 
Red Cedars 
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Forest, 
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Burned area on Minnesota National Forest, Minnesota 
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exploitation eventually left the farmer 
without his previous local markets. 
Sustained timber production on natural 
forest land makes for local stability and 
permanence of industry; it means more 
people, more business, more wealth. 


Our Vanishing Timber Supply 


Our virgin supplies of timber are 
nearing their end. To see what this 
means, take the Lake States of Minne- 
sota, Wisconsin, and Michigan. Be- 
ginning in a small way in Wisconsin 
and Michigan in 1834 to 1835, the lum- 
ber industry expanded until in 1892 
the reported output was about 9 billion 
board feet, largely white pine. Wis- 
consin now produces less than the see- 
ond-growth cut of either Maine or New 
Hampshire; and Michigan, which led 
the country in lumber production from 
1870 to 1895, cuts less than half as 
much as Massachusetts. The original 
forest area of the region has dwindled 
from about 112 million acres to 10 mill- 
ion acres in commercial tracts; and 
much even of this has been culled of its 
choicest trees. 

Forest depletion has of course been 
reflected in the business status of the 
lumber industry in the Lake States. 
Between 1899 and 1914 more than 15 
million dollars of capital invested in 
merchant establishments was withdrawn, 
the yearly value of the products de- 
creased over 80 million dollars, and the 
number of operatives and wage earners 
decreased more than 48,000. Much of 
this withdrawn capital is invested today 
in the timber business in other sections 
of the country, and many of the former 
Lake States wage earners have moved 
with it. 

The original superb forests of the 
United States covered 822 million acres, 
nearly one-half the area of the country. 
About one-half of this area has been 
cleared and is now put to some pro- 
ductive use. Of the other half, or more 
specifically, 463 million acres, only 137 
million acres is virgin timberland; 81 
million acres has been so devastated by 
lumbering operations and fire that at 
present it is producing almost nothing; 
and 245 million acres has been so cut, 
culled of the best timber, and burned 
that it is producing not over one-fourth 
of the new timber growth of which it is 
capable. Further, the 137 million acres 
of virgin timber remaining is, for the 
most part, being cut and burned over in 
the same reckless manner as in the 
past. 


Forests and Farms May Go Together 


“Farms follow forests” is a commen 
saying. Too often they do, in a sense 
quite different from that ordinarily 
meant; they may follow the forests out 
of the country. As the local timber 
supplies give out, the industries which 
they support migrate, often destroying 
the market for farm products. Aban- 
doned farm buildings, broken-down 


fences and the like exist in nearly all 
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old cut-over timber regions. Not only 
economic retrogression but also social 
waste is involved. Many a family has 
literally been starved out on poor sandy, 
peaty, or otherwise deficient cut-over 
forest land, and the same tragedy is still 
being enacted wherever there are such 
lands. 

In the three Lake States, lumbering 
operations followed by fire have left 
behind at least 20 million acres of fire- 
swept and devastated sand plain and 
swamp, a large portion of which shows 
little or no promise of reproducing trees. 
This area has been put at 40 million 
acres. Lumber operations are adding 
about one-half million acres to it yearly. 
During the last twenty years the im- 
proved farm land has increased only 
about 6 million acres. That is at the 
rate of 300,000 acres per year, or 200,000 
acres per year less than is being cut 
over right now. Twenty million or more 
acres of land is idle and is likely to 
stay idle for years to come unless put 
to growing timber. It is capable of 
producing, at a low estimate, 100 board 
feet of lumber per acre per year. Nor- 
way and white pine are selling on the 
stump in the Lake States today at $15 
to $18 and up per thousand feet. If the 
value of new growth is placed at only 
$10 per thousand on the stump, the 
yearly loss through having these lands 
non-timber producing is at least $20,- 
000,000. At maturity, the timber would 
be worth one to two billion dollars. 


The Burden of Freight Charges 


Funds are already going out of the 
region to meet transportation costs on 
lumber imported from a distance. The 
rate by water on lumber from Alpena, 
Michigan, to Chicago varied in former 
years from $1.18 to $2.22 per thousand 
board feet, and by rail from Saginaw 
and Bay City from $2 to $2.50. But 
to haul lumber by rail from Birmingham, 
Alabama, to Chicago costs from $6 in 
1905 to $7.38 in 1918, and from Port- 
land, Oregon, before the recent in- 
creases in freight rates went into 
effect, about $15. Primarily in con- 
sequence of the increasing necessity to 
import western lumber, the average 
transportation costs of a number of 
large line yard companies in southern 
Minnesota rose from $3.25 per thousand 
in 1905 to $11.75 in 1919. If all of the 
lumber consumed at present in the Lake 
States had to come from the Pacific 
Northwest, the users would have to pay 
on it a freight bill of $64,669,000. 
About one-half of the timber remaining 
in this country is now found in the 
three States of California, Oregon, and 
Washington. 

Cheap timber helps agricultural de- 
velopment. The: great Middle-Western 
region of this country owed its rapid 
development as an agricultural region in 
part to the abundant and cheap supplies 
of timber, at first white pine from the 
Lake States at $15 to $20 per thousand 
feet and later southern yellow pine at 
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about the same price. Cheap lumber 
made home building easy to finance 
With these supplies disappearing anj 
vastly enhanced in price, the settlement 
of idle lands in or near the old timber. 
growing regions can not but be retardei, 
Agricultural settlement is in the main 
by poor men. It is a well-known fae 
that even the prosperous middle-wester 
farmers during the last two years bought 
only very limited quantities of lumber on 
account of its high price. Of course 
this hurts business; it must affect the 
banking business. 


What Can Be Done? 


All of the existing ills can not,of course, 
be cured in a minute. As the depletion 
of our timber lands has extended over 
a considerable period, so must their re. 


pletion. But a start should be made a 
once. Fortunately, if given half , 
chance timber will renew itself oy 


logged-over lands. The primary caus 
today why 81 million acres of former 
timberland is almost barren and a much 
larger acreage only partially prodv. 
tive of timber, is fires. Systematic pro. 
tection against them must be provided, 
This can not be done without imposing 
certain equitable requirements on pr- 
vate owners, with definite recognition of 
a responsibility not to convert produe- 
tive forest land into idle waste, to the 
detriment of the public welfare. There 
should be a Federal law and a liberal 
appropriation which will enable the 
Forest Service to co-operate with the 
States for the maintenance of systematic 
protection against forest fires. In my 
judgment this law should also empower 
the Secretary of Agriculture to pre- 
scribe reasonable standards of prae- 
tice for the several forest regions of 
the country, necessary to prevent de 
vastation, whether by fire or by de 
structive lumbering. From States which 
do not comply with these standards in 
their legislative or administrative meas- 
ures Federal co-operation should le 
withheld, in whole or in part. 

The cost of this system would be met 
jointly by the Nation, the States, and 
the private owners, in equitable propor- 
tions. The States should also adjust 
timberland taxes equitably, in such ways 
as will promote timber production. And 
both the States and the Nation should 
enter definitely on a large program of 
acquisition of forest lands needed pr: 
marily for public purposes, and of re 
forestation of denuded lands. Appros- 
imately half of the timber-growing land 
in the United States should eventually 
be in some form of public ownership— 
Federal, State, or municipal. 


J. R. Phillips has been elected presi- 
dent of the Security State Bank o 
Aubrey, Texas, which has absorbed the 
First Guaranty State Bank and Farmers 
and Merchants State Bank in that «it. 
W. P. Ratchford and T. L. Phillips av 
vice-presidents, J. E. Bonar, cashier and 
D. K. Lyles, assistant eashier. 
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USING COMMON-SENSE METHODS 


TO PRODUCE RESULTS 


Bank advertising frequently becomes merely an excuse for 
filling space— Make it produce effectively by staying at 
home in your appeal and using instruments within easy reach 


N the endless search for “something 
different,” for a plan or idea never 
before used by banking institutions, 
many bank advertising men have evolved 
some weird ideas. Historical, figurative 
and allegorical themes have almost 
crowded common-sense off the boards. 

A word of praise, however, is unde- 
niably due the “something different” 
school of bank advertisers. At least 
they have taken the bank appeal far 
away from that old style of copy which 
merely announced a lot of figures in 
which no one felt any particular interest 
—no one except perhaps a very small 
percentage of the population. Any- 
thing—even the rankest imaginings of 
the dreamy ad-writer—is better than 
eold dry-as-dust rows and columns of 
figures. But it is unnecessary to go to 
either extreme, for banking is a subject. 
filled with human interest; it deals with 
the hopes and fears of men; each day it 
records their failures and their successes. 

The public is not interested in big 
successes only. It is also very much 
awake to the smaller achievements. 
There are scores of workers in any local- 
ity whose lives offer splendid examples 
of steadiness, thrift, and progress. They 
may not possess extraordinary brilliance ; 
they may be merely honest toilers, doing 
a full day’s work for their employers; 
yet their industry and thrift has per- 
mitted them to own homes, educate chil- 
dren, and establish themselves in the 
respect and confidence of their fellow 
citizens. 

Well-written stories of such men are 
far more interesting to the public than 
are allegorical tales of remote and fanci- 
ful themes. The latter may be beautiful 
and much appreciated by the artistic 
few, but the great masses of people are 
more interested in subjects which deal 
with human affairs. The crowds attend- 
ing moving picture theaters bear witness 
to this fact. 

A beautiful picture is a wonderful 
thing but the average man is more in- 
terested in winning success and happi- 
ness. He is more concerned with how 
Bill Jones managed to buy a home and 
educate his children, than he is in the 
subject of ships sailing the seven. seas 
or other imaginative subjects of a re- 
stricted class appeal. 

In short, bank advertising too fre- 
quently becomes a mere excuse for filling 
space, 

Every capable advertising man knows 





By E. M. DE LEE 








that there are just four principal classi- 
fications of merit in an advertisement. 
He knows that they are fundamental 
merchandising principles which must 
permeate and govern every selling plan 
that wins success. Every advertising 
program must contain them or be ‘fore- 
doomed to failure—and bank advertising 
is not exempt. Simplicity governs all 
advertising, which is merely printed 
selling. Complications may sometimes 
enter into the application of the four 
principles, but they themselves are sim- 
ple: Attracting attention, arousing in- 
terest, instilling desire, and inspiring 
action. 

If every bank advertiser were to keep 
before him a chart showing these prin- 
ciples, there would be an instant and 
productive improvement in the appeal 
to the public. Little thought is given 
to them in many instances—so little that 
exceptions stand out as brilliant exam- 
ples of superior achievement. Most men 
are mentally lazy; they follow the 
course of least resistance. If a thing 
seems a little difficult, they manufacture 
beautiful “alibis’—using up more mental 
energy than truly good work requires. 
They seize upon some one or two, or 
three of the governing principles—en- 
deavoring to “make a showing”—and 
pass up the hard work and intent thought 
necessary to do something really good. 

If a man should walk down a busy 
street clad in a brilliant crimson suit 
of silk, he would undoubtedly attract 
attention; he would also arouse much 
interest; but it could searcely be said 
that he would create a desire for emula- 
tion on the part of many observers, nor 
would he inspire favorable action. The 
four principles, in application, must be 
qualified by the adjective FAVORABLE. 
It is folly to adopt mere circus stunts; 
they do not produce lasting results of 
value. 

Yet, the distinction between the 
bizarre and the sensible is often very 
finely drawn. An day during warm 
weather one may stand on that same 
street and see a dozen passerbys clad in 
crinkly tan suits of a most attractive 
color which creates desire to be likewise 
coolly clothed. It is frequently only a 
matter of appearance in the difference 
between favorable and unfavorable no- 
tice. The inspiration to action is easy 
after desire is created. 

A banking institution occupies a 
peculiarly delicate position in many 
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respects. It may not do many things 
that are done each day by merchants 
of more tangible things. Yet it can 
take advantage of innumerable human 
traits in its appeal for business. 

A bank knows: that it has favorable 
public consideration to some extent; 
otherwise it could not do any business 
whatever. With that favorable consider- 
ation it has an advantage over the 
average mercantile or manufacturing 
industry, in that its statements or asser- 
tions of fact will be more readily ac- 
cepted by the public. Yet this accept- 
ance of the bank’s high standing is 
usually taken as a matter of course, 
making it necessary that it strive to 
stand out as an institution of particu- 
larly noteworthy service. 3 

The average merchant not only has 
to use newspaper space liberally, but 
he must also be a buyer of more direct 
means of impressing the publie with his 
superior merchandise and service. Every- 
thing which he does in that direction 
means heavy expense for temporary 
benefits. Yet the banker has a preferred 
means of contact which is.of tremen- 
dous value if rightly utilized. 

Thousands of checks daily circulate 


the name of the bank through many. 


thousands of hands. Each check is 
handled by several people, and it can 
be made to carry a forceful message 
-emphasizing the greater service and 
security available in that institution. If 
each check can be made the means of 
producing “word of mouth” advertising 
for the bank by the depositor, then it 
is an instrument of great business pro- 
ducing power. If it can be made to 
supplement*and augment a bank’s pub- 
lished business appeal, then that bank 
has achieved advertising success of an 
unusual character. 

Many searchers for bank advertising 
ideas go far to awaken interest in their 
particular institutions by seeking “some- 
thing different” and never fully appre- 
ciating the instruments always at hand. 
In their surface thinking, they probably 
give least attention to the reliable and 
daily circulating “attention getters” 
which may be used so easily. 

We are often reminded of the familiar 
cartoon of the two jackasses at the 
fence, each stretching forward from op- 
posite sides to get a bite of grass from 
the other’s field. They undoubtedly 
have equally good grazing on either side 

(Continued on page 46) 
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HOW FAR SHOULD YOU GO IN 






HELPING THE FARMER? 


Antiquated methods of financing agriculture must 
pass as farm machinery, fertilizer and pure bred 


HE banker has a definite obligation 
to help develop agricultural indus- 
try. This is particularly true, if he 
happens to be a banker in an agricul- 
tural community, but regardless of 
whether or not he is so located, this 
obligation does not end, for agriculture 
is the fundamental source of all wealth. 


The writer has been active for mary 
years in the distribution of seeds, fertil- 
izers, spraying materials, farm machin- 
ery and, as a matter of fact, practically 
everything that the farmer uses. In the 
end the farmer’s needs are just the same 
as that of every other man. He eats 
wears clothes and does everything that 
the city man does and in addition he is 
in the market for numerous things for 
which the city man has no use whatso- 
ever. The farmer of today is either an 
individual of many interests, or he is the 
result of conditions that he himself has 
created. To explain, in the past the 
farmer has never been a merchandiser. 
He has depended upon the well estab- 
lished machinery of the commission man 
and the exchanges to do his marketing. 
The lax methods of the past have been 
characteristic of the farmer in his busi- 
ness dealings, but they are rapidly being 
taken to account and co-operative mer- 
chandising organizations are springing 
up all over the country to compete with 
the machinery of the commission man. 


The farmer has naturally turned to 


co-operative marketing and buying, be- . 


cause of the economiy and profit. He has 
sought to establish other machinery to 
break down that machine for which he 
himself is responsible. The commission 
man is a creation of the farmer and his 
methods, which, while probably entirely 
his own, are the result of the loose ac- 
countings that he has had to render to 
his principal, the farmer. No one dis- 
putes the fact that there are many 
honest, capable and efficient commission 
men. They are a necessary step in the 
process of farm marketing and, until 
some better method is found, the com- 
mission man will continue to act as the 
market man for the farmer. 

On the other hand, the farmer has 
worked by himself, thought by himsel?, 
talked to his horses and cultivators unt:] 
he has become introspective to the ex- 
tent that he believes his ideas are the 
only sound ones. Here is the place 


where many bankers differ from the 
farmer. 


The farmer cannot be blamed 





stock demonstrate their increased earning capacity 


By W. F. THERKILDSON 
Vice-President, Critchfield & Company 


for his attitude, which is that of being 
a creator of food and wealth. When it 
comes to the matter of his finances, in 
the past he has been considered a poor 
risk, because of his inattention to the 
details of modern business. He has felt 
that his notes could and should be re- 
newed whenever he did not have the 
money to pay. He has given no con- 
sideration whatever to the problems of 
the banker, and so it becomes the duty 
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of the banker to give due consideration 
to the problems of the farmer. 


Banking has advanced to a modern 
stage just as scientific farming has de- 
veloped to a high state of perfection. 
As the farmer’ has educated himself in 
scientific, efficient and intelligent farm- 
ing, the banker has come to realize that 
he must do some visualizing for the 
farmer. He must be able to picture just 
what are the prospects of the individual 
farmers in his community, anticipating 
the time when they shall ask his assist- 
ance. 

Recently the writer was in one of the 
most prosperous towns in Iowa. It is 
not a large town, but is located in one of 
Iowa’s richest agricultural counties. Its 
trading radius is approximately thirty 
miles. Its stores are excellent. It is a 
county seat. Its streets are paved. It 
has a good hotel, several excellent public 
buildings, two railroads and five banks. 

One of the foremost men of the 
county, while not actively engaged in 










the banks of his town, is nevertheless 4 
stockholder, director and officer in two 
of them. He is a large land owner and 
one of the most successful farmers in 
the community. His opinions as a busi- 
ness man, and among the banks are well 
worth consideration. Upon the occasion 
of my visit to this town, being actively 
associated with the advertising and sell- 
ing end of this man’s main business, 
I questioned him as to the conditions in 
the community. His answer was: 
“Our banks are in position to care 
for every natural need of every farmer 
in the county. Our merchants are in 
good condition, some of them in excellent 
shape. Goods of the highest quality 
are stocked on their shelves. They are 
in position to meet every reasonable de- 
mand, but we find ourselves facing an 
attitude on the part of the farmer, 
that he is entitled to far more for his 
crops than is really the case. We have 
in our town two elevators that stand 
ready to buy at a figure equal to Kansas 
City, Omaha or Chicago, practically 
everything that the farmer may bring 
in. We have a livestock company here 
that will do exactly the same with cattle, 
sheep or hogs, but as I said, while we 
are prepared to advance money to farm- 
ers for their actual needs we are not 
going to loan them money to enable 
them to hold the crops for the prices 
that they believe they are entitled to. 
Neither are we going to loan them money 
to purchase something that they may 
think they need and that they expect to 
purchase at some far distant date. 


“Our investigations have set before us 
the facts that during the period of the 
war, in so far as farm machinery is con- 
cerned, we know that it has been a pe- 
riod of repair—continuous repair— 
until practically all farm  machin- 
ery is an accumulation of repairs 
rather than in a shape to do efficient 
work and so our attitude will be that, 
when the reputation of a man and our 
investigation as to his condition and 
methods indicate that he is a desirable 
risk, we shall unload from the cars any 
farm machinery that such farmers may 
bring in, but we will not loan them one 
cent in excess of the actual purchase 
price of this machinery. Our reason for 
doing this is to compel our farmers 
to bring in their crops. While I am 
ready to agree that the returns they will 
obtain may seem low as compared with 
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figures that existed during the war, we 
know positively that the farmer has 
over-estimated his cost of production. I 
firmly believe that at this time the mar 
ket values are fair and reasonable and 
even if the farmers do not receive the 
figures of the past, they will at least 
do some buying with our local merchants, 
enabling them to move the goods off 
their shelves and thereby keeping up the 
eyele of trade.” 

Having been very actively engaged 
in agricultural interests throughout the 
United States and in all sections, and 
under many and varying conditions, it 
was truly a remarkable thing for me to 
listen to the talk of this banker, business 
man and farmer. As I have mentioned 
before, he is actively engaged in two of 
the leading banks in the town, but his 
conversation indicated that the banker 
of today is no longer doing business 
under the old methods. He is alive to 
the needs of his community and he real- 
izes his responsibility and obligation. 
Just as the church is a power for good 
in the community, the banker is a power 
for the development of its industry and 
if he is a close fisted, unprogressive, an- 
tiquated tight wad, the community will 
suffer from his disease. On the other 
hand, the banker who investigates and 
informs himself upon the needs of his 
community, will help in its development 
more than any other single force. 


It is my firm belief that if the banker 
will bring himself to the viewpoint of 
looking upon farm machinery, fertil- 
izers, pure-bred stock, ete., as the things 
by which his community will be able to 
further develop and if he will then do 
his part to help bring these things into 
the community he will not only be looked 
upon as a community benefactor and 
developer, but he will profit thereby. I 
have had occasion to borrow large sums 
of money to maintain and operate cer- 
tain well known and highly developed 
special seed farms. The methods pur- 
sued upon these farms have been modern 
to the nth degree, and we left no stone 
unturned to make these farms produce 
just the same as modern factories are 
compelled to produce. Cost accounting, 
improved machinery, high salaried exec- 
utives were all a part of the scheme and, 
notwithstanding the predictions of the 
natives when one after the other of these 
farms were established, the majority of 
them paid from the start. It was our 
practice that when a farm did not pay 
from every angle, it was junked as 
promptly as machinery was junked when 
new and improved machinery of greater 
capacity and less operating cost was 
found. Because of all these practices 
and methods I have learned to know the 
attitude of many bankers, and not all 
of them were progressive. 

_ As I see it today, the modern farmer 
is rapidly becoming a far better risk 
for the banker. With his schooling on 
how to make three blades grow where 
one grew before, he is also having courses 
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NEW YORK CURB MARKET 


MOVES INDOORS 


On Monday, June 20, the New York 
Curb Market moved from the “eurb” in 
Broad Street to its new building in 


Trinity Place. The new Exchange af- 
fords more dignified quarters than the 
old buildings and pavement where the 
brokers “held forth’ for many years. 

Several hundred members and visitors 
attended the opening ceremonies when 
J. L. MeCormack, president of the New 
York Curb Market Realty Associates, 


* * * 


on economical management. He is being 
taught how to make a dollar make a 
dollar. He is having a course of instruc- 
tion on farm financing. He is being 
brought to realize that he must have a 
sense of obligation. In every way, I 
believe the education of the farmer is 
making him a better business man. 

Recently the Secretary of Agriculture, 
in speaking at the 50th Anniversary of 
the Massachusetts Agricultural College 
said: 


“What wonderful extension in the ag- 
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Ine., formally presented the building to 
E. R. MeCormick, president of the New 
York Curb Market. Following the pre- 
sentation, trading started with a rush and 
no confusion accompanied the change, 
which marked the beginning of a new 
era in the history of the curb market. 


The accorhpanying illustrations show 
an exterior view of the new Exchange 
building and an interior view during the 
early morning session of the market. 


* * * 


riculture of the Nation has taken place 
during the last fifty years. During this 
period we have possessed the land. 
These years witnessed the development 
of the great agricultural empire west 
of the Mississippi. In that time our 
cotton production has inereased five 
times, our wheat production four times, 
our corn production three times and 
other crops in like proportion. We 
have taken up practically all of the 
easy, tillable land of the Nation. It has 


(Continued on page 40) 
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PASSING UP DISCOUNTS? 


If so, the plan used by Elkhart bank 
may show your manufacturers how 
to buy for cash on a tight market 


By JOHN I. LIVER 
Cashier, The St. Joseph Valley Bank, Elkhart, Ind. 


VERY magazine and trade paper is 

and has been for months filled with 
“Let’s go” talk but the consumer, the 
retailer, the jobber, the manufacturer— 
everyone straight down the line with 
little ready cash. The moral risk straight 
down the line is good and all that, but 
right now folks are obliged to pass up 
their discounts—maybe ask for a little 
more “time” than usual. 


Early this year we sized up the sit- 
uation in this section: Prospects good, 
mighty good. All that was holding back 
business was the ability to thaw out 
money at one end or the other—the con- 
sumer end, or the bank credit end. 


Then we turned the lights on our 
bank: Yes, big enough to take care of 
our own customers. Another million or 
so added to our resources would put us 
in shape to reach out to cencerns that 
are sound and the sort we want on our 
books. 

The answer was the consolidation of 
the two local trust companies, the Lib- 
erty and the Citizens—and, the addition 
of an industrial department. 

The function of our industrial depart- 
ment ?—The prime function is the buying 
of open acceptances. We purchase ac- 
counts on a 20 per cent margin. In that 
way 80 per cent of every invoice is 
immediately available to the manufac- 
turer for buying raw material on the 
attractive terms now being offered him 
for cash. It’s his chance to save an 
easy 5 or 10 per cent and boost his 
eredit by buying for cash on a tight 
market. 

No, we do no collecting—each concern 
deals with its own customers direct, and 
deposits collections against his obliga- 
tion at our bank. If some bills are not 
paid up in thirty days, we will carry 
such accounts for a further period of 
thirty days at a further discount: or, 
these unpaid accounts may be taken up. 

Concerns seem much more willing to 
bring their accounts to us than to a reg- 
ular discount company. They have the 
same service, and more at their disposal 
here, and as one man put it, “I don’t 
feel nearly so much I’m hocking my ae- 
counts, when I come to a bank.” 

This department furnishes manufac- 
turers with an elastic credit, for they 
may discount when and what is necessary 
to furnish the capital they can use at 
a profit. At the same time they are es- 
tablishing themselves with our bank and 


getting in line for a regular line of 
credit. However, so long as they prefer, 
the assistance of our industrial depart- 
ment may be quite supplementary to 
their regular banking connection. 

You suppose we are getting just the 
small struggling concerns? No, you are 
dead wrong on that; we help them of 
course—glad to, but the bulk of this 
business is coming from well estblished 
corporations. 

Of course we might, if we didn’t have 
the right man on the job, clog ourselves 
up with much undesirable business. 
That is true of any department of any 
bank—or of any business. But I do 
not believe there is a bank in the country 
that discharges its customers in becom- 
ing lax, more than ours. And because 
we do rid our bank of the drain of 
laxity, we are able to be really helpful 
to the man who is up to snuff and 
deserving of liberal treatment. 


How do we advertise this department? 
We use some newspaper space, but of 
course, the greater part of our adver- 
tising is necessarily direct-by-mail—per- 
sonal letters and brief and to the point 
folders. One just off the press is, “If 
vour customers won’t our Industrial De- 
partment will!” 

Then some indirect advertising aimed 
to give this department moral support, 
is a series of three column—ten inch 
newspaper ads on “What our customers 
think of the business outlook,” which has 
been contributed to by the leading man- 
ufacturers in Elkhart. 


We figure that what business men in 
our own back: yard have to say of the 
business outlook, is going to boost the 
morale of this vicinity a heap higher 
than what some New Yorker says, whom 
our folks never have seen and naturally 
regard in some such mythical way as 
we all do Robirson Crusoe and King 
Arthur. 


A two-story brick building will be 
erected by the Citizens State Bank, Rue 
Lake, Wisconsin. 


The Noel State Bank, Milwaukee and 
North avenues, Chicago, held a formal 
opening of its new $600,000 building on 
July 30. A reception was held and a 
large number of patrons and friends 
visited the bank and inspected its new 
quarters. 
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Reduction in War Paper 
Perhaps the most interesting element 
of change in the portfolios of reserye 
banks during the past year has been the 
lessening of the volume of war paper, or, 
0 use the technical expression, “bills 
discounted secured by United States 


Government obligations.” These, as 
already seen, have fallen off to approx- 
imately $648,000,000. A gratifying 
feature of the post-war development of 
the nation’s investment and_ financial 
mechanism has been the ability that 
has been shown on the part of the pub- 
lic to absorb the outstanding obligations 
of the nation, both in short and long 
term form. The existence of substantial 
investment capacity has laid the founda- 
tion for the absorption of Government 
bonds and certificates, while the policy 
of the Treasury Department in meeting 
market rates of interest has enabled both 
member and reserve banks, which had 
become large holders of “war paper,’ 
to reduce this element of their portfolios 
in every material degree. The situation 
has been well illustrated by the state- 
ment made by the Secretary of the 
Treasury on June 8 in which he showed 
that the amount of Treasury certificates 
pledged with Federal Reserve banks was 
only $55,000,000, while of a total of 
over $4,000,000,000 of Victory notes only 
$188,000,000 were in the hands of mem- 
ber banks in leading cities. The whole- 
sale transfer of the evidences of Govern- 
ment indebtedness from the banks to the 
people has been aided by the Federal 
Reserve System, which no longer en- 
courages the carrying of such paper by 
preferential treatment of loans col- 
lateraled by public obligations. During 
the year such preference, originally 
granted in aid of the placement of Lib- 
erty bonds, has practically disappeared. 
The disposition of investors to absorb 
and “digest”? Government obligations, 
taken in conjunction with the policy of 
the Federal Reserve System already re- 
ferred to, has tended strongly to curtail 
the large holdings of paper collateraled 
by Government obligations which had 
been built up during the war and post- 
war expansion period in the Federal 
Reserve banks. The progress during the 
year 1920-21 may be contrasted with 
changes during the year 1919-20. At 
the close of June, 1919, the total volume 
of paper secured by Government war 
obligations held by Federal Reserve 
Banks was about $1,573,000,000, and 
operations during the following year 
had reduced the amount by only $300, 
000,000.— Federal Reserve Board. 


The Boulevard Bridge Bank, Chicago, 
which is to be opened September 15, 
elected the following officers and di- 
rectors a short time ago: John F. Ha- 
gey, chairman; Lawrence H. Whiting, 
president, and William Wrigley, Jr. 
Garred B. Winston, Frederick W. Up- 
ham, William T. Beatty, James C. Cox, 
John D. Black, Howard H. Hitchcock 
and John A. Stevenson, directors. 





NX 
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TO HANDLE THEM 


Commercial banks, unable to gratify 
many of the little fellows in need of 
funds, gain a new source of assistance 


By A. A. 


SCHEIB 


Secretary, Hawkins Morigage Co., Portland, Ind. 


N every city, village and hamlet there 

are many trustworthy individuals 
who need money for worthy purposes 
but they cannot borrow it at the bank. 
This is not because the bank is indiffer- 
ent to the wants of its community or 
niggardly in its attitude towards the 
little fellow. Indeed, the average com- 
mercial bank will usually be found to be 
alert to individual and civic good and 
generous in its desire to promote any- 
thing that will strengthen confidence and 
improve business for the benefit of all. 

Yet the well-managed bank is hedged 
about by certain restrictions in the mat- 
ter of loans and it is not always within 
the province of the loaning office to ex- 
tend credit, no matter how gladly he 
would like to gratify the applicant for 
funds. Every banker appreciates this 
simple and self-evident truth. Still, the 
vast majority of people do not realize 
how and why credit must be conserved 
and distributed, and usually they cannot 
understand the banker’s refusal to ac- 
commodate when they are so deeply sat- 


isfied in their own minds that they ougit 
to be a safe risk. 

The average little fellow who wants 
money to meet some pressing obligation 
doesn’t know very much about the im- 
portanee of quick maturities—that is, 
60 or 90 days. He knows the bank 
extends eredit but he does not know 
that this eredit cannot be loaned out 
for long periods. He is nearly always 
blind to the fact that when a bank 
makes a loan it wants payment promptly 
at maturity and that payments cannot 
be extended over a long period as on 
the installment plan. It is unnecessary 
for me to diseuss that matter here, 
except to repeat that the average little 
fellow is in ignorance of this funda- 
mental truth in banking. 

Naturally the commercial bank will 
not make loans unless it knows that the 
borrower is prompt and dependable, nor 
will it make loans to those who cannot 
be termed a safe bankable risk. Still. 
there are many individuals worthy of 
consideration when they need money, 
yet they do not measure up to standards 
that prudent banking conceives to be a 
safe risk and they cannot, therefore, 
obtain funds at the commercial bank. 

How, then, are these people to be 
taken eare of and protected from the 
merciless exactions of loan sharks? 
Happily that question is receiving the 


attention of bankers in all parts of the 
country and they are exhibiting com- 
mendable willingness to support any 
movement designed to assist the little 
fellow suddenly in need of money for 
rightful purposes. 

Even though the banker cannot use 
the funds of his bank for individual 
cases, that appear deservigyg but prob- 
ably unsafe, he is favorably disposed 
towards any agency that ean furnish 
such assistance properly. This is shown 
by the fact that a string of small loan 
banks which has become popular in 
commercial banking cireles in different 
parts of the country has amongst its 
officers, directors, and _ stockholders, 
many bankers in the communities where 
the banks are located. 

These bankers realize that the small 
loan bank operated by capable manage- 
ment and under business-like regula- 
tions is, indeed, a valuable auxiliary to 
the commercial bank itself and a helpful 
factor in community progress. 

Within the past year we have served 
thousands of small borrowers in a num- 
ber of cities. We have really taken a 
burden off the hands of the commercial 
banker by providing a means of hand- 
ling business that he could not accept, 
because of the restrictions previously re- 
ferred to, although the banker recognizes 
clearly the merit behind the appeals of 
the majority of these small borrowers. 

We have made it a rule to make no 
single loan over $300. That rule is in- 
flexible. Taken on the average, our 
loans are considerably less than that and 
it is surprising and gratifying as well 
to find that payments are nearly always 
made promptly as provided when the 
loan is made. There are 21 Welfare 
Loan Societies handling this character 
of business and every society maintains 
the best traditions of American bank- 
ing in its dealings with customers. 

We have moved into an era that, 
from the banking viewpoint, may be re- 
garded as the democracy of savings. 
Millions of people are making regular 
deposits at the savings banks the length 
and breadth of the land for the first 
time. They are coming to look upon 
the bank as a source of help and friend- 
liness, not as the chill and austere cus- 
todian of gold. The lessons of thrift 
fostered by the Liberty Loans must be 
perpetuated and the idle money of the 
community must be drawn into the 
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banks to be administered for the gener] 
good. 

It is, indeed, the sacred responsibilit, 
of the banks to strike home to every f 
man, woman and child the importance 
of saving in order that individual an 
community good may be enhanced and 
while the banks are so engaged, th 
Welfare Loan Societies are striving ty 
meet the requirements of the many 
small borrowers who cannot be aceon. P 
modated at the regular banks of deposit, 












14 Per Cent Drop in Deposits 
The reports of the state banking d& [7 
partment in what may be considera | 
Minneapolis territory, showing the cop. f 
dition of state banks at the time of th 
usual spring eall for reports of cond. P 
tion, have recently been made available 
for collective analysis. Although of 
course no national bank figures are jp. P 
cluded in these reports, the totals ini 
cate very clearly the general tendency, 
The deposits of all banks in Iowa, Wis 
consin, Minnesota, North and South D.. 
kota and Montana last vear (the figure 
are for April and May, approximately, 
except for Minnesota where the cal 
came in the latter part of February 
amounted to $2,048,140,000. This year, 
at the time of the corresponding call, 
the total deposits were $1,760,614,000, a 
decrease of $287,526,000, or 14 per cent, 
The smallest decrease occurred in Min- 
nesota, where there was a falling off i 
deposits of 6.7 per cent. Banks in Wis 
consin under the supervision of the State 
banking department showed a falling 
off in deposits amounting to 7.6 per cett, 
in Iowa, 16.9 per cent, in Montana, 2). 
per cent, in South Dakota, 24.1 per cent 
and in North Dakota, 27.9 per cent— 
Northwestern National Bank, Minie- 
apolis. 


























































































Eddy Elected Vice-President 

At a recent meeting of the board «i 
trustees of the Equitable Trust Compam 
in New York, Lucian A. Eddy, Jr., ws 
appointed a vice-president of the cou- 
pany. Mr. Eddy is a son of L. A. Eddy, 
former president of the Merchants Na 
tional Bank of Syracuse, N. Y. He¥ § 
a banker of wide experience, havin; [ 
been affiliated with banking houses 1 
the Wall Street district for fourteel P 
years, specializing in commercial pape f 
He was also with the Bradstreet organ 
zation for seven years. He has beet 
connected with the firm of Elkins, Morris § 
& Company of Philadelphia, as ma 
ager of that company’s commercial 
paper and bank acceptance department. 














































































































Pearsall B. Jackson has become ass 
ciated with Vilas & Hickey, 49 Wal 
Street, New York, in their bond trading 
department. 






































George K. Knigge has resigned bs 
position as assistant cashier of the Com 
mercial National Bank, Fort Dodge 
Towa. 
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Make it your New 
England correspondent. 


Capital, Surplus and Profits $37,500,000 
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FUN ARRANGED FOR 


LOS ANGELES MEET 


Bankers will have an exceptional opportun- 
ity to see how the “movies” are made when 
they attend the convention in October 


N line with the request of the exec- 

utive committee of the American 
Bankers Association that the entertain- 
ment committee refrain from providing 
entertainment features which would 
interfere with the meetings of the con- 
vention during its session in Los Angeles 
from October 3 to 7 inclusive, the com- 
mittee has been able to prepare an ex- 
tensive program, which will take in the 
high lights of California sights during 
that week, and will not interfere with 
the convention itself. 

As a result the 3,500 delegates of 
this important annual financial con- 
vention will be given an opportunity to 
view intimately the making of motion 
pictures, to visit Santa Catalina Island, 
the “magic Isle of the Pacific,’ and 
engage in golf tournaments and be the 
guests at the usual dinners, smokers, 
balls, and luncheons. 

Chronologically the entertainment 
program which will cover the period of 
October 2-8 inclusive, will be as follows: 

Sunday, October 2—Automobile rides 
will be provided for the delegates and 
members of their parties which will 
include all of the principal points of 
interest in Los Angeles—“the City of 
the Angels”’—including the moving 
picture studios. 

Los Angeles, as is well known, is the 
motion picture production center of the 
world and the studios will naturally be 
objects of very great interest to all of 
the visitors. Ordinarily it is impossible 
to visit the studios, as a general order 
prohibiting visitors is in force at all 
of the larger studios. This rule was 
made necessary because it has been 
found in the past that the presence of 
outsiders disturbed the work of the 
actors and camera men, drawing their 
attention from.the work for which they 
are employed. 

In order to meet the situation and 
enable the delegates and guests attend- 
ing the American Bankers Association 
convention to obtain an intimate un- 
derstanding of the way in which moving 
pictures are made, the Robert Brunton 
studios, the largest commercial moving 
picture studios in the world, have con- 
sented to set aside Sunday, October 2, 
for the entertainment of the American 
Bankers Association convention guests. 

At the termination of the automobile 
sight-seeing ride, the guests will be taken 
to the Robert Brunton studios, where 
on the largest stage ever constructed, 
a typical motion picture set will be 
built on a large platform. This will be 
dressed as though an actual motion pic- 


ture was to be taken. When the visitors 
are all assembled, it will be explained 
in detail exactly how motion pictures 
are manufactured, after which a moving 
picture of the visitors will be taken. 
At the conclusion of this picture, the 
guests will be escorted through a typical 
Mexican street at the end of which they 
will be served with a real Spanish 
barbecue. 


Monday, October 3—The entire day 
will be devoted to meetings of the con- 
vention as set forth in the official pro- 
gram and so that attendance of the 
delegates may not be interfered with 
there will be no entertainment features. 

Tuesday, October 4—The entire day 
as on Monday will be devoted to meet- 
ings of the convention. Tuesday even- 
ing, however, the Los Angeles Group of 
the Investment Bankers Association will 
entertain the visiting members of the 
American Bankers Association at an 
official smoker to be held at the Los 
Angeles Athletic Club. The entertain- 
ment will include boxing matches, 
sporting events revue, ete., followed hy 
a buffet supper. 

While the smoker is in progress the 
ladies of the guests will be given a 
theater party by the ladies reception 
committee, followed by a supper at the 
Hotel Ambassador. 


Wednesday, October 5—While the 
morning will be devoted to convention 
meetings, automobiles will be provided 
for the ladies and led by two scout cars 
the afternoon’s entertainment will be 
under the auspices of the Clearing House 
Association of Pasadena and the Pasa- 
dena Chamber of Commerce. The sight- 
seeing trip will include Oak Knoll, Foot- 
hill Boulevard, Flintridge and Orange 
Grove Avenue. There will be an outdoor 
tea in the Busch Gardens. During the 
tea there will be music and some novel 
features. 

During the evening there will be a 
moonlight ride to Universal City, the 
great film city—one of the greatest in 
the world. Carl Laemmle, president, 
and Irving Thalberg, manager, have ar- 
ranged to illuminate Universal City. 
The visitors will also be permitted to see 
Monte Carlo, built in exact duplicate 
of the famous European resort, which 
was used in the million dollar production 
of Von Storheim’s “Foolish Wives.” 

Thursday, October 6—After the day’s 
sessions a magnificent formal ball will 
be held in the ball room of the Ambas- 
sador Hotel, under the auspices of the 
American Bankers Association. 

Friday, October 7—A golf tourna- 
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ment, in which contestants may play 
either morning or afternoon, will beg; 
at 9:00 A. M: at the Los Angeles Coup. 


try Club, Beverly Hills. The program 
will start off with an eighteen hole hand. 
icap medal play. 

The Los Angeles cup, the featur 
trophy, will be awarded to the playe 
making the best net score for eighteen 
holes. Handsome prizes will be given 
for the second, third, fourth and fifth 
next best scores. No local player wij] 
be permitted to compete for the Lo; 
Angeles Trophy. 

Seratch event—The two best medal 
scores without handicap will be awarded 
prizes. 

Blind event contest—No advance in. 
formation will be given relative to this 
event. Prizes will be awarded by the 
committee who will act under sealed 
instructions. 

St. Louis Trophy—In addition to the 
foregoing prizes, the St. Louis cup con- 
tributed by the St. Louis bankers in 
1919 will be awarded the player making 
the lowest medal score. The winner's 
name will be inscribed on the trophy 
and may be retained in the winner’ 
possession until the next American 
Bankers Association convention. The 
first player winning this honor three 
times will obtain permanent possession 
of the cup. 

Arrangements have been made to have 
the Country Club bus meet every Santa 
Moniea interurban ear leaving Los An- 
geles during the morning of Friday, 
October 7. 

Friday afternoon a midsummer lawn 
fete will be given. 


Saturday, October 8—All of this day 
will be devoted to what is considered 
the biggest entertainment feature, and 
which will be known as “Catalina Day.” 

Special boats will be provided to take 
all of the visitors to Avalon, Santa 
Catalina Island. Upon arriving at the 
island the guests will be divided into 
two parties, one of which will embark 
in the three glass bottom boats, the 
Empress, the Emperor, and the Cleo- 
patra, to view the wonderful and world 
renowned submarine gardens. The other 
party will be taken to the Hotel Atwater 
for a buffet barbecue luncheon at which 
a typical California seashore menu will 
be provided. Those who cannot be ac- 


commodated at the Hotel Atwater will 


be given luncheon at the Hotel St. 
Catherine. 

Immediately following the luncheon, 
the trip in the glass bottom boats will be 
taken by those who did not have the 
opportunity, while the first party taking 
the trip will then be served with lunch- 
eon. The party will return to Los 
Angeles late in the same afternoon, al- 
though arrangements have been made 
to provide tickets good for sixty days 
so those who wish to remain over Sut- 
day or for a longer period may do ®. 

It was the hope of the entertainment 
committee that the Catalina Island 
(Continued on page 64) 
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Even in these suvb-normal times, banks using the 
Daily Dime Savers are opening mew accounts 
and increasing the deposits of o/d depositors 
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Fill but once. Get a new one when filled. 


The Daily DimeSaver 
Self-computing 
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For the exclusive use of 


“Identified with Chicago's 
Progress Since 1857” 


112 West Adams Street 
CHICAGO 


Do not remove the dimes. Deposit the 
Daily Dime Saver itself when filled. Patented 
March 26, 1918, October 15th, 1918. 


The Morelsud Mrating S Company, 


Diet | a 


’ Reduced Size Open as 
Actual open size 644x6% inches. Fits regular commercial envelope. 


Reduced Size Folded 
Actual size folded 33x63 inches 


The Daily Dime Savers are not 
on trial. They have repeatedly 
proven themselves the most re- 
markable savings account-get- 


using them to dominate their 
localities by putting them in 
the hands of practically all of 
the people. 


ters yet devised. We can tell you of a dozen 


excellent plans for distributing 
the Daily Dime Savers. 


Their low first cost and ease of 
distribution permits the banks 


Following are the prices in various quantities including your advertisement printed 
on the front cover: 
1,000 Daily Dime Savers $50.00 . 
2,500 Daily Dime Savers $48.00 per 1,000 
5,000 Daily Dime Savers $46.00 per 1,000 
10,000 Daily Dime Savers $45.00 per 1,000 
25,000 Daily Dime Savers $44.00 per 1,000 
50,000 Daily Dime Savers $43.00 per 1,000 
100,000 Daily Dime Savers $42.00 per 1,000 


Terms: Thirty days net F. O. B. Chicago 


The Reuben H. Donnelley Corporation 


Including by merger 


The Moreland Advertising Company 


Sales Promotion Campaigns 
Business and Residence Telephone Lists 
Individualized Form Letters 
Complete Mailing Service 


652 South State Street Chicago, Illinois 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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“WE ARE DEPOSITORS, 
NOT QUITTERS” 


This sign in a southwestern town where a 
bank was in trouble gives evidence of the 
increasing public good-will towards banks 


HE people of the United States are 


getting back to business and living 


standards based on fundamentals. They 
have come to realize the hard facts with 
which they are confronted, and have set 
to work with courage and determination 
to rehabilitate themselves and lay the 
foundation and sane pros- 
perity. Individuals are willingly giving 
up luxuries to which they have become 
accustomed, and are starting to build 
anew. 

This opinion was expressed by Rollin 
P. Grant, vice-chairman of the board 
of directors of the Irving National Bank 
in New York upon his return from a 
trip of five weeks to the Pacifie Coast 
where he visited the principal cities of 
California, Washington, Idaho, Oregon, 
and Utah, and talked with business men 
from other states. 

“Business and industry the country 
over,” he said recently, “are passing 
through a period of evolution in whieh, 
paradoxically, progress is being made 


for a new 


by going backward. 
and 


The superficialities 

which marked our 
manner of living for several years have 
given way to a rigid economy in which 
there is apparent a determination by 
the individual to work out of the present 
difficult situation and to build from the 
ground up. 

“The farmer to whom _ prosperity 
brought luxuries and other things io 
which he had not been accustomed, is 
going back to his farm with his family 
and willingly returning to where he 
was several years ago to start all over 
again. The economic fallacies, the high 
prices and all the things which accom- 
pany them are gone, and we now are 
laying the foundation for the future. 
When business again begins to move 
through its natural channels, it will be 
on a basis as firm and solid as concrete, 
when compared to the uncertainties un- 
derlying the ‘boom’ times of yesterday. 

“Everywhere the merchant and the 
buving public have made careful anal- 


extravagances 
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kind of a bank.” 
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Member 
Federal Reserve 


OF A BANK 


When you establish relations with this bank 
the combined facilities of all departments are 
automatically placed at your disposal. 


Furthermore the management of each depart- 
ment is not only willing but anxious to serve 
your bank in the way you want it served. 
We are sure you will find this to be ‘“‘your 


The NORTHERN 
TRUST CO.-Bank 


CHICAGO - ILLINOIS 


ysis of their needs, and are buying With 
great discrimination. This naturally 
reacts upon the jobber, the mannfy,. 
turer, and back to the producer, apj 
commodities are moving very slowly, By 
when the present surpluses have been 
absorbed, new business will begin oy 
a foundation that will be well-estaj. 
lished and amply able to carry it on jy 
a healthy, natural and stable manner, 
In this readjustment of fundamental 
and foundations, great progress already 
has been made. 

“Labor is plentiful in all sections of 
the country. Some of the farming diz. 
tricts particularly report that workers 
are obtainable 


at a much lower wave 
° 
than last 


season. It is estimated thai 
the cost of raising wheat in the north. 
west will be less than 70 cents a bushel 
this year as compared with more tha, 
double that figure in 1920. 

“The rice industry furnishes an e,. 
ample of this process of evolution. t 
present rice is grown on large farns, 
operated on a big scale. Many persons 
in the California rice district seem ty 
think that a change is coming by whic 
the larger tracts will be broken up int 
farms of 20 to 60 acres, conducted by 
families who do the work themselves. 

“One thing that particularly in- 
pressed me was the spirit of friendly 
co-operation manifested by the people 
at large toward their banks. In mos 
sections, the people realize that banks 
have been exerting every effort unde 
trying conditions to help earry on the 
business activities of their communitie. 
In consequence, the general public, on 
more than one occasion, has shown in 
substantial form a sympathy for. the 
bank that was overpressed. 

“One instance particularly wa 
brought to my attention. A bank ini 
southwestern town was forced to su 
pend, and a run was started on tw 
other institutions in the same place. Th 
whole community at once rallied to tle 
support of the threatened banks. Pos: 
ers and dodgers were printed bearing 
the words ‘We depositors, not 
quitters.” These were hung in store 
windows and on poles, and were attached 
to the sides of automobiles. In anothe 
section, the farmers offered to mortgag? 
their farms to get money to put in de 
posit that they might bolster up their 
local banks.” 


are 


C. A. Hoyt has disposed of his interest 
in the Citizens State Bank, Keithsburg, 
Illinois, to Geo. L. Hartgrove of Gale 
burg, Illinois. 

The Bank of Eastern Kansas at For 
rest City, Arkansas, and the People 
Savings Bank and Trust Company, # 
Pine Bluff, Arkansas, have been at 
mitted to the Federal Reserve syste! 


At the annual meeting of the trustees 
of. the Citizens Savings Bank, Prov 
dence, Rhode Island, Walter C. Nye ¥% 
re-elected president for the ensuing year 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 








































































































92) BANKERS MONTHLY for AUGUST, 1921 37 
an 
mith 
ally 
fae. 
© * 
«| || Keep our Ships on the Seven Seas under the Stars and Stripes 
ut 
heer : ws peepee 4 
" WEF 4.\ 
| ON < ay, : = SN \ ee _ ae a = Yj 
Din s iY ° = (i Toe X Z TA es 
italy a ee” ix} me az LN A = 
eady ‘ i . H ch Be ie 2 
Ss of | = = S 
dis. 
‘Kers 
wage 
that 
orth- 
shel 
than 
eX: | 
' Reach the Ports of the World 
Irs, 
SONS 
oe a ' ‘HIS work has been done with an intimate knowledge of 
Vine . . 
a the present needs of American exporters and importers 
d by and, most important, with a vision of our future needs. 
: You, Mr. Manufacturer, should see to it that your exports are carried in 
nh American bottoms. It is up to you whether we continue as a merchant 
‘Opie . . oe o . 
eal marine power or slip back to the position of 1914, when foreign-owned 
yanks shipping carried 92 per cent of our business. 2a 
mnder 
n the The American owned and officered merchant marine of freighters, tankers and 
Lities, luxurious passenger ships offers every accommodation for commerce and travel 
C, On 
rn ; New Combination Speedy Passenger and Freight _ 
r. the ‘ ; 
| Ships are Available for Your Ocean Voyages 
Wis i si 
in i Key number after ship's name indicates operator in list below 
) Sis 
tin LATEST PASSENGER SAILINGS, EXPRESS FREIGHT SERVICES 
. Th ' 
: EUROPE FAR EAST - 
a ‘ Boulogne and London—From New York Honolulu, Yokohama, Kobe, Shanghai, Manila 
Pos August 16—September 20—Old North State (159). Hongkong—From San Francisco 
aring September 6—Centennial State (159). ae oe State oa | 
. August 50—Hoosier State o>). | 
, hot ee rene . — mw anne we Yokohama, Kobe, Shanghai, Hongkong, Manila | 
store August 10—September 22—I otomac, (159). _ From Seattle 
ached August 30-—-Hudeon (159) “Matolka (199). September 17—Silver State (106). 
HAWAII, PHILIPPINES, EAST INDIA 
other em Geta and Gremen—Prem my 7 Honolulu, Manila, Saigon, Singapore, Colombo, « 
trae August _27—September 28—America (159). _ Calcutta—-From San Francisco 
nore August 3—September 3—George Washington (159). August 13—Creole State (105). 
In de- SOUTH AMERICA September 14—Wolverine State (105). 
their Rio de Janeiro, Montevideo and Buenos Aires October 15—Granite State (105). 
From New York COASTWISE AND HAWAII 
August 3—Huron (91) Havana, Canal, Los Angeles, San Francisco 
August 17—Aeolus (91) and Hawaiian Islands 
terest August 31—Southern Cross (91) September 3—Hawkeye State (80). 
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WHAT CONGRESS IS DOING 


A survey of recent Congressional develop- 
ments with particular reference to proposed 
legislation of interest to American bankers 


By ARCHIBALD HARRIS & COMPANY 
CHICAGO, ILLINOIS 





ONGRESS is again in the throes of 
tariff disagreement. The permanent 
tariff bill has been drafted and was in- 
troduced in the House on June 29. True 
to the history of the parties, the situation 
is simmering down almost to a party 
issue. 

Because of the acute need for a for- 
eign outlet for our trade, a tendency 
toward conservatism on the part of both 
parties has been seen. But as detailed 
discussions of rates progress, it is not 
hard to foresee the impending struggle 
between parties. 

The average rate of duty in the tariff 
bill is from 18 per cent to 20 per cent, 
according to the statement of Chairm: 
Fordney, of the Ways and Means Com- 
mittee. The average rate of the Payne- 
Aldrich Law was 18.55 per cent; of 
the Dingley Law 26.5 per cent; of the 
Underwood Law 6 per cent. 

Representative Fordney announced 
that Revenue hearings will take place 
immediately after the passage of the 
Tariff Bill. 


BANKING AND CURRENCY—HOUSE 


On June 20 Mr. Reavis, Nebraska, 
introduced H. R. 7260 to amend section 
12 of the Federal Reserve Act to allow 
twelve, instead of six months for matur- 
ity of notes, drafts and bills drawn or 
issued for agricultural purposes or based 
on livestock. 

Representative Byrnes of South Car- 
olina, under date of June 27, submitted 
a resolution directing the War Finance 
Corporation to file with the Speaker of 
the House a statement showing the num- 
ber, amount, and character of each loan 
made by the corporation since its activ- 
ities were revived by the joint resolution 
of Congress January 4, 1921. 

Representative Harrison, on July 2, 
introduced bill H. R. 7560, to limit the 
rediscount charges by Federal Reserve 
regional banks in aid of the agricultural 
industry. 


BANKING AND CURRENCY—SENATE 


Senator Sheppard, Texas, on June 17 
introduced three bills; S. 2103, to es- 
tablish a Landshaft system of rural 
credits in the United States; S. 2106 
to provide for the establishment of na- 
tional co-operative banking associations; 
and §S. 2107 to provide for the establish- 
ment of national co-operative rural 
banking associations. The last two bills 








provide that out of the moneys of the 
Treasury not otherwise appropriated, 
the sum of $100,000 be made available 
until expended for the purpose of en- 
abling the Comptroller of the Curreney 
to perform the duties imposed on him by 
this act. The sum is to be expended on 
vouchers countersigned by said Comv- 
troller. 

On June 21 Senator Harris of 
Georgia introduced S. 2123, directing 
the Secretary of the Treasury to loan 
$200,000,000 to the Farm Loan Board, 
the money to be equally proportioned 
among the twelve Federal Land Banks; 
each Federal Land Bank to issue to the 
Secretary of the Treasury a certificate 
of indebtedness to become due on such 
date as the Secretary of the Treasury 
may prescribe, drawing interest at the 
rate of 5 per centum per annum; each 
Federal Land Bank receiving money un- 
der this Act would lend it at a rate of 
interest not exceeding 6 per cent. 


S. 831, amending the proviso of par- 
agraph 10 of section 9 of the Federal 
Reserve Act, relating to rediscounting 
of paper for member state banks, was 
passed on June 27. We shall be glad 
to give full particulars of this bill it 
desired. 

Senator Hitchcock, on June 29, in- 
troduced S. 2187, to establish a Bank of 
Nations to promote and regulate com- 
merce with foreign nations and to act 
as the fiseal agent of the United States. 
Referred to Committee on Banking and 
Currency. 

Senate bill 1837 was passed by the 
House on June 24, signed by the Presi- 
dent on July 1, and is now law. This 
bill amends section 32 of the Farm Loan 
Act so as to authorize the Secretary of 
the Treasury to deposit with the Farm 
Loan Board, in addition to the $6,000,090 
authorized in ‘the original section, such 
sums as the Secretary may deem proper, 
not exceeding the difference between the 
capital of the banks and $50,000,000, up 
to such time as the paid in eapital oi 
the banks shall have increased to 
$50,000,000. This to be known as Pub- 
lic Act No. 32. 

On July 1 Senator King submitted 
in the Senate S. Res. 104, declaring it 
to be the sense of the Senate that the 
Federal Reserve Board should reduce its 
rediscount rate to member banks to a 
maximum of 5 per centum. The reso- 
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lution was referred to the Committee oy 
Banking and Curreney. 


GENERAL 


On June 15 the Senate passed a cop. 
current resolution establishing the join; 
commission on agricultural inquiry, |) 
our last review we outlined the pr. 
visions of this resolution and gave the 
names of the committeemen appointej 
by the Senate. Messrs. Anderson of 
Minnesota, Mills of New York, Funk of 
Illinois, Summers of Texas, and Ten 
Eyek of New York, were appointed as 
House members of the commission, 





L. E. Wettling, of Chicago, manager 
of the Bureau of Statistics of the Wes. 
ern Lines, appeared before the Senate 
Interstate Commerce Committee on June 
16 in behalf of the railroads. He clains 
that although the operating revenue 
in 1920 were by far the largest in the 
history of the railroads, a deficit of two. 
tenths of a cent was sustained for each 
mile run by a train and that the ne 
operating income was the smallest on 
record. 

Forney Johnston, counsel for the Na- 
tional Association of Holders of Rail- 
way Securities, appeared on June 24 
before the Committee on Interstate Con- 
merece, and proposed a national non- 
profit-making railway service corpor- 
tion, to act as a central agency for the 
common benefit of all the railroads. 

Senator Trammel of Florida, on June 
17, introduced S. 2096 urging the 
prompt settlement of claims by common 
carriers and providing penalties for 
failure to do so. This has been referred 
to the Committee on Interstate Cou: 
merce. 

W. H. Williams, chairman of the 
board of the Wabash Railway Company, 
in closing his testimony denied that exis- 
ing freight rates are responsible tor 
present business conditions. He ai 
tributed those conditions to the reaé- 
justment now in progress throughout 
the world. He offered suggestions for 
relieving the situation. 

The House on the same day adopted 
the Army Appropriation Bill, H. 8. 
5010, providing that by October 1 next, 
the Army shall be reduced to 150,000) 
men. 

On June 17 Mr. Denison, Illinois, in- 
troduced a bill to regulate the sale or 
disposition of securities through the 
United States mails or other agencies 
of interstate commerce and providing 
penalties for the violation thereof. 

Passage by the Senate of the Packers 
Control Bill, H. R. 6320, on June 18, 
marks the close of a long, bitter fight to 
place under the control and regulation ot 
the Government a business which, through 
five great firms, distributes 85 per cent 
of the nation’s food supply. This bill 


forbids the packers to engage in unfair 
or deceptive practices, or practices to 
apportion the supply by interdealing, 
restrain commerce or create a monop0!’, 
or to manipulate prices. 


It also pr 
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Make Your Windows Talk! 


Some Of The Progressive 
Banks Using Our Service 


Central Trust Company of Illinois 
Chicago, Ill. 


Fletcher Savings & Trust Company 
Indianapolis, Ind. 


Wm. Penn Trust Company 
Pittsburgh, Pa. 


State Banking Company 
Cleveland, Ohio 


Commercial National Bank 
Angeles, Calif. 


American Exchange Bank 
Milwaukee, Wis. 


Citizens Trust & Savings Bank 
Columbus, Ohio 


Valley National Bank 
Des Moines, Iowa 


St.Joseph Loan & Trust Company 


South Bend, Ind. 


Lincoln Trust Company 
Scranton, Pa. 


Lumbermans National Bank 
Houston, Texas 


Half-Dollar Savings Bank 
Wheeling, W. Va. 
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Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Standing beside the doors of your bank, they reach hundreds of 
people daily and at a time when it is easiest to obey the savings 
impulse. Make them tell a story that even the busiest person can 
take in at a glance. 


Our Art Oil Poster Service enables them to do this effectively. It presents 
the thrift appeal in a way that builds deposits and makes Your bank distinctive. 
The pictures tell the story. Few words are needed to “drive it home.” 


Fifty-two thrift posters are included in the series—‘‘a poster a week’’— and 
each presents a different idea, complete in itself, ‘full of punch.”’ Illustrations 
are beautifully colored from drawings by H. C. Frykmann, an artist of national 
reputation, and both these and the wording are raised to assure easy reading at a 
great distance. A handsome gilt frame, easel and electrical reflector enable the 
posters to be displayed both day and night in bank lobby or windows. Size of 
posters, 25}4x 18 inches; with frame and easel, 38 x 34 inches. 


Additional information and price gladly furnished upon request 
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The MILLER ‘Bank, 
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hibits stockyards operators from charg- 
ing unreasonable rates or engaging in 
deceptive practices. The Secretary of 
Agriculture is authorized to prescribe 
uniform methods of accounting, to re- 
quire the keeping of records, and to 
examine into the business methods of the 
packers. 

The House on June 23 disagreed te 
all Senate amendments to the Packers 
Control Bill and voted to ask for a 
conference. Representatives Haugen 
(Iowa), MeLaughlin (Michigan), and 
Ward (New York), Republicans, and 
Jacoway (Arkansas) and Rainey (Ihi- 
nois), Democrats, were named by Speak- 
er Gillett as House conferees. 

On June 20 Senator MeCumber, North 
Dakota, from the Committee on Finance, 
favorably reported S. 602, the Soldier 
Bonus Bill, in substantially the same 
form as reported by the sub-committee. 
The bill contains no provision for tax- 
ation or other means of meeting the 
expense. 

On June 24 Mr. Fordney, Michigan, 
introduced H. R. 7359- to enable the re- 
funding of the obligations of foreign 
governments owing to the United States. 

Mr. Beck, Wisconsin, on June 24 in- 
troduced H. R. 130 directing the Sev- 
retary of the Treasury to furnish the 
House a complete list of individuals, 
firms and corporations who made, dur- 
ing the year 1918, a net profit amount- 
ing to more than 25 per cent on their 
capital. 

On June 27 the House passed, by « 
vote of 251 to 92, H. R. 7294, pro- 
hibiting the sale of beer for medicinal 
purposes. 

Appearing before the Interstate Com- 
merece Committe on June 28, John F 
Wallace, a member of the board of eco- 
nomies and engineering of the Associa- 
tion of Holders of Railway Securities, 
stated that if the railway terminal situ- 
ation were treated co-operatively instead 
of competitively there could be a sim- 
plification of the tangled network of 
tracks that now exists, a release to gen- 
eral commercial purposes of large and 
valuable property now held by railroads 
for competitive purposes or prospective 
competitive needs, a reduction of oper- 
ating costs in the terminal handling of 
freight, and an increase of efficiency. 

Walter L. Fisher, of Chicago, a 
former Secretary of the Interior, ex- 
pressed views similar to those of Mr. 
Wallace with regard to railway termin:l 
facilities. Appearing before the Com- 
mittee on Interstate Commerce on June 
30 he stated that millions of dollars 
could be saved by the unification and 
joint control of such facilities. How- 
ever, he told the Committee that this 
will never be brought about by the vol- 
untary action of the carriers, but only 
by compulsion of law. Senator Cum- 
mins was in agreement with this state- 
ment, but said the question was whether 
that could be accomplished by legal 
means. 
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Secretary Hoover on June 28, gave a 
clean bill of health to mine operators, 
clearing them of responsibility for high 
prices to consumers by saying that mine 
prices are entirely fair. He said that 
the best method of returning industry to 
normal would be for individual consum- 
ers to check up on the costs of their coal 
with a view to discovering what percent- 
age is represented in transportation, 
brokerage and distribution, arriving in 
this manner at a determination of 
whether the prices charged are fair. 

On June 29 the House adopted the 
conference report on the Naval Appro- 
priations Bill, H. R. 4803. 

On the same day it also adopted the 
conference report on S. J. Res. 16, de- 
claring a state of peace between the 
United States and Germany and Austria. 

Hugh A. Holmes, of New York, rep- 
resenting the American Manufacturers 
Association told the Committee on In- 
terstate Commerce on June 30 that mem- 
bers of the association were willing to 
subseribe $100,000,000 a month for 
twelve months in return for Treasury 
certificates in order to enable the Gov- 
ernment to speedily satisfy the claims 
of the railroads arising out of Federal 
control. 

Opposition in the Senate to cuts made 
in the Naval Appropriation Bill, H. R. 
4803, by the House resulted in a dead- 
lock on that measure. The Navy is 
technically without funds. Republican 
leaders are bending every effort to hasten 
the bill to final passage, but numerous 
conferences have failed thus far to 
smooth the way. It is proposed to 
hastily pass a resolution continuing the 
appropriation of last year, if the dead- 
lock is not soon broken. 

On July 1 the Committee on Agrienl- 
ture has ordered a favorable report on 
H. R. 5676, the Capper-Tincher Bill. 
designated to prohibit gambling on the 
exchanges in grain futures. 

On July 2 Representative Harrison 
introduced in the House bill H. R. 7559 
to repeal all transportation taxes on 
grain, vegetables, livestock, milk, butter, 
fruit, and other farm products. 

A resolution was introduced by Rep- 
resentative Christopherson on July 6, 
to take up the matter of freight rates 
with a view to promulgating a lower 
schedule of rates on agricultural prod- 
ucts. 

Defeat of the administration program 
of economy and retrenchment if the 
soldier bonus legislation is enacted now 
seems to be anticipated by a number of 
Senators as well as the Secretary of the 
Treasury. Predictions are free that this 
session of Congress will see no further 
activity on the Bonus bill. 








At a recent meeting of the directors 
of the Amwell National Bank, Lambert- 
ville, New Jersey, Albert D. Anderson, 
formerly vice-president, was elected 
president. Frank W. Van Hart sue- 
ceeds Mr. Anderson as vice-president. 


HOW FAR SHOULD YOU Go 
IN HELPING THE FARMER? 


(Continued from page 29) 


been a period of cheap food, duriy, 
which the building of cities and the ‘i 
tablishment of industrial enterprise has 
gone forward at a rate never before 
witnessed in all history.” 


The significance of these facts jndi- 
cates that we have a new problem to 
meet. Each year brings new problens 
for, as the Secretary states, practically 
all the tillable land of the Nation has 
been taken up. It has been farmed anj 
with that farming has come a decreased 
value in plant food. Everything that 
has been taken out of the soil (if it js 
to be maintained at its original fertility) 
must be returned and it must be returned 
at a much lower cost than the price re. 
ceived for the crops obtained from the 
land, otherwise there can be no profit 
in farming. That phase is a fertilizer 
problem for the banker. It has been 
proved without the possibility of sue- 
cessful dispute, that improved farm ma- 
chinery is an economical factor in the 
development of new and old areas. The 
farm machinery problem is one for the 
banker and he has an obligation to his 
community that does not allow him io 
finance indiiferent and poor farm ma- 
chinery. It does not allow him to finance 
the bringing in of poor livestock. He 
is, as it were, the guardian of the funds 
of the community and he should make 
it his business to investigate thorouglily 
the different makes of farm machinery. 
He should know something of the vari- 
ous breeds of cattle and hogs. He should 
enlighten himself upon the desirability 
of all these things for his community 
and when he is approached by the wort! 
farmer, he should look with “busi- 
ness sympathy” upon the farmer's ap- 
plication for funds. Then he should 
advance him money providing he is 2 
eood risk, so that the farmer may add 
his bit to the general welfare of the 
community. To illustrate—if I were 4 
banker in a dairy community and the 
success and prosperity of the community 
depended upon the development of the 
dairy industry, I certainly would not 
advance money to a farmer to bring i 
beef breeds. I would advise him to 20 
into the dairy business, pointing out the 
possibility of profit because of the con- 
ditions that existed. Then, if he were 
obstinate in the pursuance of his own 
pet idea, I should refuse to loan hin 
money, because that farmer would be @ 
distinet handicap rather than a col 
tributing force for a community develop- 
ment. This specific illustration might 
be paralleled by any number of others 
and along many lines, but the main 
thought in each case would be that the 
banker, if he is progressive as he should 
be, should take a parental interest 1 
the discharge of his obligation to his 
community. 





BANKERS MONTHLY for AUGUST, 1921 
SS 


iain ia tai tii a a 


CHIEFTAIN BOND 


LOFT DRIED — TUB SIZED 


CHIEFTAIN BOND 
with its 


“NEENAH QUALITY” 


and wide variety 


of colors, SiZeCS 


and ; weights offers 
exceptional advantages 
for standardization. 
Satisfaction guaranteed: 


MANUFACTURED BY 


NEENAH PAPER COMPANY 


LOFT DRIED BONDS AND LEOGERS ONLY 


NEENAH, WISCONSIN 


armen emcee ice ai aaaasasat iments tamaemmrsacasses! 


Readers wi!l confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





42 





DRAW THE CROWDS 


A Seattle bank opens its new quarters and finds 
more than twenty thousand people in attendance 


By WARREN E. CRANE 


Publicity Mgr., 


More than twenty thousand peopie 
passed through the beautiful new 


home of the Washington Mutual Sav- 
ings Bank in Seattle on June 20. The 
new banking rooms, which are over twice 
the size of the old quarters, were dec- 
orated with scores of baskets of flowers 
received from banks and other friends 
of the institution. 

In spite of the large number of vis- 
itors on opening day the bank did more 
than twice its normal business and 
opened more than double its usual 
amount of new accounts. 

Shortly before the opening in our 
new home, we sent out letters to the 
women of the city stating we would 
present them a memento of the occasion, 
a searlet quill pen bearing the words, 
“A Feather in Your Hat—A Savings 
Account.” We gave the children five 
hundred pocket mirrors with the in- 
scription “Behold in This Mirror the 
Person who Should Save in the Oldest 
and Largest Strictly Savings Bank in 
the Pacific Northwest.” Both the pen 
and the mirror carried the bank’s name. 

We had previously sent out 40,000 
direct letters, which was supplemented 


Washington Mutual Savings Bank, Seattle 


by our newspaper advertising. This 
drew an immense crowd of visitors. At 
the noon hour the throng packed the 
entire lobby and a line was formed on 
the sidewalk. We distributed about 
9,000 pens on opening day and they 
were in evidence in all parts of the 
citvy—on automobile windshields, in hats, 
and in many other places. 

We also ran the pictures in the news- 
papers of three young women who are 
at the heads of their respective depart- 
ments in the bank in connection with a 
story of their rise from the ranks. This 
human interest touch helped to add to 
the amount of our publicity in the news 
columns. 

During the past year we advertised to 
assist the World War Veterans to make 
out their bonus claims. - It is estimated 
that we waited upon between eighteen 
and twenty thousand of the veterans and 
their friends who came in to identify 
them. As a result of this service, the 
Bank has cashed 1,101 warrants for the 
soldiers. Furthermore 55 per cent were 
deposited in our bank and 228, or about 
20 per cent were used to open new ac- 
counts. We have cashed $270,000 worth 





Here are two views of the Washington Mutual’s beautiful new banking rooms. 
graphs were taken on opening day. 


The photo- 
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of bonus warrants, received $127,000 in 
deposits and $47,000 in new accounts 
from the veterans as a result of this 
service. 

Among other matters which we haye 
featured in our advertisements were 
policeman who assisted us in our lobby 
during the dividend period, a woman de- 
positor who is one hundred years old, 
and the story of a lady who wrote 4 
poem about our bank and accompanied 
it with a basket of flowers which she 
picked from her own garden upon the 
oceasion of our opening. 


HOW ABOUT YOUR DEDUC. 

TIONS ON FEDERAL TAXES? 
(Continued from page 14) 

duties of enforeing the Prohibition law. 

This article is not in any wise an 
argument for the adoption of a “sales 
tax.” The fiscal condition of our Gov- 
ernment is not in such condition that a 
drastic law of this kind is necessary to 
raise revenue for ordinary purposes. 
The scheme of income taxation should 
be based on ability to pay, rather than to 
assess an equal amount against all in- 
dividuals. 

The floating indebtedness of the Gov- 
ernment outstanding at the present time 
should be refunded into long-term bonds, 
and rigid economy practiced in Govern- 
mental expenditures. The required rev- 
enue can then be raised by income tax 
and the productive special taxes. The 
rates of stamp taxes on transfers oi 
stock, deeds, notes, ete., can be increased 
without doing harm. Checks on banks 
should not be subject to tax. 

Probably one of the most theoretically 
scientific federal tax laws in existence at 
the present time is the federal estates 
tax law. Certain amendments to this 
law would be welcome to bankers and 
tax payers generally; among these could 
be mentioned the length of time, ten 
years, in which period the federal es- 
tates tax is a lien against the property 
of the deceased person. But I would 
make no suggestions as to changes in 
this part of the statute, other than that 
the returns filed for the estate of a de- 
cedent should be audited by the Depart- 
ment with the least possible delay after 
filing. Officers of banking institution: . 
which maintain a trust department, have 
in the past had very serious difficulties 
in settling estates of deceased persons 
in advance of the audit made of the 
federal estate tax return. Most trust 
officers desire to file these returns en- 
tirely correct and I believe do so, but 
there is in almost every large estate 4 
difference of opinion as to the value to 
be placed on property owned by the 
decedent. If the department insists on 
using arbitrary methods in arriving # 
these values, they should by all means 
make their audits immediately after the 
returns are filed. It would also be de 
sirable that a method be provided for 
the adjustment of additional tax -_ 
by the bureau, without the necessity of 
the taxpayer resorting to the courts. 
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HOW TO REGULATE 
REDISCOUNT RATE 


(Continued from page 22) 

serve banks should stabilize commodity 
prices by varying their rediscount rates, 
lowering the rates when prices fail to 
pull them up again, and raising the 
rates when prices rise to pull them down 
again, 1s thoroughly vicious and un- 
sound. It is, in the first place, eco- 
nomically impossible. Rediscount rates 
are only a minor factor affecting prices. 
In the second place, any effort to apply 
this policy would at once make the 
Federal Reserve banks a football of 
polities. 

Our two most significant conclusions 
are: (a) that the rediscount rate should 
be kept above the market rate; and (b) 
that the high Federal Reserve ratio, 
due to an artificial and abnormal excess 
of gold, constitutes no justification at all 
for reducing rediscount rates. 

Easier money will come naturally, as 
liquidation proceeds. 


Mexico’s Tax on_ Oil 

The placing of additional export 
taxes by the Mexican Government on oil 
from that country has resulted in prac- 
tically a complete cessation of ship- 
ments of Mexican crude to the United 
States, although refined products, which 
are not so greatly affected by the tax, 
continue to be exported. The Mexican 
Government is standing firmly on the 
proposition that it is perfectly within its 
rights in imposing this export tax. The 
placing in the new tariff bill of an 
import duty of 35¢ a barrel on imports 
of erude oil and 25¢ a barrel on imports 
of fuel oil has also had a strengthening 
effect on the domestic oil industry, al- 
though, of course, a hard fight is being 
waged by producers of Mexican crude 
against the inclusion of these duties in 
the new tariff bill. The great growth, 
which has taken place in the imports of 
erude oil into the United States, is shown 
by the statement that for May, 1913, 
crude oil imports were but 5,340,307 
gallons, valued at $849,769, while for 
May, 1921, imports of crude oil were 
384,191,476 gallons, valued at $4,709,125. 
May, 1921, compared with May, 1920, 
showed an increase of 25 per cent in 
imports of crude oil——Henry L. Doherty 
& Co., New York. 


G. R. McCullough, who, for many 
years has been president of the First 
National Bank of Tulsa, Oklahoma, has 
been elected president of the Title Guar- 
antee and Trust Company of Tulsa. J. 
W. Woodward, former president of the 
company, was elected vice-president and 
acting manager, and A. E. Bradshaw 
and L. D. Jackson, officials of the First 
National Bank, and J. M. Winters, of 
Quiney, Illinois, were added to the board 
of directors. 


Charles Greenwood is the new cashier 


of the Farmers State Bank of Burgess, 
Illinois, 
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Situation Improves in Kansas City 

P. E. Laughlin, president of the Mid- 
west Reserve Trust Company in Kansas 
City, Missouri, was asked several weeks 
ago to give his opinion of the business 
situation in that district. He replied, 
“Well, if it were unsatisfactory to every 
one six months ago, just think how the 
situation must have improved in 180 
days’ time, since we know beyond ques- 
tion that we have in the Kansas City 
territory not one cent less than two 
hundred million dollars’ worth of new 
wheat, that we did not have at the ve- 
ginning of the year. We have in addi- 
tion a lot of new calves and pigs grow- 
ing, and they arrived since the year 
began. Then the favorable grass con- 
ditions have produced weight increase 


‘ 
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of the old cattle and hogs, not to speak 
of the many cribs of fine old corn, held 
back for ‘rainy days.’ 

“The Kansas City district is, in my 
opinion, better off than any other district 
in America, and I believe our banks are 
in more liquid condition than could be 
said of those in any other large city, 
because our business is based so largely 
upon essentials of a life-sustaining char- 
acter.” 


The London office of the National 





Bank of Commerce in New York has 


moved from 17 Sherborne Lane, Kiag 
William Street to Gresham House, Old 
Broad Street. The new quarters afford 
approximately three times the floor 
space previously occupied. 

































































































































































you a copy upon request. 















Readers will confer a favor by mentioning 7HE RANKERS MONTHLY when writing to our advertisers. 


HERE are 3 distinct ways in which a bank can save by 
ordering its office equipment and supplies through Horder’s: 


(1) CASH SAVING. A tremendous volume of sales through our 6 
Chicago stores and our out-of-town department gives us unusual buying 
advantages, which are passed along to our patrons. (2) TIME SAVING 
results from the fact that you can order from Horder by phone or letter 
more conveniently, quickly and satisfactorily that you could “‘shop around’’ 
for the things you need. (3) A SAVING OF INCONVENIENCE is due 
to the completeness of the Horder line and the fact that we have assembled 
in the Horder catalog the best of the things made by hundreds of manu- 
facturers; a fact that greatly simplifies your buying. 


If you haven’t the complete 208-page Horder catalog, we’ll gladly send 


Six Stores in Chicago 


HORDER’S, INC. 


236 W. Lake St., Chicago 
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The directors of the Reedsburg, Wis- 


consin, Bank have elected Miss Mary C. 
Witwen, asisstant cashier of the bank. 







At the annual meeting of the Mont- 
gomery County, Illinois, Bankers Asso- 
ciation, Henry Zimmerman of the Harvel 
State Bank at Litchfield, was elected 
ehairman. 













R. R. Wright has ben elected presi- 
dent of the First National Bank of Mer- 
cer, Pennsylvania. 

Pat Matthews has been elected assist- 
ant cashier of the First’ State Bank at 








Mart, Texas, to sueceed Clayton T. 
Paschall, who resigned because of il! 
health. 





THE PEOPLES 


DETROIT, MICHIGAN 


STATEMENT OF CONDITION 
At the close of business, June 30, 1921 


RESOURCES 


Loans and Discounts 3 - ‘ 
Real Estate Mortgages ; . 
Bonds . ; ‘ ° 


United States Covwennt Certificates 


Stock in Federal Reserve Bank * = . i 405,000.00 
Banking House and Branch Buildings . 1,890,000.00 
Customers’ Liability on Acceptances, Letters of ‘Credit 
and Travelers’ Checks . ‘ ‘ . 1,018,869. 30 
Cash on hand and due from banks . . ° * 14,631,594.38 
LIABILITIES $115, 983,050.87 
Capital Stock . ‘ ‘ j $5,000,000.00 
Surplus Fund =. ° 2 . 8,500, 000.00 
Undivided Profits . ' 639,337.87 $14,139,337.87 
Acceptances, Letters of Credit and Travelers’ Checks 1,041,003.45 
Liability, Acceptances of other Banks . ; a 500,000.00 
Rediscounts Federal Reserve Bank ‘ = 4,722,211.77 
Bills Payable Federal Reserve Bank < ‘ 9,210,000. 00 
Secured by U. S. Securities 
Commercial Deposits . ° - $37,253,530.04 
Bank Deposits . ° » ‘ 4,513,801.88 
Savings Deposits . = ‘ -  44,603,165.386 86,370 ,497.78 
$115, 983,050.87 
OFFICERS 


Ee T. KEENA, Coane os of the Board 


DIRECTORS 
FRED W. HODGES 
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Twenty-six acai Conveniently Located 


United States 
Depository 





BANK 


$49, 376,213.99 
26,860,320.65 
11,698,010.55 


10,103,042.00 $ 98,037,587.19 
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D. E. LEUTY, Assistant Cashier 
WILLIAM BRAASCH. Assistant Cashier 
G. W. BEASLEY. Assistant Cashier 
CURTIS C. BOGAN, Assistant Cashier 
LEO D. HEAPHY, Assistant Cashier 
C. I. NOR ow Manager Bond Dept. 
3 COURTNEY, Auditor 
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TRUMAN H. NEWBERRY 
WALTER S. RUSSEL 


HOMER WARREN 


Cont-acts for remodeling the quar- 
ters of the City National Bank and Trust 


Company, Warren, Ohio, have been 
awarded and construction work has 
started. 


Bids have been taken for a bank and 
office building for the Farmers and 
Merchants Trust Bank, Cape Charles, 
Virginia. Contracts will soon be 
awarded. It will be two stories high 
with mezzanine. 

Plans are being drawn for a $2,000,000 
New Federal Reserve Bank building in 
St. Louis, Missouri. Bids will be taken 
about September 1. The structure wiil 
be fourteen stories high and of stone 
and terra eotta construction. 
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HOW NORTH DAKOTA’s 
LEAGUE REACTED 
ON THE BANKS 


(Continued from page 17) 







act, however, shall be construed to pre- 
vent the purchase of any said bonds 
with any funds in the Bank of North 


Dakota.” 
After the bank was opened and de- 
posits began to pour into its coffers 


from public treasurers in all parts of 
the state, its first important transaction 
was put over. The manager of the bank 
drew a eashier’s check for $500,000, ear. 
ried the same over to the state treasurer's 
office and asked for five hundred thou- 
sand dollars of the state bonds of the 
Bank of North Dakota series. The bonds 
were delivered to him and carried back 


to the bank. The next day the state 
treasurer turned over to the manager 
of the bank a cheek for five hundred 


thousand dollars as a payment of the 


first installment of the capital of 
the bank provided for by law, from 
the proceeds, of the sale of a_ part 


of that particular issue of state bonds. 
This transaction was repeated until the 
full two million dollars issue of bonds 
were sold to the bank and the proceeds 
of the sale of the bonds turned back to 
the bank as its capital. The bank had 
the bonds and the proceeds of the sale 
ot the bonds, and from that time on 
collected the interest due and payable 
on the bonds, which the state has paid 
and charged up as a part of the ex- 
penses of operating the state, paid an- 
nually by the taxpayers. 

do not know whether 
leading articles printed in the so-called 
Non-Partisan League papers of the 
state were dictated by League officials 
or not. I reeall one head line which 
read “SEVEN HUNDRED BANKS OF 
THE STATE ARE INSOLVENT.” 
A circular letter sent out by Mr. Lemke, 
the present Attorney General of the state, 
containing information for treasurers 
of county, school district, township, and 
other the state, giving 
them instructions as to the handling of 
public funds, contains these words, “THE 
ONLY SAFE PLACE TO DEPOSIT 
PUBLIC FUNDS IS IN THE BANk 
OF NORTH DAKOTA.” It has been 
charged that a systematic effort to put 
privately owned banks out of business, 
in order that the Bank of North Dakota 
with branches in each county could do 
the banking business of the state, was 
a part of the plan of the Non-Partisan 
League. 


i of course, 


subdivisions of 





Approximately three million dollars 
worth of mortgage loans were made by 
the Bank of North Dakota with public 
funds on deposit with the bank, funds 
that were raised by taxation for speci- 
fic purposes, such as the maintenance of 
publie schools, the salaries and expenses 
of county officials, the maintenance of 
the courts, and other ordinary and usu 
(Continued on page 50) 
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STRAIGHT LINE METHODS 


Competition 


Competition is the impelling force in business. It 
proves every enterprise—eliminates the weak, re- 
wards the strong. It compels new ideas, better 
methods, greater efficiency. It sets the highest 
standards for success. 


Successful competition is the ability to exchange 
a desirable product or service at a fair profit. Ex- 
change without profit is loss. Inability to offer the 
same value as competitors is a handicap. Under 


exacting conditions such loss and handicap is 
failure. | 


In competition, knowledge of your business is 
power to win. Timely and dependable facts and 


figures from every department, obtained thru the 
application ef sound methods of cost accounting, 
give exact costs and overhead, and establish the 
basis of fair profit. They reveal inefficiency, weak- 
ness and waste. Knowledge, and the practice, of 
better methods eliminate these; and the bugaboo 
of competition disappears. 
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Foreman Bros. Banking Company in 
Chicago has elected John E. Sullivan 
assistant cashier. Mr. Sullivan has been 
manager of the credit department for 
several years. Prior to his connection 
with the bank he had for seven years 
been bank examiner for the State of 
Tilinois. 
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& COMPANY 
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‘may be for the moment barred. 
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USING COMMON-SENSE 
METHODS TO PRODUCE 
RESULTS 


(Continued from page 27) 

of the fence, yet they exhibit that strange 
perversity which lends beauty to distant 
pastures or those to which easy access 
Those 
contrary animals, whose traits are so 
frequently mimicked by human beings 
accredited with higher intelligence, seem 
never to be satisfied with the resources 
of their own pasture. They exhibit a 
restless tendeney to stray toward ap- 
parently greener fields. A little search 
usually uncovers more luscious grazing 
near at hand. 


The writer happens to know of a cer- 
tain bank which uses considerable news- 
paper and periodical advertising space. 
In this space it prints a message, static 
in its effect in the great majority of 
instances. Seldom does the advertise- 
ment carry a dynamic message of ap- 
pealing interest. The bank also gets 
out beautiful statement folders at 
regular intervals, showing rows and 
rows of figures which are meaningless 
to the average man unfamiliar with 
“inside” facts about banking. Insuffi- 


cient details are given concerning the 


William Castenholz & Co. 
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Citizen’s Savings Bank Building 


1336 New York Avenue 


various items, thus preventing a ¢oy. 
plete understanding by even the welj 
informed man. 

Yet that same bank has thousands 9; 
people carrying around its checks, check 
book covers, and pass books. They 
write checks and give or mail them to 
others; they get out their passbooks and 
go to the bank to make deposits. Fre. 
quently, checks are given to friendly 
acquaintances with accounts in other 
banks. The depositors encounter friends 
while enroute to the bank. Do they 
volunteer much “word of mouth” ad. 
vertising for that institution? Doe 
the bank gain the tremendously powerful 
and productive “boosting” by depositors 
which lies within its grasp? It does 
not. 

With calm complacency, stick-in-the- 
rut dignity (so-called), and a self-satis- 
fied blindness to true advertising 
possibilities, it continues to be the 
self-injured victim of habit. It speaks 
of the “desire to serve” which actuates 
its relations with cutomers, yet within 
a stone’s throw there are other thousands 
daily going into other banks in that 
town. Those people would—many of 
them—promptly come to this institution 
if it really fulfilled the “desire to serve" 
in some of the simplest forms, as it un- 
doubtedly does in the matter of pro- 
viding sound banking protection for 
money deposited. If it should make 
its “service” really attractive in a few 
simple, inexpensive, minor matters, there 
is precedent sufficient to assure that its 
overhead cost of doing business might 
be materially reduced by virtue of a 
considerable increase in its number of 
depositors. 

The bank’s officials, no doubt, are 
among the rest of us who stop fre 
quently to examine objects of outstanding 
attractiveness which draw our attention. 
No doubt they occasionally see a beauti- 
ful picture or an objet de art which 
arrests the eye. Doubtless they call the 
attention of friends to those objects. 

Is it not possible that all of that bank's 
advertising would begin to produce 
greater results if combined with the 
whole-hearted “boosting” of many thou- 
sands of individuals daily? 

By all means banks should do more 
advertising; most of them now do far 
less of it than merchants or manufac- 
turers with equal numbers of customers 
and earning equally large dividends. 
They should more actively endeavor to 
“sell” the idea of banking to people not 
using such facilities to the extent they 
might easily use them. Aggressive meth- 
ods only can bring business back to 
normal volume, and the leadership vt 
banks in that direction is needed by the 
country at large. 

But let that advertising be well bal- 
anced. Let it be carefully studied and 
intelligently executed to gain the greal- 
est possible return in every direction 
from every dollar expended. Then, 
“selling” the bank really becomes a more 
simplified job. 
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RECOVERY SEEMS SURE 
TO BE SLOW 


Tae plain truth is that the recovery 
of business, for which everybody has 
heen hoping and waiting since the de- 
pression began late last year, has not 
yet materialized. No one’s interest will 
be furthered by an ostrich-like attitude 
which buries its head in undue optimism, 
and makes glowing predictions for the 
immediate future, predicated wholly on 
amagnifying of the favorable symptoms. 
It is easy enough, and pleasant enough, 
to lull anxiety by such a process of 
reasoning, but what is wanted now is a 
general realization of the obstacles that 
must be met and overcome, more than a 
light-hearted prevalence of optimisin 
founded only on half truths. 

On the other hand, an attitude of un- 
warranted pessimism can be just as 
harmful, if not even more so. We know 
that our banking System is intrinsically 
sound, and that it has already proved 
its eapability to withstand the shock of 
a period of extraordinary strain, and to 
emerge unscathed from the most diffi- 
cult test imposed in many years. We 
know that our ability, as a nation, to 
produce the raw materials which our 
people need, and which the world must 
buy from us, has been in no wise 
dwarfed. We know, finally, that our 
industrial and business organization is 
geared for production not only ample 
for our own needs, but on sufficiently 
large proportions to make export on 4 
considerable scale a vital necessity. 

These are fundamental facts, so plain 
that they cannot be misinterpreted. It 
is hard to understand how, knowing the 
foundation upon which our business life 
rests to be as rigidly secure as it is, 
there can be any doubt as to the final 
recovery. It is progressing no more 
laggardly now than in 1903 and 1904, 
when we were passing through a some- 
what similar period, or in 1907 and 1908. 

Recovery is certain to be slow. Where 
the artificially stimulated optimist makes 
his mistake is that, seizing upon a few 
favorable but quite natural events, he 
seeks to make them the basis of predic- 
tions that the final turn in the road 
has come, and that next week, or next 
month, the difficulties into which busi- 
hess and industry have fallen will have 
lightly drifted away. 

It is primarily a question of adjust- 
ment between the various component 
parts in our economic structure. As has 
been pointed out in these pages before, 
4 great portion of the population—par- 
heularly that portion concerned with 
the production of agricultural eommod- 
ihes—has had- its purchasing power 
halved by the drop in commodity prices. 


Finished products have shown no such . 


decline. The result has been that that 
Portion of the population which has 
had its purchasing power cut in two is 
buying only half as much of those prod- 
ucts which have not declined materially 
price. Industrial stagnation and un- 


Organization 


Great size in itself means nothing. Very often, 
in fact, large size denotes poor quality; but 
size and strength, combined with quality, 
are necessary in an appraisal company, if the 
demands of financiers for service are to be 
complied with. 


Financial valuations must be accurate, yet 
must be produced ina short time. They are 
generally valuations of very large properties, 
rendering the task still more difficult. Fre- 
quently dozens of men must be sent to a far- 
away manufacturing plant on twenty-four 
hours’ notice; and again, where a large 
number of plants are consolidating, expert 
appraisers must be stationed at each plant on 
a specified date to compile and certify to the 
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values existing as of that date. 


Naturally, only a great organization, having 
men of long experience, can be depended 
upon to handle work where the demands are 


The financial appraisals of HE LLOYD- 
THOMAS COMPANY for mergers and 
bond issues are an example of what may be 
accomplished when size and quality are 
combined in the service of the client. 
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employment has been the inevitable 
consequence. 

Although the process of bringing the 
price of farm products and manufac- 
tured articles into equilibrium must be 
slow and even painful, the fact does not 
mean that everyone can sit down, fold 
their hands, and wait for some mysteri- 
ous set of forces to make things normal 
again. The result will come most 
quickly through the combined efforts of 
everyone, and the sooner every man and 
woman in this country who either receives 
wages or pays wages realizes and oper- 
ates on the basis that the unbalanced 
state of industry as regards compensa- 
tion received by important bodies of 
people must be overcome, the sooner will 
the real, sound revival of business begin 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


in earnest. It is important to think 
about the proposition, but it is utterly 
essential to act upon it.—National City 
Bank of New York. 


A. R. Baertsech has resigned as assist- 
ant cashier of the Farmers State Bank, 
Dawson, North Dakota, to accept the 
eashiership of a bank at Neilsville, Wis- 
consin. 


John H. Blair, vice-president of the 
Iowa National Bank of Des Moines, 
Iowa, has been elected deputy governor 
of the Federal Reserve Bank of Chicago. 


John Knoble has been elected cashier 
of the State Bank of Gladstone, Ne- 
braska, to succeed George Johnson. 
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MeCoy of Helena, Mon- 
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Can a certificate be issued until the Fixed Assets 
the Depreciation Reserve 
established and 
Liability adequately determined? 
factors 


the Federal Tax 
The import- 


generally 


The Harris Multi-Chronometrical Valuation made 
recognized appraisal 
supervision 
the fixed asset values and establish a consistent 
This with 
of the tax returns for all high tax years allows 
these items * * * to be properly 
assists in determining an adequate tax liability, 
thus producing a most desirable Balance Sheet. 
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set forth, and 


Our Accounting Staff consists of picked seniors, 
thoroughly trained and carefully supervised. 


The Tax Department is the largest and most 
complete organization of its kind in the United 
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a semi-monthly Congressional Review. 
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A handsome new home is to be 
erected for the Lawyers Mortgage and 
Trust Company, New York, at the north- 
east corner of Nassau Street and Maiden 
Lane opposite the Federal Reserve Bank 
site. 


The 


pany, 


American Bank and Trust Com- 
Pittsburgh, Pennsylvania, will 
shortly begin the erection of a twelve- 
story banking and office building at 
Syeamore Street and Courthouse Ave- 
nue in that city. 


The South Side Trust & Savings 
Bank, Chicago, has been admitted to 
membership in the Federal Reserve 


Bank of Chicago. 
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Creation of a budget bureau in the 
Treasury department, giving power 
the Secretary to prune the annual esti- 
mates of expenditures before they are 
submitted to Congress, and placing the 
responsibility for the nation’s finanejg] 
program upon the President, is a step 
in the right direction, for the administra. 
tion is pledged to a policy of economy, 
and inasmuch as the public has heey 
brought violently to the practice of 
that virtue, it is doubly important that 
the government carry out the pledges 
it has made. 

In the present year, particularly, the 
burden of taxation ought to be no heavier 
than is consistent with the fiscal policy, 
Even if it runs to $3,500,000,000 it must 
necessarily rest heavily upon those who 
pay it, and though the old excess profits 
tax is wiped out there will remain the 
need for an equitable spreading of the 
burden. After weeks of discussion it 
still remains to be determined what sub- 
stitute will serve in the place of the 
excess profits tax. Having been driven 
apparently out of Congress, the sales 
tax proposal is commending itself again 
for consideration as being suitable in 
operation, general in its incidence, eeo- 
nomical in collection, and, as a supple. 
ment to a graded income tax, a measure 
that rests with fair equity upon all— 
Mechanics & Metals Nat’l Bank, N. ¥. 


The First National 
Angeles and the Los Angeles Trust & 
Savings Bank have engaged Willian 
E. Hough of San Francisco, one of the 
leading cattle men of the west, to go 
to Los Angeles to take over many of the 
problems of financing in connection with 
the cattle industry. 

Mr. Hough is being brought to Les 
Angeles because it is realized that the 
time has come when the cattle and live 
stock industry, not only because of its 
size, but also because of its financial and 
economic importance to the community 
and nation, has the right to be thor- 
oughly recognized and to obtain ade 
quate financial assistance in the solving 
of its problems. For this reason, the 
two banks preparing for a more 
intelligent and comprehensive grasp 0 
the problems surrounding thie livestock 
business in the southwest. 


3ank of Los 


are 


H.-G. 


nation 


Fannin has tendered his resig- 
as assistant cashier of the State 
Bank, Apalachicola, Florida, and 

sumes the duties of cashier of the 
American Exchange Bank in that city. 
Egbert LeGallie sueceeds Mr. Fannin 3s 
assistant cashier of the State Bank. 


The Anglo-California Trust Company, 
San Francisco, has purchased the lease 
held of the building at the corner of 
Market, MedAllister and Jones streets, 
and will utilize the corner for its com 
mercial, savings, trust and investment 
departments and safe deposit vaults. 
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CONVERTING 
COLLECTIONS INTO 
CASH 


Why waste time and money by 
allowing your cash or collection 
items to lose a day in bank or post 


oflice? 


Sending your business to this bank 
for collection is equivalent to send- 


ing it direct. 


Our twenty-four-hour Transit De- 
partment, which receives and dis- 
patches mail day and night, insures 
you against avoidable delay. 


All items handled at par for cor- 
respondents. 
graphic transfers. 


No charge for tele- 


THE 


PHILADELPHIA 
NATIONAL 


PHILADELPHIA, PA. 


Revised plans have been finished for 
the Oakman and Glendale Avenue 
branch of the Peoples Bank, Detroit, 
Michigan. The new branch will be one 
story high and on a site 30 x 60 feet. 


Foundation has_ been laid and work 
on main structure will soon start on a 
bank building for the Farmers and Mer- 
chants Bank, Menomonee Falls, Wiscon- 
sin. It will be one story high. 


The Bardley Bank, Tomahawk, Wis- 
consin, is taking bids on its new bank 
and office building. The structure will 
be of brick construction. 





The Seattle office of G. E. Miller and 
Company, investment bankers of Port- 
land, Oregon, has-been opened under 
the management of Thomas B. Greening. 


H. E. Sharen, formerly of the First 
International Bank of Minot, North Da- 
kota, recently accepted the office of 
eashier of the Devils Lake, North 
Dakota, State Bank. 


A. H. Bailey and O. S. Boggess have 
been elected members of the board of di- 
rectors of the Security National Bank, 
Dallas, Texas. 
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HOW NORTH DAKOTA’s 
LEAGUE REACTED 
ON THE BANKS 
(Continued from page 44) 


purposes for which taxes are levied, 
In nearly every case loans made by 
the bank were to replace existing loans 
which had been called in by the owners 
of the loans on account of unusual lays 
that were enacted by the Non-Partisan 
League Legislature. The diverting of 
public funds in this manner naturally 
had the effect of weakening the entiye 
financial structure of the state. The 
claim was publicly made by the manage. 
ment of the Bank of North Dakota that 
funds deposited in a bank, whether jt 
be the Bank of North Dakota or a pri- 
vately owned bank, lost their identity 
in the general deposits of the bank. 
It is true that funds deposited in pri- 
vately owned banks do lose their identity, 
Such deposits are deposits of the idle 
funds of the community in which the 
bank is located, and hundreds of years of 
experience have proven that at least 
80 per cent of such funds will remain 
idle permanently and that it is per- 
fectly safe for the ordinary country bank 
to use 80 per cent of its deposits in 
assisting to finance the industries and 
business enterprises of the community 
in which it is located. This would not 
be true of deposits in the Bank of North 
Dakota for the reason that its deposits 
are deposits of public funds, raised by 
taxation for specifie purposes and that 
practically all of such funds will be 
needed during the year for the purpose: 
for which taxes creating the funds were 
levied. To a practical banker it would 
be quite natural to consider that the 
diversion of any such funds for such 
purposes as long time mortgage loans, 
the building of state owned mills and 
elevators or promoting and operating 
other public enterprises and projects, 
might consistently be taken to be a 
diversion of trust funds. 

I referred a while ago to the laws 
enacted providing for the issuance and 
sale of state bonds, $2,000,000 to provide 
for the capital of the Bank of North 
Dakota, $10,000,000 to provide for funds 
to be used in making farm mortgage 
loans and $5,000,000 worth to provide 
funds to build and operate a system of 
state owned mills and elevators. | These 
bonds were offered in the usual way 
and have not as yet been sold except 1 
limited amounts. The charge has been 
made all over the country that a con- 
spiracy exists to prevent the sale of 
these bonds; that the activities in oppo 
sition to their sale come from Wall 
Street, from “Big Business,” “Big Bank- 
er Gamblers” and other sources. The 
bonds could not be sold for the reason 
that provision for the safety of publie 
funds in the laws enacted by the League 
Legislature were not ample and satis 
factory to bond buyers. For instance, 
the laws enacted made it possible to us 






ae ie! ee ee eee a | a. eee 























Re 


ied, 

by 
ans 
lers 
AWS 
san 

of 
ally 
tire 
The 
1ge- 
that 
r it 
pri- 
tity 
unk, 
pri- 
ity. 
idle 
the 
s of 
east 
1ain 
pet- 
auk 
: in 
and 
nity 
not 
orth 
sits 
| by 
that 
be 
OSes 
vere 
ould 
the 
such 
ans, 
and 
ting 
ects, 
e a 


laws 
and 
vide 
orth 
inds 
zage 
vide 
n of 
hese 
way 
t in 
peen 
eon- 
» of 
ypo- 
Vall 
ank- 
The 
son 
iblie 
gue 
atis- 
nee, 





publie funds for almost any purpose. 
That part of the law to which I refer 
reads as follows: 


“The Bank of North Dakota may 
transfer funds to other departments, 
institutions, utilities, industries, enter- 
rises or business projects of the state, 
which shall be returned with interest 
to the bank. (Just how the money 
could be returned if lost in operating 
state owned enterprises is not re- 
vealed.) It may make loans to coun- 
ties, cities, or political sub-divisions 
of the state, or to state or national 
banks, on such terms, and under such 
rules and regulations, as the Industrial 
Commission may determine.” 

I do not believe that the officials of 
our present state administration are dis- 
honest and I know to my certain knowl- 
edge that at least 90 per cent. or more of 
the members of the Non-Partisan League 
in North Dakota are honest, conscien- 
tious farmers, willing and anxious to 
try any sort of an experiment that will 
promise them relief from any or all the 
things that now handicap the success 
of agriculture but with such a law as 
that on the statute books of the state, 
what would happen if dishonest officials 
should, in the course of time, obtain 
control of the state. Reputable bond 
buyers purchasing bonds for re-sale 
to theix customers and: clients, have 
simply declined to buy for investment or 
re-sale bonds issued under laws con- 
taining unusual features of this char- 
acter. I know from my own personal 
knowledge that the banks of North Da- 
kota are not connected with any con- 
spiracy to prevent the sale of these 
state bonds. 

I also referred to the fact that the 
laws providing for the sale of bonds 
contained a clause which reads as fol- 
lows: 

“Nothing in this Act, however, shall 
be construed to prevent the purchase 
of any said bonds with any funds in 
the Bank of North Dakota.” 

Attorneys who have been asked to pass 
upon the laws of the state by bond 
houses contemplating the purchase of 
all or a part of these bonds, have ex- 
pressed the opinion that there is no 
protection for sinking funds that might 
accumulate in the Bank of North Dakota 
Where such laws as these exist. An 
honest, conscientious effort was made 
by the bankers of the state through their 
organization, the North Dakota Bankers 
Association to assist the administration 
in disposing of the bonds and practically 
the only thing that prevented their sale 
at that time was the fact that the ad- 
mnistration refused to amend the laws 
by making it impossible for public funds 
raised by taxation for specific purposes 
to be diverted to other purposes than 
those for which the taxes were levied. 
‘he negotiations ended when this propo- 
sition was turned down by the state ad- 
ministration. 
let us consider now the Consumers 
Stores Company, with a capital of over 
one million dollars. Farmers were solic- 
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Few OrZAN1ZAltONS responsible for a product of such interna- 
tional fame as the Steinway Piano, can point to a continuous active 
family management, as can Steinway & Sons, since its founding in 1853. 
The early Walker Street factory (here shown) was but the promise or 
the present large plant in Long Island City. Steinway & Sons 
is one of the old and honored accounts of the Bank. 


... some of our own customers do not realize 
the vast scope of the service of the Bank of the 
Manhattan Company. Take the single instance of 
credit information. We have, at our disposal, by 
reason of our intimate contact with business at home 
and abroad, and our close working connection with 
correspondent banks, a wealth of credit informa- 
tion that is as reliable as it is comprehensive. While 
customérs must necessarily rely chiefly on routine 
services, there are often general questions of credit 
tendencies or questions relating to a specific locality 
or individual on which the Bank can bring to bear, 
in answering, a grasp of a// the factors involved. 


Bank of the 
MANHATTAN ComMPANY 


CHARTERED 1799 


40 Watt Street, New York 


Capital, $5,000,000 Surplus &9 Undivided Profits, $16,828,147.75 
Urrown Orrice—31 Union Square, New York 
Queens BoroucH Orrices—famaica, Flushing, Long Island City, Far Rockaway, 
Rockaway Beach, Rockaway Park, Seaside, Richmond Hill, Elmhurst, Maspeth, 
Corona, College Point, Woodhaven, Ridgewood, Fresh Pond. 
Brooktyn Orrices—S. Fohkn’s Place and Cypress Hills 


OFFICERS 
First Vice-President, RAYMOND E. JONES 
Vice-Presidents 
EDWIN S. LAFFEY 


P. A. ROWLEY 
D. H. PIERSON 


Cashier, O. E. PAYNTER 
Assistant Cashiers 


W. F. MOORE H. M. BUCKLIN GEO.S. DOWNING 0O.G. ALEXANDER 
I.S.GREGORY W. A. RUSH E.S. MACDONALD C. W. CAPES 


J. EALDRED Directors CHARLES E. POTTS 
STEPHEN BAKER G. HOWLAND LEAVITT SAMUEL SLOAN 

B. H. BORDEN HENRY K. McHARG WILLIAM SLOANE 
MICHAEL FRIEDSAM GEORGE McNEIR JAMES SPEYER 
WALTER JENNINGS | ARTHURG. MEYER CARL F. STURHAHN 
RAYMOND E. JONES JOHN C. MOORE GEORGE ZABRISKIE 


‘President, STEPHEN BAKER 


JAMES McNEIL~ 
B. D. FORSTER 
HARRY T. HALL 


FRANK L. HILTON 
V. W. SMITH 
JOHN.STEWART BAKER 



























































































































































































































































































Ficutinc For INDEPENDENCE 


EORGE Rogers Clark 

during the Revolu- 
tion sent agents to 
Wisconsin to secure the 
alliance of the Milwaukee 
Pottawattomies and the 
neutrality of Sauk, Fox 
and Winnebago chiefs. 


Godefroy Linctot, a Prai- 


PNA 
wept is, 


{ 
\ 


rie du Chien trader, openly espoused the American cause 
and furnished 400 horsemen to aid Clark in his western 


expeditions. 


The monarchies of France and England and the govern- 
ments of Virginia, Ohio, Indiana, Illinois and Michigan in 
turn held sway over this district before 1836 when Wis- 
consin Territory was formed. The sturdiest races of 
Europe joined loyally with the native pioneers to help 


build America. 


Milwaukee as the metropolis became 


their spokesman and leader through the co-operation of 
such agencies as this bank and its predecessors. 


FIRST WISCONSIN 
NATIONAL BANK 


Milwaukee 


Milwaukee Incorporated in 1846 


“My husband complains that I haven't 


a sense of humor,” confided the Tired 
Woman, “so I make it a point to re- 
member and conundrums and 
spring them on him to rid myself of the 
stigma. Last night I tried it like this: 
‘Henry, what did Boaz say to Ruth when 
she entered his field?’ The answer, of 
course, is ‘Don’t step on my corn.” 
“You'd think he had some knowledge 
of the Bible, wouldn't vou? At least 
enough to make an intelligible guess. 
Instead, he said: ‘Ruth? What Boaz? 
That slob better keep off of Babe Ruth, 
whoever he is. 


jokes 


Had his nerve saying a 
word to the mighty Bambino, no matter 
what he was doing on the field.’ 

“T tried again, but he was so deep in 
the sporting page I couldn't signal him.” 
—New York Sun. 





At a meeting of the board of directors 
of the Guaranty Trust Company, Cam- 
bridge, Massachusetts, Carl T. Whitte- 
more was elected president to succeed 
the late Woodford Yerxa. Mr. Whitte- 
more is treasurer and one of the active 
managers of the Whittemore Bros. Cor- 
poration in that city. He represents 
the largest stock holding interest in the 
bank and is familiar with its affairs, 
having been a member of the board since 
the bank was organized. The directors 
also elected the present treasurer, Lloyd 
A. Frost, one of the vice-presidents. Mr. 
Frost will also retain the office of treas- 
urer. Augustine J. Daly was elected 
chairman of the board of directors. 
Clarence S. Farnum, for the past seven 
years paying teller, was appointed as- 
sistant treasurer. 
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ited for one hundred dollar subseiy. 
tions and from the capital raised ; 
that manner some forty stores were |p. 
cated and thirty-two I think wer 
opened and operated. The farmers why § 
made the $100 subscriptions receive) 
an official receipt for their money whic 
gave them the privilege of trading 9 
any of the stores but gave them no jp. 
terest whatever in the capital stock ¢ 
the company. The corporation is nox 
in the hands of a receiver and it ha 
been found that less than one-half of 
the money paid in by the farmer sub. 
scribers was put into the corporation 
The balance went for promotion e. 
penses and for Non-Partisan Leacy 
propaganda. Just before the corporatic: 
went into the hands of a receiver 
effort was made to reorganize the cow. P 
pany and farmer subscribers were given [ 
stock in the corporation for the amouni 
of their subscriptions. The stock « 
that time was of comparatively littk 
value. 

Where banks were promoted the pr 















moters took out a promotion commissio 
and turned the institution over to the 
stockholders. Many of these banks hav 
been unsuccessful and some of them ar 
closed and in the hands of receivers. 







French Savings Deposits Increase 





Despite abnormal conditions existing 
during the war and since, the balane 
reported on deposit in French savins 
banks at the end of the year 1929 wa 
1,800,000,000 ereater than 
1913, aceording to detailed figures 1 
ceived by the Bankers Trust Compat 
of New York, French infor 
mation service. 

In explanation of the withdrawals t 
may be stated that since the war numer 
ous interior and municipal loans have 
attracted the savings of the French pe- 
ple from the banks and additional sv 
ings that would otherwise have got! 
into the banks. It is also to be note 
that the maximum deposit for any de 
positor in the French savings banks § 
5,900 Until comparatively tr 
cently the maximum sum was lower. 







franes 








from its 
































frances. 











Contracts for the construction of at: 
ditional quarters for the South Texas 
Commercial National Bank, Houston. 
Texas, have been awarded. It is est 
mated that the work will cost $200,000. 
































Nathan Miller has resigned as pres 
dent of the National Bank of Johns 
town, Pennsylvania, and Postmaster V. 
H. Strauss has been eleeted his successor. F 


























The board of directors of the Missio 
Bank, San Franeiseo, have elected Her- 
bert A. Thayer, formerly cashier, to be 
vice-president. Byron G. Mobbs, for 
merly assistant cashier, becomes cashie?, 
and Ralph S. Saylor, assistant cashier. 
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The First State Bank of Clyde Pats 
Montana, has been admitted to mel 
bership in the Federal Reserve Syste! 
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ON 


4 FARM MORTGAGE PLAN 
THAT ATTRACTED NEW 
INVESTORS 
(Continued from page 15) 
for selling securities, we persuaded the 
ficers to allow the Kewanee Securities 
Company to market the issue. 
done and the issue was quickly placed. 
This was before the slowdown in produe- 
tion, and buying was going on freely. 
The sale of those bonds gave a net profit 
fo our securities company sufficient to 
aarry it through the depression when 
securities did not move so rapidly, and 
during which time the company just 

about broke even. 
When the plan was first started we 
ged plain note forms. Later, however, 


This was 


when the securities company was organ- 
ved we had some attractive engraved 
notes, as shown in the accompanying 
illustration, put into service and these 
have served the purpose much better. 
The eustomer somehow feels that he is 
getting something more “official” than 
when a plain note is used. The prin- 
cipal note is just twice the size of the 
interest notes, and the interest notes are 
folded in between the fold of the prin- 
cipal note. Outside of this, a heavy 
cover is placed so that the packet pre- 
sents a very neat appearance. 

In this business we operate on the 
basis of two per cent as_ handling 
charges. We believe that this is a fair 
margin and our customers have not 
complained. With a well trained and 
well equipped securities department, a 
bank in a town like ours, is likely to 
find it possible to handle a big share of 
the security issues of manufacturing con- 
cerns in the town, as well as taking care 
of a large part of the farm mortgages 
placed in the community. 

A Typographical Error 
In reporting the condition of the 


Raleigh County Bank, one of the pro- | 


gressive institutions of Beckley, West 
Virginia, in the January, 1921, BANKERS 
Directory, the surplus of this institu- 
tion was given as $20,000.00, due to a 
typographical error. 
are $200,000.00. The error was caused 
by dropping a cipher. 

The Raleigh County Bank is one of the 
strongest institutions in West Virginia, 
having a capital of $200,000.00, and sur- 
plus and profits of $200,000.00. Deposits 
min to $2,400,000.00, with loans of a 
amilar amount, and the bank has cash 
and exchange due from banks amount- 
Ing toa half million. The officers are 
‘follows: B. E. Carter, president; W. 
H. Hardin, vicespresident; Dr. Robert 
Wriston, vice- president; and G C, 


Hedrick, cas shier. 
zed in 1909. 


The correct figures 


The bank was organ- 


Bids are being taken on alterations 
to be made to the present quarters of 


the First Nation: al Bank, New Prague, 
Minnesota. 


| 
| 
Speeding the passage 











oe 
Special inquiries 
concerning Boston 
Port facilities are 
cordially invited. 
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to markets Overseas 


HERE WAS A GOLDEN ERA when our 
swift clipper ships were acknowledged by dill 


. nations as the pacemakers of international com- 


merce—ships built, owned, chartered and sailed 


by splendid types of American manhood. 


The descendants of these men upheld the glory 
of fine marine traditions during pre-war days 
when our national colors nearly vanished from 
the seas for lack of federal support. To them 
must go much credit for developing the Port of 
Boston to its present high efficiency. 


Benjamin T. Reed, first president of The War. 
ren Bank, which afterwards became The National 
Shawmut Bank, was. secretary of the citizens’ 
committee which successfully solicited Samuel 
Cunard in 1839 to establish Boston as a terminal 
for his projected trans-Atlantic steamship line. 
Since that year, The National Skawmut Bank has 
been a leader in many movements to improve the 
port facilities and expedite the handling of mer- 
chandise. 


Ten hours closer to Europe than is New York; 
one of the finest harbors in the world, berth space 
at piers for forty large ocean steamers; ample 
storage and mechanical devices; three important 
railroads with freight terminals at deep water 
these are among the many advantages of the Port 
of Boston. Another is ‘the very comprehensive 
service this bank furnishes to exporters, importers 
and shipping interests wherever located. 





THE NATIONAL SHAWMUT BANK 


of BOSTON 


Resources exceed $200,000,000 
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AN INSURANCE PLAN FOR 
SAFETY DEPOSITS 


The Minnesota Bankers Association urges 
its members to secure insurance permitting 
them to share premiums with box holders 


T last a practical plan has been de- 

vised for insurance covering the 
contents of safety deposit boxes. It con- 
sists of a master policy taken out by 
the bank with the privilege of assign- 
ment, by a coupon plan, of interests in 
the policy to individual box renters. 

Up to this time the cost of insurance 
on the contents of safety deposit boxes 
to banks using only fire-proof vaults 
has been prohibitive, and many of them 
have “taken a chance’ on not being 
robbed and have allowed their customers 
to place Liberty Bonds and other bearer 
securities in the boxes. No bank can 
possibly afford to do this. If it does 
not seem wise to refuse to allow the 
boxes to be used for the purpose, this 
new insurance plan offers a solution of 
the problem by letting the customers pay 
for the insurance as they rightfully 
should. 

The bank is not required to have a 
record of the contents of depositor’s box. 
The policy covers securities of all kinds, 
also jewelry, ete., also all damage by 
burglary not to exceed 10 per cent of 
the special policy to apply on the con- 
tents of any one box. 


By carrying one of these policies a 
bank can protect itself and its custom- 
ers who insist upon carrying their se- 
curities in safety deposit boxes, and it 
is only right that the customers should 
pay for the protection. Rates depend 
entirely upon the vault equipment, pop- 
ulation, ete. The maximum rate for fire- 
proof vaults, with no population dis- 
count, is $15.90 per thousand for one 
year’s insurance for both night burglary 
and daylight holdup. This is decreased 
by the use of electric alarm equipments, 
auxiliary locking devices, burglar proof 
vaults, population discounts and term 
discounts. Full information and quota- 
tion rates will be given upon request. 

With the opportunity to purchase this 
assignable insurance, there is no occa- 
sion for banks to meet with financial 
losses by robbery of safety deposit boxes. 
Neither is there any occasion for them 
to continue to carry a moral liability. 
To the banks which are using fireproof- 
vaults only, and have not taken action 
to relieve themselves of the liability, it 
is suggested that the sensible thing to 
do is this: 

1st. State frankly to all renters of 


Bank Protection 
—A Vital Necessity 


Our Systems are Guaranteed. They are 


THE 
SIMPLEX 
SYSTEM 
OF 
DAY 
AND 
NIGHT 
BANK 
PROTECTION 


SAFE—No Danger to Human Life. 


SURE—Design, Construction and 
Operation Positive. 


SATISFACTORY—No False Alarms. 


Insurance Discounts—50 per cent. 
Trained installators. Annual inspections. 


SIMPLEX ALARM CO. 


MILWAUKEE, WIS. 


safety deposit boxes that this equip- 
ment was never intended to be used 
for protection against burglars or ro}- 
bers. 

2nd. That the bank will not be 
legally or morally liable for the Joss 
of the contents. 

3rd. Offer to receive the securities 
for safe keeping in order to give them 
the protection of your burglar proof 
safes. 

4th. If customers still insist upon 
using the boxes for containing their 
securities, protect them by purchasing 
insurance and assigning to them what- 
ever amount is necessary to cover them 
and LET THEM PAY THEIR PRO- 
PORTIONATE AMOUNT OF THE 
PREMIUM FOR CARRYING THE 
RISK. 


NEW BANK EQUIPMENT 
DEFIES ATTACK 


‘THE Philadelphia Federal Reserve 

Bank now boasts of the strongest 
vault in the world, according to an an- 
nouncement made a short time ago by 
W. H. Hutt, deputy governor of the 
bank. 

The new vault has a floor space oi 
more than 2,000 square feet. The main 
shell of the chamber is made of steel 
of such strength and thickness that a 
broadside from a battleship would have 
little effect upon it. Added to this is 
a coating of concrete entirely surround- 
ing the steel. 

At the entrance of the vault is a mass- 
ive door weighing fifty tons, yet so del- 
icately balanced on its hinges that the 
pressure of a child’s hand will swing 
it. The door was brought into the 
subterranean excavation by means of an 
elaborate system of timber skids. The 
locks on the door are varied, the entire 
combination being in effect an interlock- 
ing system of combinations, of such 
intricacy as to prevent those unfamiliar 
with it from solving it. 

To prevent the possibility of any one 
becoming accidentally locked in the vault 
when it is closed for the day, there is 
telephone connection with the interior. 
A feature of the vault’s construction was 
the little attention it attracted. Every- 
thing was done so quietly that the 
passerby had no knowledge of its con- 
struction. 


Fifty-three robberies were attempted 
on Iowa banks during the year ending 
June 1. Twenty-five of the robberies 
were successful, with a gross total of ap- 
proximately $288,973.84, according © 
figures made public some time ago. Dur- 
ing this period twenty-two bank robbers 
were apprehended and eighteen of then 
sentenced to prison. 
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Re-Organize Protective Department 

The protective department of the Illi- 
nois Bankers Association is being re-or- 
vanized on much broader lines to meet 
with the plans of the executive committee 
of that organization which were out- 
lined to the members at the June con- 
yention in Chicago. 

When this re-organization is com- 
pleted, the department will be in 
position to render personal service to 
banks in that state through capable rep- 
resentatives. These men will serve in 
an advisory capacity in the selection 
of bank equipment and also as investi- 
gators from time to time when such 
service is needed. It will be a depart- 
ment of practical value to bank members 
and should be a force in diminishing 
robberies and hold-ups in that state. 


Bank Robbers Convicted 

On July 14 four of the five men who 
attempted to hold up the Cicero State 
Bank, just outside of Chicago, on April 
15, were given penitentiary sentences. 
The fifth bandit was shot and killed by 
the bank’s cashier at the time of the 
attack. 

The capture of these bandits was due 
to the successful working of a burglar 
alarm. When the five robbers entered 
the bank and covered the cages with 
revolvers, one of the officers put his foot 
on the burglar alarm which turned in a 
flash at the police station in the town 
hall, which was only two blocks away, 


and about one minute later the police 
wagon drove up. During the firing 
which followed two of the robbers and 
one of the policemen were wounded. 


A Word of Caution 

A recent bulletin of the Illinois Ban‘- 
ers Association carried the following 
notice: 

It appears that a number of banks in 
furnishing information to the publishers 
of a new directory have _ signed 
an order for a page advertisement 
without knowing that it carried the 
obligation of a payment of $60. It 
would hardly seem necessary to cau- 
tion bankers to be careful to read any 
form which is submitted to them before 
attaching their signature, nevertheless, 
we do issue this warning. 


Penalizing Contract Jumpers 

Some of the great industries have suf- 
fered much from contract cancellations 
and recourse to the law, particularly in 
minor eases, has proven hardly worth 
while, owing to expense and fact that 
officials of corporations realize even if 
judgment is found against the contract- 
breakers it would be hard to collect. 

This has resulted in novel methods by 
leaders in industry to force some of the 
recalcitrant ones to recognize business 


ethics, especially in cases of glaring’ 


dishonesty. 
For instance, one large corporatiun 
dealing with thousands of jobbers and 


WON'T SHATTER OR FLY 


Trade Mark 


Protected by U. S. Patents 


The Bullet Won’t 


Go 


The hold-up man can shoot at Safetee Bullet Proof Glass until he’s blue in the face—but 
the bullet won’t go through. 


The Cashier knows this—the hold-up man doesn’t. 


55 


manufacturers has card-indexed all 
those who have broken contracts, giv- 
ing the reason therefor and all addi- 
tional information. An example of what 
happens in these circumstances follows: 

A buyer of goods appears in the com- 
pany’s local offices and expresses a de- 
sire to buy. His record is looked up 
and he is found ‘to be a delinquent in 
the matter of a 1919 contrast. He is 
gently informed that some sort of set- 
tlement must be made or he cannot effect 
a deal. Inasmuch as he must make 
some dicker to continue in business set- 
tlement of the outstanding contract 
along some sort of liberal but definite 
lines usually results. 

Hundreds of unfilled contracts have 
been settled by this and other corpora- 
tions in this manner. : 


Archibald C. Faleoner was elected 
vice-president of the Manufacturers 
Trust Company of New York sometime 
ago. 

The United States Mortgage & Trust 
Company, New York, has increased its 
capital stock from $2,000,000 to $3,000,- 
000. 


Claude F. Pack, secretary-treasurer_ 
of the Lafayette County Trust Com- 
pany, Lexington, Missouri, has resigned 


his position to become cashier of the 
Home State Bank of Kansas City, Kas. 


BULLET 
PROOF 
GLASS 


Through 


So, when the chap with the gun yells “‘hands up,” the cashier yawns a bit, feels a trifle 
bored—and goes on counting the money. 


“Bang” goes the gun—and the glass is cracked. 
And the bullet won’t go through. 


It won’t shatter or fly—just crack. 


Then it’s time for the hold-up man to follow his own advice to the Cashier—and throw 


up his hands! 


For the game’s up—money safe—and Safetee Bullet Proof Glass once more has proven 


its worth. 


Send to Us Today for Samples and Literature 


SAFETEE GLASS COMPANY, Sole Manufacturers 


PHILADELPHIA, PA. 
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SOME THINGS THAT YOU 
MAYBE DIDN'T KNOW 


By DON KNOWLTON 


Union Trust Company, Cleveland 





HE word 
bank 
tomer at 


“teller,” referring to a 
who waits on the cus- 
the window, has a_ peculiar 
and significant derivation. 


clerk 


In the vear 


1732, a new bank was 
opened at one of the busiest corners 
in London. In its cages worked two 


clerks—one paying and the other re- 
ceiving. 

London, and also the 
lady visitors to the metropolis, owing 
perhaps to the convenient location of 
this bank, formed the habit of 
dropping in to ask questions—a_ habit 
which they still observe. 

But each clerk, feeling that he was 
hired to attend to the business of bank- 
ing, rather than to answer questions, 
attempted to pass the buck to his neigh- 
bor. Every time a woman would come 
in to. ask a question, each clerk wouid 
say to the other, 

“You tell her—I’m busy.” 

Within a short time these two clerks 
were called “tellers,” both by the fair 
inquirers and by their employers. 


~ * 7 ~ 


The women of 


soon 





N the old days of English banks, one 

man ran the whole bank alone, paying, 
receiving, and keeping the books. But 
he had no title, because he was prac- 
tically the whole bank. 

As the banks grew, it became necessary 
for them to employ two men—one to 
look after the cash, and the other, the 
books. 


This confused customers coming into 
the bank to make deposits, withdrawals, 
or cash checks. Each one inevitably 
went to the bookkeeper first to pay or 
receive, and to save time it beeame nee- 
essary to place a sign at the window 
of the paying or receiving clerk, reading 
“Cash Here.” 


The English pronunciation of these 
words was, of 


course, “cash ‘“ere”’—in 
which one recognizes at once our present 
title common in the best American bank- 
ing circles, corrupted from the English 
form into the word “eashier.” 


* * “ * 


HE “draft,” now a common instru- 

ment of credit, had its origin in an 
ancient alehouse method of 
credit. 


extending 


The prospective purchaser of ale, know- 
ing full well that if he kept his week’s 
pay in his jeans his wife would get the 
better part of it, formed the habit of 
taking his pay to the bank and there de- 
positing it to the account of the pro- 
prietor of the alehouse. The bank would 
then give the purchaser a piece of paper 
authorizing him to “draw on” the pro- 
prietor of the ale-house to the extent of 
the quantity .of ale purchasab'e by the 
amount of his deposit. The purchaser 
would then go to the alehouse at his 
convenience and literally “draw on” the 
bartender—although the drafts were of 
course in denominations of one glass at 





N May 1874 the first Time 
Lock ever used was attached 
to a vault door of The First 
Nat’l Bank, Morrison, Ill. It 


was a Sargent. 


Established in 1865 we are still 
the leaders in the manufacture 
of Bank Locks furnishing the 
highest types of security. 


| Time Combination b:rdsizt Locks 
SARGENT & GREENLEAF, INC. 


ROCHESTER, N. Y. 
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a time—until the total eredit w 
hausted. 


as ey- 


It is a significant commentary tho 
although the business which gave fise 
to the custom has disappeared, the eys. 
tom of writing drafts still continne 
and has been extended to almost ever 
other form of business. 

+ * & 

HE first bank building ever ere-tej 

was built on the island of Todo, jy 
the upper Nile, by the Egyptian kiag 
Khufu, who also built the great pyra- 
mid. Unlike our present banks, however, 
this building was intended as a depos- 
itory for the valuable possessions of 
wealthy Egyptians after their death, ip. 
stead of during their lifetime—and 4s 
the Egyptians were generally buried 
with their jewelry and other yalpables 
with them in their mummy-eases, the 
original bank building became an actual 
tomb for the Egyptians as well as for 
their wealth. 

It is interesting to note that althoueh 
the purpose for which that style of bank 
architecture was originated has passed 
away, the same style and tone of bank 
architecture still persists in many in- 
stances to the present day. 


~ > “< - 


N the time of Darius, king of. the 

Persians, coins of low denomination 
were made of iron, and were very heavy 
In use they had a tendency to wea 
away, so that eventually a coin ceased to 
have the same value as at the time when 
it was struck. This made it necessar\ 
for bank tellers to keep scales in their 
cages, upon which they weighed deposits 
of the lesser coins. Hence the term, still 
existing even in the foremost banks oi 
today—to “balance.” 


* * * * 


F the total amount of adding machine 

tape used in one year by all the banks 
in the United States were pasted to- 
gether in one strip, it would reach twice 
around the equator and there would still 
be enough left to paper the walls of 
every house in Chicago. 

Almo Royalty has been elected cashier 
of the Farmers Bank of Glensboro, Ker- 
tucky, to sueceed E. F. Thompson, re- 
signed. 












Richard H. Gatling has been appoitt- 
ed vice-president of the Industrial Bank 
of New York. 









C. E. Fairehild, for many vears a> 
sistant cashier of the Home National 
Bank, Elgin, Illinois, has been elected 
president to succeed the late William 
Grote. 








Directors .of the Mountain States 
Building and Loan Association of Idano 
Falls, Idaho, sometime ago voted to 1- 
crease the capita) stock from $1,000,000 
to $5,000,000. 
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NATIONAL CITY OF 
ST. LOUIS OPENS 
HE National City Bank of St. Louis, 
the newest financial institution to be 

organized in St. Louis, had its formal 

opening on July 12. The bank oceu- 
pies remodeled quarters in the heart of 
the business district of St. Louis, for- 
merly the home of the Central National 

Bank before that institution was merged 

with the Liberty Bank. 

B. F. Edwards is president of the 
new National City Bank. He is in- 
stalled in the same corner that he oe- 
eupied for so many years as president 
of the Central National, a position from 
which he retired at the time of the 
merger. Mr. Edwards has been affili- 
ated with the banking business in St. 
Louis for nearly forty vears. He was at 
one time president of the National Bank 
of Commerce in St. Louis. 

The National City Bank has capital 
stock of $1,000,000 and surplus of 
$2,000,000. 

The opening day was a great success 
both from the standpoint of attendance 
and deposits. Over a million and a halt 
in deposits were received the first day. 
No loans were made on the opening day. 

President Edward’s began his career, 
entering the stock brokerage business 
with his father under the name of A. 
G. Edwards & Son. In 1882 he went 
to the National Bank of Commerce as 
assistant cashier. Sixteen vears later 
in 1908, he was made President of this 
institution. He resigned the presidency 
of the National Bank of Commerce in 
1913. He was given a bonus of $50,000 
at this time under the condition that he 
should remain out of the banking busi- 
ness in St. Louis for one year. 

The Central National Bank elected 
him to its presidency upon the resigna- 
tion of H. P. Hilliard, two years later. 
From 1915 until last November Edwards 
was president of this bank. Then the 
Liberty Central Trust Company and the 
Central National Bank merged and the 
newly formed institution, the Liberty 
Central Trust Company, bought out the 
Edwards interest. He resigned as presi- 
dent and since that time has been or- 
ganizing the National City Bank of St. 
Louis. 

Officers of the bank are as follows, 
all of whom have been associated with 
other banks: B. F. Edwards, president, 
former president of the, National Bank 
of Commerce of St. Louis and the Cen- 
tral National Bank of St. Louis; E. A. 
Schmid and J. J. Dimmitt active vice- 
presidents, formerly associated with Mr. 
Edwards in the Central National Bank; 
8. B. Jeffries, vice- president, formerly a 
director in the Central National Bank 
and also the Chippewa Bank of St. 
Louis and interested in : number of 
other banks in Missouri; J. F. Mackey, 
Vice-president, now ae of the Cen- 
tralia National Bank, Centralia, Illinois; 
Ed Mays, vice- president and president 
of the American Exe *hange Bank, Leslie, 
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Arkansas; W. M. Stone, cashier, four 
vears State bank examiner of Missouri 
and for the last eight years examiner for 
the St. Louis Clearing House Associa- 
tion; J. L. Crain, assistant eashier, for- 
merly cashier of the Bank of Manches- 
ter, Manchester, Missouri. 





Plans have been finished for remodel- 
ing the quarters of the Farmers and 
Merchants State Bank, Eau Claire, Wis- 
consin. Bids are being taken and con- 
tracts will be awarded shortly. 





Architect has been selected to draw 
plans for a bank edifice to be erected 
by the City National Bank, Columbia, 
Ohio. 
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A $500,000 bank and office building 
is to be erected by the Delaware Com- 
pany National Bank, Muncie, Indiana. 
The structure will be seven stories high 
and of reinforced conerete and brick 
construction. 

Work will start at once on interior 
remodeling of the banking rooms of the 
Peoples Trust Company, Kansas City, 
Missouri. The alterations will cost 
$100,000 when finished. 

A $1,000,000 bank and office building 
is to be erected by the First National 
Bank, San Antonio, Texas. The strue- 
ture will be eleven stories high with 
basement. 


writing to our advertisers. 
























































































































































































































































































































































ADVANCES $5,000,000 TO 
AID COTTON GROWERS 


HE War Finance Corporation an- 

nounced on July 7 that it had agreed 
to make an advance of $5,000,000 to the 
Staple Cotton Co-operative Association 
of Memphis, Tennessee, to finance 
100,000 bales of long staple cotton to be 
held in warehouses by the Co-operative 
Association for export. 

The Staple Cotton Co-operative Asso- 
ciation is an organization of cotton 
planters in the Delta District of Missis- 
sippi, composed exclusively of the grow- 
ers of what is known as staple cotton, 
the total average yield of which is ap- 
proximately 600,000 bales. 220,000 
bales have been pledged to the associa- 
tion. 

The advance will be made on a basis 
of approximately one-half the market 
value of the cotton, and it is expected 
that the financial assistance afforded 
thereby will permit the Co-operative 
Association to market the cotton in an 
orderly way without unduly forcing 
sales. The advance will be for a max- 
imum period of one year, but may be 
repaid sooner. 

While the War Finance Corporation 
makes it a rule not to publish names and 
details in connection with its advances, 
exception was made in this case, with 
the approval of the borrowers, as a mat- 
ter of public interest at this time. 


The Citizens State Bank, Watseka, 
Illinois, has elected George R. Lee to 
vice-president, and Henry S. Williams 
to the office of cashier. 


At the monthly meeting of the board 
of directors of the Mechanics’ and Trad- 
ers’ State Bank, Chicago, P. H. Weil- 
brenner, vice-president, was elected 
president. : 


Tom F. Rodgers, president of the 
Denison, Texas, Bank and Trust Com- 
pany, has resigned to become associated 
with a large financial institution in Kan- 
sas City. CC. C. MeCarthy has been 
elected president of the bank, Clarence 
Seott, cashier, and L. L. Shackerford, 
active vice-president. 


Miss Rosa Hesse has been appointed 
head of the women’s department in the 
Boatmen’s Bank, St. Louis, Missouri. 
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THE FARM BUREAU MOVEMENT 
AND WHAT IT AIMS TO DO 







Placing agriculture on a sound business basis 
and improving marketing methods will help the 
farmer and produce business for the banker 


By MURRAY D. LINCOLN 


Secretary, Ohio Farm Bureau Federation 


HE agricultural problem is right 

square before this country. It 
must be settled on a basis of business 
rather than sentiment, and whatever 
may be the course and outcome of the 
period of reconstruction we are now ex- 
periencing, agriculture must remain the 
greatest basic industry in the world. 
Before agriculture can come into its 
own, before the foundations of our 
country can be properly strengthened, 
before the attractions of rural life can 
be improved—the farmer must receive 
a reward commensurate with his effort 
and responsibility. 

It is more important to the industrial 
and business people in general that agri- 
culture be put on a thoroughly sound 
business basis than it is to the farmers 
themselves. 

The farmers of this country have come 
to realize that there are many inequali- 
ties and injustices under which they have 
been laboring: especially as regards the 
system of distributing farm products 
and they are organizing to an extent and 
on a basis that the average business man 
is not yet aware of. 


Probably the most outstanding feature 
in the agricultural world during 1920 
was the growth of the Farm Bureau and 
its recognition as one of the prominent 
rural forces. 

It is a purely voluntary association 
of farmers with membership based on 
the ownership or operation of a farm, 
for protectional, promotional and edu- 
cational purposes. . It hopes to serve 
agriculture as do the chambers of com- 
merce business in general and the bank- 
ers associations the banking business. 

Over two million farmers in the 
United States have joined this move- 
ment in a little over fifteen months. 


It believes that the present system of 
marketing farm products is uneconom- 
ical and inefficient and that the spread 
in prices between what the producer re- 
ceives and the consumer pays is too 
great to be tolerated. 


Its three chief lines of endeavor are 
to attempt to work out a better system 
of marketing farm crops; more efficient 





production methods and the development 
of a better rural life. 

There is no business that ought to 
have a better understanding of the needs 
of agriculture than the banking busi- 
ness. In the rapid development of in- 
dustries in this country the bankers have 
neglected to keep pace with the credit 
needs of farming. If the bankers are 
not careful students of agriculture, the; 
will permit conditions to arise that may 
end disastrously not alone for the farn- 
er but perhaps for the banking busi- 
ness itself. 

In fact that in nearly every commu- 
ity the local merchant, the machinery or 
fertilizer agent is furnishing the farmers 
capital through selling goods on time 
and thereby doing a banking business 
as well as merchandising and the re- 
markable way in which the farmers of 
this country are availing themselves of 
the facilities of the Federal Land Banks 
has clearly shown that the bankers of 
this country have not measured up to 
their opportunities. 


Realizing that the Federal Land 
Banks are concerned only with long 
time paper which banks are often glad 
to get rid of, it should be borne in mind, 
however, that the fact that this system 
is filling such a long felt need that the 
farmers are already thinking of and 
beginning to demand a similar system 
that will furnish them short time credit 
on just as satisfactory terms. 


This should be avoided if possible and 
can be if the bankers will only study our 
needs and adapt their business to it. 
Farmers need a system that will allow 
them to market their produce in an or- 
derly manner rather than to dump it on 
to the market in a comparatively short 
time which produces benefit to neither 
the farmer or consumer. We only wait 
the same degree of accommodation that 
is afforded the average business man. 

The marketing systems that are now 
being fostered by the Farm Bureau are 
not revolutionary in any respect. It 
simply means the transfer of the owner- 
ship of the system from the hands of 
certain private individuals into the 
hands of the producers. It is in 00 
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sense a food trust. Supply and demand 
will always rule our markets on products 
that are so universally grown and used 
as those of the farmers of this country. 

The results of this marketing work 
will mean more money to the farmer and 
therefore more business to the banker 
put without unnecessarily raising the 
price to the consumer. 

The Farm Bureau Movement is in no 
sense a Non-Partisan League move- 
ment. While the injustices that the 
farmer is protesting against may be 
somewhat similar to those that made the 
farmers of North Dakota so susceptible 
to the overtures of Townley yet there 
is a fundamental difference. North Da- 
kota took the abortive method of seek- 
ing the control of the state government 
in order to put its marketing plans into 
effect rather than adopting the regular 
methods which are commonly accepted 
in business. 

We are willing to go into the markets 
of the land on a straight competitive 
basis realizing that unless there is eco- 
nomie justification for our plans that 
they will not succeed. 

We also realize that unless our plans 
produce benefit not only to ourselves but 
to the greater consuming public as well 
our efforts will not be justified. But 
we are convinced from the experience 
of many farmers’ associations in this 
and other countries that they will be. 

The Farm Bureau is securing the best 
statistical, economical and business coun- 
sel that can be secured. Through a 
federation of our smaller business units 
working through one central body as the 
Farm Bureau Federation we can offer 
them expert counsel such as no other 
farmers’ organization has been able to 
do. 

The bankers of this country in their 
position as leaders in their communities 
should acquaint themselves with this 
movement and lend their aid and counsel 
in keeping it on a sane, commonsense, 
businesslike basis. 

We are not asking your sympathy. 
We are past that stage. We only want 
that degree of consideration and co- 
operation that the dignity and impor- 
tance of our calling entitles us to and 
we feel that this will be forthcoming. 


Financing Livestock Industry 

Among important recent developments 
has been the announcement of a plan 
initiated by the Secretary of the Treas- 
ury to assist the livestock industry. The 
essential feature is the raising of a pool 
of $50,000,000, half to be supplied by 
eastern and half by western banking 
interests. The Bankers Live Stock Loan 
Corporation will be formed with a nom- 
inal capital to facilitate the handling of 
the business. Loans will be made by 
the corporation with and without re- 
course on banks and established livestock 
loan companies. It is contemplated that 
each state in which the loans are to be 
made will have a committee of at least 
three who are to pass upon the applica- 
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to its patrons— always mindful of the best in- 
terest of the stockman and the banks who 
serve this most important-industry. 


CORRESPONDENCE INVITED 


THE LIVE STOCK 3%! BANK 


OF CHICAGO 





tions, after which they are to he for- 
warded to Chicago for final approval 
by the managing committee. Prelimi- 
nary announcements indicate that loans 
will be for 75. to 80 per cent of the 
present market price for livestock, and 
the notes will run for not more than six 
months, with provision for four re- 
newals if necessary. It is also stated 
that the loans will be made at the current 


‘market rates plus 1 per cent bonus, but 


it *is believed that interest in no ease 
will exceed 8 per cent.—Federal Reserve 
Bulletin. 


Government Bureaus Combined 

As provided for by an act of Congress, 
the Bureau of Markets and the Bureau 
of Crop Estimates of the United States 
Department of Agriculture were com- 
bined and became one organization July 
1. The new bureau is now known as the 
Bureau of Markets and Crop Estimates. 

Preparations for the merging of these 
two important branches of the depart- 
ment had been going forward for sev- 
eral months, and the change was ef- 
fected without any perceptible inter- 
ruption in the business of either organi- 
zation. Leon M. Estabrook, who had 
been chief of the Bureau of Crop Esti- 
mates since 1913, was transferred April 
1 to the Bureau of Markets as associate 
chief in order that he might study the 
personnel of both bureaus and work out 
ways and means of combining the two te 
eliminate any possible duplication of 
work. 

In combining the two units of the de- 
partment careful plans have been made 
for the future development of the new 
bureau, so that it can be of the greatest 
benefit to the producers and marketing 
agencies throughout the country. It will 
work with farm organizations that need 
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Federal aid in securing dependable crop 
and market news and information on 
supply and demand. a 

Following the resignation of George 
Livingston, who has been head of the 
Bureau of Markets since 1915, Dr. -H. C. 
Taylor, Chief of the Office of Farm Man- 
agement, has been appointed by Secre- 
tary of Agriculture Wallace. 


Co-operative Dealing Grows 

The co-operative movement in farm- 
ing communities has been conspicuously 
speeded up. This is a movement which, 
unless one scents a danger to the inter- 
ests of the consumer or to the public 
welfare of the community, enlists the 
sympathy of the bystander. Our ‘most 
accurate and detailed information con- 
cerning recent growth in this direction 
is for the State of Minnesota which leads 
all others in the number of its farmers’ 
co-operative efforts, the States of Wis- 
consin and Iowa also ranking: high in 
this particular. Since 1914 the increase 
in the number of these organizations 
in this state has been, as nearly as can 
be reckoned—with a leaning towards 
conservatism where estimates are nec- 
essary—65 per cent. These are live 
organizations for the most part, though 
here and there a project languishes for 
various reasons: it sometimes happens, 
for instance, that promoters with selfish 
interests to foster, such as the stimula 
tion of the sale of their machinery, suc- 
ceed in starting a company where 
conditions do not warrant it. 

The volume of business transacted by 
farmers’ co-operative associations in 
Minnesota in 1914 amounted to some- 
thing over $60,000,000. The amount of 
business transacted last year was abont 
four times this amount.—Northwestern 
National Bank, Minneapolis, Minnesota. 
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An intensive service in DESK SIGNS, BANK SIGNS 


THE PACIFIC NORTHWEST MEMORIALS, SERVICE ROLLS 
WASHINGTON, OREGON BRONZE BANK FITTINGS 
IDAHO, ALASKA AND Write for Catalog-B 
BRITISH COLUMBIA FLOUR CITY ORNAMENTAL IRON CO. 


Minneapolis Minnesota 


CLIPPINGS ON ANY SUBJECT 


Business — Personal — Political 

F. B. Styles, of the First National 

PACIFIC NORTHWEST Bank of Watertown, South Dakota, was 

PRESS CLIPPING BUREAU elected vice-president of the American 

Hinckley Bldg., Seattle, Wash. Bankers Association for South Dakota, 

at a meeting of the state officers of the 

Plans are being prepared for a new A. B. A. immediately following ad- 

banking house for the Union City Na-  journment of the state bankers eonven- 
tional Bank, Union City, Michigan. tion on June 23. 


UP TO THE FARMER, SAYs 
GOV. McKELVIE 
[Hat the farmer holds the key ty 


the solution of our present problens 
was the opinion expressed recently }y 
Governor Samuel R. MeKelvie ot Nebras. 
ka, following a tour of his home state and 
several of the leading cities from Noe. 
braska to the Atlantic Coast. While he 
believes that financial and business cop. 
ditions are gradually improving, he con. 
tinues: 

“The whole situation revolves about 
the farmer. There can be no general 
prosperity until it is reflected throueh 
him. With this facet in mind, it is es. 
pecially encouraging to view the farm- 
er’s condition now. Prices for farm 
products have ranged from a fifty year 
maximum to a twenty year minimum 
within the brief span of about two 
vears. This, of course, wrought havoe, 
for at the top of the seale the prosperity 
of the farmer greatly enhanced the value 
of land and encouraged the assumption 
of unwarranted obligations. The rapid 
decline greatly increased the burden of 
these obligations and proportionately ¢e- 
creased the abilitv to meet them. This 
has meant tremendous losses to the 
farmer. Now the losses have been taken 
and the farmer has so liquidated his 
condition that the cost of producing this 
year’s crop has been greatly decreased 
compared with a vear ago. This 
shown in the single item of labor, where- 
in farm hands, who a vear ago were 
receiving $75.00 a month with board 
are now receiving $30.00 to $35.00 a 
month with board. Harvest hands are 
receiving from $3.00 to $5.00 a day, 
while a vear ago they demanded and 
received anywhere from $6.00 to $10.00 
a day. 

“Moreover, the farmer has been doing 
more of his own work than for a long 
time. Thus when the present crop is 
ready for market, it can be sold at a 
lower price and return a_ profit. 

“Tam not prepared to say that present 
prices will return a profit to the farmer 
in all respects. There is no profit in 
growing corn, even at the present costs, 
if the corn must be sold direct to the 
market, but there is a fine profit in 
feeding corn, at present price, to hogs. 
Also, the cost of feeders in the cattle 
market has declined almost 50 per cent 
during the past year until at the present 
time a good quality of stuff may be put 
into the feed lot at from 4% to 5 cents 
per pound. If the market for fat stuff 
should remain stationary until these low 
priced feeders ean be prepared for it, 
the cattle business, too, will have been 
turned from a heavily losing proposition 
to a reasonably profitable one. 

“I point out these things to indicate 
that the farmer is readjusting himse't 
and there is every prospect that he will 
experience an early return to fairly sat- 
isfactory conditions. Indeed, I think 
be will be the first to establish himself 
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Farm products 
appreciated first and most heavily dur- 
ing the war, and they declined first and 


upon a sounder basis. 


most radically after the war. Commod- 
ities and business generally followed 
these trends. The very same thing, I 
believe, will be true during the readjusi- 
ment. In fact, every essential factor 
in business must bear its share of the 
burdens of deflation and the sooner this 
is realized the sooner complete read- 
justment will come. 

“Crop conditions, as I have seen them 
throughout this central corn-belt country, 
are really gratifying. The harvest in 
our state is a bountiful one. The yield 
of wheat may be estimated now at ap- 
proximately fifty-five million bushels, 
and it will be of a very fine quality. 
Much of this will be marketed quite 
promptly, even though current prices 
may not be encouraging. The corn in 
Nebraska is at least two weeks in ad- 
yance of normal conditions and the fields 
are generally very clean and the stand 
exceptionally good. So, with the new 
erop well assured the large surplus of 
corn now in farmers’ hands will be mar- 
keted without much further delay. All 
of the crops, with the single exception 
of fruit, are similarly good. 

“These crops represent new wealth. 
It is from this souree that the obliga- 
tions that were incurred during the war 
must be discharged, and the Nation’s 
buying power restored. I estimate that 
at least $25,000,000 of this new wealth 
will find its way into the banks of Ne- 
braska during the next six months. 
This amount will undoubtedly be in- 
creased to over $100,000,000 within the 
twelve nionth period.” 


Issues a Livestock Directory 

An aggressive step to bring about « 
more widespread distribution of pure- 
bred livestock is the issuance by the 
Missouri State Board of Agriculture of 
a pure-bred livestock directory. It was 
prepared with the co-operation of the 
United States Department of Agricul- 
turee A valuable feature of the direc- 
tory is the presentation of figures show- 
ing the marketable surplus of both males 
and. females for various classes and 
breeds. In hogs particularly the surplus 
is apparent, as shown by the figures 
10,378 for boars and 15,027 for sows. 
These figures are more than half of the 
total surplus of all the pure-bred live- 
stock ineluded in the compilation. 

The directory includes data on beef 
and dairy cattle, hogs, sheep, goats, 
horses, jacks, and jennets. Increased 
usefulness is given to the figures by a 
73-page list of pure-bred _ livestock 
owners together with their addresses. 
This enables the reader to see at a glance 
the sources of pure-bred livestock in 
Various parts of the State. The infor- 
mation given in the directory. was made 
Possible largely by the reports of as- 
Sessors who gathered the data under the 


Missouri State farm census law enacted 
In 1919, 
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CLIPPING THE COUPONS 


While one delights to clip his coupons—or 
at least to know that he has them to clip, yet 


there are certain exacting, irritating details 


accompanying the care of securities that tend 


to detract from the enjoyment. 


The Coupon Department of The Continental 
and Commercial Banks of Chicago relieves 


you of these troublesome details. 


It makes 


collections on all coupons and bonds issued 


by corporations, municipalities, states and 


governments at maturity—the proceeds be- 


ing placed to the credit of the customer or 


correspondent or re mitted. 


Coupon collections in the city are handled 


free of charge. 


Chicago are handled at a minimum fee. 


You are cordially invited to utilize this 


department. 


The CONTINENTAL and 
COMMERCIAL 


Those in banks outside of 


HAMA 


BANKS 


CHICAGO 


Complete Banking Service 
Over $55,000,000 Invested Capital 
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At a meeting of the board of directors 
of the Peoples Bank, Anderson, South 
Carolina, E. P. Vandiver was elected 
president of the bank, succeeding the 
late Lee G. Holleman. Judge H. H. 
Watkins was chosen first vice-president 
of the bank, Fuller Watson seeond vice- 
president and Sloan Banister was elected 
cashier. 





The First National Bank, Stevens 
Point, Wisconsin, has opened a safety 
deposit department house in a new brick 
addition to its present quarters. 





Ralph W. Snyder of Moweaqua, Illi- 
nois, president of the First National 
Bank of that city, has sold his interest 
in that institution to Gid House, cashier. 
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A. G. Johnson has been appointed 
cashier of the First National Bank, Har- 
mony, Minnesota, to sueceed P. M. 
Olstad, resigned. Leland Hellickson and 
Stanley Reynolds were made assistant 
cashiers. 

John F. Enz was recently re-elected 
president of the Denmark, Wisconsin, 
State Bank, George De Broux was pro- 
moted from cashier to vice-president. 
Joseph F. Konop also was elected vice- 
president and John Walecka, Jr., will 
be the new cashier and William Noel, 
assistant cashier. 

Work on remodeling the new quarters 
of the Brown County State Bank, Green 
Bay, Wisconsin, is well under way. 
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COMBINED STATEMENT OF CONDITION 
HEAD OFFICE AND BRANCHES 


BANK OF ITALY 


SAVINGS 


COMMERCIAL 


TRUST 


HEAD OFFICE, SAN FRANCISCO 
MEMBER FEDERAL RESERVE SYSTEM 


June 29, 1921 
RESOURCES 


First Mortgage Loans on Real Estate 
Other Loans and Discounts 


United States Bonds and Certificates of Indebtedness 


State, County and Municipal Bonds 
Other Bonds 


TOTAL U. 
Due from Federal Reserve Bank 


Employees Pension Fund (Carried on Books at) 


Other Resources 


DEPOSITS 
Capital Fully Paid 
Surplus 
Undivided Profits 


TOTAL ye = SURPLUS AND UNDIVIDED PROFITS 


Dividends Unpaid 
Discount Collected, but not Earned... 
Reserved for Taxes amd Interest Accrued. 


Letters of Credit, Acceptances and Time Drafts... 


ederal Reserve Bank (U. S. Obligations) 
Total Liabilities 


S. AND OTHER SECURITIES 


$49,056,538.34 
56,065,161.90 $105,121,700.24 


$16,409,184.39 

-- 12,966,564.93 

8,697,639.79 

ae 366,750.00 
38,440,139.11 

$ 6,541,876.78 

10,974,414.49 
17,516,291.27 


6,173,421.53 
306,609.81 


1,375,773.67 
1,062,372.27 


1.00 
218,755.08 
$170,215,063.98 


$148,709,272.13 


14,765,385.54 
1,980. 


1,375, 773.67 
4,500,000.00 


$170,215,063.98 


All charge-offs, expenses and interest payable to end of half-year have been deducted in above 


The Story of Our Growth 


As Shown by a Comparative Statement of Our Resources 


statement. 


DECEMBER, 1916 


DECEMBER, 1920 . 
JUNE 29, 1921 


T. A. Key has been named to the po- 
sition of assistant eashier of the City 
National Bank of Wichita Falls, Texas. 


Roy H. King, president of the First 
National Bank, Sheldon, Iowa, has sold 
his stock and holdings to W. A. Sanford 
of Cherokee and N. T. Burrough of 
Chicago. Both of the latter have been 
long associated with the bank. Mr. 
King retires from the institution and is 
succeeded by L. F. Parker as president. 


The California Bank, Los Angeles, 
California, has opened a new branch at 
the northwest corner of Vermont Ave- 
nue and Fifty-fourth Street in that 
city. This is the eighteenth branch to 
be established by the California Bank. 


sil $i5/-464 605.08 
. $170,215,063.98 


Number of Depositors 267,206 


Henry Fetzer, president of the Bank 
of Sturgeon Bay, Wisconsin, has been 
elected treasurer of the Wisconsin Bank- 
ers Association. 

The Bay Ridge Branch of the Brook- 
lyn, New York, Trust Company, at Fifth 
Avenue and Seventy-fifth Street was 
opened several weeks ago. 


O. L. Texdahl was elected assistant 
eashier of the First National Bank of 
Berkeley, California. 


Roy F. Wright has resigned as cashier 
of the Lake County National Bank, 
Waukegan, Illinois, to assume a position 
as assistant cashier of the Omaha Na- 
tional Bank, Omaha, Nebraska. 


na 
Wheat Yield Looks Promising 


The beginning of the new crop year 
brings its usual discrepancies in the 
estimates of conditions, yields and out. 
look as to prices. Winter wheat harvest. 
ing is now reaching northward and 
yields are believed to better somewhat 
the Government figure of 578,000,000 
bushels based on ‘June Ist condition, 
Given no wide variations from normal 
weather, there is every expectation that 
the official forecast of 830,000,000 bush- 
els of spring and winter wheat will be 
attained, which amount would almost 
exactly equal the five-year average pro- 
duction. 

The question of price, however, y2- 
mains uppermost and will depend more 
than ever upon conditions in the world’s 
markets. A year ago Europe was still 
in the throes of reconstruction and Eu- 
ropean wheat production was somewhat 
hampered by shortage of labor, shortage 
of implements and the general delays 
incidental to getting back to pre-war 
standards. Since then widespread un- 
employment, as in this country, has 
forced an exodus of labor back to the 


‘farms, with the result that the exact 


extent of the reliance which European 
countries must place on outside bread 
grains is more uncertain than usual.— 
National Bank of the Republic, Chicago. 


Reducing Grain Waste 

Hundreds of thousands of bushels of 
grain are lost to consumption each year 
on American farms because of improper 
adjustment and lack of efficiency in the 
operation of thrashing machines. The 
United States Department of Agricul- 
ture has given considerable attention to 
this loss with a view to ascertaining how 
far improved methods can be economic- 
ally introduced to adjust waste. It is 
true, experts point out, that sometimes 
the time and labor involved in checking 
a small loss are worth more than the 


saving. Nevertheless, there are many 


leaks on almost every thrashing job 
which might easily be stopped if the 
farmer or machine operator would spend 
a few hours in the study of the problem 
and a few dollars in replacing worn and 
damaged parts. 

Feeding the grain into the machine, 
adjustment of the cleaner, and other 
small items go to make up a total that 
may mean gain or loss. Much grain is 
wasted by failure to clean up at the end 
of the setting. The United States De- 
partment of Agriculture has issued 4 
bulletin on “The Efficient Operation of 
Thrashing Machines,” which contains 
much good advice on this subject. 


Clarence Ellingson has been elected 
president of the Pioneer National Bank, 
Ladysmith, Wisconsin. 


Robert E. Smith has been elected pres 
ident of the Lumbermen’s Trust Com- 
pany Bank, Portland, Oregon. 
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HOW RESERVE BANKS 
HAVE HELPED FARMERS 


N a recent address, Gov. Harding of 

the Federal Reserve Board, made the 
following interesting comment on the 
Federal Reserve bank’s relation to the 
farmer : 


“The farmer is in hard lines, and the 
farmer, as we know, is a very important 
element. He constitutes about 40 per 
cent of our population. He is the prin- 
cipal producer of the necessities of life, 
upon which the industrial world depends 
for sustenance, and he is also the prin- 
cipal consumer of manufactured goods 
of every kind. Whenever any circum- 
stances arise which impair the purchas- 
ing power of the farmer, or restrict his 
credit, the effect is going to be felt in 
industrial centers everywhere. 


“The farmer must be carried along. 
We have seen in the last four or five 
months in the Federal Reserve system 
that the peak of loans and investments 
was reached on the 5th of November— 
$3,400,000,000. Since that time the loans 
and investments of the Federal Reserve 
banks have been reduced by about 
$1,000,000,000. 


“The reduction of over a billion dol- 
lars during the last four or five months 
in loans and investments of the Federal 
Reserve Banks has resulted from liquida- 
tion in the larger cities, in the financial 
centers and in the manufacturing cen- 
ters. In no appreciable degree has 
liquidation taken place in the agricul- 
tural districts. The Federal Reserve Act 
provides that all paper discounted with 
the Federal Reserve banks must have a 
maturity of not longer than ninety days, 
except agricultural paper or paper based 
on livestock, which may have a maturity 
as long as six months. The Federal Re- 
serve banks were carrying the first of 
May of this year $230,000,000 of agri- 
cultural and livestock paper of all ma- 
turities. On the first of May, 1920, they 
were carrying $106,000,000 of such pa- 
per and on the first of May, 1919, they 
were carrying only $66,000,000. 


“The Federal Reserve banks have 
done all they could to sustain our basic 
industry upon which so many other in- 
dustries depend. They extended credits 
to farmers and livestock men during the 
year 1920 amounting to $1,980,000,000, 
as against $729,000,000 during 1919. So 
the idea that some people have that 
the Federal Reserve banks have been 
sqeezing the farmer is entirely errone- 
ous. The Federal Reserve system is not 
operated with the view to coerce, squeeze, 
or oppress anybody. It is designed to be 
the great safety valve of business. It is 
a final reservoir of credit to be resorted 
to in time of need. It has stood the test 
of war and the readjustment period fol- 
lowing and it finds itself now in a 
stronger position than it has occupied 


Sinee the flotation of the Third Liberty 
Loan.” 
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Wherever Portuguese is Spoken 


Fifteen million persons speak the Portuguese language 
using it freely as a means of commercial intercourse. 
Every country where Portuguese is spoken is reached 
directly through the New York Agency of the Banco 
Nacional Ultramarino. 





This institution maintains 78 branches in Portugal, 
Brazil, East and West Africa, India and the Far East, 
as well as in London and Paris; it is a semi-govern- 
mental bank with resources of $1,159,000,000 (at par 
of exchange) and has behind it a record of 57 years 
in international trade. 















THE STATE BANK OF THE PORTUGUESE COLONIES. 


BANCO NACIONAL 
~ ULTRAMARINO- , 


NewYork Agency, 93 Liberty Street 
Head Office: Lisbon, Portugal 






















ITH increased resources and im- 

proved facilities, we are able 
still further to enlarge our usefulness 
to the business community and to 
extend our service in the interest of 
American trade and industry. 









































Established 1810 


Tue Mecuanics & Merats 
NATIONAL BANK 


of the City of New York 


Head Office 
20 NASSAU STREET 



































Capital, Surplus, Profits $25,000,000 














































Telegraphing Funds to Canada 


In telegraphing funds to Canada, speed is the first consideration, 
economy the second. Both may be obtained by using the facili- 
ties of the New York Agency of the Union Bank of Canada. 


The bank can assure speed because of its own direct private 
wire between New York with Montreal, Toronto and Winni- 
peg; econamy because its Foreign Exchange Departments in 
New York, Montreal, Toronto, Winnipeg and Vancouver enable 
it to transfer funds to and from Canada at the lowest possible 
exchange rates. 


A CANADIAN BANK FOR CANADIAN BUSINESS 


Union Bank of Canada 


49 Wall Street, New York 
Resources $169,000,000 


























































Merchants need 
National Cash Registers 
now more than ever before 





@ They stop mistakes. 

@ They stop losses. 

@) They decrease expenses. 
@ They improve trade. 

() They increase profits. 


We make cash registers for every line 


of business. 


Priced $75 and up. 


Easy payments. 


Liberal allowances for old registers. 


Old registers bought, sold, repaired, and exchanged. 


NATIONAL 


CASH REGISTER CoO. 








DAYTON, OHIO. 

The Farmers’ & Drovers’ National The Chatham & Phoenix National 
Bank, Philadelphia, Pennsylvania, is Bank, New York, has leased for a branch 
planning to erect a new bank building bank a large store at the southeast 
at 3116 Market Street, on ground 60 corner of Seventh Avenue and 39th 


by 120 feet. 

The First National Bank, Bradentown, 
Florida, will shortly erect a building ai 
Main and Manatee streets in that city. 


Southern States Finance Company, 
Charlotte, North Carolina, is to erect 


a $1,500,000 bank and office building. 

The National Bank of Washington, D 
(., is making extensive improvements 
which, when completed, will make that 
institution one of the most modern banks 
in the city. 


Street in that city. 


Plans are under way for the consol- 
idation of the First National Bank, 
Peoples National Bank and Peoples Sav- 
ings and Trust Company of Pittsburg, 
Pennsylvania. 

Preliminary plans are being drawn for 
a $1,000,000 bank and office building for 
the Warranty Security Discount Com- 
pany, Akron, Ohio. It will be a twenty- 
story skyscraper and of brick, terra 
cotta, and steel construction. 
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BRINGING THE HOME 
CLOSE TO THE BANK 


(Continued from page 18) 





cost of distribution depends not Upor 
legislative bungling and _ bureaueratj 
inefficiency but upon consumer edye 
tion, so reduced taxation can result oy 
from a public opinion which insists upon & 
retrenchment. Probably there is no fay 
tor all the influences whic 
makes for waste and heavy taxes, thay | 
the resolutions by groups oi | 
citizens to demand new appropriation 
for various hobbies and to increase th 
number of voters who directly or jp. 
directly derive a living from the public ? 
treasury—often well “the 
trough.” 






among 





various 





nicknamed 


It is to the common interest of even 
savings bank depositor, of every lien; 
of a bank’s home service department, | 
that political questions shall be fore 
into a position which is secondary ay 
incidental in the affairs of this countr 
rather than that they continue to lef 
predominant as now 


FUN ARRANGED FOR 
LOS ANGELES MEET 
(Continued from page 34) 

tertainment could cover a two day > 
riod in order that each party iuighit | 
given a full day and to provide a mon 
comfortable trip. This was not possible, 
however, in view of the expressed desire 
of the executive committe of the Amen 
can Bankers Association that no enter 
tainment event be permitted to interfer 
with the committee and business sessions 
of the convention. The Catalina Islan 
management, however, will co-operate 
in making the day a delightful one. 





i 


W. D. Woolwine of the Merchants Na- 
tional Bank and G. G. Greenwood 6! 
the Seeurity Trust and Savings Bank 
are vice-chairmen of the entertainnei 
committee. 


sintecaccaisielh E 


N. A. Wiff, president of the Minne 
apolis Threshing Machine Compan. 
Hopkins, Minnesota, has been elected : 
director of the First National Bank 
in Minneapolis, to sueceed the Jate F 


R. Rand. 


Carl F. Harsch, cashier of the Centr § 
National Bank, Peoria, Illinois, is the 
new president of the Peoria Credit Men’ | 
Association, succeeding Milton G. New 
man. 








A homely young English chap, having 
his view obstructed by the headgear 
the girl in front of hin, ventured 
protest. “See here, miss,” he said leat: 
ing over, “I want to look as well as you. 

“Oh, do yer?” she replied, in a nt 
Cockney accent. “Then you'd better 
run ’ome and change yer fice.”—Bosl! 
Transcript. 
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THE CHEMICAL NATIONAL BANK 


OF NEW YORK 


Founded 1824 


CONDENSED STATEMENT OF CONDITION 
At the clos& of business June 30th,*192/ 


ASSETS 


Banking House 

Customers’ Liability, Letters of Credit and Acceptances 
Cash, Exchanges, due from Banks & U. S. Treasurer 
Interest earned 


Capital Stock 
Surplus 
Undivided Profits 


Unearned interest 

Circulation Outstanding 

Letters of Credit and Acceptances 

Deposits, viz.: 
Individuals, Firms and Corporations 
Banks, Bankers and Trust Companies 
U. S. Government 


Bills Payable with the Federal Reserve Bank 


$113,679,888.52 
7,354,428.11 
1,881,391.24 
1,500,000.00 
8,443,189.72 
43,686,935.74 
231,454.97 


$176,777,288.30 


1,839,725.40 
736,413.13 
——— 250 
1,039,875.86 
360,816.50 
9,572,849.60 


$81,448,558.18 
39,468,449.63 
2,582,100.00 
—————— 123, 499, 107.81 
13,800,000.00 


Bills Payable and Rediscounts with the Federal Reserve Bank (Secured by Government 


Bonds) 


6,428,500.00 
1,500,000.00 
$176,777,288.30 


Seeking new business on our record 








PUBLISHED IN 
MARCH and 
SEPTEMBER 










RAND McNALLY 


BANKERS DIRECTORY 


Established in 1872 





















It is HONESTLY revised twice a year. It is 
COMPLETE, UP-TO-DATE and is published 
nearer to the date of the information it con- 
tains than is any other similar publication. It 
is printed in TABULATED FORM, all SIM- 
ILAR ITEMS being placed in the SAME 
COLUMN for the purpose of comparison— 
more expensive for us, more satisfactory for 
your purpose. It is BEAUTIFULLY 
PRINTED in clear readable type. 


You constantly have occasion to consult a 
bank directory and as conditions are changing 
daily, unless you have an up-to-date book you 
will get old and inaccurate information. ou 
should have the latest and best and that is what 
you get in the Rand McNally BLUE BOOK. 





































RAND McNALLY & COMPANY, Publishers 


Rand McNally Building 
536 S. CLARK STREET 
CHICAGO, ILLINOIS 


The Bankers Directory is a Business Necessity 


Readers will confer @ favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 

































The New York Trust Company 
with which is consolidated 


The Liberty National Bank 
of New York ; 


Capital, Surplus 
& Undivided Profits $26,000,000 


b feeey Company offers to corporations, firms 
and individuals, a thoroughly modern and 
complete commercial banking service, including a 
highly developed credit inforfnation service which 
is available to customers. 


Special conveniences are offered to those engaged 
in foreign trade. These include foreign credit in- 
formation and current data bearing upon foreign 
markets and trade opportunities. 


Long experience, covering the entire field of trust 
service, enables us to offer unexcelled facilities for 
the administration of all personal and corporate 
trusts. 


Main Office: 26 Broap STREET 
Liberty Office: 120 Broapway 
Fifth Avenue Office: 5778 St. & 5TH AVE. 





Member Federal Reserve System 
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GUARDING CHECKS 


AGAINST ALTERATION 


How the manufacture of a safety paper has 
furnished a safeguard and at the same time 
provided definite insurance to the banker 


By L. D. MOSS 


_ three great cities, Chicago, New 
York City, and Denver, there stand 
seven monuments to the genius of a 
business chief, in record thou- 
sands of bankers feel a personal interest. 

Those bankers who knew him best, are 
not surprised at the announcement—re- 
cently made—that hereafter American 
banks may be guarded against check al- 
teration frauds, for C..B. Chadwick has 
established a record of service to banks. 


whose 


And his banker acquaintances are numn- 
bered by thousands, since he served his 
term of years as “a knight of the grip” 
—making personal calls on banks in all 
parts of the United States. Thus 
came to learn the desires and needs of 
the financial institutions whose interests 
he now guards. 

The American business 
hold no more interesting chapter than 
that of Mr. Chadwick, whose determina- 
tion has erected a national organization 
in a field of endeavor previously limited 
to a purely local or sectional industry. 

With an analytical mind, a talent for 
manufacturing, and a genius for organ- 
ization, Mr. Chadwick has accomplished 
something important for banking in- 
stitutions. When it is recalled that au- 
thorities estimate that $30,000,000 were 
lost through fraudulent check manipula- 
tions in one year, then the insurance of 
bank checks against fraudulent altera- 
tions assumes noteworthy importance. 

While a lad of seventeen, Mr. Chad- 
wick obtained his first position “on the 


he 


romances of 


road.” Being persuaded that he should 
receive more education, he relinquished 
his position after something more than 
a year’s experience as a salesman and 
entered college. He left the university 
before completing the four-year course, 
resuming the work of a traveling sales- 
man. 

The next few years were full of aetiv- 
ity, bringing the wide and varied in- 
formation and experience which comes 
through traveling in many states and 
foreign countries. During this period 
Mr. Chadwick accumulated some capital 
and became interested in the develop- 
ment and expansion of bank lithography. 

In 1905 an opportunity came to ob- 
tain the controlling interest in a small 
lithographing business at Denver. Pur- 
chasing this business required about ten 
thousand dollars, the larger portion of 
several vears’ savings. Thus the Bankeis 
Supply Company was founded. 

In the early years of the company’s 
existence Mr. Chadwick was the entire 
sales force, besides being the director 
of manufacturing operations. 

The possibilities that existed for banks 
whose checks could be made to carry an 
advertising message into all corners of 
the country, early appealed to Mr. Chad- 
wick’s sense of values. In consequence 
many of the early checks manufactured 
were veritable works of art; This is 
particularly true of the checks of the 
Bank of San Gabriel, California, on 
which were shown a beautiful reproauc- 





The building shown here is one of the plants testifying to the extensive work of C. B. 
Chadwick (inset), whose activities in developing safety paper are described in the accompanying 


article. 


tion in tint of the ancient San Gahrig 
Mission built by Spanish monks Jong 
before the State of California became 
a part of the United States. Another 
beautiful specimen carries an_ illustra. 
tion of Mount Tacoma. 


Experiments with the tints which were 
used to produce those beautiful effects 
resulted in the discovery of a sensitive 
ink, impervious to water but highly 
sensitive to acid, rubber or knife 
seratch erasures. With this sensitive 
ink, Mr. Chadwick originated a cheek 
which became popular quickly. He also 
developed and perfected a check, upon 
the face of which a background design 
was artistically lithographed in sengi- 
tive with the wording of the 
check form itself superimposed in black 
ink. Two great values were apparent: 
first, it was protective to a high degree 
against alterations, due to the back. 
ground design in sensitized inks; second, 
it possessed great advertising value for 
the bank through its distinctiveness and 
individuality of appearance. 


colors, 


Frequently Mr. Chadwick was told by 
bankers of the schemes used by w- 
serupulous individuals who obtained 
checks bearing the genuine signatures 
of responsible depositors. Usually the 
depositor lost money and at the same 
time the bank lost a good customer, for 
the depositor almost invariably blamed 
the banker for paying his raised check. 


To eliminate this danger, became 
a fixed purpose in the plans of Mr. 
Chadwick. He sought to devise ways 
and means of removing that danger. 
About seven years ago he addressed a 
letter to most of the banks of the 
United States asking for their actual ex- 
periences with alteration of their checks. 
He hoped to perfect the insurance of 
bank checks at that time. But the losses 
sustained on incompletely protected 
checks were too great then to permit the 
economical insurance of all checks man- 
ufactured by the company. It was in- 
possible to find an insurance company 
willing to underwrite checks at a low 
enough rate on imperfectly protected 
paper or on safety papers ordinarily 
sold through various lithograpiers and 
printers without any means of knowing 
exactly what use might be made of 
the blank sheets. The insurance com- 
panies were unwilling to assume the 
great risk involved in the possibility of 
irresponsible persons obtaining supplies 
of safety papers for the purpose of 
printing checks to be used for illegal 
and fraudulent issues. 


Thus, it became necessary to proceed 
along another channel. Immediately 
Mr. Chadwick began experiments look- 
ing toward the successful production of 
an exclusive safety paper at one of his 
own factories. Finally he was rewarded 
with success. At once negotiations were 
renewed with insurance organizations, 
looking toward the complete insurance 
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<< 


| of every single check manufactured on 


this safety paper. 
The American Guaranty Company be- 


} came interested and contracted to insure 
Fall checks made on the paper. 


«J desired no quibbling about the 
protection which I desired to place upon 


> the bank checks made by our company,” 
© cid Mr. Chadwick, “but was determined 


j 
| 





TST 


to give real protection of actual indem- 
nifying value. The bankers themselves, 
a giving me gratifying approval of 
this step which we have taken to protect 
them and their depositors 


Booklet on Leather Industry 

A third volume in the series of book- 
lets issued by the First National Bank of 
Boston is entitled “Hides and Skins and 
the Manufacturer of Leather.” Like its 
predecessors, covering the cotton and 
the wool industries, this takes up the 
subject from the viewpoint of the lay- 
man and explains the various processes 
from the raw skins to finished leather. 
The use of animal skins as coverings for 
man dates far back into antiquity, and 
specimens of leather said to have been 
manufactured in Egypt a thousand years 
before the Christian era are on exhibi- 
tion in a European museum. 

The booklet discusses particularly the 
manufacture of sole leather, the man- 
ufacture of upper-shoe and dressing 
leather, and the economic distribution 
of the industry, price fluctuations, ete. 





The tonnage of seagoing merchant 
vessels launched during the three years 
ending December 31, 1920 comprised 
more than 25 per cent of all similar 
tonnage launched in the twenty-nine 
years beginning with 1892, for which 
the compilations of Lloyd’s Register of 
Shipping are available. 

In spite of the destruction by enemy 
action of over 13,000,000 gross tons of 
seagoing merchant vessels between 
August 1, 1914 and November 11, 1918, 
and the loss through marine hazards of 
an additional 2,390,000 tons during the 


> same period, the world’s mercantile ton- 
» nage afloat is today greater than it 


would be had the average rate of in- 
crease for the ten years prior to 1914 
continued in the years since that date. 
Estimates of tonnage now afloat indi- 


_ cate a total in excess of 60,000,000 gross 
_ tons, approximately 11,000,000 gross 


| tons above the figure for June 30, 1914. 


—National Bank of Commerce, New 


| York. 


A reduction from 6 to 51 per cent in 


> its rate for rediseounts and advances 
| Was announced on July 20 by the New 


York Federal Reserve Bank. Similar 


| action was reported simultaneously in 


| cisco Federal Reserve districts. 


the Boston, Philadelphia and San Fran- 
The 


_ Tates in the other distries are expected 


‘0 follow downward as conditions may 


: warrant. 















“Stull Water 


indication. 
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UNION STOCK YARDS 


Interior re-arrangements will be made 
soon on the quarters occupied by the 
Equitable Trust Company, Baltimore, 


Bids have been taken. 


Maryland. 





Plans are being drawn for a new bank 
structure to house the Prudential Bank, 
Washington, D. C. The building will 
be of stone and brick construction and 
three stories high when completed. 

The semi-annual election of officers of 
the Fergus Falls, Minnesota, National 
Bank was held several weeks ago. 
Henry G. Dahl was made eashier, suc- 
ceeding the late F. J. Evans, and V. ©. 
Jensen and J. F. Shay were elected vice- 
presidents. 


Readers wil) confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


“Beneath the veneer of outward appearances 
every banking institution has an opportunity 
to serve that is deeper than mere surface 


For aside from its physical aspects, its for- 
mality of method and its conservatism, the 
real value of a bank’s service depends upon 

, living human beings like you and me. ~ 


DROVERS SERVICE is not the kind of a 
benefit that merely makes itself known by 
surface tumult, but it is a deep, firm founded, 
human consciousness that reflects the true 
character of ‘‘The Bank of the Yards.” 
nearly forty years this service has been a 
living part of the many correspondent banks 
in the Great Central West who use it. 


It has been founded on the golden rule of 
business and nurtured on the food of mutual 
co-operation between the DROVERS big fam- 
ily of friends and the Stock Yards industries. 


Does your bank have DROVERS SERVICE? 


OCH y, 
1662 
~: 


DROVERS NATIONAL BANK 


Runs Deep” 


For 











CHICAGO 





The Merchants Savings Bank, Battle 
Creek, Michigan, is having its banking 
quarters completely remodeled and en- 
larged. 


Plans for a merger of three of Se- 
attle’s largest national banks—the First 
National, the Metropolitan and the Na- 
tional Bank of Commerce will be com- 
pleted soon. 





At the annual meeting of the Society 
for Savings, Cleveland, Ohio, Myron T. 
Herrick was elected chairman of the 
board and John H. Dexter, for many 
years secretary and treasurer of the 
bank, was elected president. 


posses Sess 


Advertises ‘‘The Circle City’’ 

The fact that Corona, California, is 
probably the only small city in America 
laid out in the form of a circle has 
furnished a clever bit of advertising for 
the First National Bank of Corona to 
use on all its bank stationery. 


Each letterhead that goes out from 
the bank carries a unique aeroplane view 
of Corona—‘The Circle City.” The 
bank believes that, while such an idea 
is of direct advertising value in boosting 
the city, it will naturally serve indirectly 
in the interests of the bank, thus help- 
ing to link the two together in a novel 
way. 

Corona, with its well laid out streets, 
is bordered by a circular boulevard which 
is 100 feet wide, three miles in circum- 
ference, paved and improved at a cost 
of $100,000 and is bordered by stately 
peppers and palm trees. In days gone 
by it has been the scene of many famous 
automobile races. Eddie Pullen, Barney 
Oldfield, Ralpih DePalma and the best 
of them have raced there, and it was on 
that speedway that the famous Bob 
Burman met his fate. 


The Commercial State Savings Bank 
of Detroit opened for business August 
1, with a capital stock of $1,000,000 and 
a paid surplus of $200,000. 
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WITH enlarged facili- 

ties and greater re- 
sources, the Liberty 
Central Trust Company 
offers a St. Louis banking 
connection with unex- 
celled service for the 
transaction of every form 
of banking business. 


Resources $50,000,000.00 
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SECURITY 


WING to the remarkable growth of 

purchasers of various types of se- 
curities in all parts of the country in 
the past few years, it has become im- 
portant for the purchaser to keep a 
convenient record of his investments. 
To meet this growing need an investment 
house in a middle western city has de- 
vised for its customers a simple and ef- 
fective plan of recording their trans- 
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Two specimen forms included in the loose leaf security record described above. 


actions in securities in the form of a 
handy and compact loose leaf security 
record which enables them to have at 
first hand a complete and systematic 
record of their bond holdings, amounts, 
interest dates, maturities, prices, ete. 
This record is an invaluable means of 
reference for ‘the purchaser who has 
bought a number of bonds and who ean 
refer to any one of them readily when 
necessary. It is arranged principally for 
bonds, but may be also used for stocks, 
notes and mortgages. As many new 
pages may be added as is required. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Two loose leaf forms are used. Th ¢ 
first form gives a detailed descriptin 
of securities bought and sold. Adi) 
tional information may be written a) « 


the reverse side of each sheet. The sy) 

ond form shows a condensed incom) : 
form for the various investments whit) 
the purchaser holds for any month) | 
of the year. Each security oceupies:) | 
separate page. With the combinatin| | 















Es 
of these two forms the purchaser can st 7 
a- glance observe first the full deserp- © 
tion of the bond entered on the shet 
and secondly as to when the interest « © 
dividend is payable and the amount du. © 

The record also contains a bond t 
terest table showing the various amoutls 
of interest up to 7 per cent for 1 & 
months on a thousand dollar bond asl 
also the fractional equivalents up to] 3 
per cent on a thousand dollar bond. 4 7 
other sheet gives information regardilg | 
Liberty bonds, showing the date of * 
sue, maturity, rate callable and wht, 
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conversion privilege and dates of in- 
terest payable. There is also a form 
for keeping a record of the total income 
derived from various sources which en- 
ables the investor to make out his tax 
return at the proper time conveniently. 


ADOPTS A “SAVINGS AND 
LIFE INSURANCE PLAN” 
HE Harris Trust and Savings Bank 


in Chicago has devised a unique 
“Savings. and Life Insurance Plan,” 
with the advantages of a savings ac- 
count and a life insurance policy com- 
bined. The new plan enables the de- 
positor to carry out a program of 
systematic savings which will give him, 
at the end of ten years, $1,000 or more 
and at the same time provide insurance 
on his life for the same amount as a 
guarantee that his plans for the support 
of his family will not miscarry because 
of his death. 

Suppose, for example, a young man 
set out to save $1,000 in ten years. He 
would agree to deposit in this special 
account a definite amount each month. 
If he kept up his payments he would 
receive $1,000 at the end of ten years 
when he surrendered his policy, or he 
could continue his policy and would 
have on deposit in his savings account 
from $750 to $945 according to his age 
at the time the policy was originally 
written. Should he die within the ten 
year period, the insurance company 
would pay his beneficiary $1,000 and 
the bank would pay the balance on de- 
posit in his savings account, which in 
some eases would amount to nearly 
$1,000 more. Any amount from $1,000 
to $25,000 may be saved in this way in 
ten years. The insurance policies under 
this plan are written by the Mutual 
Life Insurance Company of New York. 


Louisville Industries 

The Citizens Union National Bank in 
Louisville, Kentucky, has been running 
a series of newspaper advertisements 
for the past year on various industrial 
plants in that city. It is expected that 
all industries will have been represented 
before the series is completed.. The ex- 
pense of the campaign is borne entirely 
by the bank and the local industrial 
plants are given publicity regardless of 
whether or not they carry accounts with 
the bank. 

Each advertisement carries the name 
of a particular firm or manufacturing 
plant, and this is followed by several 
paragraphs outlining the history of the 
company and emphasizing its impor- 
tance in the industrial activities of the 
city. “Boost Louisville” is a significant 
Phrase printed in the upper right and 
upper left hand corners of the advertise- 
ment. The bank’s name appears prom- 
Inently at the end of the copy and 
“Know Your City” adorns each lower 
corner of the space. 

An interesting example of these ad- 
vertisements was one published several 











IRVING 
NATIONAL BANK 


NEw YORK 








Condensed Statement of Condition, June 30, 1 92] 


‘Resources 


Cash in Vault and with Federal Reserve Bank $22,208,405.09 


Exchanges for Clearing House and due 


from other Banks 


Commercial Paper and Loans eligible for ° 


60,258, 148.44 


Re-discount with Federal Reserve Bank _84,452,100.38 $166,918,653.91 


Other Loans and Discounis 
Call and Demand Loans . 
Due within 30 days 

Due 30 to 90 days 

Due 90 to 180 days 

Due after 180 days 
United States Obligations 
Other Investments . 


Bank Buildings 


Customers’ Liability for Acceptances by this Bank and 
its Correspondents [anticipated $3,112,113.25] 


TOTAL RESOURCES 

Lia bilities 

Capital Stock . : : ; 
Surplus and Undivided Profits . 
Dividend Payable Juiy 1, 1921 . 
Discount Collected but not Earned 


Reserved for Taxes and Expenses 
Circulating Notes 


Acceptances by this Bank and by Correspondents for its 
Account [after deducting $1,980,681.12 held by this Bank] 


Deposits : eet om 
TOTAL LIABILITIES 


1851-1921: 


. $13,562,126.46 
14,956,991.53 
19,813,713.17 
21,604,496.42 

. __1,930,178.98 71,867,506. 56 

‘ i 5,009, 513.87 

9,007,949.19 
516,475.05 ~ 


16,998,481.90 
$270,318,580.48 


$ 12,500,000. 00 
11,202, 196.83 
375,000.00 
1,262,211.50 
743,548.35 
2,428, 200.00 


20,110,595.15 
: ; .  221,696,828.65 


$270,318, 580.48 


SEVENTY YEARS A.BUSINESS BANK 
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weeks ago on “Louisville Slugger” base- 
ball bats, manufactured by the Hiller- 
ich and Bradsby Company in that city. 

A feature of the advertisement which 
undoubtedly attracted the attention 
of baseball fans was the copy calling 
attention to the fact that “Ruth, Sisler, 
Speaker, Cobb, Daubert, Gowdy, Baker 
and other Famous Sluggers have their 
models at this factory, from which du- 
plicates are turned for them.” 

A series of newspaper advertisements 
on local industries undoubtedly helps 
to boost the community and in turn pro- 
duce increased business for the bank. 


Bids are being taken on alterations to 
the banking rooms of the State Exchange 
Bank, Holley, New York. 


Readers will confer a favor by mentioning 7HE BANKERS MONTHLY when writing to our advertisers. 


Active management of the Farmers 
State Bank, Blair, Nebraska, has been 
taken over by C. M. Hitchman and E. 
K. Riekman. J. H. Gibson, the presi- 
dent, will remain with the bank in an 
official capacity. 


The National Bank of Anadarko, Ok- 
lahoma, has changed its name to the 
Anadarko National Bank. 


Robert Baden has recently been made 
active vice-president of the Citizens 
Bank of Monette, Arkansas. 


The First National Bank, Thorndale, 
Texas, has received an extension of its 
corporate existence until 1941, from the 
Comptroller of the Currency, Treasury 
Department, Washington. 


Equitable’s ‘‘Envoy’’ 


Coincident with the celebration of the 
50th anniversary of the Equitable Trust 
Company of New York, this organiza- 
tion has issued the initial number of The 
Equitable Envoy, a monthly house organ. 
The editors of this new magazine are 
Arthur M. DeBebian, advertising di- 
rector of the company, and Miss Alice 
Timoney. The purpose of this little 
magazine is to bring the members of 
the Equitable organization into a closer 
and more intimate business relationship. 

The following is quoted from an edi- 
torial appearing in the initial issue which 
further defines the purpose and ideals 
of the publication: 

“The coming of The Envoy marks 
a new era in the affairs of the person- 
nel of the Equitable Trust Company. 
Quietly and effectively as an institu- 
tion, we have borne our share of the 
financial burdens of our country. We 
have prospered and grown because we 


have measured up to the responsibih- 
ties which have been entrusted to our 
care. 

“Because we have all pulled together 
with loyal co-operation from the very 
beginning this has been accomplished, 
and we have gained our reward in the 
associations with our fellows which 
have grown from our work. 

“One penalty of growth, however, 
is a diminishing of these contacts 
which mean so much to us all. It is 
to guard against our becoming di- 
vided into the small units of our sev- 
eral departments and, in that division, 
forgetting that we are a part of a 
large harmonious whole, that this 
magazine has been founded. 

“The heritage of our early years 
must not be lost. We who, in a sense, 
now stand at the boundary of the old 
and the new must cherish and perpet- 
uate the spirit of work and fellowship 
which has inspired our success. 

“To this end we dedicate our mag- 
azine.” 


Junior Caps for 
the “Kiddies” 


Made in Their School Colors 


In teaching thrift, teach them to save in 
your bank. Reward them with beauti- 
caps—a delight to 


fully colored ‘‘skull’’ 


any youngster. 


Gain New Accounts at a Cost 
of Less than 25 Cents Each 


Caps of assorted colors—made of felt— 


six sections with button top. 
advertisement printed in gold or silver. 


G 


Your 


Sample free on request 


Advertising Your Bank Ford Lincoln & Company 


to the Community 


Must Be Canceled 


An Uncanceled Check 
is a Potential Liability 


Effectively canceled 
checks are your customers’ 
permanent receipts. 


An Acceptable Cancellation 
must be 


Unalterable 


Definite — Legible 
And Include DATE 


Congress and Wells Streets, Chicago 


BANK CHECKS 




































CUMMINS PERFORATOR COMPANY 


Formerly THE B. F. CUMMINS Co. 
Makers of Punch Hole Marking Machines Since 1887 


4740 RAVENSWOOD AVENUE, CHICAGO 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


BANKERS MONTHLY for AUGUST, 1», 


“Dearborn booth at the Pageant of Pros- 





Se 





The magazine is handsomely printa, 
and enlivened with many attractive half. 
tones and line drawings. While Dot 
presumptuous enough to comment y 
the splendid career of Alvin W, Kred, 
president of the company, the editon 
have published as a foreword a cham. 
ing appreciation of the company’s hs 
loved chief. 


UNIQUE EXHIBIT BY 
FT. DEARBORN BANK 


T the Pageant of Progress in Chicago 
July 30 to August 14, a unique q. 
hibit relating both to the early histor; 
of banking and to the early history ¢ 
Chicago, is being put on by the Fork 
Dearborn banks. 5 
A series of more than a dozen beaut. P 
ful paintings pictures the early day 
of old Fort Dearborn beginning wit B 
the building of the Fort on July if 
1803. . 

The oldest savings bank in the worli 
located in Scotland, is shown in pictur 
form. 

Another interesting exhibit is ap 
production of the oldest will known 
mankind. This is known as the “Vil 
of Uah” and was drawn more than 20) 
B.C. 

One of the most interesting exhibit 
in this booth is the first safe used by 
any bank in the State of Lilinois. Ths 
locks with two keys. It is about thr 
feet high and was originally in the hon 
of Hon. John Marshall at Shawneetom 
One room of Mr. Marshall’s home wa 
used as a bank in those early days. This 
safe is now the property of the Chieag 
Historical Society but by special a 
rangement it was moved from the His 
torical Society’s building to the For 








































ress during this exposition. 

Wampum, the money used by tk 
Indians in trading with the early st 
tlers, is also being shown in this notable 
exhibit. Other historical mediums « 
exchange are on exhibition. 

Bookkeeping by machinery is demon: 
strated and contrasted with the ear 
day method of ledger and quill pe 
There is a bookkeeping machine = 
actual operation. A display of th 
banks’ magazines, advertising literatur. 
leather covered pass books, dime banks 
ete., completes the exhibit. 





























New Books on Finance 
A revised edition of “Financing “Ff 
Enterprise,” by Hugh R. Conyngtol 
came off the press several weeks ago al 
will doubtless be of interest to banker F 
and business men generally. It dé 
eusses every phase of the financial pli § 
and takes up each step in the orgamizi- 
tion of a new enterprise. Many vit 
points are covered such as investiga- 
tions and experimental work, protectiot 
of rights, capitalization, preparing the 
prospectus and presenting the enter 
prise to investors. The new — 
published in three volumes by 
Ronald Press. 
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Publishes a New House Organ 

The first issue of the “Liberty Central 
Teller” made its appearance in July. 
It will be published monthly by the Lib- 
erty Central Trust Company in St. 
Louis for the benefit of the employes of 
that institution. 

A feature which will be continued in 
serial form in later issues is an article 
entitled “Liberty Central Yesterdays.” 
The first chapter refers to the days of 
ruffed skirts and stage coaches when the 
foundation for the present company was 
laid. 

“\ Page of Fellowship” is a depart- 
ment devoted exclusively to the Liberty 
Central Trust Club, an organization 
among the employes. Other interesting 
and optimistic news items are included 
and these, combined with the layout and 
general appearance of the publication, 
render it distinctive and free from or- 
dinary shop talk. 


DOUBLING YOUR SAVINGS 
AND HOW TO DO IT 


HARVEY BLODGETT, president of 

the St. Paul company bearing his 
name, firmly believes that “the savings 
of the nation should and can be doubled 
within the next four or five years.” In 
proof of his statement he has pub- 
lished a new book on bank advertising 
and new business methods, and has given 
it the title, “Double Your Savings; It 
Can be Done.” 


Mr. Blodgett has not merely stated a 
belief, however. He gives some interest- 
ing figures on the volume of savings 
during past years, noting the increases 
from year to year, and follows these 
with other valuable data resulting from 
extensive investigations and intimate 
contact with banks throughout the coun- 
try. Various obstacles that also beset 
the bankers come in for their share of 
the discussion. 

After this forceful introduction Mr. 
Blodgett devotes the greater part of his 
book to a clear outline of how bankers 
ean work effectively to accomplish sur- 
prising results for the savings depart- 
ment. Methods for getting new deposit- 
ors, personal solicitation, officers’ and 
employes’ co-operation, new business 
contests—these are a few of the chapter 
headings expressive of the contents. 

The second part of his book gives 
valuable suggestions to bankers on the 
rules that govern effective advertising, 
qualities of salesmanship required, and 
other features appropriately grouped 
under the heading “The Ammunition of 
the Drive.” He describes different types 
of advertisements for use in a campaign 
and emphasizes the importance of care- 
fully selecting the proper advertising 
counsel. The book is copyrighted by the 
author. 

The Trademen’s National Bank in 
Oklahoma City, Oklahoma, has moved 
into its new quarters. 


THE MODERN METHOD 
OF MAKING NOTES 


With The 


ONE OPERATION 
Note REGISTER 


Insert a set of One Operation Note Register forms in the 
typewriter—type the forms with all necessary data, lift 
the forms from the machine—and the making of the 
Note is completed ! 


No copying is necessary, consequently the 95% of errors 
due to copying are eliminated. The Permanent Regis- 
ter, the Notice, the Tickler ‘and both the Makers and 
Endorsers Liability Records are ready for filing, the first 
in the permanent Register Binder, the balance in the 
compact four-drawer cabinet (which is part of the equip- 
ment). They are then ready for instant reference, 
always up to the minute. 


No matter what the volume of your business may be 
The One Operation Note Register will cut operating 
costs, save time, eliminate errors and keep your clients 
satisfied. It isa system designed by practical bankers 
of long experience. And its success has been proved by 
years of satisfactory service in banks large and small. 


Your Bank Needs This System! 


Send for our Graphic Charts and literature today. They illus- 
trate and explain every detail of the Note Registry method 
that means greater efficiency for every institution using it. 


THE UNION SAVINGS SYSTEMS Co. 
**Good Things for Banks” 


CANADIAN DISTRIBUTORS: BUSINESS SYSTEMS, LTD., TORONTO 


Readers will ‘confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 





LANCASTER, PA. 


72 


A Way to Handle Complaints 

The First Trust and Savings Bank 
of Canton, Ohio, early in July distrib- 
uted a number of blank forms among 
the tellers for their use in taking care 
of new business which may develop dur- 
ing the day and also for handling com- 
plaints on the part of the bank’s eus- 
tomers. In distributing these, a letter 
from Frank Collins, treasurer of the 
bank, urges each teller to co-operate in 
rendering increased service to patrons. 

The tellers were requested to pay close 
attention to even the smallest complaint 
from a patron and, regardless of the 
number of customers at the window, to 
personally introduce the complainant to 
an officer in order to assure complete ad- 
justment of the matter. Then, when 
such complaints are handled, written re- 
ports are made on the printed forms and 
these are handed in at the end of the 
day. To encourage increased activity 
in soliciting new business, a portion of 
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the report is reserved for relating the 
tellers’ experiences that day in urging 
patrons to make further use of the bank- 
ing facilities. 


The Northeastern Trust Company, 
Reading, Penn., has increased its cap- 
ital stock from $250,000 to $500,000. A 
few months ago the company opened a 
$60,000 building of its own at Ninth 
and Spring streets in that city. 


Ronald Woods of the Woods Realty 
Company, Evansville, Indiana, has been 
elected a director of the Mercantile- 
Commercial Bank of that city to succeed 
Alfred A. Greene, deceased. 


Cecil A. Evans, formerly of the Fort 
Dearborn National Bank and the North- 
ern Trust Company, both of Chicago, 
has been appointed assistant cashier of 
the National Produce Bank, Chicago. 
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SEND FOR OUR . 
LATEST CATALOG Established 1870 


- 


‘SPECIAL FOR AUGUST 
WAX SEALS 


Our Wax Seals 
are all Cut Deep 
and Clean 


Order Now at $1 50 
Pre-War Price o= 


ST. PAUL STAMP WORKS 


Oldest in Northwest 


Are You Looking For A 
Sure-Fire Savings 
Account Builder? 





E. M. Mellgren, Mgr. 
ST. PAUL, MINN. 





































Send Us Details! 












The Speer-Rosefelt Calendar Bank is the 
bank that makes the depositors save. Our 
plan is simple. Use it as you would any 
other bank; or you may avail yourself of our 
account-getting service, including a corps of 
bonded solicitors who offer new depositors an 
accident insurance policy for $2,500 or $5,000 
at no expense to your bank. Write for 
particulars. 


These Calendar banks may be ordered on trial. If they do 
not prove to be positive account-getters, you may return 
them to us at our expense. 
to you upon receipt of the coupon below. CLIP IT NOW. 


Detailed information forwarded 


Speer-Rosefelt Calendar Bank Co., M. & M. Bank Bldg., Milwaukee, Wis. 


Readers will confer a.favor by mentioning THF BANKERS MONTHLY when writing to our advertisers. 


HELPING FACTORY WORKERS 
TO SAVE REGULARLY 


S a part of its campaign to promote 
its payroll savings plan, the Cleve. 
land Trust Company has issued 
booklet entitled “Right at Your Elbow” 
for distribution among the workers in 
the industrial plants of Cleveland. The 
booklet shows how the worker can gaye 
conveniently by setting aside a portion 
of his pay each week without actually 
going to the bank. 

Under this plan, the worker signs q 
form which is torn from the folder and 
handed in to the paymiaster at the 
plant. The card reads as follows: 


‘*TO MY EMPLOYER: 
‘*I hereby authorize you to deposit 
for me, in my special savings account in 


MOE eiscccrewawvewe se tien nica Office 
of the Cleveland Trust Company, every 
pay-day, until otherwise ordered by me 
in writing, the sum of $ 

deducting the amount from my pay. 


eee eee ee weer e ee eee seseene 


The amount designated in this way 
is then deducted each week by the pay- 
master and deposited in the designated 
branch office of the Cleveland Trust. 
A coupon placed in the pay envelope 
informs the employe of this deposit to 
his account. The folder contains inserts 
printed in ten different languages to 
enable thorough reading regardless of 
nationality among the workers. 

Another step has also been taken to 
offer a way by which small change can 
be saved by the worker without his or 
her embarrassment over depositing so 
small an amount. The company is plac- 
ing automatic receiving tellers or bank- 
ing machines in factories, following 
their successful installation in schools 
and libraries where they are spreading, 
in a concrete way, the message of thrift. 

The branch office idea is being given 
wide additional publicity in a number 
of other ways. At the main office of 
the company in the downtown district 
locker rooms have been established for 
the trafic “coppers” to use after the 
day’s work and where they may keep 
rubber coats and slickers in case of 
sudden storm. 









Ray E. Mayham, comptroller of the 
Westside Trust Company, Newark, New 
Jersey, William E. Walter, vice-presi- 
dent, United States Trust Company of 
Paterson, New Jersey, and Henry Sten- 
eck, vice-president, Steneck Trust Com- 
pany, Hoboken, New Jersey, were 4p- 
pointed a committee on foreign banking 
of the New Jersey Bankers Association, 
Mr. Mayham acting as chairman and 
Mr. Walter as secretary. 






The New York Exchange, 107 Han- 
over Square, New York, will construct 
an ornate bank and office building. The 
structure will be 23 stories high and 
will cost $2,225,000 when completed. 
Sketches are being drawn. 
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Keep el Vaults in Order 


j hit-and-miss filing cause a lot of 


Aya a ritten record should be safeguarded. These 
Fey eSS Le) Comey at eas x made of the finest CORRU- 
GATED FIBRE BOARD, are the ideal protection for 
CUO Ke MT ATE inks, because they keep the 
‘sile at all times and [ree from 

ist and dirt 


Our box ~ made for storing DEPOSIT 
SLIPS aeN ae vs oT ks’ CHECKS, PASS BOOKS, 
GENERAI ma KETS, ETC., and are the most effective, 
oleh a aNaert all pest way of storing these valuable papers. 


| BANKS — large or small. 


— 


BANKERS BOX aT 


Oe aie ns pn dalek ie Ah luted 
BANKERS CORRUGATED FIBRE BOARD FILES 


536-538 South Clark Street Chicago, Illinois 


OL 7, FOR STORING 
|| EY WRAPPED COINS 
The Answer =. j SS Made of sheet steel, it is the only durable 


a tray for holding suitable quantities of wrapped 
: , i coins for vault storage or counter use. 
checks IN 


Your a 
dined i ss Trays for all coins are same width and length 
through many strange Vie) interior steps regulate number of rouleau 


hands x age stored in each tray. Interlocking corners per- 
‘ mit of nesting. Enameled in different colors 


How can you be aCe neyo 


sure that none will be WRITE FOR ILLUSTRATED CIRCULAR 
5 a Y ALL LEADING STATIONER 
altered? hated ERS 


; Nati The C. L. Downey Company 
By using ational eas 941-943 Clark Street Tr tiem elite 


Safety Paper, which 
instantly exposes a 
change made _ with 
acid, eraser or knife. 


CHANGES of ADDRESS 


3 must reach this office by the |5th of the month 
George La Monte & Son |fe2 to affect the forth coming number. The old 
Founded 1871 ~ address should be given as well as the new. 


61 Broadway New York nS Subscription Department 


THE BANKERS’ MONTHLY £43. Sis"5 “uvet 


Ask your lithographer 


Readers will confer a favor ly mentioning THE BANKERS MONTHLY when writing to our advertisers. 





| MR. EVANS | 


‘No. 50. Price $3.00 Size 8’x14’. 
TELLER CAGE NAME PLATES 
with changeable name card. 
Cast Bronze Frame, Highly Polished 
Attachable to Any Style Wicket 


No. 55. DESK SIZE 10’x2%" - - $4.75 
Mounted on Mahogany Wood Block 


SENT SUBJECT TO APPROVAL 

CAMDEN ARTCRAFT CO. 

160 North Wells St. CHICAGO 
BANK-SIGNS 


Every Business 
Man Knows 


that his success 
is dependent upon 
the prosperity of 
his customers. 
Many banks and 
financial houses 
today have depart- 
ments devoted to 
promoting the busi- 
ness interests of their 
clients. That is not 
paternalism; it is 
far-sighted business 
service. 


Canada is a 


‘Best Customer 
and the develop- 


ment of her re- 


sources has only 
commenced. Can- 
ada needs settlers 


to cultivate her 
broad areas—to in- 
crease her output—to 
multiply her demands. 
She offers attractive 
returns. She affords 
Americans an oppor- 
tunity for far-sighted 
business service. Pros- 
perity in Canada pro- 
motes prosperity in 
the United States. 


Advertisement inserted by the Cana- 
dian Department of Immigration & 
Colonization, Ottawa, Canada. 


J. L. Cruce of Weir, Texas, has been 
elected cashier of the First State Bank 
and Trust Company of Taylor, Texas. 
D. L. Thompson has been promoted to 
the position of assistant cashier. 


Readers will confer a favor 
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63,648 VISITORS ATTEND 
OPENING RECEPTION 


THE NEW HOME OF THE BANK OF ITALY 


A remarkable reception attended the 
opening of the Bank of Italy’s new 
main office building in San Francisco on 
June 27, 28, and 29. On the first day 
25,140 people visited the building be- 
tween noon and ten o’clock in the eve- 
ning; on the second day between 10 A. 
M. and 10 P. M., the visitors numbered 
30,017; and on the last day of the pub- 
le reception 8,691 were admitted 
between 10 A. M. and 1 P. M. 

The new building, representing an 
investment, of $2,500,000, provides in- 
dividually for every member of the 
family to do their banking. 

For the children the school savings de- 
partment on the sub-floor has been 
established. Members of the bank’s staff, 
selected for their special qualifications, 
direct the work of this department and 
give the necessary instruction in banking 
procedure to make each child an earnest 
and intelligent saver. Already more 
than 27,000 California school children 
are using the Bank of Italy’s facilities, 
and have accumulated over $800,000. 

A special women’s banking department 


has been established on the fourth flow 
under the direction of Mrs. Edward De: 
ter Knight, where every phase of bankix F 
may be earried on. In addition, clase) 
for financial study are in process of 0 
ganization, where the woman who wish 
to learn household or business budg © 
methods and other matters of bankiy 7 
custom will receive instruction. 
The main floor is equipped for t 
usual transaction of general banki 
business. A particularly convenient 
rangement known as the unit syste 
permits each teller to pay and receitt 
through the same window. Each cage 0 
unit is in charge of a chief teller, w" § 
an assistant and his bookkeeper. 
On the sub-floor is found the st 
deposit vault, the largest in San Fra § 
cisco, with a capacity for 26,000 boxe 
Special vaults are also provided for stot & 
age, as well as for coin and book salt & 
keeping. The international departmet! 
is also located on the sub-floor. - 
The executive offices, new business a! © 
credit departments occupy the sel! § 
floor, while the third floor is given 0! F 


by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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to the bond, trust and legal departments. 
The fifth floor is devoted exclusively to 
the bank’s accounting, filing and clerical 
organization. 

The sixth floor is oceupied by the di- 
rector’s room, oval in shape and hand- 
somely decorated. Immediately adjoin- 
ing this room is the auditorium, accom- 
modating 500 people. Rest rooms, 
lockers, kitchen and lunch room for 
women employes are also located on this 
floor, while the seventh floor is equipped 
for the men of the bank and additional 
storage space. 


The architectural beauty, workman- 
ship and convenience of this new bank- 
ing home place it among the finest in 
the country. 


**The Functions of Money’’ 

An interesting volume on finance en- 
titled, “The Functions of Money,” was 
published recently by Sir Isaac Pitman 
and Sons, Limited. The author is 
William F. Spalding, a member of the 
Royal Economie Society and a lecturer 
and student on financial subjects. 


The book deals with “the various 
functions and services of money and 
describes the origin, development and 
special attributes of the many forms of 
credit instruments in existence.” The 
explanations of the meaning of various 
banking terms relating to money, dis- 
cussions of the principal monetary sys- 
tems and “money in international com- 
merce” render it a volume of unusual 
interest for the student of finance. 


John J. Welder has been elected to 
the presidency of the Victoria, Texas, 
National Bank. Mr. Welder succeeds 
Martin O’Connor, who resigned in order 
to give his entire attention to his private 
business affairs. 


Plans are being drawn for interior 
alterations to be made on the building 
occupied by the Edgewater Trust and 
Savings Bank, Chicago, Illinois. 








Board Room Equipment 


ANY SIZE— ANY PRICE 


ANY WOOD 


Completely Matched as to 
Design, Wood and Finish 


STOW & DAVIS 
FURNITURE CO. 


GRAND RAPIDS - - 


MICHIGAN 


Makers of High Grade Business Furniture 





LUX HOME SAFE 


(with etched brass name plate) 


FIFTY CENTS 
EACH IN 
THOUSAND 
LOTS 


STRONGHART 
BANKS ARE 
ALL 
LEADERS— 
WON BY 
MERIT 


THE 
GREATEST 
VALUE IN 

BANKS 
EVER 
OFFERED 


GUARANTEED 
IN EVERY 
PARTICULAR 


ILLUSTRATION ACTUAL SIZE 
This Bank Holds from $18.00 to $30.00 in Coins; Also Takes Currency Bills 
FIFTY CENTS EACH IN ONE THOUSAND LOTS 
Until We Book Orders For 100,000 
Fifty-five cents each in 500 lots; 58 cents each in 250 lots; 60 cents each in 100 lots. 
subject to our discount schedule. 
Telegraph us your order today before quota is filled and this special price withdrawn, at which time the 


regular standard price of this bank will prevail. 


This offer is subject to withdrawal without notice. 


Larger quantities 
Don't wait. 


IT’S YOUR OPPORTUNITY. 


This Bank is Used and Endorsed by Over Three Thousand of the Best 
Banking Institutions in America and Abroad 
WHEN YOU BUY FROM STRONGHART COMPANY YOU BUY DIRECT FROM THE MANUFACTURER 
“Save the Middleman’s Profit and Commission" 


Write us today for sample, also our 60-page catalog, which illustrates over thirty styles and types of 
Pocket and Home Banks, Bank Signs and Bank Thrift Utility Incentives 


STRONGHART COMPANY 


1510-12-14-16 S. Wabash Ave., Chicago, U.S.A. 


Eastern Sates Orrice: 34 Union Sq., New York City 


Leading Manufacturers of Savings Banks and Bank Signs 
STRONGHART SERVICE CORPORATION —AFFILIATED 


PERSONAL SERVICE TO BANKING INSTITUTIONS DESIROUS OF UPBUILDING 
THEIR SAVINGS ACCOUNTS AND AUXILIARY BUSINESS EXTENSION 





C. E. Spangler, cashier of the Peo- 
ple’s Bank at Washburn, Illinois, has 
resigned. 


W. E. Turner, cashier of the First 
National Bank, Taylorville, Illinois, has 
been appointed state bank examiner. 


W. J. Carter, of Fort Dodge, Iowa, 
has been elected vice-president and trust 
officer of the First Trust and Savings 
Bank, Bloomington, Illinois. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 


Harry F. Booren, assistant cashier of 
the First National Bank of Thief River 
Falls, Minnesota, has been appointed 
cashier of the Farmers State Bank at 
Plummer, Minnesota. 








Ole Bohman, president of the First 
Bank of Troy, Idaho, has _ been 
elected president of the First National 
Bank of Clarkston, Washington, and 
Henry Elliott, recently of the State 
Bank of Clarkston, cashier. , 




















































































































































Low model 
designed especially 
for bankers 
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RAWSON & EVANS CO. 









COPY WITHOUT ERROR IS WHAT EVERY BANK WANTS 


The PHOTOSTAT 
(Reg. U. 8. Pat. Off.) 


Makes Facsimile copies 

Directly upon sensitized paper 

At a possible speed of one copy per minute 
From any colored subject 

At original size, enlarged or reduced 

That are absolutely permanent 

That are legal evidence in court 


That are water proof 

That are erasure proof 

That are smut proof 

That do not need to be checked 


Manufactured by the Eastman Kodak Co. 


And the regular high model Kleradesk also helps the banker 
in many ways. It saves time by automatically sorting and 
routing mail, memos, orders, ete. It has separatecompart- 
ments for all to whom mail is distributed—avoids confusion 
—occupies only one-tenth the space of wire baskets—stops sa 
endless shuffling of papers to find the one wanted—provides i | 

a convenient place for reference papers out of gaze of in- 

quisitive visitors but immediately at hand when needed— 

keeps fan breezes from disturbing papers on desk. 


exclusively for the 


THE PHOTOSTAT CORPORATION, ROCHESTER, N. Y. 


Chicago, New York City, Philadelphia, Providence, San Francisco, Washington. 
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A steel sectional device 


Being made of interchangeable steel sections, you ma, 
of compartments as required. Each compartment is 


Your Bank Needs Distinctive Chipped Gold 


SIGN ooo 


Signs that will iuentury your institution in 
@ pleasing and impressive manner. Tha 


Our Book “Bank Signs” Sent Free 


710-711 W. Washi 


ing- 
*s ton Boul., CHICAGO 





St. Louis 


add any number 
ustable in width 


and indexed front and back. The Kleradesk comes in olive green, ma- 
ow or oak. Wide floor sections for special uses. 


Write today for our free, instructive, illustrated folder 
How to Get Greater Desk Efficiency” 


Ross-Gould Company 
275 N. 10th St. 
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A banking decree designed to prevent 
panics and compel financial institutions 
in Mexico to operate on a more solid 
basis has been issued by President Obre- 
gon. The decree, which becomes effec- 
tive August 1, provides for gold reserves 
covering deposits and other guarantees. 


The First State Bank of Royal Oak, 
Michigan, has increased its capital stock 
from $50,000 to $100,000. 


S. H. Thompson has been elected presi- 
dent of the Union Trust Bank, Bristol, 
Tennessee. 


Chapin State Bank, South Bend, 
Indiana, has increased its capital from 
$50,000 to $200,000. 


J. H. Gulledge has been elected presi- 
dent of the Plano, Texas, National Bank 
to succeed the late George W. Bowman. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Russia’s Trade Situation 


In view of what Great Britain anj 
Germany have done, the wish has rm 
peatedly been expressed lately, on the 
part of American producers and man- 
ufacturers who are seeking urgently to 
sell their goods, that Russia, which js 
seeking desperately to secure goods, 
might be opened freely to our trade, 
American capital has never in the past 
sought actively after concessions in Rus- 
sia, and direct trade with Russia prior 
to the war was never noteworthy for its’ 
bulk. In 1913, the year before the be- 
ginning of hostilities, a high record was 
reached with $26,400,000 of exports to 
Russia and $29,300,000 of imports from 
Russia. Relatively, our direct trade 
with that vast empire was only one-half 
that of our trade with so small a country 
as Belgium, and one-third that of our 
trade with either Holland or Italy. Yet 
today, in spite of Russia’s geographical 
location, the thought of that country as 
an outlet for goods is alluring to many 
American producers. 

What so many of them fail to recog- 

nize, however, is that while the United 
States has not recognized the soviets, 
Russia is, and has for some time been, 
open to our trade. As long ago as in 
April, Secretary of State Hughes 
answered a question regarding this when 
he wrote to Samuel Gompers: 
“Restrictions on direct trade with Rus- 
sla were removed by the United States 
on July 8, 1920, and both American 
and European goods have been sold 
to Russia. But the volume of trade 
has been unimportant, due to the in- 
ability of Russia to pay for imports.” 
Continuing, Secretary Hughes wrote: 

“The devastation of industry in Russia 

has been so complete, the poverty of 

the country is so acute, the people are 
so hungry, and the demand for com- 
modities is so great, that at present 

Russia represents a gigantic economic 

vacuum, and no evidence exists that 

the unfortunate condition described 
is likely to be alleviated so long as 
the present political and economic sys- 
tem continues. Though there is al- 
most no limit to the amount and vari- 
ety of commodities urgently needed by 

Russia, the purchasing power of that 

country is now at a minimum, and the 

demand must consequently remain un- 
satisfied.” 

What the outcome of it all will be re- 
mains for the future to disclose. After 
anarchist Bolshevism and military Bol- 
shevism, Russia has now reached the 
phase of liberal Bolshevism. A next 
phase is inevitable-—Mechanics & Metals 
National Bank, New York. 


At the New York State Bankers’ con- 
vention, held in Atlanta City, Charles 
J. Lamb of the Utica Trust & Deposit 
Company was elected vice-president of 
the trust company section of the New 
York State Bankers Association, to suc- 
ceed Willis E. McHarg of the Metropoli- 
tan Trust Company of New York, who 
was elected president. 
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The appearance of a Deposit Book 


influences the new depositor 


RE the Deposit Books you are handing to your patrons sug- 

gestive of the character of your Bank? These books, 

together with your checks, are a constant reminder of your bank 
and should be planned accordingly. ° 





Deposit Books made by William Mann Company are of the finest 
quality and reflect strength, dignity and refinement. 


Due to the high cost of leather, we recommend that you have 
your Deposit Books bound in Mancotine—an imitation leather 
which does not in any way detract from the appearance or quality. 


Samples and prices gladly submitted. 
THE BIRMINGHAM 


| TRUST AND SAVINGS Blank Books—Bound and Loose Leaf—Lithographing, Printing, Engraving 
CO., Birmingham, Ala- Office Stationery and Supplies 

| bama, are using Mancotine 

.. their Ladies’ Deposit 


ee WILLIAM MANN COMPANY 
“female of the species” is 


notably more appreciative PHILADELPHIA 
of neatness and beauty. 
FOUNDED IN 1848 





New York Offices: 261 Broadway 





This is YOUR 
Credit Department 


E have occasion to get credit data covering almost 

\ \ every concern of importance in the whole country — 

and we do not know of any better use to which this 

wealth of information may be put than to save time and 
trouble for our correspondents. 


Get into the habit of writing us when you want credit information. on some 
company or commercial paper. 


The credit department of The Union Trust Company is the credit department 
of every correspondent bank associated with The Union Trust Company. 


Capital and Surplus $33,000,000 


The Union Trust Company 
Cleveland 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 

























SWEDEN’S INDUSTRIES 
FEEL DEPRESSION 
ROWN BROTHERS & COMPANY 
have received a letter from their 
correspondents, the Skandinaviska Kred- 
itaktiebolaget, Stockholm, Sweden, which 
deals with current conditions in Sweden 
and also discusses the outlook for trade 
there. Extracts from this letter follow: 


“Tt is quite clear that Sweden and its 
industry have not been able to avoid the 
crisis which is at present invading most 
countries, especially those which reso- 
lutely try to stop further inflation and 
stabilize the price level. A feature 
which is of special difficulty for Sweden 
is the falling otf of the important ex- 
port of wood which otherwise at this 
time of the year attains very large fig- 
ures. The sales have hitherto been very 
insignificant and as yet there are no 
signs of a returning activity. Also the 
position of other industries in Sweden, 
as in other countries, is not very satis- 
factory at present. However, a not 
insignificant export of paper is. still 
going on. The ore export has likewise 
been rather considerable during the past 
months of the year. April even shows 
a record figure of 450,000 tons for the 
export of ore via Narvik. The export 
for April amounted to 68,800,000 kronor, 
whereas the import was $105,000,000 
kronor. The excess of the import is 
thus 36,700,000 kronor, which means a 
considerable improvement of the trade 
balance as compared with the same 
month last year, when the excess of im- 
port was 103,200,000 kronor. At the 
same time the export was 163,700,000 
kronor. 

“With regard to the money market, 
this has hitherto showed a very great 
resisting power. In spite of the fact 
that all values on ’Change have been fall- 
ing continually for months back and in 
spite of the general industrial situation, 
no serious failures have occurred. Of 
course, there has been a sifting out of 
a number of war-enterprises, but hardly 
anything more. 


“Tt must not be forgotten, that 
Sweden, perhaps in a higher degree than 
most countries has very sound business 
and banking conditions based on tradi- 


tions extending over many decades, and 
that Sweden has been spared the eco- 
nomic devastations of war, even if it 
has not been able to avoid the conse- 
quenees of the inflation. Further it owns 
inexhaustible supplies of raw materials, 
necessary for the whole world, which 
may sink in price and for a time be 
dispensed with, but for which there will 
always sooner or later be a demand. 

“In the last place Sweden is, of course, 
dependent on the general development of 
the world market. If the agreement be- 
tween the Entente and Germany should 
really prove to lead to an improvement 
of the international position and if the 
trade relations with Russia and the coun- 
tries of Central Europe could be re- 
established in a durable way, there is 
every reason to suppose that this will 
react in a favorable manner also on the 
economic conditions of Sweden. It 
seems as if the crop will be satisfactory, 
and consequently, the import of grain 
and sugar may be reduced to a mini- 
mum. 

“The note cireulation is constantly 
diminishing. At present it amounts to 
about Kr. 630,000,000, as against up- 
wards of Kr. 800,000,000 a year or two 
ago. The discount rate is at present six 
per cent.” 


PRICES A BIG FACTOR IN 
FOREIGN TRADE DECLINE 


HE big decline in figures of United 
States trade in the closing months of 
the fiscal year just ended is due more to 
a fall in prices of the various articles 
forming the grand total than in quantity 
imported and exported. While it is a 
fact that there is a material reduction in 
quantity of merchandise being moved 
into and out of the United States, the 
big fall in world prices is really the 
largest factor in the astonishing reduc- 
tion in our figures of total imports and 
total exports as measured by values. 
We are accustomed, says a statement 
by the National City Bank of New York, 
to measure our imports and exports by 
the figures of total value, and when we 
see that the total value of imports in 
May, the latest month for which figures 
are available, was only $205,000,000 
against $431,000,000 in the same month 
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of last year, we involuntarily assume 
that the import trade “has fallen off one. 
half.” Also, when we see that the ex- 
ports of May were only $330,000,000 
against $746,000,000 in May of last year, 
we again assume that our trade has been 
reduced by about one-half. But. the 
fact is that a very large proportion of 
these reductions in the aggregate value 
of all articles imported or all articles 
exported is due in much greater degrée 
to lower prices than to reduced quanti- 
ties. 

As an illustration, the bank’s state- 
ment shows that while the official figures 
of raw cotton imported in May, 1921, 
reveal a reduction of 33 per cent in 
quantity as compared with May, 1920, 
the figures of value for the same month 
show a fall of 61 per cent. Fibers, an- 
other important article in our industries, 
show a decrease of 21 per cent in quan- 
tity imported in May, 1921, as compared 
with the same month of last year, but 
the decrease in value for the same period 
is 54 per cent. Hides show a reduction 
in quantity of 25 per cent when com- 
pared with May of last year, but the 
reduction in value for the same period 
is 77 per cent. In rubber the fall off is 
44 per cent in quantity but 78 per cent 
in value. 


British to Convert War Bonds 

Great Britain has announced the first 
of her plans for permitting holders of 
her National War Loan 5 per cent Bonds 
maturing in 1922 and 1925, to convert 
them into a new refunding 314 per cent 
loan redeemable at par only at the 
option of the Government after April 1, 
1961. Under the conversion privilege, 
holders of the 5 per cent short term 
loans may obtain in exchange about $800 
par value new 314’s for their $500 par 
value 5 per cent bonds. The new issue 
is virtually a perpetual loan, having no 
definite maturity date. If all the 5’s are 
exchanged into 314’s the Government 
debt will be increased by $1,895,000,000 
and the interest charge will be increased 
by about $20,000,000. However, it is 
granted that even that increase in the 
debt will be to the Government’s ad- 
vantage, since the removal of the short 
term 5 per cent loans will make current 
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» money rates easier and permit the Treas- 
wry to devote its efforts for the present 


to handling the floating debt. It clears 
a way for dealing with the floating debt 
at the proper time and should materially 


cheapen the cost of doing so. The major 


benefit manifestly will be reaped later 


b on. From the taxpayers’ standpoint, it 


spreads the taxes which are applicable to 
the debt over a long period of time, 


} lightens the rate on the current Treas- 
S ury bills, and tempts the investor to give 
© up $500 par value 5 per cent bonds for 

| $800 par value 342 per cent bonds.— 


¢. F. Childs & Co. Investment Bulletin. 


German Trade Recovers Rapidly 

Viewed from almost any standpoint 
the strides which Germany is making 
toward rehabilitation of her industry 
and commerce constitute one of the most 
striking developments of the readjust- 
ment period. The phenomenon might 
not be so impressive if other nations 
were making similar or approximate 
progress in recovery. This, as we ail 
know, is not the case, for slowing up or 
stagnation is reported from nearly every 
other country. .Moreover, it cannot be 
contended that the rise in German pro- 
duction and distribution is impressive 
merely because it started practically at 
the zero point. Germany today is out- 
stripping her keenest competitors and 
taking markets away from her old rivals. 

While unemployment is increasing in 
other nations, Germany is getting back 
to earth. In March this year the official 
figures on the number of unemployed in 
Germany were 429,000; in April, 416,- 
000; in May, 400,000; in June, 360,000. 
—W. J. Wollman & Co. Review. 

The directors of the Equitable Eastern 
Banking Corporation at a meeting held 
June 30 declared out of the six months 
earnings an initial dividend of 3 per 
cent payable July 5 to stock of record 
June. 30. This corporation was or- 
ganized in December, 1920, for the pur- 
pose of developing the Far Eastern 
business at that time being done by the 
Equitable Trust Company of New York. 
Many important Pacifie Coast banks 
are represented among the ineorporators 
of the new corporation, which has a 
capital and surplus of $2,500,000. 





Largely through the determined ef- 
forts of the Merchants’ Association of 
New York to cope with pilferage from 
ocean shipments, there has been formed 
the “Trade Protective Association, Ine.” 

The loss to shippers from this source 
amounts to many millons of dollars an- 
nually, and it is hoped that the new 
association will be able to eut the evil 
and reduee the present almost prohib- 
itive insurance rates against theft and 
pilferage—Foreign Trade Bulletin, 
American Express Co. 


= Bank of Commerce at New 
lbany, Mississippi, moved into its new 
building a short time ago. 
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SUNN 


London County Westminster 
and Parr’s Bank Limited 


ESTABLISHED IN 1836 


Chairman: WALTER LEAF. ; 
Deputy-Chairman: SIR MONTAGU TURNER, R. HUGH TENNANT. 


> ($5 =£1) 
AUTHORISED CAPITAL ~ - - - - - $165,000,000 
PAID-UP CAPITAL - - - - - - 45,018,590 
RESERVE - ~ ~ ~ - - 45,018,590 
(31st December 1920) 
Current, Deposit and other Accounts - - - - $1,526,904,070 





Head Office: 41, LOTHBURY, LONDON, E.C.2. 


Chief General Managers: F. J. BARTHORPE, JOHN RAE. 
Foreign Branch Office: 82, CORNHILL, LONDON, E.C.3. 
? AFFILIATED ABROAD 


LONDON COUNTY WESTMINSTER & 
PARR’S FOREIGN BANK: LIMITED 


—PARIS: 22, Place Vendéme. 
FRANCE BORDEAUX: 22 and 24, Cours de l’Intendance. 
LYONS: 37, Rue de la République. 
MARSEILLES: 29, Rue Cannebiére. 
NANTES: 6, Rue Lafayette. 
—BRUSSELS: 114-120, Rue Royale. 
BELGIUM ANTWERP: 41, Place de Meir. 
S PAI N—MADRID: Avenida del Conde de Pejialver 21 and 23. 
BARCELONA: Paseo de Gracia 8 & 10. 
BILBAO: Gran Via 9. 
VALENCIA: Alfredo Calderon 13 & Pascual y Genis 6. 


AFFILIATED IN IRELAND 


7 7 All Cheques on the Ulster Bank will be collected 
ULSTER BANK LIMITED. for Customers of this Bank, free of Commission. 


The Bank is represented by Branches or Agents in all the Principal Cities and 
Towns of the United Kingdom and has: Correspondents throughout the World. 


EXECUTOR AND TRUSTEE DUTIES UNDERTAKEN 
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“Travelers Letters of Credit Bureau 


SVENSKA HANDELSBANKEN, STOCKHOLM 


Situated opposite the ‘King’s Garden” in the heart of the city and the imme- 
diate vicinity of the leading hotels. Reading and writing room. Information. 


Every banker should read THE BANKERS’ MONTHLY, the only 
national business of banking publication in America. 

Send us name for a trial subscription. Send no money. We will bill you 
later, when you are satisfied that you want to become a regular subscriber. 


Address THE BANKERS’ MONTHLY, 536 So. Clark St., Chicago. 
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Securing Patent Protection Abroad Sweden, Czecho-Slovakia, Mexico, Spain, ing to advices received by the Bankers 
Export associations are urging Amer- 4nd Portugal. Trust Company of New York, from its 
ican manufacturers to take out foreign It is expected that legislation to meet English information service. 
patents upon inventions made during the Nolan Act will also be passed in This move for economy supplements 
the war—that is if they have not already Germany, Switzerland, Denmark, Hol- action already taken to cut expenditure 
taken the necessary precautions to pro- and and possibly Great Britain—For- jn Great Britain. Since the armistics 
tect their export trade in all foreign eign Trade Bulletin, American Exp. Co. there has been a reduction in the British 


countries. British Reduce Government Costs military establishment of more than 99 
In view of the so-called Nolan Act A 20 per cent reduction in the cost of P® cent while wad staffs of some de- 
(under which foreigners who failed to government in Great Britain is the aim pestments snd ministries bes satelings 
protect their inventions in the United of “examinations” which the treasury cuts running from 10 per cent to as 
States during the war may now do so, has authorized in the various depart- high as 95 per cent of the personnel, 
provided their governments grant re- ments of the British administration. Se 
ciprocal privileges to American citizens) This step has been taken in preparation, The Continental and Commercial 
foreign patents upon inventions which among other things, for payment of the Banks, Chicago, have issued in booklet 
have been published or publicly used in jnterest on Great Britain’s debt to the form the address of George M. Reynolds 
this country or abroad for the last eight United States next year. entitled “Capital—Shall We Export It 
years may now be secured. Budget estimates for the current fi- or Use It for American Business.” Mr, 
The leading countries where it is now nancial year, which extends to March KReynolds delivered this address at 
possible to secure patent protections, 31, 1922, indicate an expenditure of banquet given by the Millers’ National 
even after the United States patent £603,000,000 for supply services includ- Federation on June 30 in Chicago. 
has been issued and the inventions pub- ing the military establishment, the civil —_— 
licly used or manufactured or even sold services and the revenue departments. The directors of the London Joint 
abroad, are as follows: Austria, France, It is proposed to keep this expenditure City and Midland Bank, Limited, have 
Belgium, Canada, Italy, Norway, down to £490,000,000 in 1922-23, accord- announced an interim dividend for the 
i _______—_-_14_H!4HHH— _ hajf year ended June 30 at the rate of 
18 per cent per annum less income tax, 
payable on July 15. The dividend for 
the corresponding period of 1920 was 
at the same rate. 









































m ESTABLISHED 1864 CABLES ‘“‘“KREDITBOLAGET”’ ” 


Skandinaviska 
Kreditaktiebolaget 


GOTHENBURG STOCKHOLM 


MALMO 
BRANCHES IN ALL PARTS OF SWEDEN 


Paid-Up Capital & Reserves Kr. 182,000,000 


BANKING Business of Every Description Transacted. The 
Bank affords every facility for transactions between Scandi- 
navia and the United States. 






The Merchants National Bank and 
Yellowstone National Bank, both of Bill- 
ings, Montana, have been merged. Cap- 
ital and surplus are $450,000. 



















The First National Bank, Corbin, Ken- 
tucky, is erecting a modern bank build- 
ing that will cost around $75,000. 

The Shan Pao Agriculture Industrial 
Bank was formerly opened in Shanghai, 
China, a short time ago. 

















The Coal Industrial Bank in Shang- 
hai, was formally opened on June 6. 
Its capital is $1,500,000. 

















The Ming Tung Bank is being or- 
ganized by a group of prominent mer- 
chants of Shanghai, China, with a capi- 


tal of $1,000,000. The bank is to be 

THE NATIONAL PROVINCIAL AND jj 2 e*= 
At a meeting of the directors of the 
UNION BANK OF ENGLAND LTD Travelers Bank and Trust Company in 
¥ * Hartford, Connecticut, held some time 


ago, Harry B. Howard was elected as- 
ESTABLISHED IN 1833. sistant secretary and assistant treasurer. 


Head Office: 15, BISHOPSGATE, LONDON, E.C. 2. George F. Orde, vice-president of the 


PRINCES ST. OFFICE: (UNION) 2, PRINCES ST., E.C. 2. Midland National Bank, Minnespolis 
LOMBARD ST. OFFICE: (SMITHS) 1, LOMBARD ST., E.C. 3. Minnesota, has been elected eo _ 
CORNHILL OFFICE: (PRESCOTT’S) 50, CORNHILL, E.C. 3 dency of the Lincoln National Ban 








that city. 
. = Batk a eee or ‘— Gnaprn oe ee eee cin See, 
an orrespondents in all parts o e wor ndertakes the Agency shat * canvi 
of Country and Foreign Banks. Issues Circular Notes and Letters of one Industrial Bank, —_ 
Credit for all parts of the Continent of Europe, America and elsewhere; California, is planning to erect a 
effects purchases and sales in all British and Foreign Stocks and Shares; story bank and office building. 


collects dividends on Stocks and Shares; and the half-pay of Officers, 
Pensions, Annuities, &c. Trusteeships and Executorships undertaken. 


BRITISH, COLONIAL AND FOREIGN BANKING AND story reinforced concrete building to be 
EXCHANGE BUSINESS TRANSACTED erected for the Midway Security In- 
vestment Company, Taft, California. 


Plans have been prepared for a two- 
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GERMANY ARRANGING 
BIG GRAIN CREDIT 


T develops that the negotiations to 

extend credits to Germany which are 
under way between agents of the Ger- 
man Government and New York bankers 
call for sums aggregating between $75,- 
000,000 and  $100,000,000. Fully 
$50,000,000 is for the purchase of grain. 
A second accumulation of credits is for 
the reparations account due August 31. 


It has been questioned whether the 
grain credits will amount to $50,000,000, 
but on investigation this figure seems 
quite plausible. Several groups of New 
York bankers are interested in separate 

els of the credits which are under 
consideration by the German Food Com- 
mission. 

There is no doubt that New York is 
ready to extend credit quite freely, for 
it is known that a few of the bankers 
interested in portions of these credits, 
which are practically closed, have been 
earnestly solicited by grain men for right 
of participation in the shipments and 
have been refused temporarily, but with 
the full understanding that they will 
have another chance within a few weeks. 


German banks are also arranging 
grain credits in London for the German 
Food Commission, which will aggregate 
$25,000,000. 

Concerning the reparations credits it 
is known that $10,000,000, in two separ- 
ate items, have already been accumulated 
in New York and that there is a con- 
certed movement to gradually pile up 
these credits against the reparations 
payment due August 31. Well informed 
bankers are satisfied that not less than 
$50,000,000 will be collected by that 
date in this market without any serious 
disturbance to exchange. These credits 
are brought about through balances that 
become due in New York to German ex- 
porters. The German Government ar- 
ranges with its nationals to purchase 
these dollar credits in exchange for 
marks. These dollar credits are entirely 
separate from, and in addition to, other 
reparations payments which are piling 
up in Holland and the Scandinavian 
countries and which will be paid to the 
commission in the moneys of those 
countries— Wall Street Journal. 


A Big Year for Motors 

A study of operations of eight rep- 
resentative motor companies over the 
six years from 1915 to 1920 inclusive 
affords a good idea of how the industry 
as a whole fared during that period. 
The remarkable expansion of automobile 
manufacture in .the past six years is 
demonstrated by the fact that the com- 
bined working capital of the eight com- 
panies covered in this review was 
$270,240,789 as of December 31, 1920, 
an increase of nearly $200,000,000 over 
the corresponding figure for December 
311914. Aggregate inventories of these 
eight companies at the close of last year 
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LONDON JOINT CITY AND 
MIDLAND BANK LIMITED 


CHAIRMAN: 
The Right Hon. R. McKENNA 


JOINT MANAGING DIRECTORS: 


* S. B. MURRAY 


Subscribed Capital 
Paid-up Capital - 
Reserve Fund- - 
Deposits (Dec. 31st, 1920) 


» F. HYDE 


E. W. WOOLLEY 


- -£38,116,050 
- 10,859,800 
- .10,859,800 
.- 371,841,968 


HEAD OFFICE: 5, THREADNEEDLE STREET, LONDON, E.C.2. 
OVER 1,500 OFFICES IN ENGLAND AND WALES 
OVERSEAS BRANCH: 65 & 66, OLD BROAD STREET, LONDON, E.C. 2. 
Atlantic Offices: ‘‘ Aquitania’’ ‘“Berengaria’’ ‘‘ Mauretania” 


AFFILIATED BANKS: 
BELFAST BANKING CO. LTD. THE CLYDESDALE BANK LTD. 


OVER 110 OFFICES IN IRELAND 
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WILLIAMS DEACON'S BANK 


Esraxnuisnev 1836 


MEMBERS OF THE LONDON BANKERS CLEARING HOUSE 


And 142 other Offices chiefly in the manufacturing Districts of 
LANCASHIRE, YORKSHIRE, CHESHIRE, DERBYSHIRE 
and STAFFORDSHIRE. 


The Bank is prepared to act as Agents for American Banks on usual Terms 
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totalled $218,267,712 or nearly $160,000,- 
000 more than six years previously. 


In 1916, part of 1917 and in 1919 the 
automobile business boomed and most 
motor companies made excellent show- 
ings. For the majority of the motor 
manufacturers 1915 was the poorest year 
of the six compared. In 1918 the slim 
earnings reported were due mainly to 
the results of the Government restriction 
on passenger automobile building which 
went into effect in the early months of 
the year. The beginning of 1920 gave 
promise of becoming a record breaker, 
but the falling off in business which set 
in during the last half resulted in only 
one company—Studebaker—equalling 
its 1919 showing. 

The first half of 1921 has shown no 
great improvement over the level of busi- 
ness which prevailed in the latter part 
of 1920 and there is little likelihood 
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that anything better can be expected 
during the balance of this year. The 
motor companieg generally, however, are 
in substantially better all round condi- 
tion than at the end of 1920. Most of 
them are quietly preparing themselves 
for 1922, which many authorities believe 
will develop into a big year for the 
automotive industry. 


Walter T. Grosscup, manager of the 
department of bank examination of 
the Philadelphia Federal Reserve Bank, 
has been elected assistant Federal Re- 
serve Agent of the institution. 


W. H. Yeasting, president of the Com- 
mercial Savings Bank & Trust Com- 
pany, Toledo, Ohio, was honored by 
election to the vice-presidency of the 
Ohio Bankers Association at the Cleve- 
land convention. 
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INCREASE 
DEPOSITS! 


through the “Budget Thrift 
Book”’ plan. Brings new busi- 
ness, increases volume of deposits 
and per capita deposits. Suc- 
cessfully operated by any bank 
—large or small. 


Write for sample proof 
of its suecess and prices 


Buckley, Dement & Co. 
1300 West Jackson Blvd. 
CHICAGO ‘ ILLINOIS 


The Selah State Bank, of Selah, 
Washington, with a capital of $30,000 
has been admitted to the Federal Reserve 
System. 


Capital and Surplus, 
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i The National Bank 


OF THE 


OF CHICAGO 


Is prepared to render 
exceptional service 1n 
exceptional times 


$3,000,000 


Robert F. Smith has been elected 
president of the Lumbermen’s Trust 
Company Bank, Portland, Oregon. 


A charter has been granted the Se- 


curity National Bank of Pocatello, 
Idaho. The capital is $100,000, surplus 
$50,000. 


The National Bank of Woodlawn, Chi- 
cago, is taking bids on its new home to 
cost $100,000. The structure will be of 
brick and stone construction. 





Lyle Cannon, Teller at the First Na- 
tional Bank, Antigo, Wisconsin, has been 
made eashier of the Birnamwood, Wis- 
consin, Bank. 


Work will soon start on the new home 
of the Peoples Banking Company, Me- 
Comb, Ohio. Contracts have been let. 


Private plans have been drawn for 
a bank and office building to be erected 
by the First National Bank, Norwalk, 
Ohio. 


~ 
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HELPING THE FARMER on 
SAFE INVESTMENT 
KFFORTS on the part of farmers with 

extra capital to secure corn land 
which promised good profits because of 
high prices resulted in speculation jy 
farm lands, which has left the coy. 
try face to face with a farm mortgage 
problem that is now a vital factor in the 
entire problem of agricultural credits, 

It is not vet clear as to how the farm 
mortgage situation is to be met, for the 
indebtedness incurred by the purchase of 
farms at inflated values must now be 
liquidated by the sale of farm produets 
at prices practically identical with what 
they were before the war. 

In areas where there are many mort. 
gaged farms, many bank loans will con. 
tinue frozen until the mortgage loay 
market improves. The problem cannot 
be solved by efforts to maintain prices 
of farm products above the interna. 
tional market. Even if this could be 
done it would be so detrimental to the 
entire economic position of the United 
States as to react on agriculture, with 
consequent failure to accomplish the de- 
sired end. Moreover, every attempt 
made since the war to support prices by 
artificial means has ended in disaster. 
The only possible solution appears to 
lie in mortgage renewals for long pe- 
riods. 

When farmers have learned the need 
of supplying a fair proportion of their 
own working capital, and not until thea, 
can a recurrence of the present situation 
be avoided. The local banks are under 
the heavy obligation of helping them to 
recognize this necessity. If sufficient 
liquid capital is to be kept available 
safe methods of short-time investment 
must be provided for these funds. The 
time certificate of deposit, to a certain 
extent, affords such a method, and ex- 
perienced farmers in many localities also 
buy to considerable amounts the notes of 
other farmers whose credit is known to 
them. There is much yet to be done, 
however, both as to providing adequate 
facilities for short-time investment and 
in educating farmers to their use. 

Good long-time investments must be 
made readily available to farmers. They 
will thus gradually become familiar with 
other types of investment than farm 
lands and permanent improvements, 
while at the same time they will learn 
to eschew unsound enterprises. Farmers 
of the corn-belt, because of the nature 
and conditions of their occupation, are 
primarily business men rather than 
tillers of the soil. When they come to 
a full realization of this, that region 
‘will not only be able to finance itself, 
but it will offer a potential investmert 
market of great promis.—Edith M. Mi- 
ler in “Commerce Monthly,’ issued by 
National Bank of Commerce, New York. 










































































































































The board of governors of the [- 
vestment Bankers Association of Amer- 
ica held their first quarterly meeting ™ 
Milwaukee on July 22. 
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Chicago Requirements 


Banks and Bankers will find 
this bank well organized to 
handle their Chicago business. 


Routine requirements will be 
satisfactorily taken care of and 
special needs given prompt 
attention. 


Capital and Surplus, $7,000,000 


CENTRAL TRUST COMPANY 
of Illinois 


125 West Monroe Street, Chicago - 


The Human Note— 


TEN dollar bill is a ten dollar bill METROP OLITAN 
wherever it comes from, and one TRU S i COMPAN es 


teller’s window is very much like an- OF THE CITY OF NEW YORK 
other. The Mississippi Valley Trust 60 WALL STREET 716 FIFTH AVENUE 


Company’s stock in trade is personality. Capital $2,000,000 Surplus $4,000,000 
MEMBER FEDERAL RESERVE SYSTEM 
We have something distinctive to OFFICERS 


offer in the skilled, experienced and HAROLD L PRATT - | ~— © President 


keenly interested service of men. HAROLD B. THORNE -_ - Vice-President 
CHARLES W. WESTON’ - Vice-President 

It is on the strength of personalities es ee mcs ~~ resident 

© y = TRA e - ° Treasurer 

that we can confidently offer you effi- GEORGE N. HARTMANN | _ -’ Secretary 
cient financial service. JACOB C.KLINCK - .- Trust Officer 


DIRECTORS 


caaeaene | ic. —— Soe: ae 

illiam Carpender Walter E. Maynar 
Missis i i Valle Tru Pierre C. Cartier Ogden Mills 
Ss ome y st ae Chew ; ae a Ogden 
an omas DeWitt Cuyler Herbert Parsons 
p y Cornelius Eldert Harold I. Pratt 
? Haley Fiske William Ross Proctor 
Capital, Surplus and Profits Over $8,000,000 La Herrick at evotey 
rskine Hewitt Joseph J. Slocum 
Member of Federal Reserve System Arthur A. Houghton Harold B. Thorne 
Henry be Marsh . ones c ae oe 
Raymond T. Marsha Alfred P. Walker 

ST. LOUIS Joseph Walker, Jr. 
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AMERICAN TELEPHONE 
EARNINGS AT NEW 
HIGH RECORD 


N noteworthy contrast to the general 

run of corporation earnings’ state- 
ments, the report of the American Tele- 
phone & Telegraph Co. for the six 
months ended June 30, shows an in- 
crease of nearly $2,000,000 in income 
from dividends, interest and long dis- 
tance telephone traffic. The exact figures 
are $53,428,855 as compared with $51,- 
759,720 for the first six months of 1920. 
Incidentally these are the largest earn- 
ings in the history of the company. 

In spite of the recognized handicaps 
of adverse business conditions, the long 
distance traffic at $28,559,711 shows an 
increase of $370,000 over corresponding 
period a year ago. It has long been the 
experience of the company that in pe- 
riods of commercial depression the reve- 
nues of the telephone companies, if they 
do not expand, at least do not recede. 

As the second quarter’s dividend is 
at the rate of 9 per cent per annum the 
half year’s dividend outgo was $18,938,- 
000 against $17,682,000 for the equiva- 
lent period a year ago. This brought 


Municipal Notes 
of States, 
Counties & Cities 


issued in anticipation of 
Taxes and Revenue to be 
collected, in denominations 
of $5,000 to $50,000 run- 
ning 6 to 12 months, yield- 
ing from 514% to 7% are 
safe and desirable invest- 


ments for banks or indi- 
viduals. 


These notes are approved as 
to legality, form, etc. by emi- 
nent New York Bond Attorneys, 
are payable in New York City 
at maturity, and are exempt 
from Federal Income Taxes. 


Correspondence Invited 


Cc. F. HERB 


68 William Street, New York 








the balance after dividends to $7,573,000 
or a little over $1,000,000 under the first 
six months of 1920. But this takes no 
account of the undivided earnings in 
the treasuries of the associated com- 
panies the inclusion of which increases 
the surplus of $7,573,000 to over 
$12,000,000. 

If American Telephone does as well 
in the second six months of this year 
as the first—and there is no reason to 
doubt it—the balance (after interest) 
including undistributed earnings of the 
associated companies should be $61,- 
000,000 or an amount equal to 13.7 per 
cent on the present $445,000,000 stock 
outstanding. The security of the 9 per 
cent dividend is at once apparent. 

President, Thayer says the gain in 
subseribers in the past half year has 
been 285,000 and that “this growth has 
been already financed and is now on a 
revenue producing basis.” 


New York Central’s Earnings 

Excluding Federal lapover items, New 
York Central last year had for divi- 
dends and other corporate purposes 
$14,845,919 as compared with $23,113,- 
619 the year before, or $5.94 a share 
against $9.28. That was the difference 
between a year of which only two-thirds 
was covered by Federal compensation 
on the war basis, and one in which the 
corporation received Federal compensa- 
tion throughout. The current year has 
so far told a different story despite the 
slump in the traffic, and the contrast in 
operating results is steadily growing 
sharper. 

Actual net income from operation dur- 
ing 1920 as a whole was only $3,557,580, 
so that with other income of $15,459,802 
the company would have covered only 
about 40 per cent of its fixed charges 
of $50,263,818, if it had so operated 
for its own account. In 1919, the last 
full year of Federal control, the Cen- 
tral’s actual earnings were equivalent to 
a fraction more than 6 per cent on the 
stock. 

Even for the final third of 1920, the 
best portion of the year for traffic and 
with the higher rates in effect, along with 
the July wage award, net operating in- 
come of $11,537,942 only just covered 
fixed charges less other income for the 
period, leaving the entire year’s dividend 
to come out of the Federal compensa- 
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tion for the first eight months. Yet in 
the second quarter of 1921 income coy. | 
ered the dividend and the month of 
June alone showed a balance of $2,000, 
000 over a month’s dividend require. 
ments. 


Harvester’s Fine Showing 
Analysis of earnings of companie | 
manufacturing harvesting implements | 
and machinery, from 1914 to the clos’ 
of last year, reveals that these companies 
reached the peak of their prosperity in 
1919, which lasted well into 1920. The 
heavy demand for agricultural imple. 
ments and machinery fell off sharply in 
the Fall of 1920, which is reflected in 
unusually high inventories for all the 
companies. It is safe to assume that 
the large inventories carried at the close 
of 1920 were the largest in the history 
of the industry, and may not be equaled 
for several years to come. 


International Harvester Co. occupies 
the dominating position in the industry. 
Its working capital at the close of last 
year amounted to $157,870,959, against 
$128,308,278 in 1914. However, inver- 
tories at the close of the year were the 
largest in its history amounting to 
$131,134,797, against $99,565,233 at the 
close of 1919, and $35,402,598 at the 
close of the 1914 year. Harvester last 
year earned $13.84 a share on its stock, 
against $10.51 in 1919, despite the fall- 
ing off in business after the Summer of 
1920. This is due in part to the fact 
that in the 1919 annual report the con- 
pany charged off the last of its war 
losses, which in that year amounted to 
approximately $7,000,000. Had it not 
charged off these losses it would have 
shown $20 a share on the common stock 
in 1919. 


Cash for Railroads 
An alternative to the plan for fund- 
ing the Government’s expenditures 00 


railroad additions and betterments and | 


advancing to the railroads cash on a& 


count of compensation earned during : 
Federal control by an arrangement with | 


the War Finance Corporation has bee 
suggested to certain Government officials 
and railway executives by New York 
bankers. The plan is similar in several 
important features to the one recently 
suggested by Director Colston of the 
Finance Division of the Interstate Com- 
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Investment Service for the Banker 


For many years this institution has been 
one of the largest holders of investment 
securities in the West, and its own require- 
ments have taught it the investment service 
needs of banks in general. 
department a trading department has been 
established which is designed to find markets 
for those who wish to sell, as well as buy. 


In the bond 


Bond Department 


Likewise, ‘a statistical department has been 
established to report on any securities on 
which our clients desire information. In 
our purchases of bonds for our clients, we 
aim always to have in mind the needs of 
bankers as well as private investors, and in 
many other ways we aim to make our 
service valuable to our banking clients. 


ILLINOIS TRUST 
&@ SAVINGS BANK 


La Salle at Jackson:-:Chicago 


Eugene M. Stevens 


Vice-President 


merce Commission to the Senate Com- 
merce Committee. 

It is proposed that a securities cor- 
poration somewhat similar to the War 
Finance Corporation shall be formed 
for the purpose of issuing debentures 
which may be sold, thus putting the 
Government in cash, to settle with the 
railroads without the necessity of an 
additional appropriation from Congress. 

The Government would turn over to the 
new corporation the railroad and other 
securities now held against advances 
to the railroads by the Railroad Ad- 
ministration and by the Treasury and 
would also turn over the funded obli- 
gations which, it is proposed, the rail- 
road shall make over to the Government 
for the latter’s expenditures on addi- 
tions and betterments during federal 
control. The new corporation would 
then issue its debentures to the 
Government against this collateral, the 
Government would dispose of these de- 
bentures and with the proceeds make 
its settlement with the carriers without 
placing a burden on the Treasury. 


Cuban Loans in This Country 
: Many reports have been current dur- 
Ing the last few months regarding the 
Cuban Government loan to be floated in 
this country, the basis for these reports 
being the known desire of the Cuban 
Government to obtain such a loan here. 
It is probable that announcement will 
be made in the near future of a loan to 
be secured on customs receipts with 





Roger K. Ballard 


Manager Bond Department 





some measure of supervision or control 
in favor of the bondholders, similar to 
the system in force in the Dominican 
Republic. 

In the meantime, one method of re- 
lieving the financial stringency in Cuba 
has been suggested in a proposal that 
the Cuban Government should buy from 
700,000 to 1,000,000 tons of sugar from 
the planters, giving in payment 6 per 
cent or 7 per cent Cuban Government 
Internal bonds to be secured by a tax 
of $.30 per bag on future crops. This 
provides for redemption of the bonds 
within fifteen years. 

A somewhat similar operation is under 
consideration in Jamaica, where it is 
proposed that the Government float a 7 
per cent Internal Loan for £400,000, tlie 
proceeds to be loaned at 8 per cent, 
through a specially created board, to 
afford relief to sugar planters who have 
sustained losses through the decline in 
the price of sugar. In this case the se- 
curity proposed is mortgages on the 
property of the planters.— American Ex- 
press Co. 


Fewer New Offerings 

Corporate financing in the first six 
months of the current year showed a 
severe decline in comparison with the 
corresponding period in 1920. Total of 
railroad, public utility and industrial 
corporation loans was $1,964,517,460 
against $2,251,606,870. 

Drop in amount of loans to provide 
new capital reflected the lessening of 
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M. H. Bent 
Ase’t Manager Bond Department 


business activity in this country. Of the 
total amount of new issues floated in 
the first six months of the year $1,588,- 
161,460 was for new capital, while 
$376,356,000 was for refunding matur- 
ing loans. In first six months of 1920 
only $134,540,400 was used for re- 
funding purposes. 

Most of the railroad financing con- 
ducted this year was for purpose of re- 
funding loans. The Northern Pacific- 
Great Northern 4 per cent loan -of 
$215,227,000 issued in 1901, was paid 
off July 1, 1921, from the proceeds of a 
loan issued by same corporation earlier 
in the year. Pennsylvania R. R. Co. 
issued $60,000,000 bonds last February, 
part of the proceeds of which were used 
to refund maturing obligations. 

All indications point to the lessening 
of new offerings for the balance of the 
year as maturities falling due are con- 
siderably less than in the first six 
months and industrial expansion has 
practically ceased. This should have the 
effect of making the money market 
easier; interest rates lower, and at the 
same time give impetus to an active 
market and rising prices for outstand- 
ing bonds which are now selling at 
unreasonably low prices. 





E. L. Jones, Jr., has resigned as cash- 
ier of the Stockgrowers Bank, Purdin, 
Missouri. W. T. McGhee will assume 
the cashiership with W. F. Roach, who 
will be assistant cashier. 






Are you 


offering 


K. N. & K. SERVICE 


to the friends and clients 
of your bank ? 


OUR customers should have the best service obtain- 


able. 


to serve its customers in— 


K. N. & K. service will best equip your bank 


Making remittances abroad by Money Order, 
Sight Drafts or Cable transfers, 


Buying and selling exchange on any part of 


the world, 


Making collections of drafts on foreign countries, 


Making periodical payments to beneficiaries in 


foreign countries, 


Collecting inheritances, legacies, bank accounts, 
etc. in foreign countries, 


Issuing Commercial Letters of Credit to finance 


foreign trade, 


Issuing Travelers’ Letters of Credit and Travel- 


ers’ Checks. 


There are special features and advantages in K. N. & K. 
service which we should like to explain to you. 
May we send you particulars? 


Knauth Nachod &Kuhne 


EQUITABLE BUILDING, NEW YORK 
Members of the New York Stock Exchange 


SEVENTY YEARS 


Richard A. MeKinley of Jefferson- 
ville, Indiana, has been elected chairman 
of group 7, Indiana Bankers Associa- 
tion. 

The Spring State Bank, Spring, 
Texas, has elected H. E. Townsend presi- 
dent and H. W. Tautenhahn vice-presi- 
dent. 

The Guaranty State Bank of Morgan 
Mill, Texas, which has been recently 
organized, elected W. S. Fant, president 
and J. W. Brown, cashier. 


The Hammer brothers have sold their 
stock in the Union Savings Bank, Red- 
ding, Iowa, to C. A. MeElvain who has 
taken charge of the bank. 


IN SERVING THE PUBLIC 





The stockholders of the Sae County 
State Bank, Sac City, Iowa, at their an- 
nual meeting re-elected its board of 
directors. 


The First National Bank of Jefferson, 
Pennsylvania, has appointed Clarence 
J. Stewart assistant cashier. 


Thomas Wadden has been selected to 
succeed his brother, John W. Wadden, 
as president of the Lake County Na- 
tional Bank, Madison, South Dakota. 


The formal opening of the new ten- 
story building of the Tradesmans Na- 
tional Bank of Oklahoma City, Okla- 
homa, took place on July 25. 
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WILL WESTERN UNION 

NEED MORE FUNDS? 
ECLINE of Western Union to 81, 

lowest price this year and compar- 
ing with a low of 804 in 1920, resulted 
from selling on the smaller earning 
power revealed for the first six months 
of the current vear. 

Company reported for the six months 
ended June 30, 1921, net income (partly 
estimated) after charges and _ federal 
taxes of $4,067,500 equal to $4.07 
share on the $99,786,727 capital stock 
compared with $7,067,614 or $7.08 
share in the corresponding period ot 
1920. 

While this statement shows the semi- 
annual dividend charges of $3.50 earned 
on the stock it is rather too close to the 
distribution to be entirely comfortable 
to some nervous shareholders. At the 
same time it should be recollected that 
the first six months for the Western 
Union have always shown smaller rey- 
enues than the last. Naturally the com- 
pany’s revenues have been affected with 
the general depression in business, but 
Western Union in the past has been 
well able to take care of itself in de- 
pressions. Furthermore, — important 
reductions in expenses have been made 
for under that head is shown $38,469,075 
for six months ended June 30, against 
$43,939,126 for the first half of 1920 
a decrease of $5,470,051. Economies in 
operation will probably show important 
results in the last six months of the 
current year. 

Company has embarked on an import- 
ant cable expansion program, partic- 
ularly in South America, and naturally 
this is absorbing considerable — eash. 
There is no immediate new financing 
contemplated, but it would not be sur 
prising if Western Union for the first 
time since 1907 will be in the market 
later for additional funds to look after 
this cable expansion. 

Company’s credit is regarded as ex- 
ceptionally high and any new financing 
ought to be easily and advantageously 
effected. Such expenditures would bring 
in additional business almost immediately 
which would not mean a drain on cur- 
rent earnings if new financing oceurred. 
It is true that an investment of $3,000, 
000 in eable is not productive up to this 
time because the Government will not 
permit a landing of the Miami-Barbados 
cable at the former place. Matter is in 
the courts and experts expect the com- 
pany to win its point. 

Book value of plant equipment and 
real estate on December 31 was $185, 
001,331 against $146,915,482 at the end 
of 1915, so that approximately $40,000, 
000 has been put into plant during this 
period. In 1920 alone new investment 
therein was $13,385,223. All this was 
done without adding to capitalization 
and was financed partly out of earnings, 
partly out of selling marketable secur 
ities and some drawing down of working 
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It was found necessary during 


capital. s88 
1920 to dispose of $10,063,552 of mar- 
ketable securities, to take care of expan- 
, in cables and land lines, leaving 
$6,504,134 of such securities on hand 


siol 


December 31. Since that time the com- 
pany has purchased at advantageous 
prices large quantities of copper to take 
care of the year’s needs. 

Directors do not meet to take action 
on dividends until September and there 
is no reason to expect a change in the 
¢7 dividend rate. With the higher rev- 
entues expected in the fall and winter 
together with the current economical 
and efficient operation company is ex- 
pected to show a comfortable surplus 
for the year.— Wall Street Journal. 


Bargains in Preferred 

Industrial preferred stocks are being 
offered at prices some of which are 
bargains. Even the best, well-seasoned 
issues With a long dividend record are 
offered at prices to yield from 7 per 
cent to 10 per cent, while money may be 
had around 6 per cent. Bank state- 
ments, too, are showing a steady im- 
provement. 

Many of these senior issues have little 
or no prior capital liabilities, such as 
bonds and mortgages. Many do, in fact, 
enjoy a first claim to the great liquid and 
physical assets as well as the earnings 
of corporations engaged in the essential 
industries of this country. 

A list of thirty-four representative 
preferred stocks reveals the fact that 
those of only three companies remained 
above $100 a share during the recent 
slump in the stock market. They were 
the preferred of American Car & 
Foundry, U. S. Steel and Woolworth. 
This is in contrast with the fact that 
during or since the high prices of 1919 
every one of the thirty-four, with the 
exception of six, sold above par. 


Steady Increase in Utilities 

While industry in general is suffering 
a depression, utility companies are con- 
timing their growth and_ inereasing 
business. Adverse conditions which 
prey heavily on other industries do not 
similarly affect publie service companies. 
People must have electricity for light, 
gas for cooking, and, in our urban life, 
street railway transportation, telephone 
Service, ete. 
Instead of losses which confront other 
industries, utility companies are showing 
Steady increases in business. The only 
difference is that the increases are not 
quite so large as previously. When the 
general situation begins to improve 
there will be a tremendous jump in the 
demand for utility service and to pro- 
vide for this contingency ground work 
Plans are now being laid to adequately 
meet the situation. 

_ Meanwhile the possibilities of extend- 
img the service of central stations to 
serve rural communities are developing 
Ss never before. Small towns which 
have not heretofore enjoyed electric 
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service have voted bond issues to build 
transmission lines to connect with ad- 


jacent large transmission systems. This 
is particularly true in Oklahoma, Iowa, 
Minnesota and South Dakota. The 
Northern States Power.Company, for 
instance, has negotiations under way at 
the present time which when concluded 
will provide service for 60 communities 
in the Sioux Falls, South Dakota, divi- 
sion, the total electric demand of which 
will nearly equal the present electric 
load served by the Sioux Falls Com- 
pany.—H. M. Byllesby & Co. News Bul- 
letin. 


Two negro soldiers who were return- 
ing from France at the close of the 
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The company has paid dividends without inter- 
ruption for 36 years—a very successful business 































































































war were discussing what they would 
do when they returned to Richmond, 
Virginia. 

“What are you going to do, Elijah?” 
asked one. 

“Well, Alexander,” said the other as 
he looked dreamily across the steamer’s 
rail at the horizon beyond, “when I get 
back to Richmond I’m going to put on 
white shoes, white pants, a white coat, 
an’ a white tie, an’ I’m going to walk 
down a street with white folks. What 
are you going to do, Alexander?” 

“Huh!” came the reply. “I’m going 
to put on black shoes,. black pants, a 
black coat, an’ a black tie, and I’m go- 
ing to walk down a street, too—behin’ 
yo hearse!”—New York Evening Post. 
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E. F. Gossett, manager of the Hous- An increase on its capital stock from 
ton, Texas, branch of the Federal Re- $20,000 to $75,000 has been made by the 
serve Bank, was named vice-president Farmers’ State Bank of Pecatonica, 
and eashier of the South Texas Com- Illinois. 

mercial National Bank several weeks ——- 

ago. P. J. Evershade was appointed to A bank and office building will he 
the vice-presidency, and George Ellis, Jr., erected soon by the Chelsea National 
and R. H. Hanna, assistant vice-presi- Bank, Atlantic City, New Jersey. Bids 
dents. are being taken. 
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JACOB BACKER 


FINANCIAL BROKER 


EXCHANGE BANK BUILDING ST. PAUL, MINN. 


VVortv-wive distributors of high-grade 
securities: Bonds, Short Term Notes, also 


Preferred Stocksand Acceptances. Correspondent Offices 
in more than 50 leading cities. 

Bankers of this section are invited to use National 
City Company service through one of our following 
conveniently located correspondent offices. 


CHICAGO BOSTON PHILADELPHIA 
SAN FRANCISCO NEW ORLEANS 
MONTREAL LONDON TOKIO 









| 


2 
=| 


Bank of Detroit : 


Detroit, Michigan 
TRANSIT DEPARTMENT 


With our direct connections and satisfactory arrangements 
with banks in Michigan, we are in a position to 
offer quick service at a minimum df cost 






un 


MAH 


OFFICERS 
JAMES COUZENS, President 
JAMES T. WHITEHEAD, Vice-President Cc. A. KINNEY, Assistant Cashier 
Cc. H. HABERKORN, JR., Vice-President A. E. LARK, Assistant Cashier 
G. B. JUDSON, Vice-President W.R. LAING, Assistant Cashier 
R. B. GRIPMAN, Cashier A. A. McPHERSON, Assist. Cashier 
F. J. BEYER, Assistant Cashier G. T. MURRAY, Auditor 


= DIRECTORS 
|= Dr. GEORGE R. ANDREWS, Vice-President G. B. JUDSON, Vice-President 
= Highland Park State Bank ARTHUR J. LACY, Attorney 
‘=| JAMES COUZENS, President C. HAYWARD MURPHY, Sec. Simon J. 
ALONZO P. EWING, Director Detroit City Murphy Co. 

as Co. ANDREW J. PEOPLES, Treas. Detroit Cop- 
Cc. H. HABERKORN, Jr., Pres. C. H. Haber- per & Brass Rolling Mills 
= korn Co., Inc. and Haberkorn InvestmentCo. H.H. RACKHAM, Director Detroit Trust Co. 
s| GEO. W. HERGENROETHER, Dodge J. T. WHITEHEAD, Pres. Whitehead & 
= Brothers, Inc. Kales Iron Works. 
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Persistent Selling of Swift & Op, 

A Boston broker with Chicago ep, 
nections, commenting on Swift & Co, 
says: 

“There is persistent selling of Swit 
& Co., in Chicago, and, to some extent 
in Boston. Recently there has developed 
a borrowing demand which, for a purely 
investment stock, is of considerable pry. 
portions. 

“The selling is undoubtedly based o 
the maturity of $25,000,000 six per cen; 
notes August 15 and renewed rumors g; 
to dividend uncertainty. It will be rm 
membered that such rumors were eur. 
rent just prior to the last dividend, whic 
was paid on July 1. 

“As to the maturity of $25,000.00 
in August, it is well to bear in mind tha 
at current prices less working capitd 
will probably be required to finane 
current operations than at any time dw. 
ing the last twelve months. Further thay 
this, the packing companies have w. 
doubtedly found a greatly improved de. 
mand for their products in the current 
quarter. It would not be surprising ty 
see a material reduction in the $25,000, 
000 Swift & Co., notes due in August 
and, in any event, selling of the stock 
at this level on no better grounds than 
those indicated above does not look like 
good judgment.” 


Boosting the Old Home Town 

An interesting booklet entitled, “Bui. 
falo Means Business,” was issued re 
cently by the Manufacturers and Traders 
National Bank of Buffalo, New York, 
to give additional publicity to a serie 
of advertisements which have been used 
during the past few months. The first 
six of the series are included in the 
booklet. 

In announcing the purpose of the 
campaign, the bank states, “we believe 
that Buffalo offers to industry the most 
logical location of any city in the west- 
ern world.” The advertisements are 
suitably illustrated and each discusses 
different phase of industrial life in that 
city. 


New Volume on Banking Laws 

Bankers interested in a practical work 
on the laws of banking as they relate 
to the duties of the executive and the 
legal questions that arise from day t 
day will find the third edition of “Magee 
on Banks and Banking” a practical work 
on that subject. 

This book was published recently by 
Matthew Bender and Company. It 3s 
arranged for easy reference and con- 
tains forty-nine chapters covering prac 
tically every phase of banking. Full 
data on the Federal Reserve Act, Na- 
tional Bank Act, and other important 
laws relating to banking are given. 


Contracts have been awarded for 4 
$100,000 bank building to house the 
Carlisle, Pennsylvania, Deposit Bank 
It will be one story high. 
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Steel Prices Continue Decline 

Iron and steel production, prices and 
wages have continued their declines 
through another month, yet without stim- 
ulating buying interest. On July 5 the 
Bethlehem Steel Company formally an- 
nounced reductions in steel prices; the 
United States Steel Corporation an- 
nounced similar reductions July 8. Cur- 
rent quotations are about 25 to 33 1-3 
per cent below war time levels of the 
producers. In announcing the price 
reductions the Bethlehem Steel Company 
issued a statement showing that increases 
in cost of transportation over pre-war 
costs amount to $7.85 per ton of finished 
structural steel; fuel and supplies $7.10 
per ton; wages $5.64; a total of $20.59. 
The new price of $44.80 per ton of 
structural steel minus these cost in- 
ereases is equivalent to $24.21 per ton, 
or 1.08 cents per pound. The ten year 
pre-war average was 1.51 cents per 
pound. Common labor in eastern steel 
mills was paid 40 cents an hour Janu- 
ary 1; base wage rates in most of these 
mills have been reduced to 25 and 27 
cents and time and a half pay for over- 
time largely has been eliminated. Pro- 
duction dropped further in all lines 
in June. The American Iron and Steel 
Institute reports steel ingot production 
for 84.2 per cent of the country’s steel 
making capacity last month as 808,286 
tons, as against 1,047,870 tons in May 
and 3,299,049 tons in March, 1920. Pig 
iron output declined to 1,065,965 tons, 
the smallest since complete monthly 
records were first compiled, while the 
number of active furnaces was reduced 
by 16 to 74, out of about 400 standing. 
All classes of buying have been ex- 
tremely light, new business by large 
interests being at the rate of less than 
30 per cent, while sales by smaller in- 
terests probably have been even lighter. 
The railroads continue to show the best 
prospects of any buying class.—First 
Nat'l Bank of Boston. 


Bond Prices Advancing 

The last fortnight has witnessed the 
development of an investment demand 
of fair proportions, resulting in some 
noticeable advances in bond prices, es- 
pecially among the seasoned long term 
railroad issues of higher quality. 
_ The market has been called upon, dur- 
ing the last month, to take few new 
offerings. These have been of relatively 
small amounts, and, for the most part, 
of such character as to appeal to the 
more discriminating class of investors. 

A feature has been the buying of 
Northern Pacifie—Gt. Northern Joint 
Burlington Stock Collateral 614s and 
Great Northern General Mortgage 7s, 
following the dissolution of the nation- 
wide distributing syndicate. Against the 
original issue price of 9614, these bonds 
advanced as high as 99, their recent 
strength again marking the operation 
in which they were involved as one of 
the most extraordinary in the history of 
American railroad finance. 





BOND PRICES 
ATTRACTIVE 


O the man who is willing to believe 
that the business of this country 


is not going to be utterly destroyed, 
the present market for bonds of the 
highest class is the most attractive in 


history. 


The situation calls for personal con- 
ference between the buyer and the 
dealer in order that issues may be 
selected with a full knowledge of not 
only general but specific conditions 
affecting the particular investments. 


We are prepared to give time and 
attention to such matters, as we aim 
to make our business one of personal 


service. 


WM. L. ROSS & COMPANY, INc. 


108 S. LaSalle Street 
Chicago 
Telephone State 4360 


314 North Broadway 
St. Louis 
Telephone Olive 8180 











Dollar issues of foreign government 
and municipal bonds have reflected to 
some extent the strong tone of the gen- 
eral investment market, although they 
are slightly more sensitive to day-to-day 
developments. 

The steady improvement in the money 
and credit situation, "which we review 
this month, will undoubtedly result 
eventually in the development of a mar- 
ket for bonds more nearly approaching 
normal proportions than any we have 
seen in a long time—Knauth, Nachod & 
Kuhne, New York. 


The Robert C. Byers Company, in- 
vestment brokers of Columbus, Ohio, has 
opened an office in Dayton, Ohio, with 
A. C. Uhlhorn as manager. 
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The United States Geological Survey, 
of the Department of the Interior, has 
made public figures for 1920 on the 
mineral resources of Alaska, prepared 
by Alfred H. Brooks. The value of the 
mineral output of Alaska in 1920 was 
$23,307,757; in 1919 it was $19,620,913. 
The gain in 1920 was due entirely to 
the increase in the output of copper, 
which was 47,222,771 pounds in 1919 
and 70,435,363 pounds in 1920. Hight 
Alaska copper mines were operated in 
1920, 11 in 1919. The value of the total 
mineral output of the territory during 
40 years of mining is $461,474,789. 


The Manufacturers’ National Bank of 
llion, New York, is to erect a new build- 


ing. 





Income Tax Matters 
Exclusively 


JOHN E. TAYLOR 


ATTORNEY AT LAW 
231 Woodward Bldg., Washington, D.C. 





Serving America’s 
Second Sea-Port 


New Orleans, the gateway to Latin 
America through the Mississippi 
Valley’, is second only to New York 
in its volume of international busi- 
ness, 


The city is destined to continue 
its growth as a great American port. 


This bank has grown with New 
Orleans since 1870, and because of 
its long experience and broad ser- 
vice, is well prepared to handle your 
Southern business economically and 

efficiently. 


Hibernia 
Bank ¢6& Trust Co. 


MEMBER AMERICAN BANKERS ASSOCIA} ‘ION 


New Orleans 





A Study of 
Bond Values 


WuertHera long term 
34% or 4% bond sell- 
ing at 50% or 60% of 
its par value, or one of 
the new issues yielding 
8% or better, should be 
purchased, is a problem 
the average investor is 
meeting to-day. 

A solution is offered 
for those who send for 
our Letter No. XP-33. 


Investment Securities 


Boston Cleveland Hartford 





A.B. Leach & Co., Ine. 


62 Cedar Street, New York 
105 S. La Salle St., Chicago 


Philadelphia Minneapolis Pittsburgh 


The Investment Situation 

Several features of the financial and 
investment situation point to an im- 
proving position for bonds. This infer- 
ence may be drawn from the easier rates 
for call money and the more plentiful 
supply of funds. The liquidation of 
commodities and the decline in the cost 
of living are working gradually but 
steadily in favor of increased purchas- 
ing power of the dollar. Several inter- 
esting examples of this have been fur- 
nished lately in comparative price tables 
for food and househould necessities. One 
list published by a Massachusetts gro- 
cery concern showed that a long list of 
articles which in June last year cost 
$51.59, could be bought in June this 
year for $22.10. <A Pittsburgh dry- 
goods concern in advertising a recent 
sale stated that $850 one year ago would 
buy only 2,000 vards of a popular brand 
of muslin, while now the same sum will 
purchase that quantity of cloth of that 
grade and 5,000 yards of other fabrics 
in addition. 

The release of funds which do not 
have to be absorbed by the high living 
costs, has a distinet, favorable bearing 
on the investment situation. People not 
only are economizing, but when they 
spend money they do not have to spend 
as much. The opportunities for safe 
and profitable investment were never as 
abundant as they are now. Thrift is 
becoming more of a habit, but the in- 
ducements for investment are more com- 
pelling than ever. ; 

Thus far events have justified the folly 
of extravagance. People have _ been 
spending fifty cent dollars or thity-five 
cent dollars, while those who saved the 
same dollars find them greatly enhanced 
in value. On the other hand, those who 
saved the cheap dollars and are able to 
invest them at present high returns will 
find their rewsard still further increased, 
for the yield wfrich may be obtained now 
will not be available as money becomes 
more plentiful and the purchasing power 
of the dollar rises. 

The influence of these factors on in- 
vestment securities is wlready becoming 
noticeable. Good bonds of various 
classes have been slow ila rising. The 
supply of seasoned interest: bearing se- 
curities is not large. New issues of an 
attractive nature are bound to make 
their appearance from time to time, as 
railroads try to borrow money fwr equin- 
ment and other improvements. Public 
improvements and foreign geveienments 
also will be on hand to absorb liquid 
funds. Nevertheless, as the world gets 
back to work and wealth increases 
through production the cost of e:apital 
will tend to grow less and the investor 
will be likely to find bargains less tteempt- 
ing than they are now.—W. J. Wollman 

& Co. ] 
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The Texas Bank and Trust. Company 
of Beaumont, Texas, recently elected 
Frank Alvey, formerly vice-president of 
the bank to the presidericy. 
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Coal Properties 


and their 


Scientific Management 





Here is a book prepared out of 
38 years of experience in coal 
mine ownership, management 
and operation. Having first 
developed practical methods of 
operating our own mines suc 
cessfully, we have expanded 
our organization to include the 
partial or complete manage- 
ment of coal properties for 
others. By description and illus- 
tration, this book shows how 
Peabody management is now 
functioning for the profit and 
satisfaction of manylarge clients 


How we can serve you 


—as Financier, Operating 
Manager, Sales Manager or 
Consulting Engineer, will be 
shown by a study of this book. 
It is for distribution only to 
mine owners and executives — 
mailed if requested on your 
business letterhead. 


PEABODY 


COAL COMPANY 
Founded 1883 


332 So. Michigan Ave. - CHICAGO 


Operating 36 bituminous mines in 11 fields with 
annual capacity of 18,000,000 tons 








The oldest house in America 
specializing exclasively in 
Government Bonds 


We offer large and small investors 
a Specialized Service for the 


Purchase or Sale 
of all issues of 
NITED STATE 


GOVERNMENT 
BONDS 


C. F. CHILDS & Co. 


Capital One Half Million Dollars 


208 So. La Salle St. 120 Broadway 
hicago New York 


The oldest house in America 
specializing exclusively in 
Government Bonds 
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MORE SAVINGS FOR 


HOME BUILDING 


PEAKING recently before the Na- 
~ tional Association of Real Estate 
Boards in Chicago, Secretary Herbert 
Hoover referred to the necessity of more 
home building and the duty of the sav- 
ings banks as follows: 

“The chief reliance for home building 
must be upon our savings institutions. 
If we examine these institutions, we will 
find that the total sum of money avail- 
able of this type, either in mutual sav- 
ings banks, building and loan associa- 
tions, or in savings departments of 
national or state banks and trust com- 
panies, or in the assets of our insurance 
companies, will all aggregate somewhere 
about $22,000,000,000. If we eliminate 
the building and loan societies who ob- 
viously devote all of their assets to 
building and the actual savings banks 
who devote from 40 to 50 per cent of 
their deposits to this purpose, we will 
find that the savings departments of the 
national banks, of the state banks, of 
the trust companies and of the insurance 
companies, which comprise more than 
one-half the total savings, probably do 
not loan for home building more than 
10 or 15 per cent of their deposits or 
savings assets. There has been a tend- 
ency during the last few years for the 
savings of the people to go in an in- 
ereased proportion into this latter class 
of institution, and to journey thence into 
commercial paper, bonds, ete., rather 
than into home building. 

“This diversion of savings money into 
commercial channels has been a very 
natural shift to higher rates of interest 
in times of great commodity movement. 
If we examine the forthcoming census 
figures we will find that the average 
interest paid by home owners for loans 
is less than 6 per cent. However, the 
regular procession of an economic de- 
pression is first the lowering of prices 
and volume of production with conse- 
quent reduction in amount of capital 
needed and a falling rate of interest. 
We should expect this to happen again 
and interest rates to fall to the reach 
of the home builder with increased sums 
available for building. 

“On the other hand, I believe that we 
should have a very much more stable 
economic system if we had a more reg- 
ular proportion of our savings available 
to home building. There is, in fact, no 
other économie fund than our savings 
institutions from which our home build- 
ing can be safely secured. It would 
Seem to me, therefore, highly desirable 
that the amendment proposed to the 
Federal Reserve Act, by which the larger 
proportion of the savings deposits of 
national banks may be used for building 
purposes, is an advisable change. There 
1§.an ample margin for a great increase 


. 
in this respect, leaving ample proportion 
of liquid funds. 

“There is another diversion gf sav- 
ings that I think is worthy of considera- 
tion, and that is in the Postal Savings 
System. In this system the deposits are 
so redeposited as to flow into commercial 
purposes. It would seem a constructive 
thing if 40 or 50 per cent of deposits 
in postal savings banks could be diverted 
to home building as is the ease in the 
savings banks. I am convinced that an 
extension ‘of the postal savings activities 
would mobilize a considerable fund of 
hoarded money, and by action such as 
outlined above we should increase sub- 
stantially the available sums for home 
building. Any such proposal can be 
surrounded with the necessary require- 
ments of local application and perfect 
safety in investment by filtering the 
money through existing building insti- 
tutions.” 


Government Receipts Show Reduction - 


During the fiseal year just closed, 
Treasury figures show, all the principal 
ordinary sourees of Government income, 
except the Panama Canal, were much 
below the previous year. The receipts 
for the year amounted to $5,624,932,960, 
as compared with $6,694,565,388 the vear 
before. The largest decrease was in the 
income and excess profits taxes where a 
decline of $732,200,000 oceurred. In 
miscellaneous revenues there was a drop 
of $253,000,000; custom receipts fell off 
about $14,300,000, and various internal 
revenue taxes, exclusive of those on in- 
come and profits, went down about 
$69,700,000. Ordinary disbursements for 
the fiscal year amounted to $5,115,927,- 
689. The gross national debt on June 
30 was $23,977,450,552.54, a decrease of 
$321,570,914.52 in the vear.—Irving Na- 
tional Bank, New York. 


The Security Bank and Trust Com- 
pany, Memphis, Tennessee, has secured 
a three-year lease on the building at 84 
Madison Avenue in that city, in which 
quarters the bank will be located on and 
after August 1. 


W. J. Sahling, formerly cashier of 
the Farmers State Bank of Stromsburg, 
Nebraska, has resigned to become identi- 
fied with the Ritchey Investment Com- 
pany of York, Nebraska. Med Moline, 
assistant cashier, succeeded Mr. Sahling. 





The Fourth National Bank at Wichita, 
Kansas, is erecting a new eight-story 
bank and office building which will be 
completed at an early date. K. M. 
Vitzthum and Co. in Chicago are the 
architects. 
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Our Bond Department 
always has for sale 


SAFE BONDS 


yielding good returns. ' 
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Progressive 


Methods 


large resources, and an 
organization that is both 
efhcient and courteous, 
combine to make the 


FIFTH-THIRD NATIONAL 
BANK a most desirable 
connection in Cincinnati 
—Commercial Center of 
the United States. 
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THE COIN OF THE REALM 


What is the coin of thé realm? Is it merely hard, 
cold metal circulating among the people, or is it 
something more significant—the symbol of the 
creative energy of man stamped by the work of 
his head and his hand and given life by his age 
old struggle and triumphs in the fields of com- 
merce and industry? For 65 years we have acted 
as a depository for the coin of the realm—money 
made from the essential enterprises of the nation, 


money that makes for progress. 


We know its 


value and how to conserve it, and we are qualified 
to handle the banking affairs of those engaged in 
creating permanent wealth and prosperity. 


THE 


NATIONAL PARK BANK 


Specializing — 


in serving BANKS, BANKERS and 
BUSINESS MEN in the transmis- 


sion of funds to all parts of the 
world. 


Bankers can make arrange- 
ments with us whereby they 
can, as principals, draw their 


own drafts on all parts of the 
world, or remit by money 
order to payees abroad. 


We furnish 


the necessary 
equipment. 


Correspondence invited 


Kardos & Burke 


32 Broadway, New York 


Philadelphia 
Pittsburgh 


Direct Private Wires Connecting All Offices 


Baltimore 
Chicago 





At a recent meeting of the board of 
directors of the Lowry National Bank, 
Atlanta, Georgia, John E. Murphy re- 
signed the presidency of the institution 
and H. Warner Martin, vice-president, 
was elected to succeed him. 


OF NEW YORK 
214 Broadway 





Banking Hours 
Members of almost every profession, 
no matter how inconstant in application 
to their tasks, regard it as their special 
prerogative to speak wittily of banking 
hours. “What do you think of this! A 
bank?” is generally conceded in all occu- 
ations to be the most euttingly humor- 
ous rebuke for tardiness or early de- 
parture. Doctor, lawyer, merchant, all 

do it. Even Congressmen! 
Joseph W. Harriman, president of 
the Harriman National Bank, recently 
administered a gentle, but very positive, 


refutation of this idea, which, as 
every bank clerk knows, is absurd, 
to Representative Mondell, Repub- 


lican leader of the House, in answer 
to Mr. Harriman’s criticism of Congress 
for its inaptitude, replied that in the 
recent preparation of the tayiff bill the 
House “had not kept banking hours.” 
Mr. Harriman nierely mailed him one 
of the bank’s small circulars which car- 
ried at the bottom of each page the 
announcement: Bank open 8 a.m. to 
8 p.m.. Safe deposit boxes 8 a.m. to 
midnight.” 


The capital stock of the State Bank 
of Florence, Wisconsin has been in- 
creased from $15,000 to $25,000. 


Preliminary plans are under way for 
a new building which will be erected 
by the City Guarantee Savings Bank, 
Manchester, New Hampshire. 
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SMALL BUYERS INCREASE 
AS MARKET DECLINES 


T may not be generally known, but it 

is a fact, that over the period of the [ 
last three or four months, which has 
been a period of most severe declines jn 
security markets, the number of stock. 
holders in the leading corporations of 
the United States has greatly increased, 
The United States Steel Corporation at 
the end of June reported the largest 
number of stockholders in its history, 
and the Pennsylvania Railroad also re. 
ported the greatest increase and the 
largest number of stockholders in its 
corporate history. The same thing js 
true of a number of other large cor. 
porations engaged in many lines of 
industry. This should go to show that 
the bargain hunter, who is the investor 
buying but a few shares of a stock ata 
time, has been busy with his purchases 
at present low prices. The growth now 
being made in the number of stock 
holders of leading corporations, in spite 
of the declining market of the last sev- 
eral months, is not a new factor in the 
history of investment. In 1903 a panic 
year, the number of stockholders of 
United States Steel Corporation doubled, 
while in 1906, when United States Steel 
was selling at the highest price it had 
reached to that time, the number of 
stockholders had declined more than 50 
per cent. In 1907, United States Sted 
again doubled its shareholders, and in 
1909, when another new high record in 
price was made, there was another 5) 
per cent decline. The class of buyers of 
small lots of stock almost always pur- 
chases at or close to the bottom and sells 
close to the top, while the professional 
speculator very often purchases at the 
top and sells at the bottom. 

Bonds and stocks of almost all cor- 
porations are now selling at levels which 
have fully discounted the present f- 
nancial and industrial situation and, in 
addition, discount the expectation of 
many corporate troubles which will never 
come. There are many security holders 
who, whenever a piece of bad news 
about a corporation appears on the news 
tape or in the newspapers, rush at once 
to sell, forgetting that in all probability 
the prices of the securities of the cor- 
poration in question have already dis- 
counted the effect of the news so made 
public—Henry L. Doherty & Co. Bulle- 
tin. 


















































Dividend Reductions Continue 

The passing and reduction of divi- 
dends in the last few months has been 
so general among corporations that it 
has now become a matter worthy of note 
in the financial papers when a corpora 
tion declares its usual dividend. Omi 
sion of dividend disbursements, as 4 
result of the acute depression in many 
lines of industry, has been a marked 
feature of the first half of the current 
year, and especially of the last month. 
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A continuation of the downward trend 






of the dividend declarations which was 
in 1920 following the general fail- 
ure of business to readjust itself to the 
changed situation after the war, has con- 
tinued through the first half of 1921. 

By many corporations the announce- 
ment of the passing of dividends was 
followed by a statement from the di- 
rectors that action was prompted by the 
desirability of conserving cash resources 
inthe present state of business conditions, 
and the adoption of a more conservative 
course in this period of falling prices 
and general readjustment of economic 
enditions. Other reasons also given for 
the passing of dividends have been wage 
reductions, failure of customers to accept 
delivery of merchandise, excess produc- 
tion during the period of high costs, 
rsulting in the carrying of large in- 
yentories, and the desire of many com- 
panies, so far as possible, to finance 
themselves during this period out of 
eurrent earnings, instead of paying 
present high rates for new capital, with 
such borrowings extending over a long 
period of years, which throw an undue 
burden upon a corporation in coming 
years when capital would be much 
cheaper and the general situaticn much 
more normal than now. 

In a recent compilation of the divi- 
dends passed by companies, stocks of 






















When Roosevelt put the 
River of Doubt on the Map 































which are traded in on the New York The Best M Shortly after Theodore Roosevelt returned from 
Stock Exchange, it was shown that sixty- For aioe South America in 1914, he expressed a desire to see 
two companies had taken this action, Professor J. Paul Goode, of the University of Chicago, 
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The best roads are marked everlasting place on the map by the men best qualified to 









listed on the Stock Exchange, have also 
passed or reduced their dividends, and 
it is quite probable that there will be a 
number of others which will follow the 
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same dividend policy in the coming | Quent intervals on telegraph do the work. 
months. However, the very fact that a Sa ri ' » P 
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readjustments once made, prosperity will 
not long delay its return to the corpora- 
tions of the United States—Henry I. 
Doherty & Co., New York. 
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For sale everywhere— * made “by the men best qualified to do the work.” 


One day early last spring the manager 
of a baseball team lined up his men and 
said: “All you fellows who have been 
in vaudeville during the winter step 
forward. ” 


ea half the team advanced from 12 A 1 
6 e: © = FR. Be ee = A 

“Now, boys,” he said to them. “I want 
you to bear in mind one thing. You Map Headquarters 
are on the diamond, not on the stage 
now, so when you make a hit and the | 536 S. CLarK Street, Curcaco 42 E. 22np Street, New York 
audience applauds it, don’t stop to bow 


on your way to first base.” —Boston 
Transcript. 
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J. S. McClellan is Vice-President 

James S. MeClellan, secretary and 
trust officer of the Fort Dearborn Trust 
and Savings Bank, has been elected vice 
president. 

Mr. McClellan came to the Fort Dear- 
born Bank in September, 1919, as assist- 
ant secretary and assistant trust officer. 
In November of that year he was pro- 
moted to the position of secretary and 
and trust officer in charge of the trust 
department, which position he has held 
until his promotion to a vice-presidency. 

Before coming to the Fort Dearborn, 
Mr. McClellan was a member of the 
law firm of Cermak & McClellan, and 
had practiced law in Chicago since 1905, 
specializing in corporation and real es- 
tate law and probate practice. 

Wm. H. A. Johnson, assistant secre- 
tary of the Fort Dearborn Trust and 
Savings Bank, was elected secretary and 
assistant trust officer. Mr. Johnson has 
been with the Fort Dearborn Bank since 
September, 1919. He is an attorney 
and has had many years experience in 
trust department work. 

Joins New York Law Firm 

R. L. Mitchell, for several years gen- 
eral counsel for Gold-Stabeck Company 
in Minneapolis has become associated 
with C. B. Masslich in New York City, 
a prominent municipal bond attorney. 

Mr. Mitchell has been specializing in 
municipal law for a number of years. 
He is a graduate of Maine University, 
and was associated with prominent Bos- 
ton attorneys before going west. Prior 
to his connection with Gold-Stabeck 





Company, he was assistant attorney gen- 
eral of Montana, in charge of municipal 
matters. 
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NEW OFFICERS 
ELECTED AT A.I. B. 
CONVENTION 


At the Minneapolis Convention 
of the American Institute of Bank- 
ing, the following new officers were 
elected: 

President: Robert B. Locke, 
manager, Federal Reserve Bank, 
Detroit, Michigan. Vice-presi- 
dent: Carter E. Talman, Ameri- 
can National Bank, Richmond, 


Virginia. Members of the exec- 


utive council: G. A. Maine, 
Dexter-Horton National Bank, 
Seattle. Thomas I. Miller, Cen- 
tral Bank and Trust Corporation, 
Atlanta. Frank L. Ramos, 
Canal-Commercial Trust and 
Savings Bank, New Orleans. 
P. R. Williams, Commercial 
National Bank, Los Angeles. 
Willard H. Dressler, Stock Yards 
National Bank, Omaha. 


Portland, Oregon, was selected 
as the next convention city. 





A. W. Burritt, formerly treasurer of 
the Bridgeport, Connecticut, Savings 
Bank, has been elected president to sue- 
ceed A. W. Burritt, who becomes chair- 
man of the board. 


William V. McGrath, Jr., president of 
the Beneficial Saving Fund Society, 
Philadelphia, has been elected a director 
of the Market Street National Bank in 
that city, to succeed the late Alfred 
Burk. . 


Fred E. Chamberlain of Clarendon, 
Texas, has been elected president of the 
Panhandle Bankers Association. 
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This Beautiful Bank Vault 


was recently installed in the Albany 
Park National Bank, Chicago, IIl., by 
the Diebold Safe and Lock Co. 
just as secure as it is attractive, for 
Diebold Construction combines 
Strength with attractive design. 


DIEBOLD SAFE & LOCK COMPANY 


Chicago Store: 
122 South Wells Street 


NATIONAL CITY ELECTs 
CALIFORNIA BANKER 
HE election of W. W. Woods, vice. 
president of the First National Bank 

of Los Angeles, as vice-president of the 
National City Bank of New York ywil 
be looked upon with favor throughout 
the entire West. Woods is thoroughly 
conversant with the economic and {- 
nancial problems of the Pacifie Coast 
and the Intermountain country.  Ilis 
connection with the First National Bank 
of Los Angeles, which has taken the 
lead in the solution of post-war problems 
on the Pacific Coast, has made him par. 
ticularly conversant with commodity 
movements and the co-operative mar- 
keting organizations of California. 
Wins Golf Tournament 

The golf team of the Equitable Trust 
Company of New York proved too 
strong for its adversaries in the annual 
golf tournament held on Tuesday. June 
21, on the Oakland Golf Club course at 
Bayside, Long Island. 

Kighteen banks and trust companies 
competed for the trophies presented by 
Alvin W. Krech, president of the Equit- 
able Trust Company and Charles Il. 
Sabin, president of the Guaranty Trust 
Company. 

The Equitable’s total points amounted 
to 623, as compared with 266 and 221 
for the next two bank teams. The lov- 
est gross score, 278, was made by John J. 
Kane, of the Equitable, who won the 
Alvin W. Krech trophy; other low gross 
scores were made by E. T. Johnson, 
Irving National—79; E. H. Gates, 
Chase National—80; Robert Forgan, 
National City—80; Harrol Tenney, Nev 
York Trust—80. 


It is 


CANTON, OHIO 
Detroit Store: 
27 Jefferson Avenue, W- 
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FIRST WISCONSIN CO. 
PROMOTES OFFICERS 


OHN C. PARTRIDGE, who has been 

secretary-treasurer of the First Wis- 
eonsin Company, of Milwaukee, since its 
organization in January, 1920, was 
elected a vice-president by the board of 
directors at the July meeting. 

The company is one of the First 
Wisconsin group of financial institu- 
tions, the other two being the First 
Wisconsin National Bank and the First 
Wisconsin Trust Company. 

Three other promotions were made by 
the directors at the same time. George 
A. Patmythes, who was assistant secre- 
tary, was moved forward to secretary; 
Hugh W. Grove, who was assistant treas- 
urer, Was made treasurer, and Milton O. 
Kaiser, who was manager of sales, was 
made assistant treasurer. 

Like Mr. Partridge, they have been 
with the company since its organization. 

Mr. Partridge is a graduate of the 
Albany Law School but never practiced 
law. He came back home to begin his 
banking career with the Walworth State 
Bank, of Walworth, Wisconsin. From 
eashier of this institution he went to the 
farm mortgage department of the Min- 
nesota Loan & Trust Company, of 
Minneapolis. 


At this time the public, which had 
been investing in farm mortgages, 
manifested an interest in bonds. From 
selling farm mortgages to selling bonds 
was therefore a logical step. About ten 
years ago Mr. Partridge returned to 
Wisconsin as a bond salesman for the 
First Savings and Trust Company, of 
Milwaukee. During the time that he 
has been with the institutions which 
merged into the First Wisconsin group, 
Mr. Partridge served as assistant cashier 
of the First National Bank, being 
elected to this position in 1915; man- 
ager of the bond department of the 
First National, being elected in 1917; 
and manager of the merged bond depart- 
ment when it united with the bond de- 
partment of the Wisconsin Trust Com- 
pany in 1919. When the First Wiscon- 
sin Company, which is the investment 
securities organization branch of the 
First Wisconsin institutions, was organ- 
wed in January, 1920, Mr. Partridge 
was elected secretary-treasurer. As a 
Vice-president, he will serve with Robert 
W. Baird, Walter Kasten and H. O. 
Seymour. 


Mr. Patmythes and Mr. Kaiser ob- 
tained all their bond and banking ex- 
perience with the First National. 

Mr. Grove is a newcomer in the bond 
field. Before going into the First Wis- 
onsin Company he was with the 
Wiseonsin Trust Company for several 
years. His previous experience, both as 
a lawyer and with the Northwestern 
Railway, have helped to make him val- 
uable in the bond business, as is evi- 
denced by his most recent promotion. 
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BUYING AND SELLING 


orders for Liberty Loan Bonds and Victory Notes 
promptly executed. 


Nominal market quotations on Liberty Bonds are 
furnished daily upon request. 


Correspondent banks are invited to use this service. 


General Banking Trust Service 


She NATIONAL GTY BANK 
of CHICAGO 


: DAVID R. FORGAN, President 


BOND DEPARTMENT 
R. U. LANSING, Vice Pres. and Mgr. 








WALTON R. MURRAY 


At a meeting of the directors of the 
Midland National Bank, Walton R. Mur- 
ray, better known as “Loge” Murray, 
formerly assistant cashier, was elected 
vice-president and director. Mr. Mur- 
ray has had thirty-one years banking 
experience in Minneapolis, starting July, 
1890, with the First National Bank as 
messenger. He has progressed step by 
step through the bookkeeping, receiving 
teller, credit and new business depart- 
ments. At the consolidation of the First 
National and Security National Bank 
in Mareh, 1915, Mr. Murray came to 
the Midland National Bank in the ea- 
pacity of assistant cashier. Prior to his 
leaving the First National Bank he was 
engaged in the country bank new busi- 
ness department. 


Louie I. Read has sueceeded his father 
as president of the Washington National 
Bank at Washington, Indiana. 





Investments Foreign Department 


BANKS AND BANKERS DEPT. | 
_ F. A. CRANDALL, Vice Pres. 
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Larger Membership for F. A. A. 

At the recent advertising convention 
in Atlanta a change was made in the 
by-laws of the Financial Advertisers’ 
Association providing that additional 
members be taken in at the discretion of 
the directors of the association. 

It is generally believed that many 


‘ banks and investment houses all over the 


country would be glad to join the F. 
A. A. if the matter is called te their 
attention, and a recent bulletin of the 
association urges its members to do this 
when conferring with bankers at their 
desks or through correspondence rela- 
tive to advertising. With the proper 
effort on the part of present members, 
quite a number of applicants could be 
secured easily during the next few 
months. 


Fifty Years a Banker P 

L. A. Murfey, vice-president of the 
Guardian Savings and Trust Company 
and president of the National Commer- 
cial Bank at the time of its merger with 
the Guardian, completed his fiftieth 
year in Cleveland banking, July 9. He 
entered the Merchants’ National Bank, 
July 10, 1871,sas messenger. When the 
Merchants’ National became the Mer- 
cantile National in 1884, he continued 
with the organization and was cashier 
when the Commercial National and the 
Mercantile combined to form the Na- 
tional Commercial Bank. Following the 
resignation of William G. Mather from 
the presidency in 1917, Murfey became 
head of the National Commercial. With 
its merger with the Guardian Savings 
and Trust Company last February, he 
and his brother, C. L. Murfey, became 
vice-presidents of the combined insti- 
tutions. 


F. C. Caldwell, Chicago, is now presi- 
dent of the Oak Park Trust and Savings 
Bank succeeding Henry W. Austin, who 
has become chairman of the board. 
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The Farmers’ State Bank, Wellsville, 
Missouri, will erect a new banking build- 
ing on the corner of Hudson and First 
streets of that city. Work will not 
begin until next spring. 


H. S. Cowgill has been elected presi- 
dent of the Bank of Carthage, Missouri, 


succeeding the late J. P. Leggett. F.. 


B. Williams has been elected vice-presi- 
dent to succeed Mr. Cowgill. 


At a recent meeting of the directors 
of the Centerville, Maryland, National 
Bank, William B. Wilson of Ingleside, 
Maryland, was made president, to sue- 
ceed the late William McKenney. Madi- 
son B. Bordley was elected vice-presi- 
dent. 


The new six-story building for the 
City National Bank of Kankakee, IIli- 
nois, is nearing completion and will 
probably be opened about September 1. 


CORN EXCHANGE 
NATIONAL BANK 


OF CHICAGO 
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Capital and Surplus $15,000,000 
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OFFICERS 


ERNEST A. HAMILL, 

Chairman of the Board 
EDMUND D. HULBERT 
CHARLES L. HUTCHINSON, 

Vice-President 

OWEN T. REEVES, JR., Vice-President 
J. EDWARD MAASS .- Vice-President 
NORMAN J. FORD- - Vice-President 
JAMES G. WAKEFIELD, Vice-President 
EDWARD F. SCHOENECK, - Cashier 
LEWIS EB. GARY - - Assistant Cashier 
JAMES A. WALKER Assistant Cashier 
CHARLES NOVAK - Assistant Cashier 
HUGH J. SINCLAIR - Assistant Cashier 


DIRECTORS 


WATSON F. BLAIR 
CHAUNCEY B. BORLAND 
EDWARD B. BUTLER 
BENJAMIN CARPENTER 
CLYDE M. CARR 
HENRY P. CROWELL 
ERNEST A. HAMILL 
EDMUND D. HULBERT 
CHARLES H. HULBURD 
CHARLES L. HUTCHINSON 
JOHN J. MITCHELL 
MARTIN A. RYERSON 
J. HARRY SELZ 


EDWARD A. SHEDD 


ROBERT J. THORNE 
CHARLES H. WACKER 
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Harry J. Crawford has been elected 
president of the Oil City National Bank 
and the Citizens’ Banking Company, both 
of Philadelphia, Pennsylvania, to fill va- 
cancies caused by the death of Charles 
M. Lamberton. 


Harry F. Booren, assistant cashier 
of the First National Bank, River Falls, 
Minnesota, has been tendered the cashier- 
ship of the Farmers State Bank, Plum- 
mer, Minnesota. 


Howard M. Sims, Columbus, Ohio, as- 
sistant State bank superintendent, has 
resigned to become national bank exam- 
iner. He will be succeeded in the state 
banking department by Frank R. Am- 
brose of Bucyrus, Ohio. 


| The Union Bank of Berry, Kentucky, 
is receiving bids for the erection of 
a two-story brick building to cost $11,- 
000. 


BANKING WOMEN MEET 
IN CLEVELAND 


THIRTY women, representing financia] z 

institutions of Virginia, Ohio, In, @ 
diana, Colorado, Kentucky, Michigan § 
Kansas, and Pennsylvania, met together © 
in Cleveland on July 20, at what wy @ 
probably the first national gathering of § 
banking women. 


Women’s Clubs. The plan of bringing ~ 
them together in a group was carried 
out by William Ganson Rose, Inc. js |” 
the guests of that company, they were 
taken on an automobile ride through |” 
the parks and boulevards of Cleveland | 
and then to the Shaker Heights Country ~ 
Club where luncheon was served. There 
Mrs. Geline MacDonald Bowman, man. 
ager of the women’s department of the 
Merchants National Bank, Richmond, — 
Va., gave an interesting talk. It was | 
followed by the reading of an original | 
poem by Miss Jane Bowman of the | 
First-Second National Bank, Akron, 
Ohio. Miss Bowman’s clever verse dealt | 
with the banking woman in her humble [| 
position years ago, contrasting it with | 
the important position she holds today, | 
Mr. William Ganson Rose acted as | 
toast-master. The exchange of exper- 
ences and the discussion of plans made 
the day one of practical helpfuiness to 
all who were present. 

The banking women who enjoyed this |— 
occasion were: Mrs. Geline MacDonald 
Bowman, manager, women’s department, | 
Merchants National Bank, Richmond, | 
Va.; Miss Jane Bowman, First-Second [ 
National Bank, Akron, Ohio; Mrs. Zelda | 
Brown, new business department, First 
Second National Bank, Akron, Ohio; f 
Miss Burnette Church, new business de f 
partment, Peoples Savings and Trust 
Co., Akron, Ohio; Miss Florence Cof- 
fin, assistant manager, women’s bank 
department, Fletcher American National 

ank, Indianapolis, Ind.; Mis 
Florence E. Crawford, First National 
Bank, Pueblo, Colo.; Mrs. Patty 
Garnett, Louisville Title Co., Louis f 
ville, Ky.; Miss Flora E. Hatch, 
personal service department, Peoples — 
State Bank, Detroit, Mich.; Miss Jo fF 
sephine M. Henley, assistant cashier, 
National City Bank, Indianapolis, Ind.; 
Mrs. Lena V. Huggins, manager, wo- 
men’s department, Otis & Co., Cleveland; 
Mrs. L. A. Keys, assistant secretary and 
treasurer, Fontron Loan and Trust Co, 
Hutchinson, Kansas; Miss Mary Kibble, 
advertising department, Central National 
Bank Savings and Trust Co., Cleveland; 
Miss Nora Kirch, Louisville Trust Co, 
Louisville, Ky.; Miss L. M. Meehar, 
Union Trust Company, Indianapolis, 
Ind.; Miss Lilian Stoddard Meyncke, 
new business department, Winters Ns 
tional Bank, Dayton, Ohio; Mrs. Esther 
M. Moran, advertising department, 
Union Trust Co., Cleveland; Miss Lillian 
E. Oakley, assistant to the presidetl, 
Cleveland Trust Co., Cleveland; Mis 
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They were in attend. © 
ance at the convention of the Nationa © 
Federation of Business and Professional ~ 























Marie Roth, Ohio Valley Trust Co., 
Paducah, Ky.; Miss Donna Smith, Cen- 
tral Trust & Savings Co., Philadelphia, 
Pa.; Miss Esther Weant, Shelbyville, 
Ind.; Miss Wendermuth, Financial Ad- 
vertising, Philadelphia, Pa.; Miss Cor- 
nelia F. Wolfe, advertising department, 
Guardian Savings & Trust Co., Cleve- 
land, Ohio; Miss Thyrsa W. Amos, 
dean of women, University of Pittsburgh, 
Pittsburgh, Pa.; Mrs. Margaret S. Gray, 
vice-president for Pennsylvania of the 
National Federation of Business and 
Professional Women’s Clubs, Bureau of 
Recreation, Pittsburgh, Pa.; Mrs. 
Blanche B. Bolton, out-of-town rep- 
resentative, Miss Millicent Olmsted, 
secretary, Miss Isabella F. Addis and 
Miss Mary Caine representing the 
William Ganson Rose Company. 


Chase National’s Statement 

Chase National Bank’s statement for 
June 30 shows reduction in undivided 
profits of $5,273,997 compared with 
statement of December 29, 1920. 

Loans and discounts have been reduced 
$75,661,900, while deposits have declined 
only $38,948,599 in the same time. An 
increase of about $21,000,000 in Govern- 
ment deposits since December 29, how- 
ever, has helped to hold up total 
deposits. 

Contingent liability on acceptances 
bought and sold, which stood at $20,931,- 
94 June 30, 1920, has been entirely 
wiped out. 

Heavy reduction has been effected in 
bonds and stocks held. Statement for 
June 30, 1920, gave total holdings as 
$41,891,254, while last statement shows 
only $22,704,914. 

Bills payable at Federal Reserve Bank 
have been reduced from $67,630,000 
December 29 to $24,000,000 June 30, a 
reduction of $43,630,000. 

Assets and liabilities in the aggre- 
gate now stand at $402,238,191, com- 
pared with $565,300,444 six months ago, 
4 decrease of approximately $163,000,- 


Henry B. Coles has been elected presi- 
dent of the Moorestown, New Jersey, 
Trust Company. 
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Factory: Hamilton, Ohio 


OUR ENGINEERING DEPARTMENT 


ANKERS will find our Engineering Department exceptionally 
well organized, which enables us to furnish our work with 
every advanced improvement, as well as many exclusive features. 


If you are contemplating installing a new vault or will make any 
changes in your present equipment, we offer you the services of 
this Department in drawing up plans, specifications and estimates. 


THE MOSLER SAFE CO. 


546 First National Bank Bldg., CHICAGO 











M. PLIN BEEBE 


M. Plin Beebe, president of the Bank 
of Ipswich, South Dakota, was unani- 
mously elected to the presidency of the 
South Dakota Bankers Association on 
June 23. He succeeds John W. Wadden, 
of Sioux Falls. Other officers elected 
include David M. Finnegan, vice-presi- 
dent of the First National Bank of 
Yankton, vice-president; and Fred R. 
Smith of Platte, treasurer. 


Important Changes in N. C. R. 

Announcement was made recently of 
three important changes affecting lead- 
ing executives of the National Cash 
Register Company. 

John H. Patterson has resigned as 
president and general manager but will 
continue actively in directing the affairs 
of the company in his capacity as chair- 
man of the board of directors. His 
son, Frederick B. Patterson, was elected 
to succeed him as president, while J. H. 
Barringer was made general manager. 

John H. Patterson has been president 
of the National Cash Register Company 
for thirty-seven years and has built it 
from a workshop of one room with two 
employes to an organization employing 
more than ten thousand men and women 
in all parts of the world. 
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Fréderick B. Patterson is twenty-nine 
years old. He has been taught the prin- 
ciples of business by his father, learning 
the N. C. R. business from the ground 
up. He started in as a workman in the 
foundry. In the interests of the com- 
pany he has visited all of its agencies, 
except Africa, Australia, India, Russia, 
and Mexico. He was manager of the 
foreign department for two years, and 


. until he entered military service in 1917. | 


J. H. Barringer, the new general man- 


‘ager, was promoted from the ranks. He 


started with the company fourteen years 
ago, holding a minor position. He 
earned promotion very rapidly and in 
1918 was made first vice-president and 
assistant general manager. 


Ohio Bankers Meet 

Annual convention of Ohio Bankers 
Association adjourned without taking 
definite position on the proposed estab- 
lishment of a new system of interna- 
tional credit and settlement by a fixed 
unit of exchange, pooling the world’s 
gold resources. Several speakers advo- 
cated the proposal, however. 

Revision of Ohio’s taxation system 
through efforts of the bankers and. their 
association, was proposed by speakers. 

Charles N. Dupris, president of the 
Citizens National Bank of Cincinnati is 
now president ef the Bankers Associa- 
tion. 

Cleveland Clearing House Association 
declared that it was a national duty to 
aid the stockmen. As a result the Cleve- 
land quota of $1,000,000 of the $50,000,- 
000 pool for the cattle industry is as- 
sured, banks subscribing on the basis 
of deposits. 


The New Vienna Bank, Wilmington, 
Ohio, observes its 50th anniversary early 
in August. The occasion is being cele- 
brated by starting work on remodeling 
the banking quarters. 


idward F. Ostertag has been recently 
elected assistant cashier of the Citizens 
Bank of Attica, New York. He was 
formerly with the Federal Reserve Bank 
of Buffalo. 
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CHICAGO 


VER since The Merchants Loan and Trust Com- 
pany Bank of Chicago was founded, more than 
sixty years ago, the big end of its business has 


been commercial banking. 


Today this Bank is recognized as one of the leading 
trust companies of the United States in volume of com- 
mercial business and holdings of bank deposits. 


BOARD OF DIRECTORS 


CLARENCE A. BURLEY, Attorney and 
Capitalist. 

MARSHALL FIELD, Marshali Field, Glore, 

Company. 

ERNEST A. HAMILL, Chairman Corn Ex- 
change National Bank. 

HALE HOLDEN, President, Chicago, Bur- 
lington & Quincy R. R. Company. 

MARVIN HUGHITT, Chairman Chicago & 
North Western Railway Company. 

EDMUND D. HULBERT, President. 

—— KEEP, Trustee Marshall Field 

tate. 


CYRUS H. McCORMICK, Chairman Inter- 
national Harvester Company. 

JOHN J. MITCHELL, r, on A of Board. 

= MORRIS, Trustee L. Z. Leiter 


JOHN'S: “RUNNELLS, President Pullman Co, 

EDWARD L. RYERSON, Chairman Joseph 
T. Ryerson & Son. 

JOHN G. SHEDD, Pres. Marshall Field & Co. 

ORSON. SMITH, Chairman of Advisory 
Committee. 

JAMES P. SOPER, Pres. Soper Lumber Co. 

ALBERT A. SPRAGUE, Chairman Sprague, 
Warner & Co. 


WE INVITE INQUIRIES IN REGARD TO ANY 
FEATURE OF OUR SERVICE 


JOHN J. MITCHELL, Chairman of Board 
EDMUND D. HULBERT - - President 
FRANK G. NELSON - - _ Vice-President 
JOHN E. BLUNT, JR. - - Vice-President 
C. E. ESTES -- Vice-President 
F. W. THOMPSON --- Vice-President 
H. G. P NS - - - = Vice-President 
JOHN J.  GEDDES - - + + + Cashier 


F. E. LOOMIS 
A.F.PITHER  - - - 
W. A. HUTCHISON - 
LEON L. LOEHR 


Assistant Cashier 
Assistant Cashier 
Assistant Cashier 

- Sec’y and Trust Officer 
A. LEONARD JOHNSON - Assistant Sec’y 
G. F. HARDIE - Manager Bond Department 
C. C. ADAMS - - Asst. Mgr. Bond Dept. 
H. J. SAMPSON - Asst. Mgr. Foreign Dept. 


Capital and Surplus Fifteen Million Dollars 


The Experience of 
a Half Century 


The efficient service 
which we give to corre- 
spondents is the result 
of 55 years’ constant 
effort to improve our 
facilities :-: w-:  :: 


THE OMAHA 
NATIONAL BANK 


Omaha, Nebraska 


Capital - $1,000,000 
Surplus (earned) $1,000,000 


The Citizens’ National Bank, Kirks- 
ville, Missouri, will remodel its present 
building at an early date. 


MARION INSTITUTE 
ARMY and NAVY COLLEGE 


Designated by War Department “‘Honor School 1920."" Com- 
plete preparatory and college courses. Unlimited private 
tutoring for every cadet without extra charge. National 
patronage. -Superb equipment. Faculty from America's 
greatest universities. Special Army and Navy Department 
with unsurpassed record of success in preparing candidates 
for Government Academies. Coaching courses for entrance 
examinations, college courses such as recommended by 
Adjutant General for candidates whose certificates have 
been accepted. For catalogue and information, address 


COL. W. L. MURFEE, Pres. Box F, MARION, ALA. 


PATENTS 


Business from non-resident attorneys and 
banks especially solicited. Highest refer- 
ences; best services. Attorneys and bank- 
ers having clients who wish to patent 
inventions are invited to write for full 
particulars and terms. 


WATSON E. COLEMAN, Patent Lawyer 
624 F Street, N. W., WASHINGTON, D. C. 


The directors of the Travelers Bank 
and Trust Company, Hartford, Connect- 
icut, have appointed Harry B. Howard 
assistant secretary and assistant treas- 
urer. The position is a new office cre- 
ated by the directors. 


‘house” 


CLEVELAND TRUST OPE\) 
THIRTY-SECOND BRANCH) 


PENING branches has becom ,& 

business in itself with the Clevelyjie 
Trust Company, which opened its thir, 
second branch office several weeks a, 
The Nela branch commands attention yi 
being unusual. It is housed in the Nai 
Park buildings of the National Lay, 
Works of the General Electric Compan, 
While not an “industrial bank” ; 
the sense of being a bank within » 
industry for the exclusive use of th 
workers, yet it has been given quarte) 
by the company on account of its dein = 
to place a banking service within es 
reach of the employ es. ; 5 

The actual opening was planned aj 7 
carried out in the spirit of a countr.) 
side gathering. A mass meeting we 
staged, and the atmosphere: of an oli 
fashioned camp-meeting prevailed. | 

The speakers—F. H. Goff, presidex 
of the Cleveland Trust Company, Df 
Charles A. Eaton, formerly editor ¢f 
Leslie’s Weekly and now head of tkp 
Nela industrial relations departme:, 
and Charles E. Adams, president of th) 
Cleveland Hardware Company—kept if 
the spirit of the meeting by putting ove} * 
their serious messages of the banki} 
place in the community with a gril 
many friendly personalities. The tw/ 
thousand people from the plant and tk) 
neighborhood showed their interest ani) 
pleasure. 

After the meeting the Nela Park bani| 
led the crowd in a grand march to th} 
new office. Here “the freedom of tk) 
was conveyed to the Clevelani) 
Trust Company in the form of a hy 
wooden key from Dr. Eaton, represen: 
ing Nela Park, to President Goff. Thy 
doors of the branch were thrown opa 
and Mr. Goff posted himself in tk 
lobby to shake hands with the visitos 

The Cleveland Trust Company has rf 
sources of nearly $130,000,000. Thi 
the new branch justified the metho) 
time and place of its opening is er: 
denced by the fact that 650 accoumi) 
were opened in the first two weeks of ii 
existence. 


D. C. Borden has been designate 
chief national bank examiner for th” 
Seventh Federal District by Comptrollt 
of the Currency Crissinger, to fill th © 
vacancy caused by the death of Sila 7 
H. L. Cooper. Mr. Borden was fot 
merly chief examiner at Cleveland, Ohi 
for the Fourth Federal Reserve Dit © 
trict. 


A. R. Dahnis, cashier of the Wise § 
sin State Bank, Wisconsin, has resigned a 
and accepted a similar position with th 7 
First National Bank of Neenah, Wis F 
consin. 


Charles R. Davis has been appointel F 
assistant cashier in the Lansdowi 
Pennsylvania, National Bank. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Buying The Seen 
And The Unseen 


P is easy to judge the size and quality of a 
visible commodity. There are certain recog- 
nized standards that have been universally 
accepted to which purchased articles may be 
compared. 


With invisible commodities, such as a publica- 
tion’s circulation, the matter is not so simple. 


It was only recently that a definite measurement 
has been obtained. 


The A. B.C. now furnishes a recognized stand- 
ard by which circulation may be measured... A 
publication’s distribution can now be as 


accurately gauged as any other purchased 
commodity. 


The Bankers Monthly circulation is measured 
by the A. B.C. In buying advertising space 


in its columns, you receive dollar-for-dollar 
value. 


THE BANKERS MONTHLY 


1883 38 Years Old 1921 


Published by 
New York RAND McNALLY & COMPANY Chicago 


ERAN REIS Bi 


Ko 
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The American State Bank, Chicago, 
Illinois, will remodel its banking quar- 
ters at an early date. Bids are being 
taken and contracts will be awarded. 


A $500,000 bank and office building 
is to be erected by the Lumbermans 
Bank, Muskegon, Michigan. The struc- 
ture will be eight stories high with 
basement. 


A bank and office building to house 
the Farrell State Bank, Jacksonville, 
Illinois, will be constructed in the near 
future. Plans are being drawn. 


The enlarged banking quarters of the 
Produce Exchange Bank at Independence 
and Missouri avenues, Kansas City, Mis- 
souri, were recently occupied. 


Contracts have been awarded for a 
new $10,000,000 Federal Reserve Bank 
building in New York. It will be fifteen 
stories high and of fireproof construc- 
tion. 


Work is to start at once on the con- 
struction of a $1,000,000 bank and of- 
fice building to house the Bowery Sav- 
ings Bank, New York. The structure 
will be fourteen stories high and on a 
site 104 x 197 feet. 


Saloon space will be remodeled into 
additional quarters for the Peoples Sav- 
ings & Trust Company, Delphos, Ohio. 
Plans are being drawn. 














APPLETON P. CLARK, JR., Architect 


816 14TH STREET, N. W., WASHINGTON, D. C. 


Experienced Designer of Banking Institutions 


The Bushwick Savings Bank, Brooik- 
lyn, New York, will soon erect a new 
home to afford its customers better facil- 
ities. Bids have been taken. The struc- 
ture will be of brick, limestone and gran- 
ite construction. 


Preliminary plans are being drawn on 
alterations for the Luzerne County Na- 
tional Bank, Wilkes-Barre, Pennsylva- 


nia. Actual work will not begin until 
1922. 
Contracts have been awarded on a 


bank building for the Bank of Ham- 
mondsport, New York. It will be one 
story high and occupy a site 42 x 35 
feet. 


The Bancroft Trust Company, Wor- 
cester, Massachusetts, will shortly begin 
alterations to its present banking quar- 
ters. The building. will be five stories 
high when finished. 


A $200,000 bank and office building 
to include store rooms is to be con- 
structed by the Sanbury, Pennsylvania, 
Trust Company. It will be of brick, 
stone and steel construction. 


Contracts have been awarded on an 
addition and alterations to be made to 
the banking rooms of the Hans Weniger 
and Company, Philadelphia, Pennsyl- 
vania. 











BANK OF 
CLINTON 


CLINTON, MD. 


A small town bank, 
—of Colonial type 
design. Built of 
Colonial brick with 
limestone trim, a 
neat inexpensive 
treatment. 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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Plans are being drawn for exterior anj 
interior remodeling to the banking quar. 
ters of the West Frankfort, Illinois 
Bank and Trust Comany. The cost will 
be about $100,000. 









Revised plans are being drawn for 
the construction of a new building to 
house the Central Savings Bank, Evans. 
ton, Illinois. It will be one story high 
and oecupy ground 50 x 120 feet. 









A $100,000 modern bank structure wi! 
be constructed by the National Bank of 
Woodlawn, 1328 E. 63d street, Chicago, 
Illinois. Bids have been taken ani 
contracts will be awarded soon. 










Store space is to be remodeled into 
banking rooms for the First National’ 
Bank of Kewanee, Illinois. Contracts 
have been awarded and work will start 
immediately. 









The First National Bank, Miami. 
Florida, has awarded contracts for the 
construction of a bank and office buili- 
ing. The building will be ten stories 
high when completed. 









Plans are being drawn for a bank 
edifice for the First National Bank, 
Highstown, New Jersey. The buili- 
ing will be of brick construction. 









A $250,000 bank and office building is 
to be erected by the Safe Deposit Bank, 
Pottsville, Pennsylvania. Work wil 
start at an early date. 























The 125th Street branch of the Colun- 
bia Trust Company, New York, is to 
be remodeled shortly. When completed 
it will be three stories high. 





Contracts for the construction of an 
addition to the banking rooms of the 
Irving National Bank, Brooklyn, New 
York, have been awarded. 








Work is well under way on altera- 
tions being made to the building occt- 
pied by the Penna. Trust Company, 
Reading, Pennsylvania. Work is er 
pected to be completed at an early date. 
















The national Bank of Elkton, Mary- 
land, will erect a new building. It wil 
be one story high and occupy space 
45 x 56 feet. 


The Moline, Illinois, Trust and Sav- 
ings Bank is moving into its new built 
ing early in August. 
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INCORPORATED ‘8867 
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FRITZ WAGNER, JR. 
SALES MANAGER 
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To my Friend, the Banker :- 













I am writing these letters to you 
because I believe your influence is most powerful 


in all matters of your town. That you have more to 





nto do with its character and growth than any other 
nal | 
ets 
art 





man in the community. 
We are working making towns better 

by making the buildings, which make the town, 

better. Making them fit their place and purpose. 

Making them lasting, cleanly, beautiful and effec- 


tive generally. 








r is 
nk, 
vill 


When the buildings of a town are that 
kind of buildings it makes the town that kind of a 
town. 
Let us get acquainted and prove it to you. 


Very truly yours, 


‘Ort 


“President of a Clay Bank. 


ite. 


i 
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Marine Bank & Trust Co., New Orleans. 
Moise Goldstein, Architect. 
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Cotton Exchange, New Orleans. 


1881-1921 


—an excellent example of the ultimate economy of Indiana Limestone 


Forty years ago the Cotton Exchange Building was erected in New Orleans and 
was considered one of the architectural attractions of that city. 


And after almost half a century’s service, Indiana Limestone—the material of 
which it was constructed —was taken from the building, re-cut and re-worked and 
set in the new Marine Bank, New Orleans, which has been recently completed, 


The stone is structurally sound and as beautiful as when quarried. This is but 
one of many examples of the unequalled salvage value of Indiana Limestone. 


At your request we shall be pleased 
to send you our booklet on 


Indiana Limestone bank buildings 


Indiana Limestone Quarrymen’s Association 


Box 783 


Bids have been taken for the new 
Farmers and Merchants Savings Bank 
building at Grand Mound, Iowa. It will 
be of brick and terra cotta construction. 


Contracts have been awarded for a 
new building to house the Kingston 
Bank and Trust Company, Knoxville, 
Tennessee. 


Work is being rushed to completion 
on the new building to be oceupied by 
the Morris Plan Company in Philadel- 
phia. 


Additional quarters are being added 
to the present banking rooms of the 
Greenville, Pennsylvania, National Bank. 
Construction work has already started. 


Bedford, Indiana 


A $75,000 banking building is being 
erected for the First National Bank of 
Darlington, Wisconsin. The structure 
will be of face brick and tile, two stories 
high, and trimmed in white granite. 


The Broadway Trust and Savings 
Bank and the Ravenswood National 
Bank, Chicago institutions, are erecting 
new buildings in that city. Construction 
work in both cases is well under way 
and it is expected that they will be 
completed within a few months. K. M. 
Vitzthum and Co. are the architects in 
charge of each building. 

The Clifton National Bank, Clifton, 
New Jersey, is planning to erect a hand- 
some new home. Plans have been drawn. 


Sketches have been completed for the 
erection of a bank and office building by 
the St. Joseph Valley Bank, Elkhart, 
Indiana. The structure will cost $225,000 
when completed and will be of stone 
construction. 


The Kenwood National Bank, Chicago, 
will build a $150,000 home in the near 
future. Architect is drawing plans. The 
building will be one story high. 


Bids have been taken and contracts 
will be awarded soon on a new building 
for the Cicero State Bank, Cicero, Ill- 
nois. It will be three stories high, 


Work on a rear addition to the pres- 
ent quarters of the First National Bank 
of Richmond, Virginia, will begin short- 
ly. Contracts have been awarded. It 
will be six stories high. 

Work is well underway on the new 
home of the Home National Bank, Mer- 
idan, Connecticut. The edifice will be 
one story high. 


Alterations on the building occupied 
by the Lionello Perera & Company, 
bankers, 116th Street and First Avenue, 
New York, will begin at an early date, 
When completed it will be four stories 
high. 


Plans are being drawn for remodel- 
ing the banking rooms of the Farmers 
National Bank, Shelbyville, Indiana. 
The new quarters will be of brick and 
stone construction. 


Plans have been finished on a bank 
edifice for the North Side Trust and 
Savings Bank, Mishawaka, Indiana. It 
will be two stories high and occupy a site 
421% x 70 feet. 


The Central State Bank, Milwaukee, 
Wisconsin, will begin remodeling its 


banking rooms soon. 
taken. 


Bids are being 


Store space will be remodeled into 
banking rooms for the First National 
Bank of Oshkosh, Wisconsin. Work 
will start immediately. 


The Racine City Bank, Racine, Wis- 
consin, has selected an architect for the 
erection of a $100,000 new home. The 
building is to be of brick, concrete and 
fireproof construction. 


Italian American Investment Com- 
pany, Fairmont, West Virginia, will 
erect a two-story brick building at Jack- 
son and Madison streets in that city. 


The Talmo, Kansas, State Bank has 
changed hands, E. A. Cory and his son, 
G. E. Cory, having sold their controlling 
interest to B. H. Johnson, of Talmo, and 
his brother Oscar Johnson. 


Readers will confer a favor by mentioning THE BANK@RS MONTHLY when writing to our advertisers. 
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SAFE DEPOSIT LOBBY AND VAULT 
FIRST NATIONAL BANK OF DENVER 


A well designed safe deposit department is 
one of the most profitable adjuncts of the 
modern bank, both as a producer of rev- 
enue and as a medium of advertising. 
Notable among recent installations is the 
one illustrated above wherein are com- 


bined all the elements of security, beauty 
and utility. 


WEARY AND ALFORD COMPANY 


Bank and Office Buildings 
1732 South Michigan Boulevard, Chicago 


Readers will confer a favor by mentioning Ti; BANKERS MONTHLY when writing to our advertisers. 





successful. 


HROUGH our several branches we are able to keep 
in close contact with our clients in many states of the 
union—that is one reason why our work has been so 


If you contemplate expansion or new construction we 
shall be pleased to consult with you. 
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Work is well under way on the ney 
building for the First National Bank of 
Woodbury, New Jersey. 


















Contracts have been awarded for the 
erection of a modern bank structure by 
the Market Street Trust Company, Har. 
risburg, ennsylvania. It will be one 
story high and will cost $50,000. 








with wide white joint. 
and the base of cut granite. 


FIRST NATIONAL BANK, BIDDEFORD, ME. 


This is a very simple brick treatment; using a tapestry 
brick in several shades of red and brown, laid Flemish 
The trim is of Indiana limestone 


Thomas M. James Company 


Bank Architects and Engineers 


3 Park St., Boston, Mass. 
Fuller Building, Springfield, Mass. _ 
511 Blackstone Building, Cleveland, Ohio 
31 East 27th St., New York 





































































Sidney Gorman was appointed cashier 
of the Second National Bank, Belvidere, 
Tllinois, several weeks ago. 


The Jefferson, Wisconsin, Banking 
Company has increased its capital from 
$50,000 to $100,000. 


Plans have been completed for re- 
modeling the banking quarters occupied 
by the Kilburn State Bank, Milwaukee, 
Wisconsin. Contracts have been 
awarded and work will start immediately. 


Plans and specifications for remodcl- 
ing the Farmers and Merchants Na- 
tional Bank building, Mt. View, Cali- 
fornia, have been completed. The im- 
provements will cost about $45,000. * 





The Citizens Trust and Savings Bank, 
Lus Angeles, California, has opened a 
foreign department. F. D. LeBold has 
been placed in charge. 


Remodeling of the interior of the 
building at the southeast corner of North 
Illinois and Thirtieth streets for its new 
branch, has been started by the Fletcher 
Savings and Trust Company, Indianap- 
olis. 


The Peninsular Bank of Ishpeming, 
Michigan, will soon occupy its new build- 
ing. K. M. Vitzthum and Co., Chicago, 
are the architects. 


The Adams State Bank, Chicago, has 
increased its capital stock from $100,000 
to $200,000. 


Readers will confer a favor by mentioning THE BANK}.RS MONTHLY when writing to our advertisers. 


The Grant County Bank, Petersburg, 
West Virginia, has awarded contracts 
for the construction of its new building, 








Store space is being remodeled into 
banking rooms as additional quarters 
for the First National Bank, Cresson, 
Pennsylvania. 





A $2,000,000 bank and office building 
is to be erected by the National Bank of 
Baltimore, Maryland. Preliminary plans 
have been drawn. 


Architect has been selected to draw 
plans for a side addition to the present 
banking quarters of the Broadway Na- 
tional Bank, Richmond, Virginia. lt 
will be of brick and limestone construv- 
tion and will cost $100,000. 






The Liberty Savings Bank, South 
Boston, Virginia, is planning the eree- 
tion of a new building. 


Contracts have been awarded on a 
bank and office building for the Bank 
of Masontown, West Virginia. When 
completed the structure will be two 
stories high and on a site 28 x 60 feet. 


Plans have been completed for re- 
modeling the present quarters of the 
Kilbourn State Bank, Milwaukee, Wis- 
consin. Work will start immediately. 


Remodeling the quarters of the Far- 
mers and Merchants State Bank, Eau 
Claire, Wisconsin, will be started soon. 


Contracts for the construction of a 
new building for the First National 
Bank, Kauhauna, Wisconsin, have been 
awarded. The edifice will cost $75,000 
and will be two stories high. 


New bids will be taken later in the 
year for the new $500,000 bank and of- 
fice building which is to be erected by 
the First National Bank, Minneapolis, 
Minnesota. 





Contracts for the erection of the new 
City National Bank building, Tusca- 
loosa, Alabama, have been awarded and 
work will start immediately. The 
building will cost $100,000. 





The New York State National Bank 
of Albany, New York, has purchased 
the site at the northeast corner of 
State and Pearl streets in that city, 
upon which it will shortly erect a modern 
bank and office building. 
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MIDLAND 
TERRA COTA 


FOR BEAUTY AND INDIVIDUALITY 
IN BANK EXTERIORS 


QUALITY AND SERVICE 
Our Motto 


NORTHWESTERN TRUST & SAVINGS BANK 
OF CHICAGO, ILL. 


John S. Flizikowski, Architect 


MIDLAND TERRA COTTA COMPANY 
Chamber of Commerce Bldg., Chicago 
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OCCUPIES NEW BANKING HOME 





NEW BUILDING OF THE WILMINGTON SAVINGS FUND SOCIETY 


Several weeks ago the Wilmington, 
Delaware, Savings Fund Society occu- 
pied its beautiful new building, shown 
in the accompanying illustration. It is 
said to be one of handsomest banking 
homes in Wilmington. 

The new structure provides a main 
banking room, mezzanine floor and base- 
ment banking quarters. It occupies a 
site 210 by 62 feet. 

The exterior walls are faced with 
granite base and white limestone on all 
three street fronts. A row of granite 
pillars, fifty feet in height, gives the 
building a distinctive appearance, while 


* * * 


The Farmers and Drovers Bank, Phil- 
adelphia, Pennsylvania, now at No. 3018 
Market Street is planning to erect a 
new bank building at Nos. 3110 to 3116 
Market Street on a site 60 by 120 feet. 


An ornate banking building is to be 
erected by the South Side Bank of Buf- 
falo, New York. Contracts have been 
awarded. It will be one story high and 
on a site 43 x 75 feet. 


an ornamental touch is furnished by a 
balustrade of white limestone which sur- 
rounds the top. 

The interior of the building ineludes 
a beautiful counterscreen of Tavernelle 
Fleuri, while the general trim is in pink 
Tennessee and olive tinted marble with 
golden brown hangings and bronze grill 
work. 

A feature of the banking arrangement 
is the women’s department. Mahogany 
furniture has been used throughout in 
equipping the ladies’ rooms and the 
floors are covered with a carpet. 

The rear portion. of the building in- 


* * 


Plans are being drawn for alterations 
to the present quarters of the National 
Bank of Auburn, New York. 


The Richmond, Virginia, Trust Com- 
pany has opened a branch at 401 West 
Broad Street in that city. 


Alterations will begin on the building 
occupied by the Vermont Savings Bank, 
Brattlesboro, Vermont. Contracts have 
been awarded. 


cludes a floor of stores and three floors 
for offices. No office partitions have 
been constructed, but it is expected that 
this will be done later and Hoggson 
Brothers, who had charge of the design 
and construction work, have prepared 
plans for the owners to use later. This 
arrangement affords the savings insti- 
tution additional room for expansion and 
at the same time enables the building 
to bring in additional revenue through 
the rental of office space. 

The Wilmington Savings Fund $o- 
ciety is one of the oldest banking insti- 
tutions in that city. 


* * * 


The East Brooklyn Savings and Loan 
Association, 1012 Gates Avenue, Brook- 
lyn, will begin alterations to its present 
banking rooms at an early date. 


The election of E. P. Grice, of 
Charleston, South Carolina, cashier of the 
Peoples National Bank, as president of 
the South Carolina Baulews Association, 
took place recently at the annual meet- 
ing of the association. 





BANKERS MONTHLY for AUGUST, 1921 


Plans have been drawn for interior 
alterations and vault to the banking 
rooms of the First National Bank of 
Morrisville, New York. 


Contracts have been let on alterations 
to be made on the building occupied 
by the Merchants National Bank, Boston, 
Massachusetts. The structure will be 
four stories high. 

Bids will be taken shortly on the 
erection of a bank building for the 
Union National Bank, Mahoney City, 
Pennsylvania. It will cost $150,000 and 
oceupy ground 25 x 125 feet. 


Architect has been selected to draw 
plans for the new home of the Cobbs 
Creek Title & Trust Company, Philadel- 
phia, Pennsylvania. The building will 
be of stone construction. 


The Fifty-second Street State Bank, 
Philadelphia, Pennsylvania, has awarded 
contracts for alterations to its banking 
quarters. When completed the structure 
will be three stories high. 


Work on interior alterations will 
start soon on the banking rooms of the 
Chelton Trust Company, Philadelphia, 
Pennsylvania. 


Architect has been selected by the 
Bellevue Realty Savings & Trust Com- 
pany, Bellevue, Pennsylvania, to draw 
plans for its new building. 


Contracts have been awarded on im- 
provements to be made on the building 
occupied by the Union Trust Company, 
Washington, D. C. 


Sketches are being drawn for a $500,- 
000 side addition to be added to the 
quarters of the National Bank of Com- 
merce, Norfolk, Virginia. It will be of 


brick and steel construction and twelve 
stories high. 


The First National Bank, Canton, 
Ohio, has commissioned an architect to 


draw sketches for a bank and office build- 
ing. 


Architect has been selected to draw 
plans on remodeling a building into ad- 
ditional quarters for the Central Bank 


and Trust Company, Nashville, Tennes- 
see, 


The Liberty Trust Company, Cum- 
berland,: Maryland, has leased a’ room 
on the first floor of the new Kelly Boule- 


vard Hotel building and established a 
branch there. 


Paul E. Hoover has resigned his po- 
sition with the First National Bank of 
Kalispell, Montana, and has accepted 
& position with the Ninth Federal Re- 
serve district, Minneapolis. 
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The Underwood 
Straight-Line-Plan 
For Bank Building 


First and foremost, Underwood comes to you with 


i | 


The Straight-Line-Plan of contract, is that con- 
tract which best meets in the straightest, most expedi- 
tious way, the individual conditions of each individual 


The architect may be of the bank’s own selection; 
or a properly qualified architect selected by us. 


Either way, your architect will have the full co- 
operative advantage of our expert knowledge as bank 


builders. 


Furthermore, we will do for you just the construction 


work. Or the equipment. 


Or both. 


In short, we want to do that part of the work which 
sound sense, combined with figure facts, prompts the 
committee to feel is to the bank’s advantage. 


The “pay-as-you-go” 
Plan you will welcome. 


Send for figure facts. 


feature of the Underwood 


Canal Bank Building 
New Orleans, La. 


De 
LUA VARA) 
a Iss J 


Contracts for an addition and altera- 
tions on the building occupied by the 
Merchants and Farmers Bank, Ports- 
mouth, Virginia, have been awarded. 
The new addition will be one story high. 


The Citizens State Bank of Red Lake 
Falls, Minnesota, has moved to its new 
location in the Healy building in that 
city. 


Bids have been taken on the new 
Citizens National Bank building, Paris, 
Illinois. It will be one story high and 
occupy ground 40 x 90 feet. 


A 
oN 


Work on the new addition to the 
Utica, New York, City National Bank 
will begin within a short time. 


The Seacoast Trust Company, Asbury 
Park, New Jersey, has had plans drawn 
for the construction of a bank and office 
building. 


A $75,000 modern banking building is 
being erected for the First National 
Bank at Darlington, Wisconsin. The 
structure will be of facing brick and 
tile construction, and two stories high. 


Readers will confer a favor by mentioning THE LLANKERS MONTHLY when writing to our advertisers. 
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HAWKINS CO. CONTROLS 
RURAL CREDITS ASSN. 


PURCHASE of control of the Indiana 

Rural Credits Association, a $1,000,- 
000 corporation, by the Hawkins Mort- 
gage Company of Portland, Ind., and its 
subsidiary, the Welfare Loan Society, 
has been announced. The deal involved 
the purchase of 9,133 shares of common 
stock at $100 a share, or an outiay 
aggregating $913,300. 

The two companies, according to an- 
nouncement made by Fred N. Arvin, 
general manager of the Indiana Rural 
Credits Association, will continue to 
operate separately, at least until Dee. 
31. The credits association has a total 
capital stock of $1,000,000 and has been 
conducting a farm eredits business since 
it was organized in December, 1915. It 
has total resources of $2,064,144.23, most 
of which is represented in farm mort- 
gage loans. The company operated on 
the amortization plan, the farm credits 
extending over a period of twenty years, 
and was the first company ever to oper- 
ate in Indiana on that basis. One year 
after its organization, the Federal farm 
loan act became effective and its plan of 
operation was similar to that employed 
by the credit association. 

The Hawkins Mortgage Company of 
Portland is one of the oldest chattel 
loan companies doing business in In- 
diana. It is capitalized at $1,000,000 and 
has total resources of $1,581,334.46. 
This will give the merged companies 
total resources of $3,645,478.69. The 
Hawkins Company has its main offices 
at Portland, Ind., and has subsidiary 
companies in twenty-five cities and towns 
in Indiana and the central states. The 
Welfare Loan Society, which also figured 
in the transaction, is the Indianapolis 
branch of the Hawkins Company. It 
is capitalized at $400,000. The capital 
of this society, however, is soon to be 
increased to $800,000. 


Corporate financing in the first six 
months of the current year showed a 
severe decline in comparison with the 
corresponding period in 1920. Total 
of railroad, public utility and industrial 
corporation loans was $1,964,517,460 
against $2,251,606,870. Drop in amount 
of loans to provide new capital reflected 
the lessening of business activity in this 
country. Of the total amount of new 
issues floated in the first six months of 
the year, $1,588,161,460 was for new 
capital, while $376,356,000 was for re- 
funding maturing loans. In first six 
months of 1920 only $134,540,400 was 
used for refunding purposes. 

Most of the railroad financing con- 
ducted this year was for purpose of re- 
funding loans. The Northern Pacifie- 
Great Northern 4 per cent loan of $215,- 
227,000 issued in 1901, was paid o‘f 
July 1, 1921, from the proceeds of a 
loan issued by same corporations earlier 
in the year. Pennsylvania R. R. Co. 
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issued $60,000,000 bonds last February, 
part of the proceeds of which were used 
to refund maturing obligations. All in- 
dications point to the lessening of new 
offerings for the balance of the year as 
maturities falling due are considerably 
less than in the first six months and in- 
dustrial expansion has practically ceased. 
This should have the effect of making 
the money market easier; interest rates 
lower, and at the same time give im- 
petus to an active market and rising 
prices for outstanding bonds which are 
now selling at unreasonably low prices. 
—Henry L. Doherty & Co., New York. 


CREDIT EXTENDED OVER 
MANY YEARS 


URING his round-the-world tour 

which took him to all of the prin- 
cipal countries of Europe, the Near 
East, India and the Orient, and which 
he has just completed, F. P. Small, first 
vice-president of the American Express 
Company, made a comprehensive study 
of financial and foreign trade conditions 
with the result that he is convineed that 
the commercial world is recovering more 
rapidly than is generally believed. 

Due to decrease in prices, the banks 
in the Far East are carrying to a very 
considerable extent the financial burden, 
and quite a percentage of importers and 
exporters, although practically bank- 
rupt, find themselves still in business, it 
being felt that their stocks upon which 
money has been advanced by banks can 
better be disposed of by them than by 
bankers who do not know the trade. 

In some localities, Mr. Small reports, 
credits have been extended over a pe- 
riod of years to well known firms who, 
through the fall in prices, found them- 
selves seriously involved. It is felt that 
with an extension of time such firms can 
eventually pull through without loss to 
the banks. 


“It is no doubt true,” said Mr. Small, 
“that importers and merchants generally 
who are engaged in foreign trade, and 
particularly in countries that are far 
distant from the great centers of activ- 
ity have felt the business depression to 
a greater extent than those similarly en- 
gaged in America or England, due to 
the depreciation of their silver money.” 


That liquidation of this situation is 
anticipated shortly is attested by the 
fact that Mr. Small’s and other large 
companies have men in the Far East 
now perfecting arrangements for the 
handling of ships and eargo at all O1i- 
ental ports. He reported that the Far 
East is anxious for the resumption of 
American travel to that part of the 
world. 


The Morris interests have disposed 
of all of their stock in the Reliance State 
Bank, Madison Street and Ashland Ave- 
nue, Chicago, and Edward Morris, C. M. 
Macfarlane and Wm. J. Rathje have re- 
signed from the board of directors. 


EUROPE A BETTER CREDjT 
RISK, SAYS BANKER 


REASSURING views on the subject 

of Europe as a credit risk at the 
present time were expressed by F, 0. 
Watts, president of the First Nationa] 
Bank of St. Louis, as he stepped ashore 
from the Adriatic on July 29 on his re. 
turn from the London conference of the 
International Chamber of Commerce jy 
which he held the chairmanship of tte 
financial group. 

His message is the most encouraging 
and stimulating word that has come out 
of Europe since the war. He found 
upon careful and wide investigation ade- 
quate guarantees in the situation for 
confident dealings with the countries of 
Europe. In illustration of the new 
soundness of viewpoint developing, he 
said: 

“As one comes into contact with the 
financial and business men of Europe 
he is impressed with their desire to ¢o- 
operate in the enormous task of restor. 
ing the world to a condition of normal 
peace and industry. They are courage. 
ously attacking and solving their prob- 
lems and facing with determination and 
confidence the future. This attitude, in 
view of what these people have suffered 
and lost, ought to be reassuring to 
American business men, since it affords 
not only a basis of confidence for the 
extension of credit, but also for that 
increased trade and production in Et- 
rope which will revive the market for 
American products. 

“The people are expecting large as- 
sistance from the United States in this 
work of restoring industry, but there is 
no disposition to place this assistance 
and co-operation on any other than a 
business basis and one of mutual obliga- 
tion to civilization and human progress. 

“The situation in most European 
countries is growing better and in some 
countries marked progress is being made. 
England, with her world trade organiz- 
tion, is again rapidly resuming the 
normal processes of production and es- 
change. The coal strike is settled and 
progress is being made in finding a solr- 
tion for her other economic and political 
problems. France, after her heroit 
struggle and staggering losses, is returt- 
ing to her former industry and that 
marvelous thrift which has, in the past, 
amazed the world. In the devastated 
regions wonderful progress is_ being 
made. The people have returned t 
their destroyed villages, their trench- 
covered and shelled fields. They have 
or are gathering up the scattered stones 
of their homes and out-buildings, or ar 
making new ones to rebuild. They have 
or are clearing their fields of shells and 
filling in trenches, and the golden wheat 
is now waving over the battlefields. Thus 
the war has not destroyed the wealtl- 
creating power of England, France and 
other European nations, for it lies 
their people, their fields, forests até 
factories.” 
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THE EASIEST WAY TO 
COMPUTE INTEREST 


Se integer period interest tables are used in 
¢ thousands of American banks because they are the simp- 
lest and most flexible means of figuring interest. 


ere 


% 


sehures 


i= 
- 
=| 
- 
- 
- 
- 
- 
- 
- 
= 
j= 
| 
- 
- 
- 
- 
=| 
|= 
=| 
=| 
=| 
- 
i= 
= 
= 
oe 
- 
= 
- 
-— 
= 
=| 
| 
|= 
\=| 
|= 
= 
|= 
=| 
os 
=| 
= 
=| 
- 
=| 
=| 
- 
- 
- 
- 
=| 
=| 
- 
=| 
- 
- 
= 
=| 
=| 
= 
=| 
- 
- 
- 
- 
-= 
- 


These tables show the interest on any sum from $1.00 to $10,000 at 
5, 6, 7, 8, 9, 10 and 12 per cent per annum on the basis of 360 days per 
annum and at one per cent on the basis of 365 days per annum. 


A new method of arrangement greatly facilitating calculation and 
diminishing error, to which are added 


Sterling Exchange Compound Exchange 
Time and Due Date Tables 


The tables for each rate per cent are complete in twelve pages— one 
page for each month. 


These convenient interest tables, handsomely and durably bound, pre- 
paid to you for $4.50. 
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Free Service For Our Readers 


So many of our readers have requested us to give them serv- 
ice on Equipment and Method machinery that we have opened 


. this new SERVICE DEPARTMENT in which we offer our 
services without charge in rendering any assistance possible to 
our patrons. 


We will always be pleased to assist in pang | the right 
equipment and supplies and to see that THE BANKERS 
MONTHLY readers get the best and most prompt attention. 

We can secure for you without charge catalogs and litera- 
ture describing any product that you may be interested in and 
it will be a pleasure to render the service, so do not hesitate to 
write us at any time. 


If you want material of any kind we can place before you 
any information you need—either now or later. We can help 
get right prices and prompt deliveries. 

To get this information look over the list of material, equip- 
ment and service listed above, place a mark opposite the article 
you are interested in, fill in the coupon below and mail it to us 
and your inquiry will be given prompt attention. 

There is no charge for this service 


’alesteladiadiotintigdigdeteetiontietiadiantiantestententententetedtter 


SERVICE DEPT., THE BANKERS MONTHLY 
536 S. Clark St., Chicago 
' 
- Gentlemen; We are interested in the items checked in the above list, and would 
‘ ee your putting us in touch with manufacturers whom you know are reliable and 
' will furnish these goods promptly and at best prices. 
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WHAT DO YOU 
. WANT? 


Accountants 
Accounting Devices 


Ledger Paper 
Letter Distributors 


Accounting Typewriters -cnene Fixtures 


Adding Machines 
Addressing Machines 


noleum 
Lithographing 


Addressing Machine Sup Lockers 


Architects 
Automobiles 


Bank Advertising 


Bank Signs 

Blank Books 

Boxes 

Bookkeeping Machines 
Brokers 

Bronze Doors 
Bronze Memorials 
Bronze, Name Plates 
Bronze Work 

Budget System 
Burglar Alarms 


Cabinets 
Caiculators 
Cancelling Machines 
Cash Registers 
Chairs 

Checks 

Check Writers 

ci 

Coin Boxes 

Coin Changers 

Coin Counters 

Coin Wrappers 
Construction Materials 


Deposit Books 
Bensett Slips 


esks 

Dictation Machines 
Display Signs 
Duplicators 


Electric Signs 
Elevators 
Engineers 
Engraving 
Envelopes 
Envelope Sealers 
Erasers 

Expense Books 
Eye Shades 


Farm Mortgages 
Fasteners 

Filing Boxes 
Filing Cabinets 
Filing Supplies 
Filing Speciaities 
Furniture 


Glass Desk Pads 
Gold Pens 
Gummed Tape Sealers 


Heating Devices 

Heating Systems 
Heat Regulators 
Honor Rolls 


ice Machines 
Income Tax Experts 
indelible ink 
indexes 

index Guides 

index Tabs 

Inking Pads 

inks 

Inkstands 
investment Houses 


Loose Leaf Binders 
Loose Leaf Eyelets 
Loose Leaf Forms 
Loose Leaf Sheets 


Malling Machines 
Mail Order Service 
Map Pins 

Maps 

Meme Books 
Metal Equipment 
Metal Furniture 
Metal Stands 
Molsteners 


Office Stationery 
Office Supplies 
Ornamental Iron 


Paper 
Pass Books 


atents 

Payroll Caiculaters 

Pencil Clips 

Pencils 

Pencil Sharpeners 

Penholders 

Perforators 

Phone Attachments 

Phone List Holder 

Ceaegragn Copying 
in 


s 

Plumbing Fixtures 
Portfolies 

. Postal Scales 
Press Clippings 
Printing 


Rubber Bands 
Rubber Goods 
Rubber Signatures 
Rubber Stamps 


Safes 

Safety Check Paper 
Safety Deposit Boxes 
Safety Locks 

Second Hand Safes 
Service Rolls 

some Affixers 
Signal and Call Systems 
Statuary Bronze 
Steel Pens 

Stenog. Note Books 


Tables 

Tax Service 

Terra Cotta 
Thumb Tacks 
Tickets 

Time Stamps 
Tractors 

Trays 

Typewriter Carbons 
Typewriter Ribbons 
Typewriter RolHers 
Typewriters 
Typewriters Rebullt 
Typewriter Supplies 


U. S. Treasury Service 
Vaults 


Waste Baskets 
Window Shades 


Reuders will confer a favor by mentioning THE BANKERS MONTHLY when writing to our advertisers. 
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CLASSIFIED ADVERTISEMENTS 


_ Advertisements will be accepted under this heading at FIVE CENTS per word, 
signatures, address, name and heading to be counted. Send cash with your order. Answers 
addressed care of the BANKERS’ MonTHLy will be forwarded promptly. 


Southern California Banks. 
in delivering controls. 
Thompson Co., 

Calif. 


COLLECTION AGENCY 


We specialize 
Ask for lists. Anderson- 
Suite 210 Story Bldg., Los 


Ft. Wayne, Indiana, National Adjustment Co., 
194 E. Berry, 2nd floor. W. J. ee 
-12ti 


COLLECTIONS 


Indiana — Fidelity Mercantile Agency — In- 
dianapolis. Collections—Investigations. 2*-12ti. 


Eugene, Oregon, L. M. Travis Collection 
Agency. 6*-12ti 


Indiana — Fidelity Mercantile Agency — In- 
dianapolis. Collections—investigations. 2*-12ti 


Kansas—Middlewest Mercantile Agency, Wi- 
chita. 6*-12ti 


MONTANA—-Rocky Mountain Security Co., 
Inc., Helena. 6*-6ti. 


America’s 


Leading 
Banking 
Magazine 


Asa bank executive, you 
really cannot afford not 
to have thee BAN K- 
ERS MONTHLY 
come to your desk 
every month when 
the price is sosmall. 

This magazine is the 
only bankers’ maga- 
zine dealing exclu- 
sively with bank 
management and 
banking success. 


This maga- 
zine is not 
theory or 
guess, it is 
not some 
ideas fabri- 
cated out 
of somebody’s 
brilliant brain 


FOR SALE 


BANK and INSTITUTIONS which have 
SAFETY DEPOSIT BOXES for rent must re- 
tain accurate record of customers. OUR CARD 
SYSTEM provides clear, complete record, pro- 
tects institution regarding liability and releases 
bank when customer checks out. Send for 
sample mentioning number of boxes in use. 
SAFETY DEPOSIT RECORD SERVICE, Box 
101, Chicago, Ill. 5*-tf 


FOR SALE. Commercial signs—pure gold 
leaf glass or metal signs, one word $1.50, two 
words $2, and 50 cents additional to each word, 
plate glass or etched brass name plate $3.50. 
Enterprise Sign Works, Kinston, N. ©. 8*-lti. 


INCORPORATIONS 


Incorporate Your Business; Avoid Partner 
ships; protect private property from business 
ventures; information free. Phillip Lawrence, 
former Assistant Secretary State, Huron, South 
Dakota. 6*12t 


Bankers and Attorneys having clients who 
wish to patent inventions are invited to write 
for particulars and terms. 

WATSON E. COLEMAN, Patent lawyer, 624 
F Street, N. W., Washington, D. OC. 6*-12ti. 


PRINTING 


Omaha Printing Company, 13th and Farnam 
Sts., Omaha, U. S. A. Lithographers, Embossers, 
Stationers, Office Furniture. 6*-12ti 


Printing Card or Catalog. 
Samples free. A. H. Kraus, 
Milwaukee, Wisc. 


Our prices talk. 
409 Chestnut St., 
8*-1ti. 


SITUATION WANTED 


SITUATION WANTED—Practical and con- 
servative banker wishes to form connection with 
strong bank as Assistant Cashier in good size 
town or city where honest and efficient endeavor 
will be amply rewarded. Employed as Cashier, 
best references. W. C. S. c/o BANKERS 
MONTHLY. 8*-1ti. 


Our 

Claims 
Are Backed by What 
Our Readers Say 


Worth $25 A Year 
W. C. Johnson, National Bank, 
Barre, Vt. 
“This bank is aregular subscriber 
and advertiser in your Blue Book. 
Does this entitle us to a subscription 
tothe BANKERS MONTHLY? If not, 


you may enter our order for the magazine 


for one year from the present subscription 


date. 


MONTHLY for $25 a year. 


I would not be without the BANKERS 
It carries more good 


sense and practical banking ideas than any period- 

ical that ever cameintoour bank. I enclose herewith 
January statement. You will note that we had a good 
growth in deposits in spite of the Liberty Loans. 


Send for Sample Copy. $5.00 a Year 


who was per- y; 
haps never inside a bank; a 
on the contrary it is the 

work of the most exper- 

ienced bankers. The 

Magazine contains only ae 

TRIED-OUT plans, PROVED policies, 


DEMONSTRATED banking ideas that have . Rand McN all J Co. 
worked ‘fox others and that will work for you. y CH ICAGO and NEW YO RK 


Readers will confer a favor by mentioning THE RANKERS MONTHLY when writing to our advertisers. 
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O’Melveny, Millikin & Tuller 


Title Insurance Bldg. 
General Practice 


Los Angeles, Cal. 


Chickering & Gregory 


Merchants Exch. Bldg. San Francisco, Cal. 


Hughes & Dorsey 


International Trust Bldg. Denver, Colo. 
Attorneys for First Nat'l Bank 


Cuthell, White, Hotchkiss 
and Mills 


Counsellors at Law 


Munsey Building Washington, D. C. 


Winston, Strawn & Shaw 
First Nat'l Bank Bldg. Chicago, III. 
General Practice in All Courts 


Wood & Oakley 


The Rookery. Chicago, III. 


Municipal Securities 


Miller, Dailey & Thompson 


Lemcke Annex. Indianapolis, Ind. 


General Practice 


Hall, Monroe & Lemann 
Hibernia Bank Bldg. 
Attorneys Whitney Central Nat'l Bank 


New Orleans, La. 


Haman, Cook, Chesnut 
& Markell 


1137 Calvert Bldg. Baltimore, Md. 
Corporation and Insurance 


Gaston, Snow, Saltonstall 
& Hunt 


55 Congress St. Boston, Mass. 


General Practice 


Lucking, Murphy, Helfman, 
Lucking & Hanlon 


Ford Bldg. Detroit, Mich. 
General Practice 


Shaw, Safford, Ray & Shaw 


First Nat'l Soo Bldg. 
General Practice in All Courts 


Minneapolis, Minn. 


James E. Goodrich 


Commerce Bldg. Kansas City, Mo. 
Corporation and Banking Law 


Counsel Federal Reserve Bank 


Nagel & Kirby 


Attorneys at Law 


Security Bldg. St. Louis, Mo. 


Brown, Baxter & Van Dusen 


Omaha Nat'l Bank Bldg. Omaha, Neb. 
General Practice 


Hughs, Rounds, Shurman 
& Dwight 
Attorneys at Law 
100 Broad St. New York City, N. Y. 


Edward H. Brink 


Fourth Nat'l Bank Bldg. 
General Practice 


Reference: Chemical National Bank of 
New York. All Cincinnati Banks 


Cincinnati, Ohio 


Nathaniel H. Maxwell 


Attorney and Counselor at Law 
Suite 904 First National Bank Building 
Cincinnati, Ohio 


Readers will confer a favor by mentioning THE BANKERS MONTHLY when 





Henderson, Quail, Siddall 
& Morgan 


1015 National City Bldg. Cleveland, Ohio 


Carey & Kerr 


Yeon Bldg. Portland, Ore. 
General Practice 


Henry, Pepper, Bodine 
& Stokes 


Land Title Bldg. Philadelphia, Pa. 
General Practice 


Reed, Smith, Shaw & Beal 


Pittsburg, Pa. 
General Practice 


Union Arcade. 


Baler, Botts, Parker 
& Garwood 


Houston, Tex. 
General Counsel So. Pacific R. R. Co. 


Commercial Bank Bldg. 


Dickson, Ellis, Lucas 
& Adamson 


Kearns Bldg. Salt Lake City, Utah 
General Practice in All Courts 


Ballinger, Batle, Hulbert 
& Shorts 


Attorneys at Law 
Alaska Bldg. Seattle, Wash. 


Glicksman, Gold & Corrigan 
Caswell Bldg. Milwaukee, Wis. 


General Practice 


“CANADA” 


Lamothe, Gadbois & Nantel 


Advocates, Attorneys and Counselors 
Montreal Trust Building, Montreal, Canada 


Commercial, Civil and Corporation Law 


writing to our advertisers. 
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SELL BONDS 


From Our Lists 


BANK dealing in bonds 
has the advantage of 
being able to offer investors 
an extensive choice of in- 
vestments without having to 
own, or take any risk of carry- 
ing, the bonds on its own 
account. 


Banks can sell bonds from 
lists we furnish, giving de- 
nominations, prices, yields, 
maturities, etc., of each issue 
—which information is sup- 
plemented in fullest detail as 
required, through our corre- 
spondence sales department. 


Halsey, Stuart & Co. bond 
lists represent selected cur- 
rent offerings in Government, 
Municipal,: Railroad, Indus- 
trial and Power and Light 
classifications— bonds _ which 
meet the conservative require- 
ments of banks,’ trustees, 
insurance companies and 
careful individual investors. 


Our facilities for assisting in 
developing and handling bond 
sales will interest banks 
which desire to render a com- 
petent investment service to 
their patrons. 


Our representative will be glad to call and explain in detail our 
service to banks, or the matter may be handled by correspond- 
ence. Write for folder FJ-7 describing fully the above lists 


HALSEY, 


CHICAGO NEW YORK 


49 Wall Street 


DETROIT MILWAUKEE 
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How Harvey Blodgett Started Something 


OR long there has been a recognized need of an 
ORGANIZED thrift movement. There have 


been many sporadic attempts by various interests 
attended by more or less success; but nearly all Yack- 
ing a vital element—permanency. 

The Harvey Blodgett Company, a permanent, well 
organized institution of national repute in the banking 
field, is, we like to believe, the greatest ‘‘nation-wide 
thrift movement’”’ in existence. Millions of pieces of 
dynamic, inspirational thrift literature issue yearly 
from its plant and find their way into the hands of 
potential capitalists. Many of our banker friends tell 
us that this organization has no peer in sensing the 
national need for thrift inspiration and providing 
the material to meet it. 

So here is a permanently organized, experienced, 
functioning, nation-wide “‘thrift campaign.’’ No need 
to hold meetings, to appoint committees, to consider 
ways and means and provide for financing a campaign. 
No long waits upon copy writers, artists, engravers. 
The material is ready. No need for experimentation. 
Plans which have been amply proved are prepared. 
Many banks are now conducting individual thrift 
campaigns with the aid of this company. It can be 
truthfully said that it is the source and center of a 
thrift movement of broad national scope which is 
making its remarkable influence felt in communities 
in every part of the land. 

* * * * 


Some months ago Harvey Blodgett and associates 
conceived the idea of having this organization foster 
a national thrift movement of broader ‘Scope with a 
more definite goal in view. We believed that greater 
results will obtain, nationally, through concentration 
on one Big Idea, that of DOUBLING THE NATIONS’ 
SAVINGS in double quick time. And, applying the 
idea to the individual, inspiring him to double his 
savings, and then to double them again. 

The material offered for this purpose was proved 
material, for already banks were reporting remarkable 
results from its use. It was upon these results, some 
of them astonishing, that the Blodgett organization 
predicated its belief that the savings of the nation 
CAN be doubled in a fraction of the time indicated 
by current statistics, through the intensive use of 
proper media. 


* * * * 


The need of a guide book, a text book of thrift 
development, was apparent; so, out of an abundant 





experience Mr. Blodgett wrote ‘‘Double Your Savings; 
It CAN Be Done”’ which was offered to banks at its 
cost price of one dollar the copy. 


In this book a modern theory and plan of thrift 
development were outlined in detail. The reception 
it received was most gratifying. The financial press 
praised it generously. Hundreds of bankers expressed 
their appreciation of its sound logic and helpfulness. 
Hundreds expressed a determination to ‘‘carry on”’ 
with the plans suggested in this dynamic book. Many 
ordered copies to give directors in order to enlist 
their sympathetic support. 


A feature of the.book was the proposal that the 
bank make a decision to institute a campaign forth- 
with to double its savings deposits. The slogan 
“Double Your Savings; It CAN Be Done”’ was sug- 
gested as a good one for the bank itself to adopt, and 
for the bank to pass on as a personal slogan for savers. 
This slogan was dedicated to banks and to the public 
in the expectation that it would become nationally 
adopted. This expectation is now well on toward 
realization. An attractive device, not copyrighted 
nor trade marked, was designed; electrotypes for the 
bank’s printed matter and newspaper advertising are 
sold to banks at the nominal price of one dollar each. 
Non-clients of the company as well as clients are 
accorded the privilege of using the slogan and device. 
The company is preparing special newspaper copy for 
its own clients, with the ‘“‘double your savings” idea 
as the underlying theme. 


* * * * 


And thus was organized and launched a new nation- 
wide thrift movement; its watchword ‘‘ Double Your 
Savings; It CAN Be Done.” The publicity given it 
has awakened a widespread interest. Bankers have 
realized, after reading the book, that there are acres 
of diamonds under their feet. Many have launched 
campaigns locally. The Service Department of the 
Harvey Blodgett Company, in keeping with the 
slogan of the organization ‘‘ After we sell we serve,” 
is rendering unstinted aid to banks which use the 
company’s facilities for carrying on a ‘‘ Double Your 
Savings’’ campaign. 


Will the campaign succeed? It IS succeeding. 
And any bank ‘can participate in its benefits. Corres- 
pondence concerning measures is invited. Our service 
and promotion departments await your inquiries. 
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